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This is a question any dealer could ask and should ask. Here's 
how we'd answer for one outstanding Webster product — 
our new DURAMETRIC Carbon Papers. There are several 
good brand name carbon papers your customers can buy. 
But we, and you, can recommend DURAMETRIC 
as really better than the rest for these solid ~ 
reasons: ae 


@ It’s top quality carbon paper, inspected 
sheet by sheet, before leaving the Webster 
plant. 


e It has a Shurflat treatment applied to 
every sheet. 


@ It has crispness and durability built right in 
— for longer performance and easier handling. 


@ It has balanced construction in each sheet for 
permanent flatness. 


e It has the space-measuring, finger-protecting 
Webster scale edge for accurate letter placement. 


EVERY WEBSTER PRODUCT is tested over and over again 
— against other Webster products, against competing prod- 
ucts and against #tsel/f. This insures uniform standards that 
you and your customer can rely on . . . with every Webster 
purchase. 

Standards like these do more than build sales. They build 
confidence which makes repeat sales. Repeat sales build 
business! 


e profit line 


k th é 
tock WEBSTER'S 


F.S. WEBSTER COMPANY |sossnenoamaitiae 


13 AMHERST ST. 
CAMBRIDGE 42, MASSACHUSETTS 


Webster’s warehouses in: New York e Philadelphia e Pittsburgh e Chicago e San Francisco « Cambridge 
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They do, however, offer their services in re- 
solving any disagreements which result from 


opinion, the publishers 
undertake 


advertisers and 





These advertisements present the products of 
the leading manufacturers in each division of 
the industry. Because of the grcund for honest 
obvi- 
to guarantee trans- 
customers 


relations established through the journal. 
Esterbrook Pen Co., The 128 Johnson Chair Co. 142 Old Town Corporation 121 
Estey Metal Products Inc. 203 Justrite Envelope Mfg. Co. 173 Oxford Filing Supply Co. 172 
Evans Metal Products, Inc. 212 K Pp 
F Kilian Mfg. Corp. 196 Panama-Beaver Ribbons & 
Faries Lamp Div. 133 King Posture Chair Co. 219 Carbons 67 
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Galloway, James H. & Assoc....123 Leopold Co., The 184 Pronto File Corp. 84 
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Hanson Scale Co. 218 Midwest Metal Mfg. Co...............210 —— So 131 
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Hillside Metal Products, Inc. 188 Seat ite € a12 
tat > . . 
Hoggson & Pettis Mfg. Co.........219 N mainte 9 “ 12 
H-O-N Co 104, 105 National Blank Book Co..... ...108 Stewart, R. A., & Co., Inc...... 8 
National Lock Co.... a Sturgis Posture Chair Co. 103 
l . . . 
ideal School Supply Co. 209 National Vulcanized Fibre Co.....170 T 
Imperial Desk Co. 158 Neiman Steel Equip. Co.............. 216 Taubman, Samuel, & Co. 221 
Imperial Methods Co. 174 Niemann, Inc. ese 215 Taylor Chair Co., The . 73 
indlane Chaly Co.. tac. 205 Noesting Pin Ticket Co....... ...204 Technygraph Co., The 198 
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International Office Appliances....211 Northern States Envelope Co.....173 U 
Invinelble Metal Furn. Co. 91 ° Underwood Corp. Back Cover 
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Office Equi t ' 
J aco Rqpment? Canp seed U. S. Carbon & Ribbon Mfg. Co...211 
Jasper Chair Co 196 Office Furn. Wholesale Distrs.....221 U. S. Rubber Co. 135 
Jasper Desk Co. 137 Ohio Chair Co., Inc. 146 
v 
Vail Manufacturing Co. 143 
T.. Service Bureau of Office Appliances Valco Company 202 
is maintained for the exclusive use of Van Wyck Products Co. 218 


subscribers and advertisers. It answers by 
personal letters all inquiries upon matters 
germane to the field, supplies names of 


Service Bureau 





manufacturers of any office article wanted, 
puts man and job together, aids foreign 
dealers in securing U. S. A. lines, and in 
many other ways performs useful service, 
all without charge. Subscribers in every 
land have made, and are making, good 
use of this bureau. Manufacturers in this 
field have evidence of its proved value. 
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Accounting Systems Equipment 

4 G cr 

Ale Index ¢ of N. Y. 
Adding Machines 

Alle R. ¢ Susiness Machines 
A S ( 


I 
Friden ¢ ating Mch. Co 
Re 1 Cash Registers, Inc 
Sn ( na, Ir 
1 lerwood Corp 
Adding Machine Parts 
Ames Supt 


Y y to 
Adding Machines, Rebuilt & Used 


International Office Appliances 

Mercury Business Mch. Co., Ine 

Office Equipment Corp 
Addressing Machines 

Heyer ¢ 

Master Addresser Co. 


Adhesives 
See Inks, Adhesives, etc.) 
Air Circulators & Conditioners 


Kisco Company 

Arch &Clipboard Files 
Cushman & Denison Mfg. Co. 
G e-Wernicke Co. 
Hardt rd Fabricators, Inc 


Ash Trays & Stands 


LaSalle Products Co 


Royal Me Mfg. Co 
Valeo ( 
Wells Chair Cort 
Autographic Registers 
Hano ' I cx 
Bank Supplies 
American Passbook Co 
Downe Cc i & Co. 
Fredor Litho. Co 
Guardsman-Valentine, Inc 
Bankers Note Cases 
Art Steel Sales Corp 
General Fireproofing Co. 
Globe- Wert ke Co 
v r Safe & Equipment Co 
Billing Machines 
Remington Rand Inc 


€ ~~ t rT 
Binders, Catalog 


& Periodical 


Acco Pr ts, Inc. 
Aigner, G. J., Co 
‘ Loose Leaf Corp 
National Blank Book Co. 
Sheppard, ¢ E., Co 
Sime Mf Co 
W J r Co 
Binders, Permanent Storage 
Banker Box Co 
Co 1 Loose Leaf Corp 
Sheppar C. E., Co 
Statior Loose Leaf Co 
Blackboards 
Se Pro Div. Woodall 
Blankbooks 
National Blank Book Coa. 
Rock Barnes Co 
W nes Co 
Blueprint & Plan File Cabinets 
All-Steel Equipment, Inc 
Art M Construction Co 
{rt S Sales Corp 
B Mf Div. Republi 
( Ss Equipment Co 
( Steel Equipment Co 
( Mfg. Corp 
G Fireproofing Co 
Inv e Metal Furn. Co. 
Pe Steel Equip, Co 
Bond Boxes 
See ( Boxes 


Bookcases 


All-S } pment, Inc, 
B M Div. Republic 
BK Mf Cx 
‘ wn Mfg. Corp 
G W e Co 
H-O ( 
M Office Furn. Co 
M Cor 
W Mi ( 

Bookkeeping Machines 
Aller Rn. ¢ Business Machines 
B Cor 
R Rand Ine 


Box Letter Files 


\ I & Index Co 
\ ’ Products Co 
Ss s es Corp 
‘ s } Corp 
W ke Co 
W M ‘ 
Brief & Zipper Cases 
B M ‘ 
Ss Loose Leaf Co 
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Built to Order Office Furniture 
Watson Mfg. Co., Inc 
Business Forms 
Aigner, G. J., Co 
Aigner Index Co, of N. Y. 


Consolidated Ribbon & Carbon (« 


Fredonia Litho. Co. 
Western Paper Goods Co 
Calculating Devices 
Victor Safe & Equipment Co 
Calculating Machines 
Allen, R. C., Bus, Mch., Ine 
Burroughs Corp 
Facit, Ine. 
Friden Calculating Mech, Co 
International Office Appl., Inc 
Mercury Bus. Mechs. Co., Inc 
Smith-Corona, Inc 
Victor Adding Machine Co 
Caleulating Machines, Used 
Office Equipment Co 
Calendar Pads & Stands 
Changepoint, Inc 
Columbian Art Works, Inc 
Stark Calendars, Inc 
Carbon Papers 
(See Ribbons & Carbons) 
Card Index Boxes & Trays 
All-Steel Equipment, Inc 
Amberg File & Index Co. 
Arrow Paper Products 
Berger Mfg. Div. Republic 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Co 
Globe-Wernicke Co 
Guide System & Supply Co 
H-O-N Co., The 
Invincible Metal Furn. Co. 
Metal Office Furniture Co. 
Parker Steel Prods., Ine. 
Peerless Steel Equip. Co. 
Shaw-Walker Co. 
Smead Mfg. Co 
Weis Mfg. Co. 
Card Index Files, Expanding 
Smead Mfg. Co 
Cases, Fiberboard 
Marwol Products Co. 
Cash Boxes 
Art Steel Sales Corp 
Central Can Co., Inc 
Cole Steel Equip. Co. 
General Fireproofing Co., The 
Guide System & Supply Co 
Peerless Steel Equipment Co 
Cash Registers 
Allen, R. C., Bus. Mch., Inc 
Burroughs Corp 
Regna Cash Registers, Inc 
Cash Tills 
Regna Cash Registers, Inc 
Casters, Caster Bearings, Slides 
Bassick Co., The 
Colson Corp., The 
National Lock Co 
Center Drawer Desk Trays 
Art Steel Sales Corp 
Chair trons 
Bassick Co., The 
Chair Mats 
Hardboard Fabricators, Inc 
Office Furn. Whise. Distributors 
Service Prod. Div, Woodall 
Chairs, Folding 
Adirondack Chair Co. 
lonia Mfg. Co 
Krueger Metal Products 
Lyon Metal Products, Inc 
Royal Metal Mfg. Co. 
Chairs, Office 
All-Steel Equipment, Ine 
Aluminum Seating Corp 
Art Metal Construction Co 
Cramer Posture Chair Co 
General Fireproofing Co 
Grand Rapids Lthr. Furn. Co 
Gregson Mfg. Co. 
Gunlocke, W. H., Chair Co 
Hamilton Mfg. Corp 
Harter Corp., The 
High Pt. Bending & Chair Co 
Imperial Leather Furniture Co. 
Indiana Chair Co 
Jasper Chair Co 
Johnson Chair Co. 
Metal Office Furniture Co. 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co. 
Niemann, Inc 
Royal Metal Mfg. Co 
Taylor Chair Co. 
Wells Chair Corp. 


Chairs, Posture 
All-Steel Equipment, Inc 
Aluminum Seating Corp 
Art Metal Construction Co. 
Bright Chair Co. 

Cramer Posture Chair Co 
General Fireproofing Co. 
Gunlocke, W. H., Chair Co 
Hamilton Mfg. Corp. 

Harter Corp., The 

High Pt. Bending & Chair Co 
Indiana Chair Co, 

Jasper Chair Co. 

Johnson Chair Co, 

King Posture Chair Co. 

Metal Office Furniture Co. 
Milwaukee Chair Co. 
Milwaukee Metal Furniture Co. 
Ohio Chair Co. 

Royal Metal Mfg. Co. 

Sturgis Posture Chair Co. 
Taylor Chair Co. 

Chairs, Tablet Arm 
Adirondack Chair Co, 
Indiana Chair Co, 

Jasper Chair Co. 
Wells Chair Corp 

Checks, Stamped Metal 
Dayton Stencil Works 
Force, William A. & Co. 

Cheekwriters, Used 
Office Equipment Corp. 

Clipboards 
(See Arch & Clipboard Files) 

Coin Bags, Trays, Wrappers 
American Passbook Co. 
Downey, C. L., Co. 

Continuous Forms 
Hane, Philip, Co. 

Copyholders 
Acco Products, Inc 
Bankers Box Co. 
Curtis-Young Corp. 
Hall-Welter Co. 
International Office Appliances 
Rite-Line Corp. 

Correspondence Trays 
Art Metal Construction Co. 
Art Steel Sales Corp. 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co. 
Globe-Wernicke Co. 
Haskell of Pittsburgh 
Imperial Methods 
Metal Office Furniture Co. 
Morris, Bert M., Co, 
Peerless Steel Equipment Co. 
Service Products Div, Woodall 
Shaw-Walker Co. 

Valeo Co. 
Weis Mfg. Co. 
Wells Chair Corp. 

Costumers 
Globe-Wernicke Co. 
LaSalle Products Co. 

Metal Office Furniture Co. 
Peerless Steel Equip. Co. 
Royal Metal Mfg. Co. 
Valeo Co. 

Wells Chair Corp. 

Covers, Loose Leaf 
Smead Mfg. Co. 

Dating Stamps 
Consolidated Stamp Mfg. Co 
Force, Wm. A., Company 
Force-Western, Ine. 
Rivet-O-Mfg. Co. 

Stewart, R. A., & Co. 

Desk Lamps 
General Lamps Mfg. Corp. 
Wells Chair Corp. 

Desk Name Pilates 
Acme Products Co. 

Force, Wm. A., & Co 
Force-Western, Inc. 
Heyer Corp., The 

Desk Pads & Tops 
Office Furn. Whise. Distr. 
Wilson Jones Co 

Desk Pen & Ink Sets 
Changepoint, Inc. 
Esterbrook Pen Co. 

Morris, Bert M., Co, 

Desk Side Files 
Amberg File & Index Co. 
Art Steel Sales Corp 
Cole Steel Equipment Co 

Desk Trays 
(See Correspondence Trays) 

Desk Work Distributors 
Advanco Products Div. ASB 
Art Steel Sales Corp. 
Globe-Wernicke Co 
Lyon Metal Products, Inc 





For the benefit of the subscribers the lines 
advertised in this issue are here classified. 
Many of the requirements of the modern busi- 
ness office are represented. Should subscribers 
be interested in any article of office equip- 
ment not listed here, they are invited to com- 
municate with the service bureau, through 
which the information will be promptly and 
cheerfully given by letter without obligation. 


Victor Safe & Equip. Co 
Wilson Jones Co 

Desks 
All-Steel Equipment, Inc 
Alma Desk Co. 

Art Metal Construction Co. 
Art Steel Sales Corp 
Columbia Steel Equip. Co. 
Corry-Jamestown Mfg. Co 
G. R. Products, Inc 
General Fireproofing Co 
Globe-Wernicke Co. 
Haskell of Pittsburgh 
Hillside Metal Products, Ine 
Imperial Desk Co, 

Jasper Desk Co, 

Leopold Desk Co., The 
Metal Office Furniture Co, 
Morval Corp. 

Peerless Steel Equip. Co 
Victor Safe & Equip. Co 
Wells Chair Corp 

Worden Co., The 

Diaries 
(See Memo Books) 

Dictating Machines 
American Dictating Mch. Co 

Dictating Machines, Used 
American Dictating Mech. Co 
Int'l Office Appliances, Inc 

Drafting Instruments & Equip 
C-Thru Ruler Co, 

Cardinell Corp. 
Haskell of Pittsburgh 

Drills, Paper 
Smead Mfg. Co 

Duplicating Machines & Supplies 
Ames Supply Co. 

Avery Adhesive Label Corp. 
Bohn Duplicator Corp. 
Codo Mfg. Corp 
Curtis-Young Corp 

Heyer Corp 

Ink Specialties Co., Ine. 
Manifold Supplies 

Old Town Corp. 
Peerless-Imperial Co., Ine, 
Print-O-Matie Co., The 
Smith-Corona, Ine. 
Speed-O-Print Corp 
Technygraph Co., The 
Victor Safe & Equip. Co. 
Wolber Dupl. & Supply Co. 

Duplicating Stencil Files 
Atlas Stencil Files Corp 

Envelope Openers 
MacKenzie, Arnold, Ine. 

Envelopes 
Justrite Envelope Mfg. Co 
Northern States Envelope Co 
Quality Park Envelope Co. 
Western Paper Goods Co. 
Wilson Jones Co. 

Envelopes, Plastic 
Aigner, G. J., Co 
Aigner Index Co. of N. ¥ 
Markilo Co 
Smead Mfg. Co. 

Erasers, Rubber 
Ames Supply Co. 

Roberts, Weldon, Rubber Co. 

Expense Books 
Beach Publishing Co. 

Eyelets & Eyelet Fasteners 
Rivet-O-Mfg. Co. 

File Boxes, Fibre, Collapsibie 
Bankers Box Co. 
Globe-Wernicke Co. 

Guide System & Supply Co. 

Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co. 
Meilink Steel Safe Co. 
Mosler Safe Co 
Murphy Mfg. Co. 
Shaw-Walker Co, 

Victor Safe & Equipment Co. 

Filing Cabinets, Metal 
Advanco Products Div. ASB 
All-Steel Equipment, Inc 
Art Metal Construction Co. 
Art Steel Sales Corp. 
Berger Mfg. Div. Republic 
Cole Steel Equipment Co, 
Columbia Steel Equip. Co. 
Corry-Jamestown Mfg. Co. 
General Fireproofing Co. 
Globe-Wernicke Co. 
Guardsman- Valentine, Inc 
Hillside Metal Products, Ine 
H-O-N Co., The 
Metal Office Furniture Co. 
Neimann Steel Equip. Co. 
Parker Steel Prods. Co. 
Peerless Steel Equip. Co. 

(Continued on page 6) 








(Continued from page 5) 
Remington Rand Co. 
Shaw-Walker Co. 

Victor Safe & Equip. Co. 
Watson Mfg. Co., Inc. 
Weis Mfg. Co. 

Filing Cabinets, Wood 
Globe-Wernicke Co. 
Imperial Methods Co. 

Weis Mfg. Co. 
Wells Chair Corp. 

Filing Supplies 
Acco Products, Inc. 
Advanco Prods. Div. ASB 
Aigner, G. J., Co. 

Art Metal Construction Co 
Barkley, C. L., & Co. 
Corry-Jemestown Mfg. Co. 
Ennis Tag & Salesbook Co 
Guide System & Supply Co 
Imperial Methods Co. 
Justrite Envelope Mfg. Co. 
Metal Office Furniture Co. 
Northern States Envelope Co 
Oxford Filing Supply Co 
Parker Steel Prods, Co. 
Quality Park Env. Co. 
Shaw-Walker Co 

Victor Safe & Equipment Co. 
Warshaw Mfg. Co. 

Weis Mfg. Co. 

Folding & Inserting Machines 
Galloway, James H., & Assocs, 
Speed Mail 

Fountain Pens (ine. Ball Pt.) 
Changepoint, Inc. 
Esterbrook Pen Co. 

Parker Pen Co. 

Gummed Cloth Rings 
Aigner Index Co, of N. ¥ 
Warshaw Mfg. Co. 

Hardware, Office Desk 
National Lock Co. 

Index Card Signals 
(See Signals, Index Card) 

Index Tabs 
Aigner, G. J., Co. 

Aigner Index Co. 

Amberg File & Index Co 
Barkley, C. L., & Co. 
Globe-Wernicke Co. 

Graff, George B., & Co. 
Guide System & Supply Co. 
Markilo Co. 

Shaw-Walker Co. 

Sheppard, C. E., Co. 

Victor Safe & Equipment Co 
Warshaw Mfg. Co. 

inks, Adhesives, Ete. 
Higgins Ink Co., Inc. 

Ink Specialties Co., Inc. 
Marsh Stencil Machine Co. 
Rivet-O-Mfg. Co. 

Inkstands 
Cushman & Denison Mfg. Co 

inverters for Motor-Driven Accessories 
Amer. Television & Radio 

Labels 
Imperial Methods 
Oxford Filing Supply Co. 
Smead Mfg. Co. 

Warshaw Mfg. Co. 
Weis Mfg. Co. 

Labels, Pressure Sensitive 
Avery Adhesive Label Corp. 

Ladders, Library, Store & Vault 
Cotterman, I. D. 

Leather Goods 
Bristol Mfg. Co. 

Library Equipment 
All-Steel Equip., Inc. 
Corry-Jamestown Mfg. Co. 

Lithographed Continuous Forms 
Hano, Philip, Co. 

Lockers & Storage Cabinets 
All-Steel Equip., Inc. 

Art Metal Construction Co. 
Berger Mfg. Div. Republic 
Evans Metal Prods., Inc. 
Globe-Wernicke Co. 
Invincible Metal Furn, Co. 
Lyon Metal Prods., Inc. 
Neimann Steel Equip. Co. 
Parker Steel Prods., Inc 

Loose Leaf Books & Devices 
Aigner, G. J., Co. 

Aigner Index Co. of N. Y. 
Amberg File & Index Co 
Columbia Loose Leaf Corp. 
Free Hand Binder Co. 

Grand Rapids L. L. Binder Co. 
National Blank Book Co. 
Sheppard, C. E., Co. 

Stationers Loose Leaf Co. 
Wilson Jones Co. 

Loose Leaf Metals 
National Blank Book Co. 
Sheppard, C. E., Co. 
Wilson Jones Co. 

Loose Leaf Sheet Covers, Plastic 
Aigner, G. J., Co. 

Aigner Index Co. of N. Y. 
Amberg File & Index Co 

Loose Leaf Tray Binders 
National Blank Book Co 
Sheppard, C. E., Co. 
Wilson Jones Co. 
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Mail Distributors 


\ » Prods. Div. ASB 
Art Steel Sales Cort 
Glol Wernicke ¢ 


, r Safe & Equipment ¢ 
Manifold Books & Business Forms 


Hano, Philit Lo. 
Western Paper Ga 
Map Tacks 
Graff. George B Co 
Marking Devices 
( : lated Stamp Mfg. Co. 
Force, Wr \ & « 
Mar Ster Machine Co 
Marking Pens, Laundry 
Tau in, Samu & Co 
Matched Office Suites 
Leor i Co The 
Morval Corl 
Memorandum Books 
Enr Tag & Salesbook ¢ 
N nal B k Book Co. 
W n Jor ( 
Memo Devices 
M s, Bert M ( 
Metal Badges, Checks, Tokens 
D n Ster Works 


Moisteners 
Rivet-O-Mfg. ¢ 
Numbering Machines 
( lidated Stamp Mfg. Co 


Wha 4 Co. 


} Wester In 
Stewart, R. A., & ( 
Office Furniture 
Office Furr e Whise. Dist 


Office Furniture Ball Bearings 
K in Mfg. Cort 
Office Furniture, Sectional Units 


Art Steel Sales Cort 

( imbia Stee Equip. Co 

Glol Wernicke ( 

Peerless Steel Equip. Co. 
Office Partitions & Railings 

Globe-Wernicke Co 

Watson Mfg. ¢ Ir 
Office Printing Outfits 

I Wa \ & Co 


Pads, Figuring 
Ennis Tag & Sales Book Co. 
M vk Tablet ¢ 
National Blank Book Co 
Ww m Jones Co 
Paper Clamps 


Acco Prods., Ir 
Cushman & D m Mfg. Ce 
I rbrook P ( 
Paper Clips 
( hman & Denison Mfg. Co 
Noesting P Ticket ¢ 
Vail Mfg. ¢ 
Paper Fastening Machines 
Ace Fastener Corp 
Markwe Mfg. ¢ 
V wr Safe & Equip. Co 
Parcel Post & Postal Seales 
H son Scale Co 
Paste 
See Inks, Adhesives, Etc.) 


Pen & Ink Sets 

See Desk Pen & Ink Sets 
Pencil Sharpeners 

} ard Mfg. ¢ 
Pencils, Mechanical 


Esterbrook Pen Co., The 
Pens, Steel 
Esterbrook Pen ( The 
Pin & Pin Containers 
Noesting Pin Ticket Co. 
Vail Mfg. Co 
Platens, Typewriter, Ete. 


A s Supply Co 
Posting Trays & Stands 
Ss 00 eaf Tray Binders) 


Presentation Covers 





\ erg I & Index ¢ 
Ss id Mfg. Co 
Prices & Sign Markers 
Consol Stamp Mfg. Co 
Fore Wr \ & « 
Stewart, R. A., & Co 
Publications 
O. A. Buyers Ir x 
Punches 
Acco Pro I 
Aigner Index Co. of N. ¥ 
( be-Wernicke ¢ 
H n&P Mfg. Ce 
Ni S s Suppl | rt 
N mal I r Book Co. 
Ss Mf ( 
W m Jones ( 
Ribbons & Carbons 
\ Supply Co. 
‘ Mfg. ¢ 
r aR & Car. Mfg. Co 
( R & Car. ¢ 
‘ 4 g Corr 
Ss Co 
Old T ( 
Imt ( In 
| [ypewr r ( 
I n Rand I 
I , er ¢ 
é 4 ‘ 
S. Car. & R Mfg. Corr 
r F. B., Ca 


Rubber Bands Shaw-Walker Co 
Alliance Rubber Cx Weis Mfg. Co 
Bankers & Merchants, Inc Store Fixtures & Equipment 
Roberts, Weldon, Rubber Co All-Steel Equipment, Inc 
Rubber Stamp & Plate Mfg. Mch. Strong Boxes, Fire Protected 










American Evatype Cory Art Steel Sales Corp 
Rubber Stamps Herring-Hall-Marvin Safe Co 
Sankers & Merchar Ine. Meilink Steel Safe Co 
Rubber Type Victor Safe & Equipment Co 
Consolidated Stamp Mfg. Co Tables 
Force, Wm. A., & Co All-Steel Equipment, Inc 
Stewart, R. A., & Co Art Metal Construction Co 
Rulers, Transparent Art Steel Sales Corr 
C-Thru Ruler Co Columbia Steel Equipment Co 
Safes Corry-Jamestown Mfg. Corp 
Art Metal Construction Co Globe-Wernicke ; 
Brush-Punnett ¢ Haskell of Pittsburg! 
Cole Steel Equip. Co Lyon Metal Products, ] 
General Fireproofing Co Met Office Furniture Co 
Guardsman-Valentine, Inc Peer Steel Equipment Co 
H Hall-Marvin Safe Co Royal Metal Mfg. C« 
Ir le Metal Furn. Co Shaw-Walker Co 
Me nk Steel Safe Co V Safe & Equipment Co 
Mc r Safe Co We Chair Corp 
Remington Rand Ir Tables, Folding 
Shaw-Walker C¢ Adirondack Chair Co 
Victor Safe & Equip. ¢ Midwest Folding Products 
Sales Books Tablets & Pads 
7 Ennis Tag & Salesbook Co Mohawk Tablet Co 
nace Tabulating & Statistic Machines 
aicu v0 sSurroug! Cor 
Scales, Postal Remington Rand Ir 
Hanson Scale Co Tags 
Scrapbooks Ent Tag & Salesbook ¢ 
Globe-Wernicke Co Tape, Pressure Sensitive 
Weis Mfg. Cx Avery Adhesive Label Corp 
: Wilson Jones Co Permace! Tape Corp ' 
Shelving Telephone Accessories 
All-Steel Equipment, In Art Steel Sales Corp 
Sankers Box Co Morri tert M., Co 
Berger Mfg. Div. Republi Victor Safe & Equipment Co 
Borroughs Mfg. Co Thumb Tacks 
Corry-Jamestown Mfg. Co Graff, George B., Co 
General Fireproofing ¢ Noesting Pin Ticket Ci 
Estey Metal Products, Inc Vail Mfg. Co 
Lyon Metal Products, Inc Ticket Holders 
Neimann Steel Equipment Aigner, G. J., & Co 
Signals, Index Card Aigner Index Co 
Graff, Geo. B., Co Smead Mfg. Co 
Smoking Stands Trimming Boards 
LaSalle Products Co Ideal School Supply Ce 
Royal Metal Mfg. ¢ Type, Typewriter 
Valco Co. Ames Supply Co 
Wells Chair Corp p : j 
Sorting Devices aoe 
Amberg File & Index Co Cardinell Corp 
Art Steel Sales Corp Norta Distributing < 
; Assoc. Industrial Designers Regal Typewriter C 
Spindle Files Rivet-O Mfg Co 
Wells Chair Corr Van Wyck Products ¢ 
Stamp Pads Webster, F. 8., Co 
Consolidated Stan fg. C : 
Fone, ta Z > ey Co. Vopesetior Cushion Bases & Knobs 
Force-Western, Inc an ea oe 
Rivet-O-Mfg. Co Peerless Imperial Co 
Stewart, RB. A., & ( Speed Key Corp 


Stands for Office Machines Typewriter Cushion Keys 
All-Steel Equipment, Inc pesos 
Ames Supply Co 
Art Steel Sales Corp 
Cole Steel Equipment Co 
General Fireproofing Co 


ipply Co 
Typewriter Parts & Tools 
Ames Supply Co 
Typewriters, Mfrs. of 
Allen, R. C., Business Mch 





Harter Corp. Remington Rand Ir 
H-O-N Co., The Royal Typewriter Co 
Meilink Steel Safe Co Smith-Corona, Inc 
Midwest Metal Mfg. Cx Tippa Products Co., L 
Wells Chair Corp Underwood Corp 


Typewriters, Rebuilt & Used 
Int'l Office Appliances, Inc 
Regal Typewriter Co 

Upholstered Furniture 
Bright Chair Co. 


Staple Extractors 

Ace Fastener Corp 
Staples & Stapling Machines 

Ace Fastener Corp 

Markwell Mfg. Ca, 

Vail Mfg. Co Grand Rapids Leather Furn. ( 
Gunlocke, W. H., Chair Co 
Johnson ( Nair Co. 
Niemann, Inc 
Royal Metal Mfg. Co. 
ners Mfg. Co 
Chair Corp 
Upholstery Materials 

I S. Rubber Co 


Wilson Jones Co. 
Stencils, Brass 

Dayton Stencil Works 
Stenographers Notebooks 

Ennis Tag & Salesbook Co 

Mohawk Tablet ¢ ew 

National Blank Book Co 


Stools 
Harter Corp., The Upholstery Leather Group, The 
Metal Office Furniture Co Vault Steps 
; Cotterman, I, D 


yal Metal Mfg. Cx 
Wells Chair Corp. 
Storage & Transfer Cases 





Visible Systems Equipment 
Aigner, G. J., Co 








All-Steel Equipment, Inc Aigner Index Co, 

Amberg File & Index Co. Art Metal Construction Co 

Art Metal Construction Co Art Steel Sales Corp 

Art Steel Sales Cory Globe-Wernicke ¢ 
National Blank Book ( 


Bankers Box Co 
Barkley, C. I & Co. 
Berger, Mfg. Div. Republic 


Cole Steel Equipment 


Remington Rand Inc 
Shaw-Walker Co. 
Sheppard, C. E., Co 















Columbia Steel Equip. Co Stationers Loose Leaf C¢ 
Corry-Jamestown Mfg. Corp Victor Safe & Equipm: ( 
General Fireproofing Co W n Jones Co. 
Globe-Wernicke Co Waste Baskets 

Guide System & Supply Co Art Steel Sales Corp 
Herring-Hall-Marvin Safe Co. Cole Steel Equipment (¢ 
H-O-N Co., The Gener Fireproofing ¢ 
Imperial Methods Co Globe-Wernicke Co 
Invincible Metal n. Co Haskell of Pittsburg! 
Oxford Filing Supply Co Metal Office Furniture Co 
Parker Steel Products, Inc. National Vulcanized Fibre Co 
Peerless Steel Equip. Co, Shaw-Walker Co 

Pronto File Corp Wells Chair Corp 
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Wants & For Sale 





EXECUTIVES AVAILABLE 


YEARS’ Experience in office supply & equipment field. 
evel management. Age 46. Salary required $12,000 per 
haring. Box G-71, care Office Appliances, Chicago 6 


SALESMEN AVAILABLE 


TEEL FILING EQUIPMENT SALESMAN available who has been calling on 
j fornia, Oregon and Washington for 2! years. Box G-72, 
es, Chicago 6. 


COMBINATION SALESMEN-MECHANICS AVAILABLE 





MBINATION SALES AND SERVICE MAN Available. Over 28 years in 
Pad and screen type duplicators, supplies and acces- 

sorie tact and dealer relations. Now in Great Lakes region, 
eking ter territory, or will travel. Box G-73, care Office 
Apr 30 6 


EXECUTIVES WANTED 


MAN W ROVEN EXECUTIVE ability to direct the national sale and 
tribut » new pectacular efficiency machine that speeds bulk 
FOLDS and INSERTS in one operation. Priced within 
iness. First appearance on American market. Oppor- 
ndividual to make capital investment in potentially 
pment. See Product Ad ... Page 123 this issue. 
ALE MANAGER WANTED by old progressive wood office furniture 
fact tablished reputation for quality line. Must be willing 
t to coast and capable of working with our representa- 
re dealers and helping our established dealers to 
sse their sales of our line. This is an excellent oppor- 
man. Box V-137, care Office Appliances, Chicago 6. 








ALESMANAGER WANTED—Writing instrument manufacturer wants to 
ager experienced in marketing through stationers and 
f Here is an excellent opportunity for the right man 
please give complete information pertaining to your 
j rst letter, also include a snapshot. Box V-1I38, care 
Chicago 6, 
SINESS CONDITIONS, mild climate, outdoor sports, 
the west coast. 50 year old firm needs experienced 
niture, or supply manager. Interest in business avail- 
Office Appliances, Chicago 6. 


SALESMEN WANTED 





ALESMAN—Fast growing midwestern stationer wants aggressive salesman 
4 ‘ dered if exceptional. Must have good sales record 
tigation. Part interest in firm and managerial capacity 
ble. This is an unusual opportunity for the salesman 
Dur employees know of this ad. Replies will be kept 

Box V-140, care Office Appliances, Chicago 6. 





MAN for leading Office Supply and Equipment Dealer, with 
and Offset Lithography Department. Best lines avail- 
wing Gulf city. Splendid opportunity. Give experience, 
salary wanted. Box V-I4l, care Office Appliances 


ELLING " KNOW-HOW" WANTED 
well rated Chicago firm, seeks competent sales talent, 
phases of selling to commercial stationery, office appli- 
This is a life-time offer for a top-flight, aggressive 
eam up with a firm producing proven, tested quality 
An above average in earnings, incentives, and profit 
s will be provided to qualified person. A resume of 
past experience w be most helpful. Box V-1!42, 
Chicago 6. 





NTE yrade Salesman for states of California, Oregon and 
hingt M be thoroughly familiar with Office Furniture industry, 
rienced in sale of Steel lines including Shelving. 
alifications and references, to Box V-143, care Office 

6 
ALESMAN WANTE Exclusive choice territory Addo-X and Olivetti. 
rrit other franchises. Al-service on all. Real deal to 
sunders & Sons, 1410 Church Street, Nashville, Tennessee. 
MM N MEN WANTED, WEST, MID-WEST, SOUTH, NEW ENGLAND, 
cx t helving, bench legs, work tables. Protected territories. 
Box V-144 ffice Appliances, 100 East 42nd Street, New York I7,N. Y. 
»ALESMAN WANTED TO REPRESENT long established wood office chair 
nad desk nie Southeastern territories. Box V-145, care Office 
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The rate for classified advertise- 
ments is fifteen cents a word, mini- 
mum charge $3.00, payable with 
order. Add six words if box address 


is used. 





AGE 55-60 or OLDER—Excellent arrangement for semi-retirement in Rio 
Grande Valley, Texas. Mild year round climate. Living costs low. Many 
recreational facilities. Requirements: Several calls each day in town you 
live in. Five day week. Commission basis. Earnings not high but supple- 
ment to retirement. Choice of several towns. Liberal vacations. Request 
references, past history, present status in reply to established, well stocked, 
top line retail store. Jones Office Supply, McAllen, Texas. 





LIVE WIRE SALESMAN WANTED to sell fine office chairs and desks. 
Commission. Following preferred. Covering New England, South and 
Southwest. Opportunity for right mar Congress Chair Co., Inc., 26 
Tiffany Place, Brooklyn 2, N. Y. 





REPRESENTATIVES WANTED: One of the leading Manufacturers of steel 
office equipment is enlarging its field selling force by adding new territories. 
Position is full time and permanent. Adequate experience in office equipment 
and sttaionery industry essential including knowledge of dealer operations 
and ability to select and train good dealers. Salary, expense allowance and 
commission. Give full particulars of background and send snapshot picture 
to V-156, care Office Appliances, Chicago 6 





Wanted to sell STEELCASE Steel and Executive Furniture, full time experi 
enced salesmen, drawing account against commissions. Splendid opportunity 
to grow with completely new organization. Address V-154, care Office Ap 
pliances, Chicago 6. 


SALES & SERVICE MEN WANTED 








WANTED—A GOOD RELIABLE MAN with sales and some mechanical 
ability by dealer established 23 years in good business town of 50,000. 
Good competition. 50% of profit on sales, good hourly rate for time 
in shop, percentage on work brought in Have veteran training on G.I, 
bill for mechanic. This is a good opportunity with a future. Write V-146, 
care Office Appliances, Chicago 6. 





OFFICE MACHINE MECHANICS WANTED 


EXPERIENCED COMBINATION ADDING MACHINE and Typewriter Me- 
chanic wanted. Must be sober and ambitious. Good wages and working 
conditions in Southwest. Give experience and references, also starting salary 
expected. Leon W. White, 406!/, E. San Antonio St., El Paso, Texas. 








WANTED—Experienced Typewriter Mechanic—capable of operating shop 
and taking care of customers. Good proposition to right party. Box V-147, 
care Office Appliances, Chicago 6. 





SALES REPRESENTATIVES AVAILABLE 





MANUFACTURER'S REPRESENTATIVE having office and showroom facilities 
in business center of San Francisco—two men in field calling on equip- 
ment and stationers in Cailfornia, Oregon, Washington and Northwest— 
needs additional line. Box G-74, care Office Appliances, Chicago 6. 





WHOLESALER OF USED OFFICE MACHINES covering southern Oregon, 
California, Nevada, and Arizona, desires additional supply and equipment 
items as representative or jobber. Sales truck used. Western Typewriter 
Service, 830 Market Street, room 518, San Francisco 2, Calif. 





MANUFACTURERS’ REPRESENTATIVE: covering !! western states seeks 
additional established lines. Prefer primarily supply items for distribution 
to stationers and university bookstores. Have own warehouse. Box G-75, 
care Office Appliances, Chicago 6. 





MANUFACTURERS’ REPRESENTATIVE traveling Texas and three other 
states has disposed of part of his business and has capacity for an addi- 
tional line which can be stationery or furniture. Well experienced in both. 
Fifteen years’ experience in territory. Address G-76, care Office Appliances, 
Chicago 6. 





SALESMAN ACCUSTOMED TO LARGE SCALE operations plans to establish 
himself as manufacturers’ representative in the Middle West. Will start with 
well trained organization. Prepared to handle any article of merit sold by 
retail office supply dealers whether it be systems, supplies, files, or furniture. 
Will consider any major part of states from Ohio to Kansas. Located in 
Fifth District NSOEA. Will cover that area cr states farther west according 
to manufacturer's needs. Record and references that are tops. Address 
G-81, care Office Appliances, Chicago 6. 





NEW ENGLAND REPRESENTATION: Equipment lines wanted by experienced 
representative with established contacts. Exclusives only. Stationery items 
also considered. Box G-77, care Office Appliances, 100 East 42d St., 
New York 17, N. Y. 





COVER THE WHOLE NORTHWEST for many years! Executive type repre- 
sentative wants lines in wooden desks, steel desks and filing cabinets on 
on exclusive basis. Box G-78, care office Appliances, Chicago 6, 





| CONCENTRATE ON MICHIGAN—consequently my manufacturers get 
results. Can handle one or two additional high-grade lines in office equip- 
ment field. Write G-79, care Office Appliances, Chicago 6. 

WANTS AND FOR SALE, Continued on page 8 
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WANTS AND FOR SALE, Continued from page 7 








SALES REPRESENTATIVES AVAILABLE, Continued 





JOBBER ITEMS WANTED: Smaller 
to distribute along with the Pr 
Minnesota, Dakotas and surrounding ¢ 
5th St., Minneapolis 15, Minn. 





MANUFACTURERS’ 
room facilities centrally located New 
Concentrating on department st 

ing states of New York, New 
Washington, eR od Seeking one ad 
ences. Box G-80 e Apx 
York 17, N. Y. 


care of Off 





SALES REPRESENTATIVES WANTED 





REPRESENTATIVE MAINT 


EXPERIENCED SALESMEN with 
will find tremendous sales opportu 
Short cut to bulk mailing routine. SPEEDMA 


Priced within react 
See Product A 


ONE operation. 
territories still open. 





MANUFACTURERS’ REPRESENTATIVE j 
New Heavy Duty Office and Billing Mach 
available. Write full details. Box V-148 





MANUFACTURERS’ REPRESENTATIVE 











WANTEL 


stationery stores to represent nat 

and portfolios. Prefer man who hand st 
details. Reuben Company, 555 W 

LARGE LOOSE-LEAF MANUFACTURER TAB 
Sales Representatives. Commission | W rite 
tory desirde, etc. Box 951, Fall Rive M 
WANTED distributive sales organizat with wa 
politan New York area to handle f é me 
equipment. Box V-149, care Office Apr 
COMMISSION MEN WANTED for ex t 
qualified men. To sell Plastic Chair M Black 
Boards, Desk Pads, Chair Cush i: 
Company, 105! N. Throop St., Chicago 22 





SALESMEN WANTED. Call on consumer 



































industrial and institutional furniture a c 
on profit sharing basis. Now assigning te 
sales background. Box V-150, care Office Apr 
New York 17, N. Y. 

RETAIL BUSINESS FOR SALE 

WELL ESTABLISHED TYPEWRITER & Adding 
in Coral Gables, Florida, near Universit M 
portables & 3 makes adding machine 
ment contract. Nice large store wW 
complete line. Completely equipped b 
location for 8 yrs. Will sell for $13,000 
care Office Appliances, Chicago ¢ 

WANTED TO BUY RETAIL BUSINESS 

WANTED TO BUY—combinati 

location east of Mississippi but w 

established business doing $150.0 Ww 
pay up to $75,000 cash. Al! matt t 
Appliances, Chicago 6 

WANTED TO BUY—interest M 
west—Will invest up to $10,000. B 

PARTNERS WANTED 

EXPERIENCED PARTNER WANTE at 
supply business in St. Louis, M Re 
Appliances, Chicago 6. 

WORK BENCHES 

your third hand, newest space-saving MODE 
wide, 24 inches deep, 33 inches high, k ked 
delivered anywhere, only $11.95: R . 
LISTS 

FREE MAILING LISTS of 6,262 mme a! stat 
dealers. Also 5,781 typewriter and adding ma 
catalogue of lists of retailer wh 


banks and others. We char 
48-02 43rd Street, Woodside 77, New 





BUSINESS BROKERS 





LIST WITH W AA 
WANT TO SELL, BUY or change 

in cities 25,000 up. Bank Ref. A 

Business Broker, 1718 St. Mary 


wow 





FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
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O4's Press-“Time Bulletin 


Late and Important News for Our Readers 





DEATH TAKES PETER A. HOFFMAN OF SMEAD: Word has been received of death on Friday, 
June 1l of Peter A. Hoffman, longtime chief executive of Smead Manufac- 
turing Company. Funeral services were held on June 16. A complete account 
of his career will appear in next month's issue of Office Appliances. 











JOINS FULTON MARKING EQUIPMENT COMPANY: Announcement has been made by President 
S. J. Donnelly of the appointment of Joseph Strauss to the post of 
general sales manager for the Fulton Marking Equipment Company. In 
addition to his other duties "Joe" will represent the company through- 
out New York State and the New England states where he has made a host 
of friends in the industry. 





A. B. DICK COMPANY APPOINTS DISTRIBUTORS: Appointment of Mills A. Eure as Phila- 
delphia distributor and James Caulk as Syracuse, N.Y., distributor was 
announced June 10 by A. B. Dick Company. Mr. Eure, formerly Syracuse 
distributor, will head A. B. Dick Products Company of Philadelphia, 
401 Broad St., formerly known as Mimeograph, Inc. Mr. Caulk, who is 
transferring his distributor operations to Syracuse, was formerly a 
partner in the Philadelphia firm. 





OFFICE FURNITURE WAREHOUSE COMPANY HOLDS HOUSE WARMING: To celebrate the opening 
of new showrooms, office and warehouse, the Office Furniture Ware- 
house Company held a house warming at the new address, 345 Broadway, 
New York City, where it occupies the entire fifth floor consisting of 
some 8500 square feet of floor space. Tastefully displayed were lines 
of The Jasper Desk Company, Jasper Seating Company and Thomas Furni- 
ture Company. On hand to act as hosts were Mr. & Mrs. H. A. Clemetsen, 
Office Furniture Warehouse Company; August Krieg, Jasper Seating Com- 
pany; Alan Joseph and Raphael Blessinger, The Jasper Desk Company, also 
Dr. Leo Salb, president of the companies and Fred Thomas, Thomas Fur- 
niture Company. 





PENSKE NAMED MEILINK SALES MANAGER: C. C. (Chet) Penske has been appointed sales 
manager for the Meilink Steel Safe Company, succeeding E. F. (Ed) Daily, . 
who has been assigned to special duties directing all contracts and 
Special accounts. 





APPOINT BURROUGHS SUPERVISOR OF PUBLICITY: William K. Case, who has been editor 
of Burroughs Corporation's marketing and employee publications, has 
been appointed supervisor of publicity, it has been announced by Wil- 
liam A. Durbin, director of public relations. New editor of the Bur- 
roughs publications is a former newspaperman, Edmund F. Fintak. 








EVERETT NOW SHEAFFER VICE-PRESIDENT: Clyde Everett, general sales manager of 
the W. A. Sheaffer Pen Company of Canada, Ltd., has been elected a 
vice-president of the pen company. 





ESTABLISH DISTRIBUTORSHIPS FOR H-O-N: Arrangements have been concluded with two 
well-known distributing firms for handling the H-0O-N line of office 
ed equipment in the eastern and southeastern sections of the nation. 
Bainbridge Southern, Inc., 19 Hasell St., Charleston, S. C., has been 
ent set up as a distributor in the Southeast. The Aetna Safe Company 46 W. 
29th St., New York City, will distribute the H-0-N line in the Metro- 

politan New York and adjoining areas. 





MAKE PERMACEL TAPE APPOINTMENT: John S. De Noia has been appointed assistant in- 
dustrial sales manager of the Permacel Tape Corporation, it was an- 
nounced by John H. Scherer, vice-president in charge of sales. 
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State of the Tudustry 


® Writing Instruments’ Sales Up. Sales of mechan- 
ical writing instruments in the United States in- 
creased considerably in 1953 over 1952, according 
to figures released by Frank L. King, executive vice- 
president of the Fountain Pen & Mechanical Pencil 
Manufacturers’ Association. The gain was from 
194,316,000 in 1952 to 225,460,000 in 1953. This repre- 
sents a money value increase from $94,571,000 to 
$107,659,000. 

Of interest is Mr. King’s statement, “The Ameri- 
can public spent more dollars for fountain pens last 
year even though they actually purchased ball point 
pens in greater numbers.” 

Last year it is estimated that the American fac- 
tories manufactured and shipped: 

Fountain pens—40,000,000. 

Ball Point pens—123,000,000. 

Mechanical pencils—61,000,000. 

Desk and dip pen sets—!],800,000. 


® Advise Caution on Electronics. Special care in 
choosing electronic equipment is needed, says the 
Systems & Procedures Association of America. The 
warning is: 

“The much publicized success that ‘electronics’ 
has enjoyed in the factory and scientific computing 
fields suggests to management that comparable 
benefits are to be gained immediately in the busi- 
ness office. They are prone to forget the millions of 
dollars lost by many corporations in the futile at- 
tempt to reduce office costs through other ‘magic’ 
systems.” 

It is further pointed out: ‘Executives with little 
or no knowledge of computing mechanisms seem 
anxious to involve their companies in operating 
techniques clearly beyond the scope of all but a 
few specialists. Unless corporation executives are 
soon made to recognize honestly the role of systems 
research in the electronics field, many millions of 
dollars will again be wasted in the misapplication 
of equipment.” 

In other words, there is still a place for brains and 
the human element in the office—machines can be 
no more efficient than the persons who operate them. 


® Standardization Proceeds in GSA. More progress 
is reported for the General Services Administration 
in its standardization of equipment which is pur- 
chased for Government use. Kinds of mimeograph 
paper have been reduced from 172 to 17 and the 
types of lead pencils for general writing use have 
been reduced from 11 to 3. Similarly, the wood 
executive chair types are cut from 18 to 4 and execu- 
tive office desks from 28 to 5 


@ Peace Calls for Fighters. Printer’s Ink quotes 
John G. Fogarty, vice-president of Ross Roy, Inc., 
Chicago, in words that make sense about selling 
today. In:part he says: 

“We have spent billions of dollars to train our 
young men to fight with a gun. How much are we 
spending to train them to fight for sales? 

“Yet, the survival of the peace they fought for in 
a very real sense depends on these sales. A bal- 
anced economy in which our accelerated produc- 
tion can be equaled (and bettered) by accelerated 
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sales will demonstrate in action the principles of our 
American economic system. What better weapon 
can we ask for to answer the Soviet challenge that 
America can't have prosperity without war. . 

“This is peace. Peace calls for fighters.” 


@ The Pump Is Being Primed. Although President 
Eisenhower has made it clear that he sees no need 
for “slam bang” intervention to help the business 
situation there are evidences of routine action. 
Treasury Secretary Humphrey, for example, ob- 
serves, “Some people, fearing further downward 
trends, ask when the government is going to get 
‘in’ and do something. The fact is that the govern- 
ment is always in. There are so many things the 
government does... or does not do... that have 
a very real bearing on the state of the economy.” 
For example, it is pointed out there are government 
programs in the housing, reclamation and farm 
fields. Tax reductions are another form of pump 
priming. 


= Number of Jobless Reduced. For the second con- 
secutive month unemployment has decreased, ac- 
cording to a joint report on June 7 by the depart- 
ments of Commerce and Labor. Unemployment 
went down in May by 160,000, leaving a total of 
3,305,000 jobless. 





Page 13. Here is additional OA S0th anniversary material 
including the stories of more firms and individuals who are 
also observing their golden year in the industry. Read about 
the role played by Thomas Edison and Benjamin Franklin 
in our industry. 


Page 18. Once again complete coverage is presented of the 
NOFA convention. Pictured are many of the personalities 
who attended the Chicago session of this expanding organ- 
ization. 


Page 30. Space is where you find it. The Dow Chemical Co 
solved a problem by the utilization of modern design office 
furniture. 


Page 36. Now is the time to plan for more sales of Christmas 
gifts. Office Appliances offers a section filled with ideas for 
holiday gifting, experience stories of firms who found extra 
profit in extra effort. 


Page 42. Continuing its convention coverage, Office Appli- 
ances presents pictures and text reporting on the recent 
NOMA convention in St. Louis. Read about the new products 
introduced at this important conference and exhibit. 


Page 48. See-through shelving can boost typewriter sales. 
Here's the story of how one firm employed the method to 
good advantage. 


Page 50. More NSOEA regional conventions are visited by 
OA editors, providing the pictorial coverage which the in- 
dustry welcomes. Districts 6, 7, 9, 10, 11, and 14 pass in 
parade. 


Page 64. Our Canadian neighbors, members of the Station- 
ers Guild, are the subjects of a concise but comprehensive 
report of their recent convention. 
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An Appreciated Award 


Sixteenth Annual Editorial Competition 
ed by Industrial Marketing magazine, OF- 


spons 
FICE APPLIANCES received the certificate, “Award 
of Merit” for outstanding original research among 
merchandising, trade and export magazines dur- 
ing | it was presented at the recent conven- 
tion of the National Industrial Advertisers Associa- 
tion ntreal. 
For Editorial 
Excellence 
Merchandising, Trade and Export Papers 
1954 
iWAKD OF MERIT TO 
Office Appliances 
Ter entstauding ariqiaal research 
published ducing the perind 
ending ecember 31. 1953 
in the siiteenth aeneal 
editarial competition 
— 
(eoducted by =: _—— 
/NDUSTRIAL — we" 
MARKETING Ss. 
—_—_ 
The award was given for the research which is 
known throughout the office equipment and supply 
trade Profile of a Dealer.” The entire “Profile” 


was presented in serial form in our pages from 


July through February 1954. 

There is gratification, of course, in the fact that 
recognit from outside the industry has been 
given to this study. Such approval adds lustre to 
the achievement. The original and primary pur- 
pose wever, was to provide accurate statistics 
covering the stationery, office machine and office 
of the survey, furniture field on an industry-wide 
basis. Until the “Profile” came into being this had 
never been done. 

In its constant effort to provide an accurate 
picture of distribution methods in this industry, the 


staff of OFFICE APPLIANCES long ago became 
aware of this lack of reliable data covering the 
entire field. Incomplete information left too much 
to guess work. 


Statistics compiled by the U.S. Bureau of Cen- 
sus have had a very limited application to our field, 
so limited as to give a false picture of dealer ac- 
tivities. Other published data have been of ques- 
tionable value because they have been based on 
information from restricted portions of the indus- 
try. Such statistics often have led to erroneous con- 
clusions about dealer operating methods. 


Concerned about the need for industry-wide 
acquisition of information, reliable compilation, 
and accurate analysis, OFFICE APPLIANCES en- 
gaged the services of a firm well known for its 
successful technique in market studies. The com- 
prehensive survey which Elrick, Lavidge and Com- 
pany conducted met all the requirements for valid 
research as developed by the Advertising Research 
Foundation. 





Providing the industry with this vital informa- 
tion has been an interesting and rewarding ac- 
tivity. We plan to continue this research program 
for the benefit of the entire industry. With those 
who have helped us and with those whose co- 
operation will be solicited in the future we share 
this recent honor. 












5. Our Economy of 
Abundance 

For nearly 300 years the word 
“America” has conjured up visions 
of a land of plenty in the minds 
of millions of people throughout 
the world. Like many figments of 
the mind, the dream often ex- 
ceeded the fact. Yet for three cen- 
turies America has been a land 
of great natural wealth, a coun- 
try seemingly endowed with an 
abudance of goods. 


An almost constant condition 
of economic surplus has made 
possible the American form of 
democracy, a form differing sub- 
stantially from those developed 
in countries with less natural 
wealth. Most countries of the 
world, perforce, operate under 
an economy of scarcity in which 
total demand exceeds total sup- 
ply. Except for occasional brief 
intervals, the potential supply of 
goods in America has been 
greater than the demand—a state 
of abundance. 


From the beginning the prob- 
lem has been more one of dis- 
tribution rather than of produc- 
tion. Progress toward the goal of 
fair and balanced distribution 
has been gradual, with movement 
sometimes virtually impercept- 
ible. Despite retardant influences, 
the abundance of material wealth 
in America has resulted in more 
people having more things than 
in any other nation. 


Refuting critics of the Ameri- 
can economic system, Professor 
Allan Nevins of Columbia Uni- 
versity said in a recent speech: 





OFFICE APPLIANCES, JULY 1954 


— 
a, 


THE AMERICAN WAY) 


“We can henceforth be more 
confident, and more energetic, 
in asserting that our way of life, 
called decadent by our enemies, 
has proved itself historically to 
be freer, more flexible, and more 
humane than ary other in his- 
tory. We can be as emphatic and 
frank as ever in describing our 
past weaknesses, from slavery to 
slums, but we shall insist more 
vigorously on the fundamental 
healthiness of our system and on 
its proved ability to mend its de- 
fects and give us a constantly 
self-regenerating society.” 


In an economy of abundance 
there is always some waste or 
inefficiency when measured in 
terms of pure utility. Many arti- 
cles are discarded before they 
are worn out, for reasons of ob- 
solescence or desire for a change. 
When this is combined with the 
simple fact that economic status 
permits purchasing the new item, 
an economy of abundance is 
maintained. 


It is at this point that adver- 
tising and selling as practiced in 
America come into the formula 
for successful operation of our 
economy of abundance. Sales 
promotion activities of all sorts 
have functioned as educational 
forces, convincing people that 
possession of the new, the im- 
proved, the better product is an 
advantage for outweighing the 
values inherent in the goods al- 
ready possessed. Thus the luxu- 
ries of one generation become 
the necessities of the next and 





the material standard of living is 
raised. 


The presumption that our econ- 
omy has matured is not founded 
in fact. Each forward step opens 
new prospects of opportunities 
for further advance. In the words 
of Crawford H. Greenwalt, presi- 
dent of E. |. duPont de Nemours 
& Company, “America was built 
by people who wore rose colored 
glasses. For them and for us the 
air is clear, the sunshine is bright, 
and the horizons present exciting 
vistas.” 


An important factor in our 
economy of abundance is com- 
petition. When availability is 
greater than demand, the entre- 
preneur has been forced to find 
ways to make better products at 
lower costs. At some stages of 
our economic development, at- 
tempts were made to “take it out 
on the worker.” Today’s attitude, 
termed by some “enlightened 
selfishness,” calls for giving the 
worker more responsibility and 
higher compensation through 
provision of mechanical aids in 
production. 


So long as human wants re- 
main boundless and the capacity 
for satisfying those wants con- 
tinues at the historically high 
level, America will continue to 
enjoy an economy of abundance. 


(Extra copies of ‘The American Way” avail- 


able at following rates: Single copy, $0.05; 
25 copies, $1.00; 100 copies, $3.00.) 


Next Month — 


“Work and Leisure” 
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DAVID KOELLER, JR. 
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S. SG. ADAMS CO. 
10th & Olive Sts., St. Louis, Mo. 





mpany now has a centrally located sever 


arge one story factory. Among the many 
niture, stationery and printing. (Story of 
5 t e June € 


BLACKWELL WIELANDY CO. 
1601-17 Locust St., St. Louis 3, Mo. 


ember 24, 190! by 17 salesmen from the John 

& Stationery Co., the business was absorbed in 1910 

jy. The company was first located at 718-20 

Wa + A After 1910 it moved + the present lo ation at 
oth & t me years later building an additional building 


two buildings take in about half a city block. 
anded wholesale distribution very extensively 


both domestic and toreign and has also 
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Jeveiopea over the year a very srae ana complete printing de- 
partment, inc idina Hepat +} araphy, manutacturing and cc nvertina 


Jepartment 


A school equipment busine r ed in a separate building in 
3300 block of Chouteau Ave. Other lines ir de fancy goods and 
the general gift goods. These are shown in the company catalog 

k hed n + wn printina plant 

The firm covers 26 states by salesmen, with sch and aitt goods 
nes. It has 15 scheduled sample rooms in centra cations on a 
temporary basis from 60 to 90 days each year atter July | 





THE W. H. KISTLER STATIONERY CO. 
1636 Champa St., Denver, Colo. 


In 1883 Denver was a booming westerr 


mining town. It had a fine new city hall. the 
Tabor Grand Opera House, horse-drawr 
cars and its tirst electric light It wa 


that year that W liam Kistler. then a bindery 





reman for a Denver new paper, fT kK The 
big step tT establishing @ O ne tT Ff 
wn. Backed only by meacer savings and Founder Kistler 
newspaper experience, this enterprising young man opened his 
bindery. This new business thrived as Denver arew. and soon 
k +lar wa we kn wn thr 3} + the rea 
From binding and printing, the ¢t ne expanded jically to 
ide stationery. In 1893 the mpany became more like the 
Kistler f today, supplying stationery and office supplies to this 


western area on both a wholesale and retail! ba 


The present home of the company wa pened in |916. A seven- 
tory building, rigidly constructed to house the heavy printing and 
binding equipment, was erected at 1636 Champa St. The Kistler 
building, with first and second floors devoted to stationery and 
ffice furniture, is today a landmark to Denver business 


William Kistler was succeeded as president by his son, Erle, the 
present head of the firm. In 1952, William H. Kistler, grandson of 
the founder came into the busines He now vice-president. The 
firm's other vice-president is William F. Spaulding. This year, with 
the third generation of the founding family in a managerial position 


the W. H. Kistler Stationery enters its 7Ist year. 





MERCANTILE PAPER CO. 
138-144 Commerce St., Montgomery 2, Ala. 


Last October the “House of Gassenheimers'’ as it is sometimes 
alled, celebrated its first half century. Actually begun in 1900 
by Selig Gassenheimer as the Gasseniieimer Paper Co., it was 
incorporated in 1903 under its present name. 

From its beginning, "Merpaco," as many people know it by its 
trademark, has been operated by the sons of the founder—Sidney, 
Leo and Irvin. Included in the organization now are several sons 
f these sons and one son-in-law. 

In addition to fountain pens, leather goods, gifts, and social 
stationery, the company features a large office furniture showroom 
a service department for dictaphones, duplicators, fountain pens; 
and a modern commercial printing plant. The basic formula of 
the firm for 50 years has been “Service to all, large customers and 
mall. 

(Turn to page 16, Please) 
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® THOMAS EDISON, to whom the world is debtor be- 
cause of his invention of the incandescent light, made entry 
into the office equipment field through his most remarkable 
invention, the means of reproducing the human voice. 


Twenty-five years ago, the June, 1929, issue of Orrici 
Appuiances, in celebration of the journal’s silver anniversary, 
went forth upon special mission—to impress readers in 
many lands with the magnitude of the office equipment 
industry and the industry’s importance to the business of the 
world. 


The frontispiece of that issue carried the portrait of 
Thomas Edison over the following legend: “Whose inven 
tion of the talking machine, from which was developed all 
dictating machines, identifies him with this industry. To 
whose genius the world is debtor and whose sound sense, 
industry and conduct of life make him an inspiring ex 
ample.” 


On page 15 over the famous signature of the great in 
ventor was the following: 


Through the coordination of pro- 
duction and distribution of office 
machinery, office furniture and the 
multiplicity of office utilities em- 
braced in the term commercial sta- 
tionery, there has been evolved 
through the past quarter century one 
of the outstanding industrial entities 
of our country— 


THE 
OFFICE EQUIPMENT 
INDUSTRY 


| 
| 
The major portion of the products 
of this industry contribute economy, 
convenience and facility to business 
of every kind. These instrumentali- 
ties eliminate the confusion that 
would otherwise attend the ever in- 
creasing number of operations re- 
corded in the business office. They 
are checks to extravagance; protec- | 
tion against leaks; elimination of lost | 
motion; they return their purchase 
price in economies effected. 


There is satisfaction in being con- ! 
nected with an industry that is genu- 
inely useful. To commemorate the 
beginning of the industry as an en- 





tity, by making record of its progress 
through the intervening years is 
worth while. 








14 


Role of Famous Americans in 








We have termed reproduction of the human voice Mr. 
Edison’s most remarkable invention, but the inventor 
himself puts the incandescent light in that category. To us 
the “voice” seems to reach so much farther into the won- 
derland, yet retracing the processes to achievement of the 
electric light reveals just as much mystery—and providing 
the means of light has wider practical value. 

In the period from 1869 to 1910 Thomas Edison was 
granted 1328 distinct patents. Among the articles of current 
practical value that came from the Edison laboratories are 
the storage battery, the electric railway, the carbon tele- 
phone transmitter, the stock ticker and gummed paper for 
wrapping parcels. He contributed to the development ot 
motion pictures, duplicating machines, the telegraph, and 
numerous other things serving mankind today. 


Under the title, “This Is America’s Midwestern Heritage,” 
in the spring catalog of Marshall Field & Company, Chicago, 
are the following illuminating words: 

“Edison made the commercial practicability of an inven- 
tion the first point to consider in his research. Congress 
estimated that he added an average of thirty million dollars 
a year to the national wealth for a period of 50 years. And 
the conservative New York Times placed a hard cash market 
value of more than 15 billion dollars on Edison’s brain. 


“At Light’s Golden Jubilee, celebrated in 1929 at Dear- 
born, Michigan, where famous guests gathered to honor 
Edison, President Hoover said, *. . . our scientists and 
inventors are among our most priceless national possessions 
... Mr. Edison by his own genius and effort rose trom mod- 
est beginnings to membership among the leaders of men. 
His life gives renewed confidence that our institutions hold 


open the door of opportunity to all those who would enter.’ 
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@ THE OFFICE EQUIPMENT industry has the distinc 
tion of having had in its membership another of the world’s 
most famous men—Benjamin Franklin. 


Benjamin Franklin, the world’s most scholarly man of 


his period, conducted a book and stationery store in Phila 
delphia, assisted by his wife Deborah. The accompanying 
advertisement from a Philadelphia newspaper was reprinted 
in “The Romance of an Industry,” a capital story of the 


stationery business by our old friend, the late Paul Wielandy 
ot St louis Mo. 


Other periods of Dr. Franklin’s life were spent in help 
ing to solve his country’s problems and develop his contribu 
tions for benefit of mankind. The late James M. Beck, 
statesman, lawyer and “silver tongued” orator of Philadel 
phia declared Benjamin Franklin “The most contributing 
citizen born under American skies.” 

When Thomas Jefferson arrived in Paris as U. S. am- 
bassador to France he was greeted by an official with, “Ah, 
sir, welcot You are to replace Dr. Franklin?” “No,” 
replied the great Virginian, “I succeed Dr. Franklin. No 
one can 1 ice him.” 

So long is the list of Dr. Franklin’s “contributions” that 
only a in be listed, later on, but there is one, however 
that merits special mention because it does not classify as 
pertaining either to science or statesmanship. It is rhubarb, 
which the doctor introduced on this continent. 

In the late Robert Shackleton’s “The Book of Philadel 
phia” is recorded an interesting experience of Dr. Franklin 
which has some relation to present times. 

Enrout London after the end of the Revolutionary 
War, Dr. Franklin put up at an inn in Amiens and was 


told that the English author of “The Decline and Fall of 
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JUST IMPORTED FROM LONDON 


<— and to be sold by B. Franklin, — 
at the Post Office, near the market in Philadelphia, 


all sorts of fine paper, choice writing parchment, ink- 
powder, sealing wax, wafers, fountain pens, pounce and 
pounce boxes, Gunter'’s scales, pocket compasses, di- 
viders, protractors, ciphering slates and pencils, English 
quills, Chapman's books, ivory pocket books, brass ink 
horns, sand glasses, fine mezzotints, a great variety of 
maps, cheap pictures engraved on copper plate of all 
sorts of birds, beasts, fishes, fruits, flowers and other 
sorts of stationery ware. 

eT eT eT Te TT 
IN 1729, at the age of 23, Benjamin Franklin took 
control of “The Pennsylvania Gazette.” Above is a repro- 
duction of one of the many ads he published in his weekly 
to increase the business of his stationery store. 


the Roman Empire” had just arrived. Dr. Franklin sent 
his compliments to Mr. Gibbon with the suggestion that 
they become acquainted. 

Mr. Gibbon replied that, much as he would appreciate 
the privilege of meeting Dr. Franklin, the scholar and 
eminent man of science, he must regretfully decline as Mr. 
Franklin had stood for rebellion against Great Britain. 

Dr. Franklin replied “If, upon completion of his current 
work, Mr. Gibbon should be writing “The Decline and Fall 
of the British Empire’ he would be able to acquire consider- 
able information not attainable elsewhere by applying 
to me.” 

Some of Dr. Franklin’s “contributions” follow: 

Franklin discovered that lightning is electricity. 

Franklin invented the lightning rod which Dr. Charles P. 
Steinmetz of the General Electric Company said is still 
the best and most reliable protection we have against 
lightning. 

Franklin was the first to discover that a current of elec- 
tricity has a magnetic effect, i.c., that it can magnetize a 
piece of steel. 

He invented the Franklin stove, the first successful wood- 
burning stove used in this country. 

He invented double spectacles—near and farsight glasses 
—making a pair for his own use. 

He invented and made the first mangle for ironing clothes, 
and General George Washington witnessed a demonstration 
of this machine. 

He invented the invaluable contrivance by which a fire 
consumes its own smoke, and made the first smoke-consum- 
ing stove or furnace. 

He invented a copying press for taking copies of letters. 

His investigations concerning the weather resulted in the 
establishment of our United States Weather Bureau of 
which he is today acknowledged to be the father. 

He was the first to demonstrate that oil on the water 
will still the waves. 

Franklin was the first to propose daylight saving. 

Franklin organized our postal system and was our first 
postmaster-general. 

Franklin conceived the idea and established in Philadel- 
phia the first successful circulating library, the mother of 
all our free circulating libraries of today, 

Of all the patriots, Franklin was the only one to sign 
all four of the great state papers that achieved our inde- 
pendence—the Declaration of Independence, the Treaty of 
Alliance with France, the Treaty of Peace with England, 
and the Constitution of the United States. 
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thrill! 

will. 

@® A DECEMBER MORNING in 

1907. A copy of Printers Ink (then in 

its smaller dimensions) in the morning 

mail. (47 years ago and OA still is a 

subscriber.) Opened by George Patter 

son. Big thrill! 
It was the lead article, with a three 


“Gee! Look at this!” 


page smash, under the heading, “Re 
turns Almost a Thousand-Fold,” with 
the subhead, “Advertising to Dealers in 
One Medium Returns from 
Ends of the Earth.” 

The impressive statements were all 


? 
rings 


true. They referred to a typewriter, the 
Secor, being made at Derby, Conn. A 
paragraph in the opening of the article 
states, “There are three things in the 
advertising campaign of the Secor Type 
writer Company which established it 
as one of the most remarkable in ad 
vertising history. They are: first, the 
extraordir.ary results; second, the insig 
nificant cost; third, the striking efh 
ciency of the medium. 

Dealers Contacted 

“The first move in the campaign 
was the mailing of a perfectly matched 
facsimile letter, accompanied by an 
eight-page booklet to a list of typewriter 
dealers. The letter announced the ma 
chine as perfected and named five or 
six special features. 

“Following that announcement a de 
scriptive article was prepared and ap 
peared in the October issue of Orrici 
APPLIANCES, the typewriter trade jour 
nal published in Chicago, and in another 
publication. A page advertisement was 
placed in the number containing the 
descriptive article, and a half page in 
the other paper. 
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THE BROWN BROTHERS, LTD. 343 


25 Waterman Ave 
Toronto 13, Canada 


“Each month following, a page space 
in Orrice APPLIANCES was taken. No 
other advertising to reach the dealer 
was done, except the demonstration of 
the machine at the National Business 
Shows in New York and Chicago. The 
uusiness shows proved highly profita 
ble, but rather from the typewriter user 
than from the dealer standpoint. The 
advertising brought the dealer to the 
shows, but, with one or two exceptions, 
ill accepted business was contracted for 
with dealers who did not attend the 
exhibitions and was therefore wholly 
due to the advertising. 

Tells of Volume 

“During the 12 months the page 
idvertisements have been running in 
Orrice APPLIANCES, more than $500, 
000 worth of business has been accepted 
and approximately $2,000,000 worth of 
additional business has been offered, 
which the company has been unable to 
take care of until manufacturing ta 
cilities can be increased. 

“Considerably more than 500 applica 
tions for the agency have been received. 
Of these, 85 were from foreign lands, 
representing 22 different 
Every state, territory and group of pos 
sessions of the United States is repre 


countries. 


sented. 

“As a result of these 12 advertise 
ments, the company has created a 
dealer demand of approximately 100 
machines a day. 

“The cost aggregates $673.20. 

“The showing is phenomenal for the 
medium, Orrice APPLIANCES. It seems 
to penetrate every nook and corner of 
the world where typewriters are sold. 
This is the more remarkable when it 
is remembered the publication is printed 


n English only.” 


G. & C. MERRIAM CO. 
Springfield 2, Mass. 





‘ 
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@ IN APRIL, 1911, the following let 
ter went to H. Craig Dare, c/o The 
New York Commercial 

“It has been brought to our attention 
that you are making inquiry of ad 
vertisers in Orrick APPLIANCES about 
the results achieved. We will be obliged 
if you will let us know what inspired 
the inquiry and what is the purport 
thereof.” 

Mr. Dare’s reply, in part: 

“I am preparing six or seven articles 
on Chicago's leading trade papers. 
I shall send you within a few days a 
duplicate of an article which I know 
will please you and that you will be 


1 the proj sition | shall 


interested I 


make.” 
And so we were. 
The New York Commercial’s SLOry 


opened with, “We have nowhere in the 
entire history of this country’s special 
ized journalism a more substantial ex- 
ample of how influential and successful 
a publication may become when it ac 
tually and unstintedly deserves the 
loyal support of the entire interests it 
represents than is furnished us by that 
robust monthly, Orrice APpPLIANCEs, 
of Chicago. Its heavily laden advertis- 
ing pages form glittering tribute to the 
eficiency of its circulation, and _ its 
news, editorial and feature pages de- 
velop the ‘why’ of its splendid inter- 
national circulation. 

“Every phase of making, selling and 
using of office equipment and supplies 
and broadly 


is intelligently covered 


treated. 
(Turn to page 92, Please 
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Readers Approve 





Our fiftieth Anniversary Issue 


@ WHEN the final proof was read and 
the last form of the Fiftieth Anniversary 
issue was put to press last month every 
member of the staff sensed release of 
the tension that had been building up 
for many months. Pride, hope and fear 
found mingled residence in our minds 

pride in achievement, hope that our 
efforts had hit the mark, fear that the 
size of the task and proximity of the 
problems involved might have put our 
perspective askew and caused failure to 
live up to opportunity. 


Shortly after the June number was 
put into distribution oral comments be- 
gan reaching us. Their complimentary 
nature, seasoned with some references 
to omissions, gave substance to our hope 
that the Fiftieth Anniversary issue will 
be an invaluable addition to the litera- 
ture of the office equipment and supply 
industry. 


Written expressions of approval fol- 
lowed the oral statements. Excerpts 
from a few of the letters follow: 


Congratulations on the wonderful 
Fiftieth Anniversary issue of OFFicE 
Appuiances. /t is a beautiful publication 
with the material so well organized and 
presented that I’m sure it will be treas- 
ured by many for years to come. 


R. C. Schmutzler. 
Tue Reysurn MANUFACTURING Co. 


Every issue of Orrice APPLIANCES is 
excellent—but the greatest issue to date 
—is the 50th Anniversary issue. Please 
add my congratulations to the thou- 
sands that you will receive. 


Walter “Doc” Hanson, 
Hanson Business Macuines Co., 
CLEVELAND, Ouro. 
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My heartiest congratulations on that 
wonderful June Issue of Orrice ApPLi- 
ANCES “With the Key on the Cover.” 
Il only hope that the 50th Anniversary 
of the National Business Show is half 
as splendid as your Golden Anniversary 
Issue. 

Rudolph Lang, 


NaTIoNAL Business SHow. 


Congratulations on the excellence of 
your 50th Anniversary issue. You and 
your staff are to be highly complimented 
on this publication. | enjoyed every bit 
of it. 


Bob Sprott, 
Tue GiLospe-WERNICKE Co. 


Secondly, may | compliment you on 
the excellence of your FIFTIETH AN- 
NIVERSARY EDITION. I received it 
on my return home and, while I have 
not had the opportunity to go thru it 
completely, my cursory examination of 
it shows you, as usual, have done a 
beautiful job. | am taking it along with 
me this afternoon to read on the plane 
to Boston and I am sure it will help to 
pass the time away in a very pleasant 
manner. 


Walter H. Miller, 
Orto ULsricu Company, INc. 


Burra.o, N. Y. 


You have very many things of which 
you may be vastly proud on this the 
Fiftieth Anniversary of Orrice Appui- 
ANCES. It is true that Orrice Appti- 
ances has become the “Bible” of the 
industry, and the magazine has grown 
in stature immeasurably. 


J. L. Mann, 


Tue Srurois Posture CHarr Co. 





I want to offer my congratulations on 
the 50th Anniversary issue of Orrice 
Appuiances. /t is a magnificent job— 
from the standpoint of context, editing 
and make-up. You and your magazine 
are doing an outstanding job of serving 
our industry. 

1 am sure many of the stationers will 
want to preserve this copy for its his- 
torical record of our industry. 


Cecil S. Stowe, 
ALABAMA OfFice SuPPLY, 
Opeika, ALA. 


Congratulations on your June 1954 
publication of the Orrice APPLIANCES 
which is your 50th year and your anni- 
versary section, 


This is indeed a notable achievement 
and one which your entire organization 
must take pride in. 


Jack Sheean, 


BLoomIncToN, ILL. 


Just finished going through your June 
issue of OA. It is certainly a beautiful 
Edition. 


I especially liked your Anniversary 
Section, John. You and your staff are 
certainly to be congratulated. 


Leonard B. Wilcox, 
Roserts Printinc & STATIONERY Co. 
Hutcuinson, Kans. 


Received your June issue and want to 
congratulate you on the excellent job of 
reporting your FIFTIETH YEAR thru 
the customers you served rather than 
some other attempt you might have 
thought of. 


N. H. Von Soosten, 
Von Soosten & Co., 
Sr. Louis 1, Mo. 
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NOFA Leaders, Present and Past—John R. Gray, executive director; 





V. L. Caldwell, retiring president; Bernard Nemlich, 1954-55 


president; Harry Hofherr, second president, and Moe Turman, first president. 


More ‘Than 200 Exhibits Attract 
Interest at NOFA Convention 


Sherman Hotel Scene of Sessions — 
Elect Bernard H. Nemlich President 
to Succeed V. L. Caldwell — Return 
to Chicago for Convention in °55 


@® THE NATIONAL OFFICE Furniture Association, an 
organization which has made membership and participation 
progress in its comparatively short term of existence, held 
its eighth annual convention-exhibit May 8-11 in Chicago 
at the Sherman Hotel. 

Manufacturers, dealers and salesmen found that the pro 
gram and display provided them with an opportunity to in 
spect the latest innovations in office furnishings and to “talk 
shop” about selling in today’s market. 

Although the attendance was slightly off, Executive Di- 
rector John R. Gray termed it a successful convention and 
one that had widespread manufacturer participation in the 
207 exhibits. 

Return to Sherman Hotel 

It was decided to return to the Sherman Hotel for the 
1955 convention which will be held earlier in the year, 
probably between April 16 and 

The 1954 convention reflected credit on the work of Mr. 
Gray, President V. L. Caldwell and convention committees 
headed by General Chairman Jack Schwander, Desks, Inc., 
New York City. Assisting Chairman Schwander were Sey- 
mour L. Nathan, Chas. S. Nathan, Inc., New York City; 
J. M. Bachrach, Huntington Chair Corp., Huntington, W. 
Va.; William Simpkins, Tiffany Stand Co., St. Louis, Mo.; 
Gilbert Sternberg, Ace Desk Co., Cleveland, Ohio; Wilbur 
M. Small, Johnson Chair Co., Chicago, and Edward Blau, 
Max Blau & Sons, Newark, N. J. 


Committee Chairmen Aid 


Mrs. V. L. Caldwell headed the ladies hospitality com 
mittee. Other committee chairmen were Joseph Brenner, 
Brenner Desk Co., Newark, N. J., reception; Edward Blau, 
Max Blau & Sons, Newark, N. J., convention finance; Sam- 
son Stern, Stern Office Furniture Co., Washington, D. C., 
awards; Henry Otto, Office Furniture Clearing House, Chi 
cago, registration; Louis H. Farber, manufacturers’ repre- 


sentative, Chicago, prizes; Seymour L. Nathan, Chas. S. 
Nathan, Inc., New York City, program; Roger W. Young, 
Detroit, promotion; William Wolff, Chicago Office Furni- 
ture Co., Chicago, hotel; Warren Spitzer, Spitzer’s Office 
Furniture Co., Chicago, exhibits; Hy Natovich, Spak & 
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1. Folger Fellowes and Arthur Frey, both Bankers Box Co.; Ernest Stern, 
Robert Spung and Kurt Neuron, all Continental Office Supply Co., 
Columbus, Ohio. 

2. Edwin Golden, Bob Goss, Sol Gould and Marvin Kenneth, all Dorset 
Steel Equipment Co. 

3. Fred D. Valleau, Chicago, Ill.; George L. Whaley, Joseph Horne Co.; 
Pittsburgh, Pa.; George Ohland, Metal Office Furniture Co., Grand 
Rapids, Mich. 

4. R. G. Straight, R. G. Straight Co., Grand Rapids, Mich.; Elmer Hupp, 
Durable Metal Products Co.; Mrs. R. G. Straight, Grand Rapids, Mich.; 
Joseph Berman and Murray Scherr, both Durable Metal Products Co. 

5. Gordon Hrach, P. R. Lambert and C. L. Pettibone, all B. L. Marble 
Chair Co.; Howard Loomis, Globe Office Furniture, Minneapolis, Minn.; 
Fred Brouwer and Ken Baker, both B. L. Marble Chair Co. 

6. Albert Gorlin, Herbert Bernstein and Bernard Pomerantz, all Dolin 
Metal Products, Inc. 

7. Mr. & Mrs. W. A. Senner and Mrs. & Mr. Art Finger, all S. J. Olsen 
Co., Milwaukee, Wis. 

8. Maurice Golden, Business Furniture Co., Philadelphia, Pa.; Richard K. 
Donahoe, J. A. Kindel Co., Cincinnati, Ohio; Samson B. Stern, Stern 
Office Furniture Co., Washington, D. C.; Morton Schuman, American 
Office Equipment Co., East Orange, N. J.; Nelson Greenfield, Finger 
Office Equipment, Dallas, Texas; Charles Gerson, Finger Office Equip- 
ment, Houston, Texas; Howard B. Loomis, Globe Office Furniture, 
Minneapolis, Minn.; J. Hartman and Thomas J. Fox, both All-Steel 
Equipment, Inc. 

9. Irving Friend and Marvin Herskowitz, both Hollywood Office Equip- 
ment-Marnay Sales & Mfg. Co.; Denson Teitell, Tyco, Inc., New York 
City; Sam Flatau, Hollywood Office Equipment-Marnay Sales & Mf 

10. Ronnie Swanson and George Desmond, both Arnot-Jamestown Bee 
George E. Seidel and M. C. Mauritsen, both Farnham Staty. & School 
Supply, Minneapolis, Minn. 

11. Robert Natenberg, Phil Daniels, William Murphy and Michael Cap- 
pola, all Art a | Co. 


12. Mrs. & Mr. K. A. r Mill Pe. Precision Mfg. Co. 
13. William Fink, Drexel Hill, Pa.; R. H. Eckert, Royal H. Eckert, Inc., 
Allentown, 


14. M. M. Scholl and Ralph Boyd, both Commercial Office Appliance, 
Toronto, Canada; George Lautemann and J. R. Middleton, both Royal 
Metal Mfg. Co. 

15. W. Fine, Ace Desk Co., Cleveland, Ohio; John J. Schulda and Don C. 
Hanover, Jr., both Invincible Metal Furniture Co.; M. S. Singer, Ace 
Desk Co., Cleveland, Ohio; Robert B. Hanover and Harvey Scheu, 
both Invincible Metal Furniture Co. 

16. Allen Joseph, Jasper Deck Co.; Fred A. Thomas, Jr., Thomas Furni- 
ture Co.; George Debeer, mfrs. rep.; R. W. Young. 

17. R. D. Hancock, DuPont Co.; John T. Davis, Jr., Davis Upholstery Co.; 
R. J. Dunn, DuPont Co. 

18. Mike Weinstein, Martin Moldow, W. Simpkins and Jess Musgrave, all 
Tiffany Stand Co. 

19. L. R. Ricketts, Sainberg & Co., Inc.; Aaron Merzin and Herb Bretzloff, 
Jr., both Detroit Office Equipment Mart, Detroit, Mich.; Leon Jaffee and 
Robert B. Sainberg, both Sainberg & Co., Inc. 

20. Harold Bell, T. H. VanBuren, N. F. Hancock, Harris Pilkington, H. A. 
McCurdy and Forrest Strang, all Sturgis Posture Chair Co. 

21. Clarence Hamilton and Kirk Bassett, both Hamilton Mfg. Corp.; Roy 
A. Olson and Ray O. Olson, both Roshek Bros. Co., Dubuque, lowa; 
Donald Cole, Hamilton Mfg. Corp. 
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Trade Publications’ Awards Presented During NOFA Annual Banquet... 


] 


On 


~~ 





Seymour Nathan, Charles Nathan, Inc., New York City, re- 
ceiving the OA plaque from Walter S. Lennartson, editor of 
OFFICE APPLIANCES. Mr. Nathan was honored as the man 
who made the greatest person contribution to NOFA in the 
past yeor 


the Opposite Page... 


Bert Grenberg and Ferd Lofgren, both National Lock Co. 

Max Schnitzer, South Shore Office Supply & Equipment, Brockton, Mass.; 
H. Kiehn, Security Steel Equipment Corp.; Arthur Shulkin, Allen Staty., 
Lynn, Mass 

El Wise, Bartlesville Staty. Co., Bartlesville, Okla.; Nelson Greenfield, 
Finger Office Equipment, Dallas, Texas; Richard W. Ninde, Richard, Inc. 
Howerd Marks, Glen Bortner and E. F. Daily, all Meilink Steel Safe 
Co.; Fred Berry, Wholesale Office Equip. Co., Ft. Worth, Tex.; Rex 
Dawson, Walter Blatt and Chet Penske, all Meilink Steel Safe Co. 

Mrs. Caldwell and Mr. V. Lb. Caldwell, John Wanamaker Co., Phila- 
delphia, Pa., president, NOFA. 

Ray Voorhees and David T. Papkin, both Kalistron, Inc. 

Maurice Golden, Bill Goldstein, Samuel Koeppel and Nelson Cady, all 
Filex Steel Products, Inc. 

H. L. Rulison and E. W. Memering, both Schwab Safe Co. 

Samuel Galespie, Galespie Co., Philadelphia, Pa.; Herman Dubin, 
Meilink Steel Safe Co. 

Victor Lipson, F. Featherman, J. Featherman and B. Featherman, all 
Franklin Co.; L. Bernstein, E. A. Bernstein Co., Philadelphia, Pa. 
Jerry Polatsek, Acme Office Fixture Co., Cleveland, Ohio; Ed Schwim- 
mer and Stephen Kopcha, both Ever-Ready Electric Co.; Jack Troy, 
Troy Desk Ce., Cleveland, Ohio. 

C. W. Kech, St. Lovis Hardware Co., St. Lovis, Mo.; R. E. Sturm and 


George B. Wray, both Jasper Office Furniture Co. 
Albert L. Marschall, Gustave Lefcourt and E. A. Keeling, all Emeco 
Corp.; R. H. Polgrean, York Safe & Lock Co., Canton, Ohio; F. G. 


Ham, Emeco Corp 
Sam Asheley and Miss Malone, both Stratolounger Div., Stratford 
Furniture Corp 

W. Brockmeier, Steel Service Mfg. Co.; Joe Miney, Service Office 
Supply, Detroit, Mich.; Ernest H. Kruse and Milton Newpoff, both 
Steel Service Mfg. Co. 
Clifford C. Dickson, Fritz-Cross Co. 
Alde Baronti and Gil Wasserman, both Steel Parts Mfg. Corp.; Irving 


©. Lasner, Goldsmith Bros., New York City; S. Riggs, Steel Parts 
Mfg. Corp 
J. R. Cline, Lloyd Juece« and C. H. Rasmussen, all Buckstaff Co.; C. G. 


Brazee and H. B. VanWer Slivs, both Emeco Corp.; Ralph Buckstaff, 
Buckstaff Co 

Abe Itkin, Itkin Bros., New York City; Harold Spring, Toledo Office 
Equipment, Toledo, Ohio; Ben Itkin, Itkin Bros., New York City; J. S. 
Ordover, Giftcraft Leather Co.; Samuel P. Palson, Inc., Worcester, Mass. 
Paul Cery, M. Frankel, Paul C. Leaf and Lee Lowe, all Browne-Morse 
Co 

J. Alan Cohen, J 
stand Co 

J. N. Frazier and F. C. Thomas, both McDonald Products Corp. 
Bill Goldstein, Tubecrafters Sales Division. 

Ben Spence and Ernie Lowthorp, both Spence Furniture Co. 
W. H. Bretzloff, Jr., presiding at the NOFA dealers’ meeting. 


Wolfe Golden and Bernard Dudnikov, all Metal- 


2. Floyd A. Fenn, president of the Southern California Chapter 
of NOFA, receiving the Geyers Topics trophy from Hugh Ward. 

3. William Schulhoff presenting the Office Magazine plaque to 
John Howison of the Tri-State Chapter of NOFA, Cincinnati, 
Ohio. 


Natovich, Chicago, entertainment; and John E. Mossman, 
Desks, Inc., New York City, publicity. 

The convention exhibit proved the largest ever assembled 
of strictly office furniture and equipment. Open-flow styling 
of booths permitted easy traffic flow, yet permitted con- 
ferences of dealers with the suppliers. 


Succeeds V. L. Caldwell 


Bernard H. Nemlich, treasurer of Regan Furniture Corp., 
and president of Regan Carpet Co., Inc., was elected presi- 
dent to succeed V. L. Caldwell of John Wanamaker, Phila- 
delphia, who had served the association with unstinted effort 
for two terms. 

Mr. Nemlich was one of the founders of the association, 
set up in 1946 for industry-wide promotion, idea exchange, 
public information, and maintenance of desirable trade prac- 
tices. He has seen the organization expand until it now in- 
cludes chapters centered in Baltimore, Boston, Buffalo, Chi- 
cago, Cincinnati, Cleveland, Columbus, Detroit, Indianapolis, 
Los Angeles, New York, Newark, Philadelphia, Pittsburgh, 
Richmond, St. Louis and Washington. He has served NOFA 
as activities secretary for the past four years. As a dealer he 
has continued a quarter-century Regan service tradition based 
on employment of skilled specialists. He is one of his firm’s 
executives responsible for promoting the “Reganizing” idea 
of integrating an entire office with furniture and harmonious 
accessories that are well designed and highly functional. 


Busy in Civic Work 


Active in public affairs, Mr. Nemlich is president of the 
Boosters Club of the Washington Irving High School in 





New President Takes Helm of NOFA at Chicago Convention 


1. NOFA Past President V. L. Caldwell 
congratulates new president Bernard 
Nemlich 
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2. Bernard Nemlich, Regan Furniture 
Corp., New York City, addresses the 
group after his election. 


3. Moe Turman, Metwood Office Furni- 
ture Co., New York City, with V. Lt. 
Caldwell, retiring presi NOFA. 











1. Samson Stern, Stern Office Furniture Co.; W. H. Humphrey, The Wagner- 
Henzy-Fisher Co., Cleveland; Gilbert Sternberg, Ace Desk Co., Cleveland. 
Pat Patterson, Bill Simpkins and Earl Hanson, all of Tiffany Stand Co 
Mrs. Robert Gartner, Ellis K. Ryan and Jerrie Hudson, all of Valco, Inc. 
Jack Cleary, F. J. Heer Ptg. Co., Columbus, Ohio; E. A. Tyre, Mead & 
Wheeler Co., Chicago; Jordon Fink, F. J. Heer Ptg. Co., Columbus, Ohio; 
R. S$. Morris and H. Wright Johnston, Shelbyville Desk Co. 

Charles Blad, Corry-Jamestown Mfg. Corp.; L. Rhoades, Eriksen’s, 
Inc., Cleveland, Ohio; W. Bruce Ellsworth, Bertram Weaire and Roy 
Edgren, all of Corry-Jamestown Mfg. Corp. 


Ber 


bad 


Tarrytown, N. Y., and treasurer of the Jewish Community 
Center in White Plains, N. Y. He has been chairman of the 
office furniture industry division of the Cancer Committee 
for eight years, and served in a like capacity for many years 
with the American Red Cross, the United Jewish Appeal, 
and the Federation of Jewish Philanthropies. 

Other officers chosen by the association are: 

Vice-presidents—]. M. Bachrach, Huntington Chair Corp., 
Huntington, W. Va.; Norman Ginsburg, Joseph Ginsburg 
Co., Chicago; Thomas Malone, S. C. Toof, Memphis, Tenn.; 
Seymour L. Nathan, Chas. S. Nathan Co., New York; Den 
nis O’Hern, Hollywood Office Furniture Co., Los Angeles; 
J. Henry Skillings, Macey-Morris Co., Boston; William Simp 
kins, Tiffany Stand Co., St. Louis, Mo.; Roger Young, man 
ufacturers’ representative, Detroit, Mich., and Claude Wilcox, 
Modern Stationery & Printing Co., Baltimore, Md. 


Directors Are Chosen 


Directors—Edward Blau, Max Blau & Sons, Newark, 
N. J.; Kirk Gross, Kirk Gross Co., Waterloo, lowa; Hayden 
C. Jones, Ivan-Allen Co., Atlanta; George S. Long, George 
S. Long Co., Cincinnati; William Spaulding, W. H. Kistler 
Co., Denver; Samson Stern, Stern Office Furniture Co., 
Washington, D. C., and ex-presidents Moe Turman, Met 
wood Office Furniture Co., New York City; Harry Hofherr, 


22 





Kendrick Furniture Co., Chicago, and V. L. Caldwell, John 
Wanamaker, Philadelphia. 


Treasurer—Edward Tyre, Mead & Wheeler, Chicago. 

Activities Chairman—John E. Mossman, Desks, Inc., New 
York City. 

Executive Director—John R. Gray, Chicago. 


In his annual report at the business meeting, President 
Caldwell declared that “NOFA has just started to grow... 
has tremendous potentialities . . . the past year has been a 
successful one for we have added three new chapters and two 
more are at this moment showing interest. A good sales 
training program is being developed . . . NOFA is forging 
ahead.” 


Voice NOFA Appreciation 


A resolution by the assemblage voiced the appreciation of 
NOFA for the diligent work of Retiring President Caldwell 
and also the sacrifice of John L. Wanamaker, Philadelphia, 
for allowing him to give freely of his time for the past two 
years. 


The convention opened with registration on Saturday 
morning, May 8, and swung into exhibit viewing that after- 
noon. A round-up party was the attraction in the evening 
at the Bal Tabarin room with Nip Nelson featured as an 
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1. E. V. Fiaherty, Mrs. & Mr. Warren Mosman, J. H. Moses and N. C. 
Hammond, all of Herring-Hall-Marvin Safe Co. 

2. Bill Goff and Jack Forbes, Bill Goff, Inc., Madison, Wis.; Merrill J. 
Hasty, mfrs. rep.; Paul Roherty, Bill Goff, Inc., Madison, Wis. 

3. Bob Stallings, Faultless Caster Corp.; Ernest Frisell, Dependable 
Mfg. Co. 

4. Herbert Greeson, Hurbson Co., Syracuse, N.Y.; Ernest Franke, Forrer 
Equipment Co., Milwaukee; Allen F. Joseph, Jasper Desk Co.; H. A. 
Clemetsen, Office Furniture Warehouse Co.; William Hurvitz, Boston 
Desk Co., Boston; Raphael Blessinger, Jasper Desk Co.; Milton Manin, 
Boston Desk Co., Boston. 

5. P. L. McMurray and H. M. Gutterman, Monarch Furniture Co.; Jim 

Wallace, mfrs. rep. 

Mildred S. Zich, the Westcort Co. 

John F. Burke, Maso Steel Products; Wendell Whitman and Wallace 

M. Whitman, State Stationers, Inc., Indianapolis; Lawrence Phelps, 

Nester’s Office Supply, Detroit; Mrs. Phelps; J. W. Murray and R. R. 

luxford, Maso Steel Products. 

Richard Singer, mfrs. rep.; Mrs. Lou Farber, Lovis H. Farber Co. 

Dale Malcomson, Don Malcomson, V. J. Garner and H. A. Shockley, 

all of Bramwood Press, Indianapolis; Jim Preston, Preston-Noelting, 

Ltd., Stratford, Ontario, Canada. 

10. Maurice Lowitz, Myron Fields, Kathy Pennock and Ben N. Adler, all 
of Smo-King Products, Inc.; Irving Gibson, Gibson Office Furniture, 
New York City. 

11. C. R. Ehrmann, sales manager; Barrett Mitchell, sales promotion repre- 
sentative; Edward Hirsch, president; Edward Seemiller, plant manager, 
all of Orna Metal Products Co. 

12. Robert Natenberg, Art Specialty Co 

13. Bud Haskell, Haskell, Inc.; Melvin L. Levin, Business Equipment Corp., 
Boston; Jerry Polatsek, Acme Office Fixtures, Cleveland; Bill Thomas, 
mfrs. rep.; Richard J. Feffer, Business Equipment Corp., Boston; Bob 
Rose, S. Rose, Inc., Cleveland; Floyd A. Fenn, California Dask Co., 
Los Angeles; F. M. King, Haskell, Inc. 

14. A. W. Burkhardt, Victor Safe & Equipment, Remington Rand Inc.; 
J. Henry Skillings, Macey Morris Co., Boston; D. H. Emore, Edward A. 
Lagasse, R. L. Watkins and C. J. Mann, all of Victor Safe & Equip- 
ment, Remington Rand Inc. 

15. Barrett K. Mitchell, Orna Metal Products Co.; Ernest Stern, Kurt Neuron 
and Robert Spung, all of Continental Office Supply Co., Columbus, Ohio. 

16. Joseph Spirt and S$. E. Nieman of Nieman Steel Equipment Co.; Harry 
Olshan, Olshan Office Furniture Co., Newark, N.J. 

17. E. F. Gerst, National Furniture Mfg. Co.; Phil Daniels Art Specialty Co. 

18. Sid Gelder, Cole Steel Equipment Co.; Godfrey H. Dallek, Dallek 
Desks, New York City; Saul Chapman, Mac Weiner, Cliff Parisi, Mort 
Kazan, all of Cole Steel Equipment Co.; Bernard Levy and Herschel 
Cohn, Economy Supply Co., Cincinnati, Ohio. 

19. Norman Gerth, Imperial Desk Co.; Robert W. Linker and John B. 
Fetter, Geo G. Fetter Co., Louisville, Ky.; Arthur Frey, mfrs. rep.; 
Hy Natovich, new president of Chicago Chapter NOFA; Wallie Glass- 
man, Graver-Dearborn Corp.; Jim Lynch, Imperial Desk Co. 

20. Herbert Lt. Farkas, Herbert L. Farkas Co., Newark, N.J.; R. J. Freeman, 
mfrs. rep.; John Mehserle, Andrews Office Supply & Equipment Co., 
Washington, D.C.; John R. Freeman, Jasper Chair Co. mfrs rep. 

21. Dick Strait, Vroman’s Office Furniture, Pasadena, Calif.; C. M. Ness, 
Charles Ness & Co., Indianapolis, Ind.; Bill Sullivan, Glenn F. Elwood, 
and Frank Sandstrom, Standard Furniture Co. 

22. M. Brenin and M. C. Morcheles, Stacor Equipment Co. 

23. Four generations in the Atlas Stencil Files Co. family: W. E. Tabb, Jr., 
holding daughter Kathryn; Mrs. W. E. Tabb, Jr., Mrs. M. Coup, great 
grandmother; Mrs. Kay Wallace, grandmother, holding Wilfred, son of 
W. E. Tabb, Jrs. 

24. Elon Pratt and Roland Eisleben, Smokador Mfg. Co.; J. Thomas Stuart, 
George Stuart, Inc., Orlando, Fia. 

25. Ralph Vogel and Joseph Eckstein, Challenger Steel Products Corp. 

26. Seated: Clarence Pohrer and E. M. Krempp; Standing: A. W. Brawn, 
Gene X. Stoltz and Joseph Seiberlich, all of Indiana Desk Co., and 
Indiana Chair Co. 

27. Seated: Don E. Headen, Haines Chair & Furniture Co.; Dan Hibel, Dan 
Hibel, Inc., Boston; Standing: Whit Haynes, Arthur Gordon and Dwight 
Gregson, all of Gregson Mfg. Co. 

28. Arthur Rosenthal, president Lehigh Furniture Corp.; Ad Dryer, vice- 
president of C. Loth, inc., Cincinnati, Ohio. 
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Sid Butterfield and Leo Wittgen of Smith & Butterfield, Evansville, Ind.; 
C. R. Ford, The Bassick Co.; M. D. Marker, Harter Corp.; E. F. Wheeler, 
The Bassick Co 

Al Trayner, Nancy Jason, Don Hanover and Gilbert Block, all of 
Protectall Safe Corp. 

Pau! Copeland, Upholstery Leather Corp.; Darwin Swink, Harter Corp. 
Thor Marsh Office Supply, Inc.; Ypsilanti, Mich.; Jack Brickell, Herman 
Miller Furniture Co., showing for first time at NOFA exhibit. 

Sidney Mazer, Mazer’s Office & Store Equipment, Birmingham, Ala.; 
Steve Murphy, president of Murphy-Miller, Inc. 

Mac Hobbs, mfrs., rep., Omaha, Nebr.; Charles Aggau, American 
Latex Products Corp. 

Joe Ashley, F. Reardon and F. M. Calloway, all of Mosler Safe Co.; 
Zella Erlewine and Glenn Simerall, The Owl Print Shop, Wheeling, 
W. Va 

Jack Gordon and L. D. Speyer, Midwest Folding Products Co. 

F. Honeyager, The H-O-N Co.; George W. Sched , George “hhed, Jr., 
and Marion Follin, all of Nucraft Furniture Co. 

Claude G. Wilcox, The Modern Stationery Co., Baltimore, Md.; 
Norman Ginsburg and Jack Stern, Joseph Ginsburg, Inc., Chicago. 

Jack Higbee, M. G. Wheeler and C. Russell Spetz, all of Sight-Light, 
M. G. Wheeler Co. 

Harry Parrett and Edward Veenhvis, Heier Office Machines, Benton 
Harbor, Mich.; Don La Vigne, Rockwell-Barnes Co 

Bud Laughlin, Harter Chair Corp.; Henry Moninee and Gene Hudson, 
Smith & Butterfield, Evansville, Ind.; Bob Carver, Harter Chair Corp. 
Hugh T. Morgan, mfrs. rep. for Princeton Upholstery Co. and Andreef 


Jack Palmer a Edwin J. Mack, Modernize, Inc.; Jock Heenan and 


Walt L ‘aper City Co., pe eg ee Mich. 
. Howe Porton, pide F Harry Dresch, William 


Seifert, Wray Crane, yo 4. Kuhn, = Saat Anton J. Kuhn. All of 
Peerless Steel Equipment Co. 

Robert Redmond, Jr. and Art Kalwin, both of Fiex-O-Lators, Inc. 

E. J. Re & Roque, Louisville, Ky.; Mr. and Mrs. Williem 


, D.C.; Claude 
, Baltimore, ~ BR. J. Opie, The 


. Seymour Geller, Artistic Desk Pad Co.; J. V. Stoush, Lincoln Office 
Supply, Lincoln Park, es Al Mayo, ‘Artiatic Pad Co. 
‘ Rey and John R. Free- 


Nerman Wright, Joseph W . Horness, A. 

man, all Ohio Chair Co. 

Mex Block, Keys’ tone Steel Equipment Co.; Somes) Gatesoie Co. OORe 

delphia: Herman "Dubin, Meilink Steel Safe Ce.; N. M. Plaine, Columbia 
St 

& Scott Parnham and Joseph Wallace, Myrtle Desk Co., Alma Desk 
Co., and High Point Bending & Chair .; leving Anton, Anton Eqvie- 

ment F ws Inc., Richmond Hill, L.!., N.Y¥.; Charles Hayworth, Alme 

ke) E. Parker, president Parker Steel Products, Inc.; Ben Itkin, 

Itkin Bros., New York City; Theodore Mestel, sales manager, Porker 

Steel Products, Inc. 

Seated: Mrs. Allen F. Joseph, one Se Ses E. M. Krempp, Indiana 

Desk Co.; Standing: Henry tL. Guth, mfrs 

Maurice J. Danville Office wd mg ‘Danville, Va.; Raymond 


Products Co. 
Wilson, Milt Skala, Lovis J. Block (seated) and Vic Lydon, all 


' ef Milwaukee Chair Co 




















Product Displays at NOFA Convention in Sherman Hotel, Chicago . . . 


1. 
2. Artistic Desk Pad & Novelty 
3. Emeco Corp 





Art Steel Sales Corp. 4. Hamilton Mfg. Corp. 
5. Haskell, Inc. 


6. Upholstery Leather Group 
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Mosler Safe Co. 10. Western Mfg. Co. 
Orna Metal Products 11. Wheeler, M. G., Co. 
Protectall Safe Corp. 12. York Safe & Lock Co. 
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impressionist and the Cowgirl Troubadors providing enter- 
tainment 

\ busy Sunday afternoon was spent at the exhibits by 
most conventionites and the way was paved for the con 
vention business session on Monday forenoon followed by 
industry workshops. Leaders of these sessions were William 
H. Bretzlaff, Jr., of the dealers, Earl E. Hanson of the manu 
facturers’ representatives and Gilbert H. Bosse of the 
manu 

Discuss Discount Problems 

Che leaders discussed price cutting and discount practices, 
the Samuel S. Rosendorf plan of office equipment leasing as 
practiced by the Southern Stamp & Stationery Co., and 
increasing freight costs. 

Chairman Hanson of the manufacturers’ representatives 
stated that the program of their session had been planned 
around the theme of a question, “What can we do as manu- 
facturers’ representatives to help dealers sell more of our 
products?” 

\ manufacturer and a dealer were invited to address the 
meeting. Ken Davis of the Gunlocke Chair Co., spoke 
from the manufacturers’ viewpoint, giving a check list of 
ideas for representatives to follow if they wanted to do an 
all-around job as expected. Harry Hofherr, Kendrick Furni- 
ture Co., stated that the dealers expect such things as loyalty, 
knowledge of product and occasional “good will” calls. After 
these addresses, a panel discussion was held to cover the 
general areas in which it was felt that the representatives 


could be most helpful to the dealer. Among those heard 


On the Opposite Page... 


1. A. H. Adams, Alex Adams Co., Fiint, Mich.; E. Howard Gatewood, Jr., 
Wood Office Furniture Institute; Don Dieck, Alex Adams Co., Flint, Mich. 
Hugh Reeves, Jacquin & Co., Peoria, Ill.; H. Warms, NOFA Insurance, 
Chicago, Ill 

Peter Petto, Jr. and J. E. Simon, both Arrow Aluminum Casting Co.; 

Max Young, Young Chair Co., Philadelphia, Pa. 

Bill Tonkin, Los Angeles, Calif.; Donald B. Hopper, Hopper’s Office 

Furniture, Glendale, Calif.; W. M. Small and George F. Rocker, Johnson 

Chair Co 

Mr. & Mrs. M. Arthur Tarlowe, Lexington Metal Products, Inc. 

Frank Scerbo and Mario Scerbo, both Frank Scerbo & Sens, Inc.; 

Murray Silvers, Congress Chair Co. 

7. Sterling Lord, Leopold Co.; Moe Turman and E. Gilbert, both Metwood 

Co., New York City; Hy Natovich, president, Office Furniture Associa- 

tion of Chicago 

Dan Wheeler and B. J. Goldman, both Kenmar Mf 

Seymour W. Golden, Business Furniture Co., Phitedglphie, Pe.; J. Lt. 

Mann, Sturgis Posture Chair Co.; Sid Lichtenstein, Philadelphia, Pa.; 

Bob Matthews, Sturgis Posture Chair Co. 

10. Al Mehl, Elmer Krumwiede and Ed Deacon, all Chicago Desk Pad Co.; 
R. P. Lewis, R. P. Lewis Co., Flint, Mich.; Thor Marsh, Marsh Office 
Supply, Ypsilanti, Mich.; Bob Krumwiede and Joe Weiskopf, both 
Chicago Desk Pad Co. 

11. John J. Vanlent, The H-O-N Co.; Robert Spung, Kurt Neuron and 
Ernest Stern, all Continental Office Supply Co., Columbus, Ohio; Wm. 
M. Hammon, Dick Honeyager, Jim Wallace and F. Honeyager, all 


ow > & WwW 


oo 


12. C. Stuart Goll, Ben P. Field and Bill Francis, all Emeco Corp. 

13. Bill Leisher, Belvidere Typewriter Co., Belvidere, Ill.; Eugene B. Fein- 
gold, J. L. Chase Co. 

14. D. L. Furey, J. K. Rishel Furniture Co.; Jack Troy, Troy Desk Co., Cleve- 
land, Ohio; Jerry Polatsek, Acme Office Fixture Co., Cleveland, Ohio; 
D. H. Ulmer, J. K. Rishel Furniture Co. 

15. Harold Reinke, Doro Mfg. Co.; C. Warren Spitzer, Spitzer's Office 
Furniture House, Chicago; Anthony Donofrio, Doro Mfg. Co.; William 
Lome, M. R. Lome & Co., Chicago. 

16. George Swerer, W. H. Kistler Staty. Co., Denver, Colo.; John T. 
Davis, Jr. and J. P. Leggett, both Davis Upholstery Co.; Robert Gil- 
more, Salt Lake Desk Exchange, Salt Lake City, Utah. 

17. Mrs. James J. Shepro and James Lt. Miller, both Industriade Screw 
& Bolt Co.; John H. Klein, John H. Klein & Associates, Dallas, Texas; 
James J. Shepro, Industriade Screw & Bolt Co.; B. Leatherman, Frank- 
lin Co.; J. E. Davis and T. C. Riggs, both Borroughs Mfg. Co., Kala- 
mazoo, Mich 

18. Everett Barkner, Charles Deaton and John Collins, all Leopold Co.; 
Mrs. C. Stuart Goll, Meadowbrook, Pa.; Sterling Lord, Leopold Co. 

19. Mr. & Mrs. Daniel Bynum, Bynum Office Supply, Bloomington, Ind.; 
Stewart Williams, Loeblein of Kent. 

20 A Schiola, Miss Zelinski and W. P. Corbett, all Harrison Steel Cabinet 
° 

21. Mr. & Mrs. C. B. Lundstrom, Lundstrom Laboratories, Inc.; Sam Paull, 
Eastern Cabinet & Furniture Co., Lynwood, Calif. 

22. Harry Tubis, Meilink Steel Safe Co.; Frank Byron and Virginia Wiesner, 
both Aluminum Seating Corp.; Nelson Greenfield, Finger Office Equip- 
ment, Dallas, Texas; Maury Wansky, Aluminum Seating Corp. 

23. J. Honigberg and Marshall Frakel, Goth J. D. Marshall Co., Chicago; 
Morgan D. Parish, Elmer L. Patelski, Dorothy Schwickert and Robert 
R. Bentson, all Western Mfg. Co.; Robert Rose, S$. Rose, Inc., Cleve- 
land, Ohio 

24. J. E. Mathews, A. P, Gilso and O. A. Blohm, all Chicago Lock Co. 

25. Bernard Uhl, Thorley C. Mills and Walter Reeves, all Toledo Metal 
Furniture Co 

26. Mr. & Mrs. Manuel Davidson, Perfect Rubber Seat Cushion Co.; Max 
Shubinsky, Empire Store & Equipment, Toronto, Canada. 
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Youthful Sales Organization at NOFA Show .. . 
Headed by a 25-year-old sales manager, Robert Berry, the 


outhful Clork- 
Peeper Co. of St. Louis sales organization attended the NOFA convention. 
From left, Ralph Stocker, Norm Wright of Ohie Chair Co., Robert Nowland 
and Mr. Berry. 


were Hal Johnson, John Dwyer, “Chuck” Charles and Art 
Frey. 

Manufacturers, in a closed session, discussed the 1955 
convention site and plans and voiced their desire for more 
participation in the affairs of NOFA. 

There were only two speakers from outside the office 
furniture industry at the convention—George Denny, Jr., 
moderator of Town Hall of the Air, who was the banquet 
speaker, and Dr. Robert P. Holston of Management Develop- 
ment Associates, New York, who was moderator at the 
Tuesday morning session and who addressed the closing 
luncheon on Tuesday. 


Hold Morning Session 


Dr. Holston, an authority on the subject of general 
semantics, piloted a morning-long meeting devoted prin- 
cipally to the subject of discount selling and price cutting. 
After Dr. Holston had made his introductory remarks in 
which he quoted from an Orrice AppLiaNces editorial in 
March warning of the dangers of merely echoing the con- 
clusions of someone else, he asked the audience to break 
up into three groups. Each group selected a chairman and 
held a 30-minute discussion on the two questions, 1. How 
does discount selling and price cutting affect the industry? 
2. What should be done about it? After the three chairmen 
presented the conclusions arrived Dr. Holston gave his 
own analysis of the subject. 

Sightseeing tours, teas, attendance at radio and television 
broadcasts, a luncheon and a fashion show at Carson, Pirie 
Scott & Co., were part of the varied program arranged for 
the ladies at the convention. 

Make Annual Awards 

As usual the banquet program featured annual awards 
and an outstanding speaker. The awards were given as 
follows: 

The Orrice Appiiances plaque went to Seymour Nathan, 
Chas. Nathan, Inc., New York City, as the man selected by 
the awards committee of NOFA as the individual who con- 
tributed the most to the association in the past year. 

The Geyers Topics traveling cup was given to Floyd A. 
Fenn, president of the Southern California Chapter of 
NOFA. This chapter was judged by the NOFA awards 
committee as the one that had rendered the greatest service 
to the association during the 1953-54 term. 

The Office Magazine traveling plaque was presented to 
John Howison of Cincinnati, Ohio, representing the Tri- 
State Chapter of NOFA, the chapter which recorded the 
greatest growth in membership in the past year. 

Before the speaker of the evening was presented, Past- 
president Moe Turman paid oral tribute to the retiring 
president, Larry Caldwell, for his two years of fine service 
and then presented him with a ruby-sapphire ring in the 
name of the association. 

Seymour Nathan then introduced George Denny, Jr., 
moderator of the “Town Hall of the Air” who spoke in- 
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Chicago NOFA Officers . . 
Chicago Chapter of NOFA elected at the May meeting. FRONT— 
Warren Spitzer, Spitzer's Office Furniture House, Inc., vice-presi- 
dent; Hy Natovich, new president; Henry Otto, Office Furniture 
Clearing House, retiring president; Maury Siegel, Stoffel’s Office 
Furniture Co., treasurer; SECOND ROW-—Bill Lome, M. R. Lome 
& Co., secretary; Anthony Donofrio, Doro Mfg. Co., director; Sid 
Stein, Stein Bros., director; Norman Ginsburg, Jos. Ginsburg, Inc., 
director; THIRD ROW—Hal Johnson, mfrs. rep., retiring activities 
director; Lou Farber, mfrs. rep., new activities chairman. 


formatively on international problems and convinced his 
audience of the urgent need for all thinking people to study 
and discuss international as well as national affairs so that 
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. Mr. and Mrs. E. R. Rodriquez, LaSalle Products Co.; D. M. Ogilvie, The 


Hughes-Ogilvie Co., Pittsburgh, Pa.; Jack Barnes, mfrs. rep. 


. Arthur Burger, Art Steel Sales Corp.; Mrs. Martin Pollack, Supreme 


Steel Products, Inc.; Irving M. Levy, Art Steel Sales Corp.; Mrs. and Mr. 
Edward Blau, Max Blav & Sons, Newark, N.J. 

Robert Crippen, Taylor Chair Co., John A. Hammer, firm of same 
name, Wilmington, Del.; John E. Lucke, Diehl Office Equipment, Colum- 
bus, Ohio; John M. Lawrence, Moselle T. Meals, both of Taylor Chair 
Co.; John F. Thomas and Thomas F. Baldwin, M. S. Ginn Co., Wash- 


Ron Douglass, W. H. Gunlocke Chair Co.; Francis Warden, Steube Co., 
Green Bay, Wis.; W. N. Whitehill and G. T. Whitehill, Marshall Office 
Supply Co., Marshalltown, lowa; H. L. Davis Jr., Ken Davis and 
William F. Back, all of W. H. Gunlocke Chair Co. 

E. J. Raque, O’Connor & Raque, Lovisville, Ky.; Charles Hayworth, 
Alma Desk Co.; Hal K. Reynolds, Alma Desk Co.; Myrtle Desk Co., 
and High Point Bending & Chair Co.; J. C. Turner, Alma Desk Co.; 
A. Hines McWaters, firm of same name, Columbia, §.C. 

Harold Green, Norman Mann, ‘Pat’ Patterson, all of Keystone Steel 
Equipment Co.; Herman Dubin, Dubin Co., Philadelphia; Joseph Mazer 
and Dave Alexander, Keystone Steel Equipment Co. 

ce Appliances, Toronto, Canada; George 


, Weygant, L. M. Bickett Co.; Mr. & Mrs. M. M. Scholl, Commercial Office 


Maurice Paviow, Barnett’s Office Furniture, Miami, Fla., Brother Bene- 
dict Ferrari; Nick Ferrari, Sables, Inc.; Burt A. Ebert, York Safe & 


Jim Dunlap, Brunswick-Balke-Collender Co.; B. Agronick, Bene & Co., 
Providence, R.i.; C. Lb. Ellison and Ken Polley, Brunswick-Balke-Collen- 


. Sam Challis and P. J. Kurens, Hillside Metal Products Co.; Irving 


Anton, Anton Equipment Co., Inc., New York City; Emanuel Sinatra, 
Hillside Metal Products Co.; Richard Ziegler, Atios Material Co., Cleve- 
land; James P. Herbert, Hillside Metal Products Co. 


. Margaret Pritchard, Wells Chair Co.; Betty Lou Petersen, Aline’s Office 


Supplies & Equipment, Chicago; Charles B. Ford, The Bassick Co.; Martin 
Dean, Dean Office Supply, New Braunfels, Tex. Standing: William 
S. Hart from firm of same name, Patchogue, N.Y., Joseph Pritchard, 


Roger Young, Jasper Desk Co.; Fred A. Thomas, Jr., and George 
De Beer, Thomas Furniture Co.; H. A. Clemetsen, Office Furniture Ware- 


L. E. Fisher, Wagner-Henzy-Fisher Co., Cleveland; B. A. Steinberg, Hunt- 
ington Chair Corp.; W. L. Humphrey, Wagner-Henzy-Fisher Co., Cleve- 
land; J. M. Bachrach, Huntington Chair Corp. 

R. A. Magnuson, Vogel-Peterson Co.; Claude P. Wilcox, The Modern 
Sationery Co., Baltimore, Md.; C. Stuart Goll, mfrs. rep., Lindsay Lane, Pa. 
Bernard Levy, Economy Supply Co., Cincinnati, Ohio; V. L. Gutzweiler, 


2 
3. 
ington, D.C. 
4. 
5. 
6. 
7. Ralph Boyd, Commercial 
Appliances, Toronto, Canada. 
. Pictured are new officers of the 8. 
Equip. Co. 
9. 
der Co. 
10 
11 
Wells Chair Co. 
12. 
: house Co., New York City. 
13. 
14. 
15. 


they will be informed when the imminent time of decision 


arrives. 


the Exhibitors: 


Advance Metal Products Corp. 
All-Steel Equipment, Inc. 

Alma Desk Co. 

Aluminum Seating Corp. 

American Latex Products Corp. 
American Leather Manufacturing Co. 
Arnot-Jamestown Corporation, The 
Artistic Desk Pad & Novelty Co. 
Art Specialty Co. 

Art Steel Sales Corp. 

Ashtabula Hide & Leather Co., The 
Atlas Stencil Files Corp. 


Bankers Box Co. 

Bassick Co., The 

Berkey Leather 

Bickett Company, L. M. 
Blanchard Bro. & Lane 
Brown-Morse Co. 
Brunswick-Balke-Collender Co. 
Buckstaff Co., The 


Challenger Steel Products Corporation 
Chase Company, J. L. 

Cole Steel Equipment Co. 

Columbia Stee! Equipment Co., Inc. 
Corry-Jamestown Manufacturing Co. 


Davis Upholstery Co. 

Dolin Metal Products 

Doro Manufacturing Co. 

Dorset Steel Equipment Co. 

du Pont de Nemours & Co., Inc., E. |. 
Durable Metal Products Co. 


Eagle-Ottawa Leather Co. 
Emeco Corp. 
Ever-Ready Electric Co. 


Faultless Caster Corp. 
Filex Steel Products, Inc. 
Flexolaters, Inc. 

Franklin Co., Inc., Bernard 
Fritz-Cross Co. 
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Hoosier Desk Co.; 


16. Ira J. Staller, 1. 


Hershel Cohn, Economy Supply Co., Cincinnati, 
Ohio; Paul E. Selfridge, Anderson Wayside Furniture, Jamestown, N.Y. 
A. Grodzins, Ben Mack and Richard Ziegler, all of 


Advance Metal Products Co. 


Garden State Tanning, Inc. 
Geller Company, J. R. 

Geyer Publications 

Giftcraft Leather Co. 

Glaro Machine Products Co., Inc. 
Goodall Fabrics, Inc. 

Gregson Manufacturing Co. 
Gunlocke Chair Company, W. H. 


Haeger Desk Co. 

Hamilton Manufacturing Corp. 

Hanes Chair & Furniture Co. 

Harrison Steel Cabinet Co. 

Harter Corp. 

Haskell, Inc. 

Herring-Hall-Marvin Safe Co. 

High Point Bending & Chair Co. 

Hillside Metal Products, Inc. 

Hollywood Office Equipment - Marnay Sales & 
Mfg. Co. 

H-O-N Co. 

Hoosier Desk Co. 

Huntington Chair Corp. 


Imperial Desk Co. 
Indiana Chair Co. 
Indiana Desk Co. 
Industriade Screw & Bolt Co. 
Invincible Metal Furniture Co. 


Jasper Chair Co. 

Jasper Desk Co. 

Jasper Office Furniture Co. 
Jasper Seating Co. 
Johnson Chair Co. 


Kalistron, Inc. 
Kenmar Manufacturing Co. 
Keystone Steel Equipment Co. 


Lackawanna Leather Co. 
La Salle Products Co. 
Lehigh Furniture Co. 
Leopold Co., The 


Lexington Metal Products, Inc. 
Loeblein of Kent 
Lundstrom Laboratories 


Marble Chair Co., B. L. 

Marnay Sales & Mfg. Co.- Hollywood Office 
Equipment 

Maso Steel Products 

McDonald Products Corp. 

Meilink Steel Safe Co. 

Metalstand Co. 

Midwest Folding Products 

Miller Furniture Co., Herman 

Milwaukee Chair Co. 

Milwaukee Furn. Metal Co. 

Modernize, Inc. 

Monarch Furniture Co., Inc. 

Mosler Safe Co., The 

Murphy Chair Co. 

Murphy-Miller, Inc. 

Myrtle Desk Co. 


National Furniture Mfg. Co., Inc. 
National Lock Company 

Neiman Steel Equipment Co. 
Nucraft Furniture Co. 

NOFA Insurance 


OFFICE APPLIANCES 
Office, The 

Ohio Chair Co. 

Orna Metal Products Co. 


Parker Steel Co. 

Peerless Steel Equipment Co. 
Perfect Rubber Seat Cushion Co. 
Precision Manufacturing Co. 
Protectall Safe Corp. 


Radel Leather Manufacturing Co. 
Raser Tanning Co. 

Richard, Inc. 

Rishel Furniture Company, J. K. 
Rockwell-Barnes Co. 

Royal Metal Manufacturing Co. 
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Sainberg & Co., Inc. 

Scerbo & Sons, Frank 

Schwab Safe Co., Inc. 

Security Steel Equipment Corporation 
Shelbyville Desk Co 

Sight-Light Sales Division, M. G. Wheeler Co. 
Smokador Manufacturing Co. 
Smo-King Products 

Spence Furniture Co. 

Stacor Equipment Corp. 

Standard Furniture Co. 

Steel Service Manufacturing Co. 





Steel-Parts Mfg. Corp. 
Stratolounger 
Sturgis Posture Chair Co. 


Taylor Chair Co. 
Thomas Furniture Co. 
Tiffany Stand Co. 


Toledo Metal Furniture Co., Inc. 


Tolen & Son, Wm. 
Tubecrafters Sales Division 


Upholstery Leather Council 
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Valco Co. 

Victor Safe Div., Remington Rand Inc. 
Vanpe 

Victor Safe & Equipment Co. 
Vogel-Peterson Co. 


Weber Brothers Metal Works 
Wells Chair Corp. 

Westcort Co., The 

Western Manufacturing Co. 
Wood Office Furniture Institute 


York Safe & Lock Co. 











Space 
is Where 
You Find It 


® IT HASN’T MADE the headlines 
yet, but American business is breaking 
through the space barrier. Every day 
large corporations and medium-sized 
businesses are using the planning serv 
ices and equipment of firms like Art 
Metal Construction Company to con 
quer space—the high-rental space of 
skyscrapers and two-story office build 
ings and plant-site offices. 


Like most accepted innovations and 
inventions, 
about as the result of pressures: with 
rents and salaries at an all-time high, 
management had to find some way of 
realizing an adequate return on its 


“space conquest” came 


space and personnel investment. It was 
a challenge for the office equipment 
industry—and one that was promptly 
met. 


One of the most dramatic examples 
of “space conquest” took place in 
February of this year when the Dow 
Chemical Company moved its New 
York sales office from 30 Rockefeller 
Plaza to the 37th floor of the Inter 
national Building at 630 Fifth Ave. 


Need Double Space 


Increasingly pressed for space by ad 
ditions to personnel, greater diversifica 
tion of operations and increased office 
trafhc, Dow indicated that almost dou 
ble their present amount of space would 
be needed to give them the kind of 
offices required. However, finding foot 
age to suit specifications in space-tight 
New York can often be an impossible 
task. The firm decided to give the mat 
ter a second thought, to see whether 
the problem could not be examined 
from another angle. 


That other angle was found when 
two space men from the New York 
office of Art Metal were called in to 
assist the Dow planning board. Under 
Dow supervision they analyzed work 
stations, departmental groupings, work 
flow and equipment. They interviewed 
department heads and secretaries, sales 


30 


Central filing section at Dow Chemical Co. 


executives and filing clerks. They were 
told what Dow needed, what it wanted 
in terms of specific office layouts, and 
the exact degree of flexibility it would 
require for years to come. 


With this data in hand, the Dow 
executives and the Art Metal planning 
department worked together—experi 
menting with test layouts of desks, 
filing cabinets, semi-private offices and 
special equipment until just the right 
formula could be found for breaking 
through the space barrier. 


Evolve Plans 


After a week of this intensive plan 
ning and research, a plan of action was 
evolved that would cut down the space 
requirements by half, afford superior 
working conditions for all 85 execu 
tives and employees, and still leave 
room for periodic expansions. By care 
fully and scientifically studying their 
needs, the Dow Chemical Company 
was able to give the Art Metal planners 
the kind of directives needed to fit 
equipment to the space and job in 
hand. The result—an integration of 
space-saving equipment with a geared 
for-efhiciency layout that will pay for 
itself in saved rentals in less than a 
vear and a half. 


\s designed by Carson and Lundine, 
architects for all of Rockefeller Center, 
the offices are fully air-conditioned, 
have Acoustone ceilings and Kentile 
floors. Fluorescent lighting recessed in 
the ceiling gives 40 foot-candles of light 
throughout the office. Dominant color 
motif is beige with terra-cotta blue. 





Of the 12,000 square feet in the en 
tire office, 9,000 are allotted to open 
areas as compared to 7,000 previously. 
There are four private supervisory of 
fices, each occupying 160 square feet 
and divided from open areas by metal 
partitions. The managerial suites are 
provided with private offices for secre 
taries. 


There are four basic sales groups at 
Dow — Plastics, Magnesium, General 
Chemical and Agricultural Chemical. 
Each group is a closely integrated de- 
partment consisting of office and field 
salesmen, stenographers and sales su- 
pervisors. Servicing these groups are 
the general office area (dictating pool, 
central filing, cashier), the order proc- 
essing department, and the teletype 
room. (Fully insulated with Acoustone 
walls and ceilings and heavily carpeted, 
the teletype room is a unique feature 
at Dow. From here orders are trans- 
mitted direct to Dow production cen- 
ters throughout the country.) 


Consider Morale 


While laying out the office and se- 
lecting equipment that would realize 
space economies, prov ision was also 
made for “upping” morale and increas- 
ing operational efficiency. 


In each department, equipment is 
tailored to fit both the job and the 
person performing it. Supervisors, for 
example, have the 72 x 40-inch execu- 
tive desk with extending surface. In 
the dictating pool, 55-inch Art Metal 
New Century desks have recessed cen- 
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typewriters with ade 
quate work surface on either side. 
Foldaway typewriters and uninterrupted 


work surfaces characterize the desks of 


stenogra} her ind secretaries. 

In the lepartments, broken up 
into four open areas, one finds the 
most dra example of Art Metal’s 
dynamic integration of space and equip- 
ment. In ice of the open, space-con- 
suming pen’ where they worked 
previously held sales force now oc 


cupies partially partitioned offices with 
Art Metal EI shaped desks. Here each 
occupant ys semi-privacy and the 


nsive EL-shaped work 


use Ol il 
surtace 
Arrangements Are Flexible 
\dded advantage to Dow manage 
ment is tl t that these Art Metal 
EL units rearranged overnight 
without rubble in a new layout 
to accommod additional personnel. 
The Chemical Department, with 
seven highly specialized work stations, 
operate pacious, uncrowded of 
hice, agall , EL units to advantage. 
Used by salesmen, each unit 


~ 


Art Metal Conquers Space in the New York Offices of Dow Chemical 


|. Double pedestal desks with fixed platform add efficiency to 3. 


affords a continuous, functional work 
surface with modular filing and storage 
cabinets arranged beneath. 

Along the wall, without individual 
partitions, this grouping of EL units 
makes for close liaison between the 
sales force and the stenographers serv- 
icing the department. Additional file 
pedestals extend the continuous surface 
available for papers and books, bring 
all needed references to within the im- 
mediate area. 

Limited space is again forced to yield 
an extra dividend in the central filing 
department. Located in the general 
clerical area, thirty-five-drawer files face 
each other across a five-foot aisle that 
also serves as a “private office” for the 
two file clerks. On both sides, the line 
of files is broken by the placement of 
a 55-inch desk facing outwards towards 
the sales and clerical areas. Requests 
for filed materials must of necessity 
be made across these desks. With the 
back of the file facing the office, in- 
discriminate access is thus prevented. 

Individual speed files with 2, 3 and 
5 drawers are placed in individual de- 


partments according to needs. Special 


filing cabinets for plastic chips, card 
indexing cross trays for the sales de- 
partments, counter-height files that also 
serve as copying tables in the Mag- 
nesium Department—all are part of 
the careful selection of Art Metal equip- 
ment that characterizes the Dow in- 
stallation. 


Reflect Positive Approach 

At all levels, the functional, spacious 
offices that one sees at the Dow Chem- 
ical reflect the positive approach to the 
space problems that are presently facing 
big business. Both Dow management 
and Art Metal realized that space could 
not be conserved. Instead, it had to be 
given a new dimension. And, by scien- 
tifically integrating the right equipment 
for each work station into a dynamical- 
ly conceived over-all layout, that is what 
they proceeded to do. 

The final result? It won’t be known 
for a few decades yet. But meanwhile, 
there is this interim report from Office 
Supervisor Freiberg: 

“More people are doing a better job, 
and have more room to do it in, in 
half the space we thought we needed.” 





Dept. supervisors offices are equipped with opalescent gray 


executive desks and executive posture chairs upholstered in 
blue Foam Latex. 

Private secretaries have private ante-room offices adjoining 
executive suites. 


the dictating dept. Table provides more working surface for 
collating tasks. 

2. Modular El-Units give salesmen semi-privacy, larger work 4. 
surfaces and storage space. 
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President's Office . . . The private 
office of the president of Metal Goods 
Mfg. Co., Bartlesville, Okla., is furnished 
with a grained steel executive desk with 
matching furniture and Correct Seating 
chairs by the Shaw-Walker Co. Desk 
interior is completely organized with 
a specific place for working materials 
needed by the busy executive. Bartles- 
ville Stationery Co. supervised the in- 
stallation. 


Hospital Efficiency . . . St. Francis Hos- 
pital, operated by the Poor Sisters of 
St. Francis Seraph Perpetual Adoration, 
Evanston, Ill., solved the record keeping 
problem with Techniplan steel modular 
office furniture. Sufficient space for 
another staff member (needed to take 
care of the records) was provided with 
the new work stations made by The 
Globe-Wernicke Co. Eric Behmer of 
Marshall-Jackson Co., Chicago, worked 
out the new layout which included a 
low counter made of Techniplan com- 
ponents. 
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The Georgia Way .. . Chairs by The 
Taylor Chair Co. are used throughout 
the new Farmers & Merchants Bank in 
Summerville, Ga. The installation was 
part of the “bank in a package” 
furnishing plan of Krueger, Inc., At- 
lanta office furniture dealer. 


Another View . . . Attention to details 
at Farmers & Merchants is evidenced 
by indirect lighting, potted plants and 
photographic murals as well as the 
comfort provided by Taylor chairs. 








Package Plan . . . Bennett-Evans Co., 
advertising agency of Charlotte, N. C., 
features a Myrtle desk. A complete 
decorative plan for executive offices, 
conference room, general office and 
reception area was prepared by Myrtle 
Desk Co.’s layout department. The 
actual installation was handled by 
Kale-Lawing Co., Myrtle’s Charlotte 
dealer. 


General Office . . . This installation 
of Mode-Maker desks and Goodform 
aluminum chairs by The General Fire- 
proofing Co. was made in the general 
offices of the San Mateo County Title 
Co., Redwood City, Calif. 


For Lounging . . . Allstate Insurance 
Co., Skokie, Ill. has furnished its women’s 
lounge with furniture by Royal Metal 
Mfg. Co. The 470 Series chairs are 
upholstered in cinnamon and oyster 
white shades of super-tuftex supported 
vinyl to blend with the coral and brown 
walls and brown and beige flooring. 
Table tops are tan linen Royaloid. 


Lounge Room .. . The Recess Club 
in the Fisher Bldg., Detroit, Mich., fea- 
tures furniture by Carlton-Surrey, Inc. 
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New Headquarters . . . United Auto 
Workers-ClO, Region No. 3, uses chairs 
by The Sturgis Posture Chair Co. in 
the new headquarters building. George 
House, Indianapolis Office Furniture Co., 
handled the installation. 


Jury Box .. . Herbert L. Farkas Co., 
Newark, N. J., recommended chairs by 
the W. H. Gunlocke Chair Co. for this 
installation. The picture shows the jury 
box in the Essex County Hall of Records 
Courtroom in Newark. Chairs are in 
the Bank of England style with ventilair 
seats. 
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Louisiana Bank .. . In keeping with 
the theme of comfort and beauty, the 
Rapides Bank of Alexandria, La., chose 
No. 4332 chairs made by The B. L. 
Marble Chair Co. The Standard Print- 
ing Co., also of Alexandria, made the 
installation. 


Private Office . . . The custom depart- 
ment of Finger Office Equipment Co., 
Houston, Tex., designed, built and in- 
stalled furniture for L. E. Cowling, pres- 
ident of the Southern States Life In- 
surance Co., also of Houston. Chairs 
made by The B. L. Marble Chair Co., 
are the No. 4008 and the 4040'2 exec- 
utive posture chair. 
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8 GIVE YOUR OWN business pro 
motion boost by sending in a 
flash t 


MR. 

I. 

WILL 
PEPPER 
UPPER 





That’s just the way an up-and-coming 
woman executive of a New York of 
fice appliance manufacturing concern 
expressed her pleasure in sending in 
this month’s winner. Here it is on 
your OA-IV screen: 
i ett 
\ woman’s 
promise to be 
on time 
ways carries 
a lot of 
wait.” 
— el 
[his New York City associate adver 
tising director, in submitting the above 
pert observation, gave a credit line to 
Stephen Leacock. She suggests that his 
writings bear reading and heeding. 
. * * * * 
And now via OA-TV we bring you 
this important flash from: 
AN IDEA FROM UNDER MY HAT 
4 
no 
~~ re 
7 
™ 
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Broadcast over Station SALES Operating on a 
Wave Length of CONFIDENCE . .. COURAGE. . . CO-OPERATION 


ee. 


Use contrast to 
add 


selling 


interest and 
force to 
your own sales 
promotion of busi 
ness building tools 


of the office furni 





ture and supply 
profession. Con- 
trast in time, 








space and money 
saved for your 
prospective busi- 
ness and _profes- 
sional clients— 
that’s the message 
from under 
hat that I believe 
important to rush 


Business 


my 


to our 
suilders depart- 
ment of our truly 
Or- 


APPLIANCES 


worthwhile 





FIC! 
magazine! 


el 


Man, oh man, and woman, oh woman, 
of our business tool and service profes- 
sion. Isn’t that one of the best releases 


ever from under a fellow outfitter’s 


hat? It came to you from a Connect 
icut stationer. 





——— 







MODERN EQUIPMENT— 
Efficiency 


Presented 
each month to 
give your dol- 
lars CENTS- 
INSURED 
plus SENSE 
ASSURED! 
Remember 
the price— 
AN IDEA FROM YOU FOR EACH 
IDEA ORDERED 


(Always mention the idea number. 





Address the co-ordinator of this page 
care of Shaw & Borden Company, Box 
2153, Spokane 10, Wash. Use this 


same address in sending in 
thoughts for our Mr. I. Will Pepper- 


Upper, An Idea from under My Hat, 


your 


and Terse Trailer departments of Bust 
Ness Bur_pers’ monthly telecast.) 





« IDEA EXCHANGE » 
*Ask right now for Business Burvp- 
eR No, 7-54-1, this from an Oklahoma 
office outfitter, who captioned it: “Ex- 
perience Log of Business Building Di 

rect Mail We Have Employed.” 
*Yours for your idea-exchanging: 
Buitper No. 
from a New Hampshire stationer, who 
titled his this way: “Here is How We 
Are Really Putting “Wind’ and What 
is Equally Resultant, “Win, in Each 
and Every Window Display Change!” 


3 USINESS 7-54-2, comes 


Yes, there were only two this month, 
but they are both right there without- 
standing helpfulness. 

This past month we received several 
requests for certain Business Buiipers 
with the exchange not enclosed. If your 
request was one of those, please dis- 
patch your Exchange Idea in payment 
so that we can keep up this important 
department—and keep it at its highest 
efficiency and service level. 


= TERSE TRAILERS 


Here’s a corker from a Florida office 
supply firm owner who gives a credit 
line to 
Belding advertising agency, who of- 


Fairfax Cone, Foote-Cone & 


fered five terse 
tising: 


rules for good adver- 


Make it 
Make it 
Make it 
Make it 
Make it 


Simple 
Direct 
Important 
True 


SELL 
Office efficiently yours: 


Ralph 2B Ontel 
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PLUS BUSINESS 





Executive Gift 


Merchandising 


by BILL WALLIS 
General Manager, 
Business Aids Division, 


Mavericke-Clarke Company, 
San Antonio, Texas 


®@ THE OFFICE SUPPLY industry 
has always had the perfect entree to a 
field of merchandising which, as a gen 
eral rule, it has never exploited to any 
appreciable degree. 


As our economy approaches, once 
again, the healthy condition which re 
quires hard-working, hard-driving, ag 
gressive selling, it will be well for sta 
tioners to explore those avenues which 
offer the possibility of PLUS business. 


The field of merchandising and sell 
ing which I accuse the industry of over 
looking is that of executive and business 
gifts of the type closely associated with 
office equipment, furniture and supplies. 


More than a half billion dollars was 
spent on executive gifts in 1953. Yet, 
the surface has barely been scratched as 
far as the real potential in this field is 
concerned. There are several multi 
million dollar firms whose only busi 
ness is the supplying of such public 
relations media. 


Best Market is Business Man 


Of course, the greatest market for 
- this sort of merchandise is the business 
man who strengthens his business ties 
through holiday remembrances, birth 
day gifts, or other periodic giving of 
some useful item. In a sense this busi 
ness man is saying, “Thank you for the 
business you have given me.” Or he 
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might be saying, “Here is a gift to re 
mind you that I am in business to help 
you and would appreciate the oppor- 


tunity of serving you soon.” 


Make First Choice Easiest 


Isn’t it a reasonable assumption, then, 
that the office supply house with which 
this business man is familiar should be 
one of the first sources to which he 
would turn to buy the functional busi- 
ness gift for a business associate or cus- 
tomer? Certainly it is—if only that 
house will make it as easy as possible 
for him to buy. 


We at Maverick-Clarke created the 
executive gift department as an adjunct 
to our regular general line operation 
primarily in the interest of offering a 
more extensive service to our customers. 
We have discovered that over the years 
many of our customers have asked us 
to help them obtain appropriate func- 
tional gifts for their customers and 
friends. Often we had not adequate 
samples, price lists, or catalogs with 
which to provide a reasonable presen- 


tation to the customer. 


In the stocking and merchandising of 
remembrances and specialties of various 


Bill Wallis among the Christmas gift display 


+ 





types, some degree of specialized knowl 
edge is required. Different sources of 
supply often are needed. Even though 
there are many items of general line 
merchandise which will serve the pur- 
pose quite well—such as desk items, 
ashtrays, lamps, pen sets, leather desk 
pads, letter trays, an account who has a 
large group of customers, prospects and 
friends on his list will want something 
of a somewhat different nature than 
the run-of-the-mill items. 


Provide Special Services 


Very often the buyer will want his 
name gold-stamped on the item or 
printed with a company name or trade 
mark, or he may want to have each of 
the gifts personalized with the name of 
the recipient. These are special services 
which require special handling and if 
the sales personnel on the floor are not 
familiar with the techniques and sources 
they may bungle the job badly or get 
the company involved in so much ex 
pense that there is no profit. 


There should be variety of appeal 
and price range in such a department. 
There are those who like to give a 
novelty item of limited use but which 
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is an excellent “conversation piece.” 
Others lean toward the truly functional 
item which they feel a person will keep 


and use year after year and which will 


} 


be a constant re minder of the spirit ol 


goodwill and friendship which exist be 
tween them. When I mention that a 
wide price range should be encom- 


The 


le differ tremendously—as 


passed | speak from experience. 


tastes Of peo} 


well as their budget, the job to be ac 


| | 


complished, and the number of units 


the buyer w | need. 


For example, one account last year 
bought 15,000 units of a gift item to 
send to all of its customers in observ- 


ance of its 50th anniversary. Such a 
volume purchase would naturally have 
to be in the fairly “low unit cost’’ range. 
On the other hand, one account num- 
bers his customers at between 50 and 


60: but each of those customers will 
buy from fifty to several hundred thou 

equipment from him 
He spends from $75.00 to 


a Christmas remembrance 


sand dollars 
each year 
$150.00 for 
item for each of these accounts. There 
are many other « xamples. One customer 
refuses to pay more than $1.00 each for 
remembrances—but he 
00 to 3,000 units. Still 
he ceiling at $4.00 but 


buys from 800 to 1,000 units. 


his Christmas 
buys trom 


anothe r sets 





He suggests a pocket secretary 


There is one phase of this operation 
which has seemed to be the greatest 
obstacle te tationer getting into the 
held with any degree of success 


THERE MUS] 
PERSON 


BE AT LEAST ONE 
WHO CONCENTRATES 
THE MAJORITY OF HIS TIME 
ON THIS OPERATION ALONE. 
Preferably, there should be at least one 
fulltime man. This is a specialized 


held which requires specialized know! 
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Selling customer on kit bag as gift 


edge, different sources of supply, a dif- 
ferent type of merchandising and sell- 
ing. This person must be able to 
answer inquiries regarding some par- 
ticular item or some particular public 
relations job the prospect wishes to do, 
with intelligence and dispatch. He 
should be able to cite examples; he 
should know the limitations of pro- 
duction of certain items, delivery time, 
and a hundred other answers. 

If such a department is set up and 
the right man runs it, it can be a profit- 
Profit margins, gen- 
erally, are good and the most attractive 
feature of all—there are no heavy in- 
ventories required. After a small in- 


able operation. 


vestment in samples, the majority of 
orders are taken for future delivery and 
are drop shipped directly to the account. 

One last suggestion for the successful 
operation of a business gift department. 
The full time man who runs the de- 
partment or one of his assistants should 
make constructive, creative sales presen- 
tations to the larger buyers by going 
out and making calls upon them solicit- 
ing this type of business. The aggressive 
salesman who can call on a large gift 
buyer and present him with some item 
which is original and functional and 
offer a complete wrapping and distri- 
bution service can develop a tremend- 
ous amount of business. 








GIFT-WRAP MERCHANDISER 


Speeds CTotelitins Sales 


Dennison Manufacturing Co., 
Framingham, Mass. 

Dennison continues to feature its standard 
floor rack of 10c Christmas gift wrapping 
items as the basis of its general assortment 
line. This is the X3900 Assortment. 


Said to be the largest selling merchandising 
unit for gift wraps on the market today, this 
rack occupies a space only 28% by 21 inches. 
Yet, it displays a balanced assortment of 498 
pieces. 

The contents of the assortment, all newly 
designed, include gift wrapping paper, tissue, 
tags, enclosure cards, seals, do-not-open labels 
and hanks and spools of ribbon. Quantities, 
based on sales records of previous years, are 
proportioned to sell out evenly. Such a com- 
plete balanced assortment coming from one 
source simplifies ordering and stock control. 


Its new full-color lithographed display cut- 
out is rich in trafficsstopping power. 
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Each page of the 1953 
Christmas catalog put out by 
the W. H. Kistler Stationery 
Company, Denver, Colo., is 
based on a single theme. Thus 
one page features books; an- 
other, “gifts to please the La 
dies.” Other pages are en 
titled: “Sheaffer Pens are the 
Write Gifts,’ “Smith Metal 
Arts Genuine Bronze Desk 
Appointments, Gifts for the 
Den or Playroom, and Gifts 
for the Weather Watcher.” 
The mailing piece resulted in 
a sizable increase in Christ 





mas business. 





Cover and inside page from Kistler’s 1953 Christmas catalog 


*« *K lettin Mailings Fan SS es 


¥ 


a ems for the office that mean...they’ll remember YOU! 


ah A 












memo master 
advertising specialties 7 ileal aid 


to take and make notes 
* Perpetual desk calender of solid brass 
* Streamlined. improved Boll Point Desk COLORS: Brown, Green, Mareen 
Pen (will toke “Paper Mate” ond oll 
weonderd Boll Pout ink refills) 


z gold embossed with firm name and address a ea cod 
* Hend-bound with “Leatherlex” (U. $. 
Rubber Product! 
* Padded bose and cover 
“© Geld decorated 
© Overall size—7"%" 2 12” 
° Gift boxed 
* Moiling box—15+ eo. net 





























“A” Prhene apply with oc etthet frm ineprint, F- 
* aa 





Goldsmith Bros.’ Executive Gifts brochure and inside page 
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specialties and good will 
without imprint, are a 
lsmith Bros., New York 


The firm concentrates 


; which make ideal execu 


17 
men W ho iike to receive 


flerent.’ 


le success has been 
sale of office equipment 
les for Christmas gifts, 
iduals for personal gifts 
or good will gilts as a 
tion purposes, according 
pelman, manager of ad 


I ilties. 


onvenience of the cus 
in mind, the catalog is 


inclusion in a notebook. 


re is the listing of price 
quantity, showing the 
obtained when the large 


of the items described 
the catalog is a: jumbo 
lesk pad secretary, note 
k pad, practical upright 
lesk letter tray, an ash 
tion of Christmas cards. 


ire on the top of the list 


esents received and Gold 


akes them also a fa 


|) Serep Geek, Open Geek. for tom 
oe npoenge end mementon — Mewuty 
ee 
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vas booklet put out by Horder’s Inc., Chicago 


“Order from Horder” gets an extra 
boost at Christmas time with a catalog 
made up of appropriate gift items. 
Among the items pictured in the Chi 
cago stationer’s brochure are matching 
desk accessories, clocks, ash trays, shear 
sets, weather instruments, writing sets 
and reference books. 
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Make your 

selections then — 

% Phone Mr. Kay, 
MAin 5161 

% Use order on back 
page 

% Shop in person 


| @'T”® stationery Co. 


1636 CHAMPA ST 
DENVER 2 COLORADO 
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Kistler’s catalog from another year 
made it easy to shop by mail or phone. 
Items were illustrated under: “Gift In- 
spirations, Deluxe Gifts of Genuine 
Leather, Desk Gifts, Game and Party 
Gifts for your Beautiful Home, Write 
Gifts and For the Weather Man. The 
brochure included a handy order form. 
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Kistler catalog makes phone orders easy 








{van Allen Company uses Santa Claus’ helpers to carry out the theme “Let Us Trim Your Tree” 


@ “LET US TRIM YOUR Christmas Tree” was the theme 
used by Ivan Allen Company, Atlanta, Ga., for last year’s 
Christmas promotion. Not only was the theme stressed on 


the company’s Christmas brochure but also in the window 
1eme and interior displays. 


During the past three years Ivan Allen has made great 

? efforts to increase the sale of Christmas gift merchandise, 

CI ° ty / both to individual consumers and to companies. Peggy 

or urtstMas Baker, advertising manager, reports that, “Both from our 
salesmen’s sales and our retail sales in our seven stores, we 


know our efforts have had some effect. We feel sure our 
displays and direct mail pieces have been largely responsible.” 





The use of one central theme throughout all the various 
promotion helps not only to crystallize employees’ approach 
ip to the merchandising but also to entrench the idea in the 
eollnke = =e : : mind of the customer. Such repetition works inside the store C 


NO. 72 « IVAN ALLEN COMPANY - 29 PRYOR S 








and out, producing a constantly growing awareness of cl 

Christmas needs and how best to meet them. : 

, r 

Pot “Us Lim Lnee Miss Baker relates that the life of such a mailing piece th 

as Ivan Allen’s 1953 Christmas brochure “goes far beyond D 

the Christmas period. Many firms and customers file this er 

IVAN ALLEN CO. offers you «@ complete shopping service for business or e. é 4 ¢ a 

ee Dt oat wp aor ethics or tate bs folder as a gift guide for company purchases throughout > 
time tar Christmas giving. Coll one of our seven convenion! stores todey = d 

the year. 
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: 
Front page of the 1953 mailer that went to Inside the store the attractive Christmas display Chi 
about 25,000 on Ivan Allen’s direct mail list gets an added boost from the “tree” theme me 
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Sec’y Pierce Retires 
from Columbia Ribbon 


Columbia Ribbon & Carbon Mfg. 
Company personnel said good-by to 
Raymond H. Pierce, retiring secre- 
tary and assistant treasurer, at a fare- 


well dinner May 20 at the Nassau 





Good Luck, Ray .. . F. R. Nichols, 
president, (right) wishes Raymond H. 
Pierce, secretary, best of luck on his 
retirement 


Country Club. Among company offi- 
cials present were F. R. Nichols, pres- 
ident, A. B. Holmes, chairman of the 
board, and L. M. Dixon, member of 
the board. Mr. Holmes and Mr. 
Dixon are two of the original found- 
ers of Columbia which celebrates its 
50th anniversary next year. 

Mr. Pierce. who was with the com- 
pany for 20 years, resides in Glen 
Cove, N. Y.. where he will assume an 
executive position with the First Na- 
tional Bank. 


{mericanism Stressed 
at Luncheon Meeting 
Whitney Z. Hansen of Albert Han- 


cock and Company, Chicago sta- 
tioners, has played an active role in 
the current nationwide project of the 
Sertoma Clubs of America. The club 
is an organization of business, pro- 
fessional and agricultural men united 
in the ideal of service to the com- 
munity. It stands for “Service to 
Mankind.” 

The American W ay Committees of 
Chicago Sertoma held a luncheon 
meeting May 25 at the Congress 
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Hotel with principals of Chicago pub- 
lic and parochial grammar schools as 
guests of honor. Reprints of the De- 
claration of Independence were dis- 
tributed to the school officials for 
presentation to members of June 
graduating classes. 

Featured speaker was Dr. Kenneth 
McFarland who has appeared in a 
similar role at several NSOEA con- 
ventions. 





A. B. Campbell Named 
C. of C. Vice-President 

A. Boyd Campbell of Jackson, 
Miss., a director since 1949, has been 
elected a vice-president of the Cham- 
ber of Commerce of the United States, 
it was announced recently. 

Mr. Campbell will represent the 
southeastern division for the year 
1954-55. 

He has served for four years as 
Chairman of the Committee on Edu- 
cation. His business affiliations in- 
clude the presidency of the Missis- 
sippi School Supply Company, the 
Office Supply Company and the 
School Book Supply Company. 





Catch Sailfish Off 
Clearwater, Fla., Shore 


Pete Hoffman, Hal Steenerson and 
Harold Hoffman, Southeast salesmen 
for Smead Manufacturing Company, 
caught a prized sailfish just off the 
Clearwater, Fla., shore. The fishing 
trip followed the St. Petersburg meet- 
ing of NSOEA District No. 3. 

It was the second sailfish caught 





One That Didn’t Get Away . . . Pete 
Hoffman, Hal Steenerson and Harold 
Hoffman pose with their prize sailfish. 


off Clearwater in less than a week. 
The men were fishing from the I 
Roam II when they made the big 
catch. And to prove that they weren't 
just lucky line wetters, the fishermen 
pullled in 15 kings and a cobia to 
round out the catch. 


French Manufacturer Gives 
Stained Glass Windows 

The little church Saint-Pierre de 
Montmartre, built in the 12th cen- 
tury, now has beautiful stained glass 
windows because of the generosity of 
M. L. Demarest. M. Demarest, The 
National Company, Paris, France, 
donated the windows in memory of 
his wife who died in January, 1952. 

Max Ingrand, well-known French 
artist, was commissioned to do the 
windows after obtaining the necessary 





St. Pierre de Montmartre . . . An un- 
usual view of the church taken from the 
tower of the nearby Sacré-Coeur. 


authorization from the Beaux Arts 
(department of fine arts). On the 
anniversary of Mrs. Demarest’s bap- 
tism, the glass windows were installed 
and dedicated by Msgr. Touzé in the 
name of His Eminence the Cardinal 
Feltin, Archbishop of Paris. 

It was during the rituals that 
marked his wife’s death that Mr. 
Demarest especially noticed the plain 
glass windows in the small church. 
Upon inquiry of the vicar and the 
abbé, he learned that stained glass 
windows were only a dream because 
neither the church nor the city of 
Paris could afford such an expense. 

In donating the windows, Mr. 
Demarest was prompted by the 
thought that the many tourists visit- 
ing the church would be impressed by 
beautiful stained glass windows. If 
this would inspire them with a good 
thought, and perhaps result in a good 
action, it would be a fitting tribute to 
his late wife. Saint Marguerite, after 
whom Mrs. Demarest was named, is 
represented in one of the windows, 
all of which were done in the modern 
style. 





Holmlund Appointed 
To Traffic Board 

Harry A. Holmlund, president of 
Scrantom’s Book and Stationery Com- 
pany, Rochester, N.Y., has been ap- 
pointed to a committee of the Retail 
Merchants Council of Rochester to 
consider ways to straighten out traffic 


and transportation problems in the 
city —GET 
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Demonstration of Machines, Devices Intrigues Visitors at NOMA an in St. Louis 


2. Ralph Kraus in Shaw-Walker Co. booth demonstration 
3. Business college students visit the Underwood Corp. booth. 


i more and George Hermann, Master Addresser Co.; Arline Gun- 
aie Harold Lineback, $. G. Adams Co., St. Louis. 





Unveil New Office Equipment 
At NOMA § 


Kiel Auditorium is Exposition 
Site—Office Managers Elect 
Detroit Man President—Reveal 
New Automation for Offices 


Show in St. Louis 


® NEARLY A MILLION DOLLARS worth of the latest 
office machines, equipment, furniture, systems and supplies, 
including new developments never before publicly displayed, 
were featured at the 1954 NOMA Office Machinery and 
Equipment Exposition in Kiel Auditorium, St. Louis, May 
24-27. 

The four-day event was sponsored by the National Office 
Management Association in conjunction with its 35th Inter 
national Conference. 

Co-operating with NOMA in conducting the exposition 
were the Office Equipment Manufacturers Institute, the 
Wood Office Furniture Institute and the Metal Business 
Equipment Industry. 

More than 1200 delegates attended the conference at Hotel 
Jefferson and Kiel Auditorium. 

Ralph G. Sinn of Detroit was elected new president of the 
association which has 14,000 members in its 145 chapters. 





J. C. Hodges 
First v.p. 


R. G. Sinn 


President 


The new president is director of procedures and methods 
for Detroit Edison Company with which he has been asso 
ciated since 1916. He succeeds K. W. Moore, Chicago bank 
executive. 

Elected with Mr. Sinn were: 

First vice-president, J. C. Hodges, general secretary, Cana 
dian National Railways, Montreal, Canada; vice-presidents, 
Floyd Guillot, treasurer, Industrial Finance & Thrift Corp., 
New Orleans; A. B. Porter, office and service manager, Hood 
Rubber Company, Watertown, Mass.; H. I. Seeley, assistant 
treasurer, Carolina Power & Light Company, Raleigh, N. ¢ 

Directors are E. D. Hyde, Department of Education, 
Baltimore, Md.; G. J. Mayo, Hardware Mutuals, Grand 
Rapids, Mich.; W. C. Perry, Retail Credit Co., Atlanta, Ga.; 
LeRoss Parker, Galveston Transit Company, Galveston, 
Tex.; Mrs. B. M. Chamberlain, Mutual Benefit Health & 
Accident Association, Omaha, Neb.; William Aitken, Jar 
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Manitoba, Canada; T. M. 


rett & Campbell, Winnipeg, 
Vancouver, British 


Sherwood, B. C. Telephone Company, 
Columbia, Canada. 

The officers and members of the association are looking 
forward to holding their 1955 convention in Toronto, Can- 
ada, May 22-26. 

Retiring president K. W. Moore keynoted the automa- 
tion theme of the exposition when he declared, “Automa- 
tion—the current industrial revolution which is altering 
manufacturing methods in plants—is about to hit the office 
held.” He pointed out that new types of automatic controls, 
automatic handling, automatic machines and vastly improved 
office equipment and methods of all types such as on exhi- 
bition are being introduced and are already starting to 
replace long-established, time-consuming manual operations. 

For most of the visitors touring the exhibits by more than 
100 leading manufacturers of “tools” for the modern office, 
the exposition offered a complete, up-to-the-minute post- 


On the Opposite Page . 


1. Arnold E. Wolf and A. L. Landwehr, Tiffany Stand Co.; Gene Mitchell, 

mfrs. rep. 

2. Joe Stallings, general manager distribution, Clary Multiplier Corp.; Miss 

Lavra Holmes, St. Louis press photographers’ queen modeling dress of 

“Office Worker of Tomorrow”; Donald J. Kintner, Clary Multiplier Corp. 

Bill Johnson end Bill Adams, Hamilton Mfg. Corp. 

John E. Fellowes, Folger Fellowes, Bankers Box Co.; Preston C. Herman, 

The Girdler Co., Louisville; John H. Quast and W. D. Whitaker, Brown 

& Williamson Tobacco Corp., Louisville. 

5. Sid Morgan, Joe Duddy, Al Stevenson, All Skinner-Kennedy Co., St. 
Louis, Arnot and All-Steel Equipment distributors. 

6. Dick Roberts, Buschart Bros., Inc., St. Louis, Mo.; H. A. Steger, Steger 
Co., St. Louis; Carl Vail, Buschart Bros., Inc., St. Lovis; Izzy Voda, Wal- 
lace Pencil Co.; Leo Robben, Buschart Bros., Inc., St. Louis; Heinie Seng- 
busch, mfrs. rep.; Herb Buschart, Buschart Bros., Inc., St. Louis. 

7. J. F. Heaton, H. G. Rumsfield, N. L. Hackney, Jack Lund, J. C. Tomlin- 
son and William Strassburger, all of Friden Calculating Machine Co., 
Inc. 

8. M. R. Robinson and Ken Foster, §. G. Adams Co., St. Louis; Charles 
Peirce, president of Peirce Dictation Systems, Chicago. 

9. Albert E. Farr, merchandise manager National Blank Book Co. 

10. E. R. Mullin, K. N. MacDonald, W. B. Craig and C. G. Mueller, all of 
Esterbrook Pen Co. 

11. C. H. Collison, H. Reyder, H. Olson and D. MacFarlan, all of Security 
Steel Equipment Corp. 

12. J. Arthur J of national accounts and export; H. A. 
Slotterbeck, manager of branch sales, Art Metal Construction Co. 

13. Joseph Weber and Walter Jacobs, Weber Addressing Machine Co. 

14. Charlie Cordray, Codo Mfg. Corp.; Dave Neuhaus, Invincible Metal Fur- 
niture Co.; Herb Buschart, Buschart Bros., Inc., St. Louis. 

15. Hugh L. Clary, president, and J. W. Stallings, general manager, Clary 
Multiplier Corp. 

16. O. R. Fink, system supervisor St. Louis branch; Ed Freel, national as- 
sistant sales manager, and J. S. Langlois, national sales manager 
visible records, all Remington Rand Inc. 

17. Harry Higgins, branch manager, St. Lovis; W. C. Raftery, director ma- 
chines division; G. $. Carlin, manager printing sales, and H. David 
Warren, sales representative, all of Old Town Corp 

18. J. M. Kuhn, General Binding Corp. 

19. C. Melvin Strickland, St. Louis office; F. Gregor, director of sales pro- 
motion; Rushton Williamson, head of national accounts division, ‘all 
Ditto, Inc 

20. Bob Spelman, Wood Office Furniture Institute; A. F. Krieg, Jasper Seat- 
ing Co. 

21. Billy Schmiederer, retired, Des Plaines, IIl.; 
Metal Products Co 

22. John Marshall, John A. Marshall Co., Kansas City, Mo.; A. J. Ball, vice 
president, and J. A. s, ger national accounts, The General 
Fire-proofing Co. 

23. A. P. Perry and J. J. De Marco, Monroe Calculating Machines Co., Inc. 
24. Joseph Ashley, Mosler Safe Co.; Fred A. Schultz, The Unity Life & Acci- 
dent Insurance Co., Syracuse, N. Y.; Clarence Child, Mosler Safe Co. 

25. E. N. Fitch, general sales manager, Chart-Pak, Inc. 

26. O. J. Weber, J. C. Gourley and Mr. McGillicuddy, all of Royal Type 
writer Co., Inc. 

27. Claude Booth, The Heyer Corp. 

28. James P. Marino, American Dictating Machines, Inc.; Anthony Marcel, 
Pan American World Airways, Inc.; Frank Dimina, American Dictating 
Machines, Inc. 


baba 





Barrett K. Mitchell, Orne 
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graduate course on how to run an office more efficiently 
and effectively. 

In this connection, W. H. Evans, NOMA executive vice 
president, commented that as it becomes harder to hold 
down office operating costs, more and more office executives 
are realizing that it is false economy to provide workers 
with anything but the best “office tools.” 

Many new machines and devices were introduced to office 
managers at Kiel Auditorium. 

New devices and equipment were too numerous for com 
plete mention. Herewith are descriptions of exhibits, and 
listings of personnel, as furnished by exhibiting firms: 


Acme Visible Records, Inc., Crozet, Va.—Exhibited were Acme visible 


record systems for a wide variety of record applications including visible 
record cabinets, card books, Flexoline reference equipment, Super-V e 
record equipment for both reference and posting type records and Veri 
Visible equipment for hand and achine-posted ds Particula 
featured were Acme photo panel units for economical reproduction 
directories, rosters and price lists. Walter G. Cassady was in charge 


Addressograph-Multigraph Corp., Cleveland, Ohio—A new line of Ele 
tronic Printers was shown. Also a new Mu tigraph Duplicator Multilith 
Model 750 was introduced for general duplicating and a new Addressogr 
Graphotype Model 639! was shown which mechanically handles the plate 
from the moment they are loaded th r nt they are compile 
master records. T. C. Woods, Jr., Exhibit Coordinator, was in charge 
the exhibit. 

R. C. Allen Business Machines, Inc., Grand Rapids, Mich.—Adding ma 
chines, cash registers, bookkeeping machines and typewriters were displayed 
here. W. H. Duetting was in charge of the booth 

American Dictating Machine Co., Inc., New York City—The Rex Recorder 
was the main feature of this booth where descriptive literature was available 
James P. Marino was in charge of the exhibit 

American Photocopy Equipment Co., Chicago, II|—On display was the 
firm's Auto-Stat photocopying equipment. Compar 
attendance, including Dan Wallar 

Art Metal Construction Co., Jamestown, N. Y.—Two new arrangements 
of El-Unit offices were shown complete with partitior A exhibited wa 
a wide display of 55-inch desks from all three of the firm's lines, en 
phasizing the space- and time-saving advantages accruing through the 
office planning and layout service. Art Metal aluminum chairs and acce 
sory items also were shown. Carl H. Bowen, vice-president, products and 
markets, was in charge of the exhibit 

Atlas Stencil Files Corp., Cleveland, Ohio—Atlas vertical! filing cabinet 
and hangers for offset plates, negatives and ster 
here. Also on display was the new Nega-Plate hanger for filing offset plate 
and negative in separate envelopes 


resentatives were 


were the main feature 


the same hanger, and the new lug 


type hangers DGR for foreign heading stencils. In charge of the boot! 
was K. C. Wallace. 

Bankers Box Co., Chicago 5.—On display were Liberty record storage 
boxes, storage binders, shelving pyholders and Staxonsteel transfer 
Folger Fellowes was in charge of the booth 

Charles Bruning Co. Inc., Chicago 41, IIl—The Bruning Copyflex mode! 1|4 


and 15 were shown together with various sensitized materials for use 
the Copyflex machines. Douglas Zincke and John Roberts were in charae 

Burroughs Corp., Detroit, Mich.—Displayed here were Sensimatic account 
ing machines, Microfilm equipment, billing machine adding-subtract 
Director 200 adding machines and ca ators. C. D. Whiteside, manager 
industrial sales, was in charge of the booth 

Business Efficiency Aids, Skokie, II]—On exhibit was the new Magqne-Dex 
automatic V-ledger tray and the Magne-Dex visible. Ernest A. Dahl, E. A 
Dahl, Jr., and R. Calvin Elliott were in attendance 

Caiculagraph Co., Harrison, N. J.—Calculagraph, the elapsed time re 
corder, was the feature of this exhibit. A. N. Rechtien was in charge of 
the booth, assisted by E. W. Angevine, advertising manager 

Chart-Pak, Inc., Stamford, Conn.—Products shown here featured "draft 


man-drawn"' prefabricated materials for graph hart rganization charts 
flow charts, and office and industrial layout They included graphic tapes 
Pictotapes, rectangles, templates, layout tapes and plast charting and 
layout boards. In attendance was Eugene N. Fitch, general sales manaae 
and H. O. Frohbach, president 

Cincinnati Time Recorder Co.., Cincinnati 14, Ohio—The empha here wa 
on the firm's four new clock the ( nnati Paymaster fully automat 
attendance recorder: the Cincinnati Master Time Printer, a fully automat 
central time recording system; the Cincinnati Program Timer, automat 
three circuit signal controller; and the Cincinnati Master Time Contre 
a self regulating master clock systen Also exhibited were manual and 
automatic job cost and payroll recorders as we 1s time cards and time 
card racks. J. E. Stern, director sales promotion, was in charge 

Clark-Peeper Co., St. Louis, Mo.—Displayed here was a Corry-Jamestowr 
Steel Age conference desk, a Real A hair k h Chair C snd 
a desk by the Jasper Desk C Robert Berry, sales manager, wa 
charge of the booth. 

Clary Multiplier Corp., San Gabriel, Calif.—Displayed were complete 
of all models of electric and hand-operated adding-subtracting machir 
and bookkeeping cash registers. Featured were the new Custom high-speed 
deluxe-styled two-tone green adding machines and the new field-designed 
duplex itemizing and receipt-printing model 304 register, introducina 
two-tone green case and hammer-finish base Pa Reichle of the Clary 


St. Louis branch was in charge of the booth 
Coiumbia Ribbon & Carbon Mfg Co., Long Island, N. Y.—Shown by 


the systems and duplicating div were direct image offset plates, se 
sitized plates and duplicating supplies. Ready-Master hectograph units and 
hectograph supplies. In attendance was Gren Evar 
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New at NOMA Show in St. Louis . . . 


1.. John S. Coleman (left), president of Burroughs Corp., and Charles 
H. Percy, president of Bell & Howell, introduce the Micro Twin for 
recording and reading in one compact, portable unit, at press 
conference prior to opening of the NOMA convention and expo- 
sition. 

2. Allan |. Roshkind, vice-president research and engineering, and 
Kenneth Marble, manager of sales promotion and advertising, 
with Model 230 Azograph duplicator, A. B. Dick Co. Following 
press conferences in New York and Chicago the first public 
showing of the new A. B. Dick Azograph duplicating process 
was at the NOMA show in St. Louis. 


Connecticut Telephone & Electric Corp., Meriden, Conn Private Line 


telephone ntercommunication systems. with 5 ¢ 0 re station 
was explained here. Another feature was t ect-A-Ca Ww st station 
telephone intercom system with from 2 to 5 stat Frank Coc adver 
tising manager, and Nicholas Rabieck é manage f the intercom 
s were charge of the boott 
Ge Co., New York City—The fir Duplex phot pier, expe 
electr Jeveloper and hand developer were displayed here. In charge was 
William D. Roberts 
gt Croft Inc., New York City—Photorapid phot pying equipment and 
Agfa pape and chemicals were exhibited here - vekeres was if 
harge of the t th 
Ralph C. Coxhead Corp., Newark 5, N. J.—On display were the Standard 
Vari-Typer, new Coxhead composing machine, model DSJ-F and the new 
Coxhead-Liner photo omposing machine Don Kille St. Louis manager 


was in charge of the booth. 


The Saturday Evening Post, Curtis Fublishing Co., Philadelphia 5, Pa. 


An information post was created to serve the exhik providing 4 
learing center fT messages and intormatior Ir ming telephone mes 
ages were patched to individuals at their respective booths. The in 
formation f¢ tT also serves as a center through which any message could 
be cleared. Thomas F. Bright, manage f industrial promotion division 
f The Saturday Evening Post, was in charge of the t 

Dazor Mfg. Corp., St. Louis, Mo.—Under the supervision of J. A. Mehr 
the exhibit featured the firm's regular line of products 

A. B. Dick Co., Chicago 31, Ill.—This exhibit featured all A. B. Dick 
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pirit duplicating products, lithograph supplies, im Marchant Calculators, Inc., Oakland 8, Calif.—The model ADX Figurematic, 
A. B. Dick folding machine. Lois M. Corbeil was model EFA figuremaster and mode! AB Live Tab Figuremaster were featured 
here. Harold A. Schulte, St. Louis agency manager, was in charge. 

Master Addresser Co., Minneapolis, Minn.—Shown were Master Addressers 


Dictaphone Corp., New York 17, N. Y.—Machines shown were the Dicta 
t I electror and supplies, Master Duplicators and supplies and Postmaster post card 


dictating and transcribing machine, the 


and the Dictaphone Telecord System. Attending printers. George Herfmann was in charge. 

Diebold ine. Contes 2. > Gile De eubibit wes the new 68" Senet alovel The McBee Co., New York City—On display was the Keysort Operations 
sale endl deuhin tier teedien walled! ates: Ge desk for facilitating Keysort card processing, Keysort marginally punched 
etn CE: nathan Silos 4 nd 9202 ur cards, posters for simultaneous posting of payroll, accounts receivable, ac- 

era, 9204 portat ofilm reader, a u - - 
herae wes Ray &. Griffith, Je. 9. Louls branch counts payable and inventory records; unit analysis management reports 
cian’ Wak. 40> Wee hel president in chores Of without copying; and Keysort checks punched for rapid reconcilement. 
a Sil” name ee pa ai pe es “Ras age yen R. C, McCormick, customer relations manager, was in charge of the booth. 
einz, £ Ju sales anager, systems division; Cari 
ynager, central division; and Felix Kleeberg, d Minnesota Mining & Mfg. Co., St. Paul 6, Minn.—Featured here was the 
eee tee film division. "3M" brand photo offset plate. James E. Regal, sales supervisor, was in 

Ditto, Inc., Chicago 12, Ill.—The list of products shown included liquid charge of the exhibit. 

' gelatin machines and supplies, one-writing bus Monroe Calculating Machine Co. Inc., Orange, N. J.—Exhibited here were 

that included order billing, parts order Monroe adding-calculators, adding and bookkeeping machines in the Monroe 
hasing—receiving, and payroll. in charge of the ne of business figuring and accounting equipment. G. A. Jensen, sales 
. jirector of sales promotion, Ditto, Inc. manager, Monroe Central Division, was in charge, assisted by L. G. Bolton, 

Joseph Dixon Crucible Co., Jersey City, N. J.—On exhibit was a complete St. Louis branch manager. 
et pencils, erasers, per sharpeners and mechanica Mosler Safe Co., Hamilton, Ohio—The Mosier combination money safe and 

, siding the Dixon brands of Ticonderoga, Thinex record container was featured here together with the electric Revo-File push- 

Re ial Typhonite Eldorado pencils. Howard C. Chase and Ray button rotary card file designed to speed the handling of active records. 

d Sule of the boott Also shown was the firm's line of A, B and C label fire-resistant records 
rae s é . , safes styled by Ramond Lowey. 

a Be msengete Rage Dotan = ee : "D os Hing aS a National Blank Book Co., Holyoke, Mass.—Products shown included loose 
~ seth may dem. rad Pa See eaf binders, visible equipment, machine accounting equipment, accounting 
Dupli Voice Co. of St. Louis, St. Louis, Mo.—The Dupli-Voice dictatior on and analysis pads. Directing the display were A. E. Farr and R. S. 

: \ = * ‘ ‘ ver. 

7 on8.. See Si ee We WES GHOGS WH Te Sort National Business Forms Assoc., Chicago, IIi.—Snap-a-Part business forms 
Eastman Kodak Co., Rochester, N. Y.—On display was the Verifax Printer continuous business forms and carbonized forms were displayed here together 
' rles F. Bullard was in charge of the exhibit, assisted with autographic forms and registers. Fred Doepke of The Flesh Co. in 

' the Midwestern sales division and Raymond St. Louis, was in charge of the booth. 

Themes A. Edison, Inc., West Orange, N. J.—The V. P. Edison Voicewriter The National Cash Register Co., Dayton 9, Ohio—A complete line of se 

maa a ebay” é “pete oe ‘ f counting machines and adding machines was on display. Featured were High 

i e syste or p e dictation were the features 


Production payroll and cost systems on the |42 with automatic multiple tax 


bit R + R ser nd Joseph fF oe ah mn 
Regge scenes Pen "Company, ‘decctin, “J. Exhibited aaa elite computer; @ new low-cost, front feed bookkeeping machine; the Versatile 
' nechanical push pencils, and desk pen sets. In attend accounting machine and the Live Keyboard adding machines. Trained per 
R sig. E. Mullin, C. Mueller and K. N. MecDonaid sonnel were or hand to explain the systems and to assist visitors in solv- 
4 ng accounting problems. 
Evans Specialty Co. Inc., Richmond, Va.—On display were Evans gather National Litho Forms Co., Cleveland 12, Ohio—The firm exhibited its cus- 
ack Finger-Tip desk files and the Calca-Dial time and tom and standard carbon-interleaved Readysets, various stock items including 
3 ge were L. W. Evans and H. L. Daniel: nter-office communication forms, bills of lading, blanks, and Copifixt, the 
Friden Calculating Machine Co. Inc., San Leandro, Calif.—The new Friden modern method of making carbon copies of letters. Also shown were the 
k was featured together with the complete line of new continuous carbon-interleaved marginally punched forms. The booth 
t Division Manager H. G. Rumsfield was ir was in charge of Ray Farr and W. L. von Koschembahr. 

; Old Town Corp., Brooklyn 38, N.Y.—Products displayed were: inkless du- 
General Binding Corp., Chicago, Iil.—The firm showed its complete range plicators, systems model No. I4-E, hand model 14-H, electric model 9-E, hand 
ff t jing equipment for Cerlox plastic binding of books, model 9-H and school model 9-S; duplicating supplies which included Dupli- 

J sarge was Eric Idstrom. forms, masters, spirit carbon, fluid, copy paper and accessories; carbon 
General Fireproofing Co., Youngstown, Ohio—Products on display included paper in finishes, weights, colors and sizes for all uses; and inked ribbons 
stitutional and office chairs in sparkling color anodized for typewriters and business machines. Ellis E. Bishop, sales promotion 

M Mal 6 1600: Line metal desks aad Suldies ln aie Geosbeia manager, was in charge of the booth. ; een 

Rigid front filing equipment, Goodform lounge Olivetti Corp. of America, New York City—The Olivetti fully-automatic 


SE coniter cculaent. Wes ch. 4. Sek ves printing calculator, the fully automatic carriage printing calculator and the 
Lettera 22 portable typewriter were displayed here. In charge of the booth 
were representatives of Office Machines, Inc., St. Louis. 

Peirce Wire Recorder Corp., Chicago 3!, Ill.—Displayed for the first time 
was the new Peirce magnetic belt dictation system. Several models were 
shown in gray and a pastel shade of green. The model giving the speed 
control also was on display. Charles P. Peirce and Morris Robinson were 
n charge. 

Pitney-Bowes, Inc., Stamford, Conn.—Shown were postage meters, mailing 
scales, mail openers, folding machines and a Tickometer counting and 
coding machine. B. J. Mayer, manager of the St. Louis branch office was 


nd 
niture sales, was in charge. 

Gestetner Duplicator Corp., Yonkers 5, N. Y.—Shown here was the firn 
f ste i uding models 260, 230, and 120. The Gestet 
SCOF t estetner office trimmer also was featured. Emphasis 
nge of colors and the simplicity of color change. 
jealer from General Duplicating Supply Co., was 
assisted by Robert Hoeffner, C. Quertermous and 


Gray Mfg. Cc Hartford, Conn.—Displayed were Audograph Electroni< 


Iwrite f jyraph telephone dictation systems, and equipment? n attendance. 
for these machine Sales Promotion Manager Plus Computing Machines, Inc., New York City—Plus Rapid adders and 
ene ws r., was in charge. Plus adding calculating machines in both manual and electric models were 
The Haloid Co Rochester, New York—XeroX Lith-Master copying equip the feature of this booth. H. E. Bovee was in charge. 
nt was feat exhibit and demonstration were under the super Precisa Calculating Machine Co., Salt Lake City, Utah—On display were 
f B manager of the St. Louis branch office. Precisa adding machines in model 103 manual, model 107 manual with 
Hamilton Mfg. Corp., Columbus, Ind.—The firm's line of chairs on display recall key, model II! electric and model !10 electric. In charge of the 
Jed wing styles: secretarial, genera! office, executive, exhibit was Charles W. Hoover. 
e chairs. economy side chairs and the No. 15-S-23 Record Files, Inc., Wooster, Ohio—Transfer and storage files were ex- 
T were modeled in DuPont Fabrilite, Goodall! hibited here. R. E, Cuthbertson, vice-president and general sales manager, 
are t heck upholstery fabr Kirk Bassett, sales manager was in charge of the booth. 
ane P n. was in cherae of the exhibit. Recordak Corp., New York City—Highlighting this exhibit was the new 


, Recordak Supermatic microfilmer and the new motorized film reader, Also 
H . & ‘ sheet slatin } ment Lites . 
arris- gy ag d Co Cleveland 5. Pornocge ates ey eet co " g nine pr € on display were’ models of other Recordak microfilming equipment, the 
nic e c c cr 5 ere . . . 
Ww gather au atically was cescri c Verifax printer and Filmsort equipment and systems. In attendance were 


Chic aiestosnd hase h ode - . . 
Heyer Cor p., Chicago tl. Featu - e wa the new yen de yy ‘ Van B. Phillips, midwestern regional manager; A. L. Campbell, M. W. Mc 
tor with f O >| ar nt elim or he entire , : ‘ 
wo , ger . prin anes ah Sone - . Goodwin, W. E. Villmere, G. B. Stanley, J. R. Hinkle and S. Green. 

sna enc - — 5] and supplies aiso wa Remington Rand Inc., New York City—Among the many Rem-Rand prod- 

show ' P ' harge « he display ts on displa | tal Kard Re oy ‘ led ¢ 
; . 1¢ ! y were imperia arcex units sate-tiies, sate leager Trays, 
ee Photo C Copyist a the — — of ee _— Variadex and Triple Check filing systems; the electric, standard, Officeriter 
9°, vse oS fa : eC: Puen, snd noiseless typewriters, model 93 adding machine and photo-record and 


k in ch f the kt th. ’ 
3 rge e 
aie “y - tabulating equipment. Also features was the Tape-to-Card converter, the 


ew Internationa Busi ness Machines Con.. New York City—Products on display Robot-Kardex and the model 99 printing calculator. H. S$. Bechert, super- 
g¢ ot gc printing attachment, the IBM proof machine, type visor of convention exhibits, was in charge of the booth, assisted by rep 
ctr typewriters, e e va paging system and resentatives of the firm. 

Pa ee ttendance time recorder. D. C. Pierce was in charge Rite-Line Corp., Washington, D.C.—Flexibility of the firm's copyholder 
se , was featured here, with demonstrations of copying from adding machine 
Kee Lox Mfg. Co., Rochester, N. Y.—Carbon paper, ribbons, rolls, copy tape or long 20-inch statistical sheets, use as S aoe elder oat free- 
he a vs rj san ors a wy os a or OP Jom of eyestrain through the use of the firm's line magnifier. Raymond L. 

Laebure Corr Cedar "Rapids, lowa wn ok b t hsved phn neg Weber, sales manager, was in charge. . ~ 
her . Sieoe Gedinn bese bostiaseinn pil a Jest Roneo Division, New York City—Roneo duplicators on exhibit includes the 
aa fas Siete tg Meonsiad § St [ + wes in chore, eulaied by pe a model 150 portable, the 500 electric and the 500 hand model both with 
. Marv Pearson, Jerry Boughan, Glen Hodge and Bob and without cabinet. Morton Bryant, sales manager, was in charge of the 


vine (Turn to page 152, Please) 
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A. J. Heyer 


Reeves Heyer 


@ FOR THE 


now celebrated by Orrici 


SPAN of fifty 


\ PPLIANCES, 


years 


our company has been its friend and 
associate and nine of those years 
we were good neighbors on Jackson 
Blvd. in Chicago. 

It is with pleasure that all of us at 
The Heyer Corporation, in the ‘after 
glow’ of our own fiftieth anniversary 
year of '53, take this opportunity to 
review many events in our company’s 
history and their relation to some of the 
highlights in the growth and success of 
Orrice APPLIANCES. 

The first Heyer Chicago Hektograph 
manufactured in 1903 was a new prod 
uct in those years. Relatively few peo 
ple had heard of duplicators, yet our 
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1903 Chicago Hektograph 


confidence in the potential of the dup 
licator for increasing the convenience 
and efficiency of all types of business 
was a sound one as later events have 
proved. 


It is interesting to note, however, 
that through the years, the Hektograph 
has remained relatively unchanged. 
Our latest models are improved in de 
sign, packaging and quality but are 
still the best known means of low cost, 


small run duplicating. The market for 
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by  ¢ A. Heyer 
Founder and President, 
Heyer Corporation 





Hektographs exists as strong as ever 
in these days of the 1950's and they re 
main basic shelf items in all stationery 
stores. 

As our company grew from an idea 
and a single simple product, so did the 
large and comprehensive industry jour 
nal that is Orrick ApPLIANCEs of today 
grow from the little publication known 
as the Typewriter Trade Journal 
through the pioneering and guidance of 
George H. Patterson and Evan Johnson 
respectively. 

It is our privilege to have been as 
sociated as supporters and advertisers 
with this magazine since those early 
years and we have benefited along with 
other 50-year-old office supply and office 
machine firms from the influence and 


authoritative position of the publication. 


1909 Sees Ads in OA 

Heyer advertising first appeared in 
OFFIC! 
1909. In 1911 the Heyer line of stencil 


AppLiANces during the year 


duplicator supplies was introduced to 
the trade. Shortly after the First World 
War in 1924 we 


Lettergraph Model 24 stencil duplicator. 
grat i 


introduced our first 


While we were busy with these new 
developments Orrice APPLIANCES was 
making industry history with promo 
tions such as the National Speed With 
Accuracy Typing contests, Dealer Store 
Window Competitions and many other 
activities beneficial to dealer and manu 
facturer alike. 

We are proud to be able to say that 
many of the dealers who first bought 
Heyer products are still loyal customers 
on our books today. We know that 
this is due not only to our basic com 
pany policies through the years, but 
also to the lasting dealer-manufacturer 
relations which we were able to develop 
in part by the use of the advertising 
columns and co-operative editorial atti 


tudes of Orrice APPLIANCES 


Friends for 50 Years 


AND NEIGHBORS FOR NINE 


Epirors Nore: “And tenants for 
twenty-two’... for that is how 
long the Heyer Corporation has 
occupied space on the inside back 
cover of this magazine. A record 
of occupancy and consistency en- 
joyed by but a few other firms, 
we salute this fine company and 
its founder who have shared so 
many of our fifty successful years 
with us. . 


During the late twenties the Heyer 
line continued to develop towards our 
ultimate goal of having a complete dup 
licating line . machines and materials 
for gelatin, stencil and spirit processes. 
New ideas and energies aided in the 
expansion program and those years saw 
the entrance into the business of two 
more Heyers. T. R. (Reeves) Heyer 
joined the company in 1927 and A. J. 
(“Art”) Heyer in 1930. 

In 1933 the paths of parallel progress 
of our company and this publication 
merged in a close association which 
exists to the present issue and we trust 
indefinitely into the future. In that 
depression year we started to use the 
inside back cover of Orricre, APPLIANCES 
for Heyer advertising. There we have 
stayed for 22 years, a pleased and satis 
fied user of the magazine. We’re proud 
of our record of consistent advertising 
and mindful of the excellence of the 
publication which has made our pro 
gram productive and satisfying. 

The 30's also saw the aggressive de 
velopment of the Heyer supply line 
including a program of co-ordinated 
and related modern packaging which 
has since characterized our products. 
As the 30’s me rged into the war years 
our products took their place in the 
national effort both on the home front 
and overseas. Shortages, personnel in 
the armed forces and all of the prob- 
lems common to our industry were 
faced, solved and overcome many 
times with the helpful advice and serv 
ices of the editorial content of OFFict 
APPLIANCES. 

In 1939 when Orrice APPLIANCES 
began its tenancy of offices in the Ous 
Building at 600 W. Jackson Blvd. it be 
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came a neighbor to our location on 


Des Plaines St. We remember with 
pleasure the associations which proxim 
ity cemented during those years. 

In 1947, however, The Heyer Cor 
poration mov d to new quarters on the 
southwest side of Chicago, purchasing 


the buildings which we now occupy at 


1852S Kostner Ave. This consolidated 


Heyer also main- 


our manutac turing. 





Conqueror Model 70 


tains offices in New York and Los An- 
geles. The Brown Brothers, Ltd., now 
distribute Heyer products in Canada. 

After becoming adjusted to our new 
headquarters all efforts were bent to- 
ward the development of new products 
and services. These efforts culminated 
in the announcement for our 50th 
businessyear of the Heyer Conqueror 
Model 70 Spirit Duplicator. 





CASE HISTORIES REPORTED BY 








EMPLOYER’S LIABILITY 
FOR COMMISSIONS 


m A MANUFACTURER of adding and list- 
ing machines employed a salesman to sell 
these machines in an exclusive, specified 
territory. The salesman secured orders for 
three machines. The orders were accepted 
by the company and the commissions cred- 
iied to his account. 

The salesman’s contract however, pro- 
vided, “It is mutually agreed that no com- 
missions are to be claimed upon the oc- 
currence of delays in filling orders from 
accidents, fires, strikes or causes beyond 
our control 

When the orders were accepted by the 
company there were not only no machines 
in stock but the tools for their manufac- 
ture were still unperfected. Consequently 
the orders were not filled and the com- 
missions not paid. After six months the 
orders were cancelled and the employer 
refused to pay the commissions maintain- 
ing that it was released from doing so 
under the provisions of the salesman’s em- 
plovment contract relating to delays. 

Less than five months after this contract 
was signed, however, the company had 
advised this salesman by letter, “The de- 
velopment department has made a won- 
derful improvement of class 30 machines 
and these improvements will be installed 
in all class 30 machines now being de- 
livered. We have no means of knowing 
just when model 30 machines will be de- 
livered to those sales orders now pending 
delivery.’ 

In its decision of the suit brought by 
the salesman for these commissions, the 
court in a decision in his favor, said: 

“In entering into this contract the sales- 
man had the right to assume that the 
company then had or could manufacture 
within a reasonable time what it employed 
him to sell 

“Nothing to be found in that instrument 
required him to incur the risk of the com- 
pany’s ability to furnish some time the 
goods he was employed to sell. The em- 
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ployer’s lapse was not merely in delay but 
in its inability to furnish for purchasers 
the machines which it had employed this 
man to sell and which he did sell.” 

Then in reference to this contract pro- 
vision relating to delays the court added: 

“Exemption of the company’s liability 
for this breach is not covered by the con- 
tract clause and we are of the opinion 
that the contract became impossible of 
performance by the employer, owing to 
its failure to perfect the machines for the 
purchase of which the orders were pro- 


cured. Having undertaken something that 
might be difficult of performance it is not 
in a situation to complain. 

“Moreover,” continued the court, “such 
a contingency might reasonably have been 
anticipated and have been provided 
against and the absence of any such pro- 
vision warrants the inference that the ob- 
ligation of the company was intended to 
be absolute. 

“This salesman was not shown to have 
had knowledge of these facts and for all 
that appears entered into the agreement 
in reliance on the company’s ability to 
perform. In these circumstances the com- 
pany was not relieved from liability for 
damages consequent on its subsequent in- 
ability to carry out its undertaking.” 


Reference: 
Rhea v. Adder Machine Company, 178 
N.W. 359, lowa. 





“She Salt Lich 


MONTHLY MUSINGS ON SALESMEN 
AND THEIR PROBLEMS 


by L. R. ADDINGTON, vice-president 
dealer sales, Art Metal Construction Co. 


m DURING A PERIOD of competition in 
our national economy, we must take stock 
of ourselves and determine what we need 
to do to live well. Live we must and will 
—for it is during such strong competitive 
times that the determined salesman finds 
ways and means to sell his merchandise in 
the market place. 

A personal inventory may find several 
weaknesses in the salesman’s warehouse, 
some of which may be: 

1. Indecision 
Lack of Confidence 
Fear of Competition 
Price Consciousness 
Lack of Service Motive 
Lack of Purpose 


PrP Pe} 


What do we need within ourselves, and 
for ourselves, so that we can go into the 
market place each day motivated by the 
feeling that we belong and are needed 
there? 

1. Indecision can be overcome only by 
personal courage. 





2. Lack of confidence can be overcome 
by complete knowledge of the product to 
be sold. 

3. Fear of competition is lessened by 
the realization that we are competitors to 
other salesmen—maybe we can scare them 
by doing a bang-up job each day. 

4. Price consciousness can be brought 
to a halt if we will tabulate what the 
customer gains through our service and the 
use of our merchandise. No one actually 
loses anything by paying the right price 
for the right merchandise. 

5. Lack of service motive can be elim- 
inated by deciding what we and our com- 
pany does for the customer and repeatedly 
talking about it with pride. 

6. Lack of purpose can be corrected 
by listing responsibilities to our company, 
our family and ourselves. If we are honest, 
we won't have much time to dilly-dally. 

The world expects us to succeed. We 
can win or lose only by what we decide 
to do about it each day. 
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See- Thru 
Shelving 


Boosts 
Typewriter 


Sales 


8 DOING AWAY WITH the almost 
traditional wall bins for the display of 
upright and portable typewriters and 
substituting for them a see-through in 
novation of his own, has effectually 
upped volume for Arthur Schreiber, of 
United Typewriter Company, Wash 
ington, D. C. 

Mr. Schreiber completely remodeled 
the store back in 1945. This was done 
after a military hitch which gave him an 
opportunity of studying office machine 
merchandising methods throughout the 
country. Long before he had con 
ceived a dislike for the funereal at 
mosphere so typical of business ma 
chine showrooms and had determined 
to “brighten things up” when the op 
portunity arose. In planning his new 
store on busy 14th St., a stone’s throw 
from the White House, and near the 
busiest downtown intersection, Mr. 
Schreiber took a lot more than mere 
eye-appeal into consideration. 

The final result was the towering 
library stack display unit, as pictured, 
four of which extend at right angles 
from the right wall of the store. Tower 
ing to a height of eight feet, and spaced 
six feet apart, the big display units are 
eye-appealing, convenient, easy to keep 
clean, and most important, show a lot 
more sales appeal. 

Units are six feet wide, and each con 
tains five levels of heavy plate glass 
shelving, readily adjusted by the now 
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See-Through Display Shelving at United Typewriter 


commonplace peg-and-slot system. Def- 
initely out of the ordinary, however 
is the fact that the customer can see 
through each section to the one beyond. 
This proves effective particularly in 
the merchandising of portables, Mr. 
Schreiber has found. He never dis- 
plays more than one machine on any 
section of shelving, feeling that adding 
more automatically introduces a 
“crowding factor” toward which he is 
firmly opposed. 

In displaying portables, which al- 
ways receive the number | priority with 
this Washington store, he invariably 
reserves the top shelf for cases. “This 
is important in selling women,” the 
District of Columbia dealer said. “The 
usual woman is every bit as much 
concerned with the appearance of the 
portable typewriter as she carries it 
around with her as its automatic mar- 
gins, touch control, or even its price. 
Therefore, we give the cases top bill- 
ing, and have found that this goes a 
long way toward clinching sales.” 

It is a simple matter to lift out any 
machine, and replace it without disturb- 
ing in any way the symmetry of the 
overall displays. Likewise, because they 
are set on heavy post legs, the fixtures 


can be worked into other display sec 
tions, as desired. 

All of the upright machines, shown 
out in the open sales floor section to 
the left, are shown on individual typing 
tables, both of the caster and fixed 
variety. This, Mr. Schreiber has in- 
sisted upon for many reasons. One of 
them is that the store offers a by-the- 
hour rental service, much advertised 
in windows, which is there predomi- 
nantly to encourage potential typewriter 
buyers to come in and “try their luck” 
on various machines. 

Privacy is highly appreciated at such 
a time, and the fact that each chair, 
table and typewriter makes up a sep 
arate, integral unit away from others, 
has won a lot of appreciation from neo- 
phytes. Likewise, displaying table and 
typewriter as a unit together, has sold 
a lot of tables for the Schreiber concern. 

Other features in the store include 
pastel walls, a celotex sound-proof block 
ceiling, comfortable air conditioning, 
and a slanting front window, some 
15 feet across, which is so unusual that 
architects and 
“Getting out of 


it regularly attracts 
building contractors. 
the rut” has paid this far-seeing office 


machine dealer in spades.—RAL 
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A Typewriter 
for Every 
Student 


gw “WINDOW DISPLAY is the most 


effective method of securing student 
business,” said Claude Elder, proprietor 
of the Office Supplies Company, Mis 
soula, Mont. “At the opening of the 
school season, we arrange a pair of 


windows, one featuring typewriters 


and the other supplies, such as pens, 


drawing iterials, dictionaries, book 
ends and desk sets. We appeal to the 
student to buy or rent a typewriter. 
When he rents a machine we assure 
him that later, he decides to buy it, 
the rent will be applied on the purchase. 
“Many students, especially those at 
the university, have old machines that 
they wor ike to exchange for new- 





Typewriter Window Display Tempts Students in Montana, 


we offer a minimum of $30 for the old 
typewriter toward the purchase of a 
new one. A card in the window makes 
this offer, advising that the old machine 
must be of a standard type and in fair 
condition. Usually when the minimum 
price is given for the machine it is 
practically worthless. We dismantle it 
and use such parts as we are able to 
salvage in putting a better machine 
into first class shape. 

“Typewriters are sold all during the 
year, however, so we have an outside 
man who calls on business and profes- 
sional people, soliciting the purchase 
of a machine and a supply of office 
stationery.” 


Office Supplies also is a large dealer 
in office furniture. Many desks in dif- 
ferent styles are shown in the rear of 
the typewriter section, each with a 
chair, waste basket, desk set and set 
of files. These are combined to sug- 
gest a harmonious office ensemble. Mr. 
Elder explained: “Our outside man 
goes after the complete office furnish- 
ing job as well as the sale of stationery 
and typewriters, especially during the 
Christmas season. To an office staff 
he will suggest an executive chair for 
the boss; to the proprietor, a typewriter 
stand or machine for the stenographer, 


and various conveniences for the rest 
of the staff.”-—WBS 





Displaying Small Items 





Kendrick Bellamy Window Display of 
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Steno Notebooks. 


@ GIVE EVEN THE MOST com- 
monplace office supply items a share 
in the limelight—this is the policy at 
Kendrick-Bellamy Company, Denver, 
Colo. In keeping with this policy, each 
item receives its turn in the store’s dis- 
play window. Recently, large photo- 
graphic enlargements were used to add 
extra interest to a window display of 
stenographer’s notebooks. 

As shown, three 20 x 14-inch en- 
largements were used to show the note- 
books in everyday use. They were 
shown in actual offices, both set up 
right in tent fashion, and laid flat for 
convenient transcribing on a desktop. 
Three standard sizes of the steno note- 
books were shown beneath the pictures. 
These were supported on bright red 
cardboard tubes to break up the even 
pattern of the display. 

Although there is scarcely an item 
in the downtown office supply store 
which is more familiar to the average 
businessman, sales were surprisingly 
stimulated by this eye-catching display, 
according to H. B. “Woody” Wood- 
end, display manager —RAL 
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Sixth District Stationers 
“Take a Break” at Lake 


Bert Hallin Presides—Art Finger 
Elected Successor as Governor— 
Booksellers V ote to Disband 
After Joining in Convention 


® THE SIXTH DISTRICT NSOEA regional convention 
was a joint affair May 6-7 with the Illinois Booksellers & 
Stationers Association at beautiful Moraine-on-the-Lake in 
Highland Park, Ill., suburb of Chicago. Nearly 180 manu 
facturers, dealers and salesmen took advantage of this 
“spring break at the lake’ (Michigan). 

For the booksellers it was the last convention of this 
veteran organization. At the business meeting held May 7 
it was voted to disband inasmuch as it seemed advisable to 
avoid duplication of effort and get behind the larger groups, 
the National Stationery & Office Equipment Association, the 
American Book Association and the Illinois Federation of 
Retail Stores. 


Dispose of Funds 


A committee was appointed to make disposition of funds 
remaining in the treasury. This group is composed of W. M. 
Weck, chairman, Harry Chumley, Jess Sutton, John Carroll 
and Tom Gillice. Many favor some type of an annual award 
to a member of the industry, this to serve as a memorial to 
IBSA. It is also suggested that each regional meeting there 
shall be a dinner for former IBSA members, in order that 
they may reminisce about the days when “IBSA was in 
flower.” Dealers present at the last meeting were Harry 
Chumley, John Carroll, Maynard Westring, Jesse Peck, Tom 
Gillice, Betty Carroll, Homer Jacquin, Walter Wagner, Dan 
Hanson, Will Harms, E. C. Crone, Arnold Lawrence, Hugh 
Reeves and Jim Dedman. Tribute was paid to Ray Eichen 
laub, Service Stee! Products Corporation, and Tom Gillice, 
Rockwell-Barnes Company, who have long handled all the 
details of the IBSA conventions. Members received notice 
of the disbandment from Hugh Reeves, president, and 
Homer Jacquin, secretary, both of Jacquin & Company, 
Peoria. 

Bert Hallin, Hallin & Associates, Chicago, served the 
district as governor in charge of the Highland Park conven 
tion. His assistants were Art Olsen, Olsen Office Supplies, 
Forest Park, Ill., chairman, and Bob Cleary, Minnesota 
Mining & Manufacturing Company, co-chairman. 

Elected to succeed the personable Chicago stationer as 
governor is Art Finger, S. J. Olsen Company, Milwaukee. 
The governor-elect appointed the following lieutenant-gov 
ernors: 

Hugh Reeves, Jacquin & Company, Peoria. 

Jim Dedman, Wallender-Dedman Company, Decatur. 

Sid Allen, Chicago Stationers, Chicago. 


Select Site for 1955 


Ray J. Eichenlaub and Tom Gillice functioned efficiently 
as usual as the registration committee and they were in 
charge of the Great Lakes Travelers Club House of Friend 
ship. They have already met with Governor Finger to make 
plans for next year’s convention which will be held at the 
Hotel Wisconsin in Milwaukee on May 1, 2, and 3. 

An informal get-together at the Moraine-on-the-Lake was 
held Wednesday night for the early-bird convention arrivals. 
More entertainment followed on Thursday evening in the 
form of the IBSA party featuring organist Leo Terry and 
the serving of refreshments. The Great Lakes Travelers Club 
held its traditional House of Friendship on Friday night be 
fore and after the banquet. A special program was enjoyed 
by the ladies of the Sixth District. 
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1. Paul Burbank, gen. mgr., NSOEA; Jess Sutton, Woodbury Book Co., 
Danville, Ill.; John F. Carroll, ‘Carroll's,’ Galesburg, Ill. 

2. Bud Amberg, Amberg File & Index Co.; Matt Dillon, Smead Mfg. Co.; 
W. A. McNichols, Amberg File & Index Co. 

3. Hugh Reeves, Jacquin Co., Peoria, Ill.; James Dedman, Wallender- 
Dedman Co., Decatur, Ill.; “‘Sid’’ Allen, Chicago Stationers, Chicago; 
Art Finger, S. J. Olsen Co., Milwaukee, Wis., Sixth Dist. Gov.-elect. 


The convention program at noon Thursday was preceded 
by a breakfast of the past governors’ club. A noon luncheon 
provided an opportunity for Governor Hallin to welcome the 
6th District members of the stationery and office equipment 
industry following an invocation by Walter Lennartson, edi- 
tor of Orrice Appiiances and president of the Great Lakes 
Travelers Club. Hugh Reeves, president of IBSA, introduced 
Harold Jacobsen, president of Horder’s, Inc., who spoke on 
“Our Industry—Is It Sound?” 

“Easy selling has been our way of doing business in the 
past 15 years,” he commented. “Are we order takers used 
to writing orders and serving customers or can we recognize 
that we are in a different era and can get a share of that $80 

(Turn to page 155, Please) 
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1. Bert Hallin, B. H. Hallin & Associates, Chicago, Sixth Dist. Gov.; Paul 
Burbank, gen mgr., NSOEA; Art Finger, S. J. Olsen Co., Milwaukee, 
Wis., Sixth Dist. Gov.-elect. 

2. Leonard Schneider, R. P. Blackburn and Roy Hansen, all The Globe- 
Wernicke Co. 

3. A. H. Sundene, General Fireproofing Co.; James Dedman, Wallender- 
Dedman Co., Decatur, 

4. Bert Weaire, Corry-Jamestown Mfg. Corp.; Lovis C. Knobe, Knobe the 
Stationer, Chicago; Robert S. Kane, mfrs. rep.; A. H. Spafford, Victor 
Safe & Equipment Co.; Neil Short, mfrs. rep. 

5. Mrs. W. S. Lennartson, Chicago; Mrs. Bill Durchslag, Chicago; Gordon 

Kickels, C. L. Barkley & Co.; Mrs. R. H. Achtner, Chicago; Mrs. Gordon 

Kickels, LaGrange Park, Ill.; Roy Hansen, The Globe-Wernicke Co.; 

Mrs. & Mr. Roscoe Benge, Codo Mfg. Corp. 

Mr. & Mrs. Gene Crone, Business Equipment Co., Peoria, Ill.; Jesse 

Peck, Springfield Staty. Co., Springfield, Ill 

Art Finger, S. J. Olsen Co., Milwaukee, Wis.; Phillip Bozzo, Herring- 

Hall-Marvin Safe Co.; W. C. Aylward, The Globe-Wernicke Co. 

W. G. Jarchow, H. H. West Co., Milwaukee; Earl Hanson, mfrs. rep. 

G. O. Stevens, Stevens, Maloney & Co., Chicago; W. A. McNichols, 

Amberg File & Index Co.; Art Finger, S$. J. Olsen Co., Milwaukee; 

Homer Smith, Ditto, Inc.; M. J. Dacy, Heyer Corp. 

10. Henry Podraza, Graham Paper Co.; Earl Opie, Weber-Costello Co.; 
unidentified; Robert J, Sanders, Burroughs Corp.; Walter Miller, presi- 
dent NSOEA. 

11. Seated: Mrs. Jerry Mahoney, Mrs. A. C. Finger; Mrs. Dave Rucker; 
Standing: Mrs. A. H. Sundene; Mrs. James Dedman; Mrs. Jess Sutton, 
Mrs. W. S. Lennartson. 

12. Ray J. Eichenlaub, Service Steel Products Corp., and Tom Gillice, Rock- 
well-Barnes Co., at registration desk. 

13. Ken Henderson, The Carter's Ink Co.; Jesse Peck, Springfield Staty. Co, 
Springfield, Ill; Rus Ragan, American Pad & Paper Co. 

14. Fred Schaefer, Sanford Ink Co.; Dan Hansen, Carlson Bros., Inc., 
Moline, Ill.; Harry Prescott, Graham Paper Co. 

15. G. J. Aigner, G. J. Aigner Co.; Matt Dillon, Smead Mfg. Co.; George 
Walcott, Wilson-Jones Co. 

16. Wm. L. Harlan, Associated Stationers Supply Co., Chicago; Don Brugge- 
meyer, Moore Business Forms, Inc.; Sid Allen, Chicago Stationers, 
Chicago; Mrs. T. Leineweber; Tom O'Leary, F. S. Webster Co; 
W. T. Leineweber, Associated Stationers Supply Co., Chicago. 

17. Homer Jacquin, Homer Jacquin & Co., Peoria, Ill.; Mrs. Art Finger, 
Milwaukee, Wis.; Mrs. Dave Rucker, Chicago; Tom Gillice, Rockwell- 
Barnes Co. 

18. W. G. Jarchow, H. H. West Co., Milwaukee, Wis.; Will Harms, Will 
Harms Co., Pekin, Ill.; Hugh Reeves, Jacquin & Co., Peoria, Ill.; Jerry 
Mahoney, Wilson-Jones Co. 
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Waterloo Host to District 7; 
Elect Benson New Governor 


Bill Whiting Guides Convention 
with 183 Registered—Erickson 
Named Vice-Governor—To Meet 
in Duluth for 1955 Session 


® UNDER THE GUIDING hand of Governor Bill 
Whiting, General-Chronicle Company, Owatonna, Minn., 
the 29th annual convention of NSOEA District No. 7 pro 
ceeded in fine fashion at the Hotel Russell-Lamson, Water 
loo, Iowa, on May 13 and 14. In addition to the excellent 
program put on by the President’s Prospectors, the 183 regis 
trants were privileged to hear several local speakers of 
exceptional merit. 

At the business meeting on Friday afternoon, Clarence 
Benson, Farnham Stationery and School Supply Company, 
Minneapolis, was elected governor for the coming year. A 
new post of vice-governor was created, filled by Ed Erick 
son, Hibbing Office Supply, Hibbing, Minn. He is also 
lieutenant governor for Minnesota. Other lieutenant gov 
ernors named are: 

lowa—James Kenworthy, Storey-Kenworthy Company, 
Des Moines, Iowa. 

North Dakota—Arthur Shipley, Gaffaney-Shipley Com 
pany, Fargo, N. D. 

South Dakota—Jack Ruhe, Ruhe Stationery Company, 
Watertown, S. D. 

Wisconsin and Upper Michigan—L. E. Schwartz, 
Schwartz Office Equipment Company, Rhinelander, Wis. 

Re-elected as secretary was Howard Schaub, Schaub Office 
Supply Co., Minneapolis, Minnesota. Robert Davies, Miller 
Daves Company, Minneapolis, Minnesota was also re-elected 
as treasurer. 

At this meeting Duluth was approved as the host city for 
the regional convention in 1955, The exact date of next 
year’s gathering is not set as yet. 


Welcome to Waterloo 


At the opening luncheon on Thursday, the group was 
privileged to hear an unusually interesting welcome speech 
from the mayor of Waterloo, Lawrence Touchae. In com 
menting on Waterloo’s Centennial, he presented several 
stove-pipe hats to notables at the head table together with 
special certificates releasing them from the obligation of 
growing beards, mustaches and sideburns. 

On Thursday afternoon the program began with Leonard 
B. Wilcox, vice-president of the distributors’ division, de 
livering the president’s address, “Planning for Gold in Your 
own Front Yard.” He was followed by Homer E. Wise, 
head of a certified public accounting firm in Waterloo, who 
gave several concrete suggestions regarding ways in which 
the CPA and the stationer can work together to mutual 
advantage. 

Concluding the afternoon were troupe speeches by W. 
Brewster Towne, National Blank Book Company, and Mel 
Sowell, Esterbrook Pen Company and president, Northwest 
Travelers Club. 

Friday’s morning session was highlighted by the presen 
tations of Earle F. Oppe, vice-president of the Manufac 
turer’s division, and Robert J. Sanders, Burroughs Corpora 
tion. An additional morning speaker was Len Keith, 
Director of Research, Beaucannon Thomas Advertising 
Company of Omaha, Nebr. Mr. Keith cited several ways 
in which stationers could analyze their present sales as well 
as the market for future sales. He stressed the importance 
of continuous advertising at the local level, with particular 


On the Opposite Page... 


1. Governor-elect and Mrs. Clarence Benson, Farnham Staty. & School 
Supply Co., Minneapolis, Minn. 

2. Governor and Mrs. Bill Whiting with NSOEA plaque and gift from 
Northwest Travelers. 

3. At the registration desk: Standing: Berk Ertl, American Pencil Co.; Bob 
Vater, Joseph Dixon Crucible Co. Seated: Bud Caruso, Northern States 
Envelope Co.; Stan Griebel, Yawman and Erbe Mfg. Co.; Bruce Black- 
bourn, Blackbourn Systems, Inc. 

4. Phil Ackerman, McClain-Hedman Co., St. Paul, Minn.; Carl Schutz, 
Eagle Pencil Co.; Ed Stivers, Sanford Ink Co.; Ed Williamson, Elmer 
Krumwiede & Assoc. 

5. Governor-elect Clarence Benson, Farnham Staty. & Schoel Supply Co., 
Minneapolis, Minn.; Howard Schaub, Schaub Office Supply Co., Minne- 
apolis, Minn.; Bill Whiting, Governor, 7th District, Journal-Chronicle Co., 
Swsteane, Minn.; Bill Anderson, Des Moines Staty. Co., Des Moines, 
owa. 

6. Del Deming, Farnham Staty. & School Supply Co., Minneapolis, Minn.; 
Bob Brown, Koch Brothers, Des Moines, lowa; Bud Caruso, Northern 
States Envelope Co. 

7. Newly elected officers of Northwest Travelers Club: Rev. Jack Berry, 
chaplain; Larry Goodhand, president, mfrs. rep.; Merrill Hasty, mfrs. 

rep.; Arnold Bergland, Joseph Dixon Crucbile Co.; Earl Collins, Rock- 

well-Barnes Co.; Harry Bergquist, Boorum & Pease Co.; Bob Vater, 
Joseph Dixon Crucible Co.; Berk Erti, American Pencil Co. 

8. Bill Wheeler, Bob Parrott, Hilda Beener and Harrington Buck, all Matt 
Parrott & Son, Waterloo, lowa; Don Larson and Walt Bachmann, both 
Art Metal Construction Co. 

9. Ralph Moser, Carpenter Paper Co., Minneapolis, Minn.; Bob Rochi, 
Miller-Davis Co., Minneapolis, Minn.; O. J. Bertelson, Bertelson Bros., 
Minneapolis, Minn.; Ed Hansen and Bob Davies, both Miller-Davis Co., 
Minneapolis, Minn.; Ralph Kettler, Federal Staty. Co., St. Paul, Minn. 

10. “The Boys” with centennial hats presented by mcyor of Waterloo. Bill 
Whiting; Leonard Wilcox; Honorable Lawrence Touchae, mayor of 
Waterloo; Mel Sowell; Paul Burbank. 

11. Bob Stewart, Lincoln’s, Waterloo, lowa; Howard Schaub, Schaub Office 
Supply Co., Minneapolis, Minn.; Rev. Jack Berry, New Ulm, Minn., 
chaplain, Northwest Travelers Club; Bill Aylward, Globe-Wernicke Co. 

12. Several members of the reception committee. Ken Baker, mfrs. rep.; 
Ed Stivers, Sanford Ink Co.; Mel Sowell, Esterbrook Pen Co., president 
Northwest Travelers Club; Bill Carroll, Eberhard Faber Pencil Co.; Paul 
N. Ulwelling, Speed Products Co., Inc. 

13. E. R. Squibb, Columbia Ribbon & Carbon Co.; Leonard Wilcox, vice- 
resident, Distributors Division, NSOEA; Vaughn D. Rolain and Glen 
vans, both Columbia Ribbon & Carbon Co. 

14. George “Sam” Watson, Luther, Kansas; Mr. & Mrs. Bill Anderson, 
DesMoines Staty. Co., DesMoines, lowa. 

15. Mr. & Mrs. Jay Parrott and Jay’s mother, Waterloo Office Supply Co., 


Waterloo, lowa. 
16. Some original ‘centennial beards’’—Ray Faust, Lincoln’s, Waterloe, 
lowa; Jim Wilson and Harold Schmidt, both Schmidt Ptg. Co., Roch- 


ester, Minn. 

17. Hans V. Tofte, Klipto Loose Leaf Co., Mason City, lowa, impressive 
speaker at Friday luncheon. 

18. “Stuttering Sam”, highlight of the opening luncheon. 


attention to the type of copy and touch used in newspaper 
ads. 

The convention was highlighted at the Friday luncheon 
with two very inspiring addresses. The first by Bruce Gates, 
president, Gates Waterloo Business College, used as the 
theme, “Making America Strong.” Mr. Gates emphasized 
that winning of wars has not won “The American Way of 
Life” but it has won for us the opportunity to return to the 
fundamental concepts of our forefathers. He went on to 
maintain that we should seek to emulate the outstanding 
characteristics of the pioneer people, namely that they were 
hard workers, that they were resourceful, and that they 
were religious. 

According to Mr. Gates, our vast natural resources have 
not been responsible for our place in the world. Rather it 
has been the strength of character of our people. That this 
be fully recognized is essential, he concluded, since the 
moral fiber of the people has determined the rise and fall 
of every civilization recorded in history. 


Hear Hans Tofte 


With Mr. Gates’ speech as a background, Hans V. Tofte, 
President Klipto Loose Leaf Company, Mason City, Iowa, 
proceeded to outline on the basis of his experience with 
communism the several ways in which Americans as indi 
viduals can better prepare themselves for the events that 
lie ahead. Mr. Tofte reviewed in part his experience in the 
Far East, first as a business man and later as a major im 
the British Army assigned to locate and become acquainted 
with Mao Tse Tong and his generals. 

Later when the UV. S. got into the war, he became 4 
member of the OSS and was parachuted into Yugoslavia 
to establish liaison with Marshal Tito. Upon the outbreak of 
war in Korea he immediately sped to Japan to set up af 
organization similar to the OSS. In this connection he 

(Turn to page 155, Please’ 
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OA Camera Visits NSOEA 
Regional No. 9 in Biloxi 


(Story Appeared on Page 104 Last Month 


Fred Bowes, Eagle Pencil Co.; Paul Cheney, Southworth Co.; Earle 

Opie, Weber Costello Co.; Marshall Shackleford, Weber Costello Co 
. R. Naylor, W. R. Naylor Co., Little Rock, Ark.; Bronce Childress, 

Mosler Safe Co.; H. C. Mayo, Monroe Office Equip. Co., Monroe, La.; 

Milton W. Ford, Twin City Ptg. Co., Monroe, La.; R. G. Breard, Monroe 

Office Equip. Co., Monroe, Lo 

Gus Rutherford, mfrs. rep.; Mrs. Rutherford; Mrs. Harty Tehan; Harry 


: Tehan, mfrs. rep. 


Seven Aigners: Front—David and Stephen. Rear—Mrs. Al, Al, Joyce, 
G. J., Mrs. G. J. 

Norman Gerth, Imperial Desk Co.; Ted Warkentin and Bob Scott, 
Southwestern Staty. & Bank Supply Co., Lawton, Okia.; Chas. L. Petti- 
bone, B. L. Marble Chair Co 

Ninth District officers: Seated, left to right—Jack Perdue, The Perdue 


3 Co., Pine Bluff, Ark., district governor; Billy Kimbrell, Office Supply Co., 


Greenville, Miss., lieutenant governor Mississippi; W. Neill Stewart, Jr., 
Stewart Office Supply Co., Dallas, lieutenant governor Texas. Standing, 
left to right—Willis lowe, E. L. White & Co., Inc., Ft. Worth, treasurer; 
Marvin Hartung, Paul Anderson Co., San Antonio, secretary (Photo 
by Art Carrow.) 

Excursion boat docking at Ship Island and guided by a capable crew: 
Left to right—Chief Boatsman; Doyle May, American Pencil Co.; John 
Gilbert, FFICE APPLIANCES; Ben Brannon, Service Ptg. & Office 
Supply Co., Dallas. (Photo by Art Carrow.) 

W. H. Blake, Blake & Bowles Office Supply Co., Baton Rouge, La.; 
©. D. Mann, mfrs. rep.; W. T. Bowles, Blake & Bowles Office Supply 
Co., Baton Rouge, La. 








. Kneeling: Mrs. Lucy Zarr, Fulton Co., Houston, Tex.; Mrs. Henry 
Mayo. Standing: Mrs. Thos. L. Kreiter, New Orleans; M. E. Zook, 
Ace Fastener Corp.; Mrs. Jeffie Fulton, Fulton Co., Houston, Tex.; W. C. 
Northern, Stafford-Lowden Co., Ft. Worth, Tex.; Mrs. W. C. Northern; 
R. G. Breard, Monroe Office Equip Co.; Monroe, La.; Mrs. Breard; Herb 
Walsh, Ace Fastener Corp.; Thos. L. Kreiter, Henri Petetin, Inc., New 
Orleans, La. 

Tom Ketchings, governor Ninth District; W. Neill Stewart, Jr., lieutenant 
governor for Texas; W. Neill Stewart, past president NSOEA. 
John Eckert, Jasper Seating Co.; Mrs. John Eckert; Mrs. Rudy Sturm; 
Rudy Sturm, Jasper Office Furniture Co. 
Left to right: Dave Myles, Gulf Coast Office Outfitters, Houston; 
Joe Sager, Carpenter Paper Co.; Pat Whitesides, mfrs. rep.; Cliff York, 
Eberhard Faber Pencil Co. (Photo by Jess L. Musgrave. mfrs. rep.) 
R. Addington, Art Metal Construction Co.; Mrs. Addington; Mrs. 
Jas. W. Campbell; Jas. W. Campbell, Office Supply Co., Jackson, Miss. 
M. E. Hansell tl, F. F. Hansell & Bro. Ltd., New Orleans, La.; H. J. 
Stephens, Smead Mfg. Co., H. |. Tate, The Commercial Dispatch, 
Columbus, Miss. 
President Walter Miller, NSOEA; Jack Perdue, incoming governor; 
Tom lL. Ketchings, retiring governor 


Firm Celebrates 25th Anniversary 

Recently celebrating their 25th anniversary in the printing 
and appliance business, Harold U. Lang and Delmar Fuller, 
held a party for their employees at the Tilden-Hall Hotel in 
Bloomington, Ill. Among the twenty-one employees present 
were four who started with the firm. They are Timothy 
Saul, Rhoda Benson, Elmer Wells, and Thersa Smith. 
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President Walter Miller; L. R. Addington, Art Metal Construction Co. 
W. F. Gigliotti, mfrs. rep.; Mrs. Gigliotti; Henry Sassman, Victoria 
Typewriter Co., Victoria, Tex.; Mrs. Sassman; Jerry Tengler, The Dorsey 
Ce., Dallas; Jacqueline Matthews, Victoria Typewriter Co. 
H. M. Cooper, Associated Stationers Supply Co.; R. S. Cox, Suggs 
Office Supply Co., Dallas; K. Lamb, Lamb Ptq. and Staty. Co., Beaumont, 
Tex.; M. E. Zook, Ace Fastener Corp.; Albert E. Okerberg, Corry- 
Jamestown Mfg. Corp.; E. C. Clifton, McMillan Book Co. 
Fred Childers and Bud Mallory, Wilson Jones Co.; Mrs. Harry Tehan; 
Jim Pryor, Wilson Jones Co.; Mrs. ‘Dusty’ Rhodes, Dallas; O. L 
Allbritton, Wilson Jones Co. 
Registration committee, Chas. McDaniel, Ennis Tag & Salesbook Co.; 
Eunice Kettering Willis Lowe, E. L. White & Co., Ft. Worth, Tex. 
Jess Musgrave, mfrs. rep.; W. A. Kerr, Panther City Office Supply Co., 
Ft. Worth, Tex.; J. M. Sager, Don H. Sosebee and Jim Lemons, Car- 
penter Paper Co.; Roy Wood, Esterbrook Pen Co. 
Jas. Arrington, mayor of Collins, Miss., and luncheon speaker; Tom 
Ketchings; Tom lL. Ketchings Co., Natchez, Miss. 
E. L. Murray, W. A. Sheaffer Pen Co.; C. J. Latil, Latil Statv. Co.. Baton 
Rouge, la Geene Holcomb, Ennis Tag & Salesbook Co.; Fielding 
Phillips, Lovisiana Office Supply Co., Baton Rouge, La.; A. F. Stephens, 
Dennison Mfc. Co 
Ernest Dickinson, National Blank Book Co.; Chas. Wallace, Parker Pen 
Ce.; Julian Bailey, Eagle Pencil Co.; W. Neill Stewart, Stewart Office 
Supply Co., Dallas; Geo. W. Whiteside, Parker Pen Co.; Sam Orr, 
National Blank Book Co. 
Earl Story, Stofy-Wright, Inc., Tyler, Tex.; L. L. Dorsev, Dennison Mfo 
Co.; A. S. Anderson, Office Equip. Bureau, New Orleans, la.; Herb 
Walsh, Ace Fastener Corp.; Wiley Wood, Clarke & Courts, Houston, Tex 
New officers of Texas Travelers: Left to right—Chas. McDaniel, Ennis 
Tag & Salesbook Co., secretary-treasurer; Ray Howard, Esterbrook 
Pen Co., first vice-president; W. A. (Wolt) Stempel, The Dorsey Co., 
Dallas, president; George Tarrant, The Carter's Ink Co., past-president; 
C. L. Scheffler, mfrs. rep., second vice-president. (Photo by Art Carrow.) 
Ben Westerfeld, and Walter Wentworth, Allied Ribbon & Carbon 
g. Co 
Harrison Cooper. Associated Stationers Supply Co.; M. E. Yeoadaker, 
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} Miss.; Mrs. Kimbrell; Norman Gerth, Imperial Des 


Tucker Ptg. House, Jackson, Miss.; Floyd Parrish, Mayton & Roddy Office 
Supply Co., Ft. Worth, Tex. 
Jas. J. Flotte, Jr., Hanson-Flotte Co., New Orleans, ta.; Irvin W. 
_ trick, Standard Office Supply Co, Monroe, La.—lost behind the 
chids; H. W. “Wolly” Wolcott, General Fireproofing Co.; Branton H. 
Kellogs, Standard ce Supply Co., Monroe, La. 
¢. Guion, The Globe-Wernicke Co.; Mrs. Guion; Milton Ford, Twin 
City Ptg. Co., Monroe, La.; Mrs. R. G. Breard, Monroe Office Equipment 
Co., Monroe, La.; Elmer Rahe, The Globe-Wernicke Co 
= to right: Mrs. Henry Mayo, Mrs. R. Breard, Monroe, « Mrs. 
wom & —? Shreveport; Dick Lowe, Stationers sy Fr. 
H. A. Kuhimann, Baton Rouge; Dick Leak 
Pen Co.; Edgar Jordan, Alexandria, la.; H. A. ye H. A. 
Kuhimann Co., Baton Rouge; Mrs. Art Carrow, Houston. (Photo by 
Art Carrow.) 
©. D. Mann, mfrs. rep.; W. G. Kimbrell, Office Soaty 6 Co., Greenville, 
Co.; Mrs. Lowe, 
C. Guy Lowe, The Office Supply Co., Jackson, Miss. 
Cortland B. Horr, Associated tationers Supply Co.; L. Henry Baudean, 
Baudean Office Outfitters, New Orleans, La. 
Geo. Millican, S$. E. & M. Vernon Co.; Oliver H. Ratcliff, Paul Ander- 
son Coc., San Antonio; Mrs. Ratcliff; Bob Sanders, Burroughs Corp. 
Seated: Mrs. J. A. Gilbert, OFFICE APPLIANCES, Chicago; Mrs. C. E. 


Carlovitz, Hattiesburg, Miss.; Mrs. Jos. J. Flotte, Jr., New Orleans, 


la.; Mrs. C. J. Latil, Baton Rouge, la. Standing, front row: C. J. Latil, 
Latil Staty. Co., Baton Rouge, La.; R. M. Ives. Wilson Staty. & Ptg. Co., 
Houston, Tex.; C. Eric Carlovitz, Commercial Staty. Co., Hattiesburg, 
Miss.; Mrs. H. W. Wolcott, Nashville, Tenn.; W. N. Stewart, Stewart 
Office Supply Co., Dallas; Mrs. John D. Hanson, New Orleans; Jas. 
Flotte, Jr., Hanson-Flotte Co., New Orleans. Standing, second row: 
Ted Warkentin, Southwestern Bank & Office Supply Co., Lawton, Okla.; 
Robert O. Deibel, a me Fireproofing Co.; Art Pfister, Smead Mfa. 
Co.; W. Neill Stewart, Stewart Office Supply Co., Dallas; John D. 
Hanson, Hanson-Flotte ys New Orleans; Larry Miller and Wolly 
Wolcott, General Fireproofing Co. 

Dick Lanham, Binney & Smith Co.; Mrs. Trahan; Gus Trahan, General 
Office Supply Co., Lafayette, La 
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Three Scenes from the Rocky Mountain Travelers’ Entertaining Playlet 


Colorado Springs Again Host 
to District 10 Meeting 


Carl Duker Elected Governor — 
1955 Session Scheduled for 
Santa Fe, N. Mex.— Estes Park 
Gets Nod for 1956 


® ALTHOUGH THE NSOEA Troupers experienced 
some difficulty in reaching Colorado Springs in time for the 
annual meeting of Dist. No. 10, other dealers and manu 
facturers’ representatives checked in early to the tune of 
180 on Sunday, May 23. 

By Monday morning the convention was in full swing 
and before the last business session was over on Tuesday 
Carl Duker, Santa Fe Book & Stationery Company, Santa 
Fe, N. Mex., was elected governor for the coming year. 
Unfortunately, Mr. Duker could not be present to accept 
the honor in person. As his running mate, Don Stanfield, 
Wyoming Typewriter & Equipment Company, Cheyenne, 
Wyo., was elected lieutenant governor. 

On recommendation of the convention site committee, 
Santa Fe was chosen for 1955 and Estes Park for 1956. 

All but three of the formal addresses of the convention 
were made by members of the NSOEA Troupe, as follows: 
“Planning for Gold in Your Own Front Yard,” by President 
Walter Miller, Otto Ulbrich Company, Buffalo, N. Y.; 
“Golden Opportunities in Three Dimension Selling,” by 
Earl F. Opie, Weber-Costello Company, vice-president, 
NSOEA manufacturers division; “The Golden Age of the 
Vertebrate,” by W. Brewster Towne, National Blank Book 
Company; “The Case of the Plot of Gold,” by Ralph F. 
Terry, Burroughs Corporation; “Our Industry—Why It Is 
So Wonderful,” by Art Pfister, Smead Manufacturing Com 
pany, vice-chairman, NSOEA field division; “Opportunities 
Are Golden in an Association,” by General Manager Paul 
E. Burbank. 

The other addresses were by Joseph L. Schmit on “General 
Activities of the FBI,” Major George Warner, U. S. Air 
Force attaché in Kabul, Afghanistan, on experiences as a 
representative of the United States in Asia, and Clell Short, 
New Mexico School Supply Company, Albuquerque, N. 
Mex. Mr. Short’s subject was, “Training Future Pros 
pectors.” Through extensive use of charts and pictures 
projected on a screen, he presented in detail the sales training 
program being used effectively by his company. 

Governor Elmer Pearce, Rocky Mountain Bank Note 
Company, Pueblo, Colo., called the conference to order on 
Monday morning and then led in an invocation. Three of 

(Turn to page 156, Please) 
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21. 


22. 


23. 


24. 
25. 
26. 


C. B. Horr, Associated Stationers Supply Co.; Ben Vorwick, Blaisdell 
Pencil Co.; Bruce E. Isaacs, The Carter's Ink Co.; Gilbert Weis, Weis 
Mfg. Co.; Arthur Carlson, Charles R. Barry Co.; Ward Silliman, mfrs. rep. 
Mrs. Leonard Wilcox, Mrs. Elmer Pearce, Mrs. Harold Richardson, Mrs. 
Jack Kern. 

Leonard Wilcox, Roberts Ptg. & Staty. Co., Hutchinson, Kans.; Chuck 
a Kendrick-Bellamy Staty. Co., Denver; Ralph Terry, Burroughs 
orp. 

Three Troupers: Brewster Towne, National Blank Book Co.; Earle Opie, 
Weber Costello Co.; Paul Burbank, NSOEA. 

The cast in the Travelers’ skit: Jim Haynes, American Pencil Co., manu- 
facturer; Lloyd Gilbertson, Minnesota Mining & Mfg. Co., psychiatrist; 
Glen Barclay, W. H. Kistler Staiy. Co., dealer; George Feeley, Den- 
nison Mfg. Co., the off-stage voice. 

Carl W. Draper, Bertrand |. Amberg, O. A. Gregory, Dick Sheble— 
all Amberg File & Index Co. 

Bob Sprott, The Globe-Wernicke Co.; Clell Short, New Mexico School 
Supply Co., Albuquerque, N. M.; Keith Gordon, Boorum & Pease Co.; 
Elmer Pearce, Rocky Mountain Bank Note Co., Pueblo; Carvel C. Mec- 
Williams, The Globe-Wernicke Co. 

John Stewart, mfrs. rep.; George Seaver, Capitol Office Supply Co., 
Denver; Guy Laughlin, Harter Corp. 

Joseph A. Gibas, Utility Office Supply Co., Denver; Mrs. Gibas; Bill 
Fletcher, The Carter's Ink Co. 

Walter Miller, Otto Ulbrich Co., Inc., Buffalo, president NSOEA; George 
Wolcott, Wilson Jones Co. 

Forrest E. Booth, Associated Stationers Supply Co.; Charles A. Butler, 
Butler's Staty. Co., la Junta; Mrs. Graves; John L. Graves, Ford Office 
Supply Co., Boulder; C. B. Horr, Associated Stationers Supply Co. 
Herb Riley, Out West Ptg. & Staty. Co., Colorado Springs; Billy G. 
West, Federal Staty. Co., Albuquerque; William Mason III, Out West 
Ptg. & Staty. Co.; Gene Glasgow, Federal Staty. Co., Oklahoma City; 
Harold Richardson, Richardson Office Supply Co., Grand Junction; Fred 
B. Robinson, Golden Colo.; Ralph Moser, Carpenter Paper Co., Omaha. 
Ed Robinson and Earle Opie, Weber Costello Co.; Bob Sprott, The 
Globe-Wernicke Co. 

John Daughaday and William Mason II!, Out West Ptg. & Staty. Co., 
Colorado Springs; F. E. Lipp, Esterbrook Pen Co.; Kathleen Caldwell; 
yet Zuhike, Dennison Mfg. Co.; Harriett Sutton—all at the registration 
esk. 

At the Art Metal Breakfast: Seated: Mrs. Harold Richardson, Mrs. Wil- 
liam Mason Ill, Mrs. Elmer Pearce. Standing: C. A. Butler, Butler's 
Staty. Co., La Junta; Don Larson, Art Metal Construction Co.; John 
Daughaday and Herb Riley, Out West Ptg. & Staty. Co.; Dick Gage, 
Art Metal Construction Co.; Bill Mason Iii, Out West Ptg. & Staty. 
Co.; Harold Richardson, Richardson Office Supply Co., Grand Junction; 
Elmer Pearce, Rocky Mountain Bank Note Co., Pueblo. 

New Officers Rocky Mountain Travelers: George Feeley, Dennison Mfg. 
Co., second vice-president; Ed Robinson, Weber Costello Co., first vice- 
president; Lloyd Gilbertson, Minnesota Mining & Mfg. Co., president; 
Glen Barclay, W. H. Kistler Staty. Co., treasurer; Gardner Griffith, 
Parker Pen Co., sergeant at arms; W. B. McGarvin, secretary. 
Seated: Rudolph Sparks, Spark's Office Supply, Carlsbad, N. M.; Mrs. 
Sparks; George Wolcott and Jim Pryor, Wilson Jones Co. Standing: 
Donald O. Stanfield and Donald Heflein, Wyoming Typewriter & Equip. 
Co., Cheyenne, Wyo.; Jack Behr and Joe Simmer, Wilson Jones Co.; 
Ronald A. Campbell, Wyoming Staty. Co., Casper, Wyo.; Theron G. 
Fiske, Wyoming Typewriter & Equip. Co. 

Billy G. West, Federal Staty. Co., Albuquerque; Ralph Moser, Carpenter 
Paper Co., Omaha; Gene Glasgow, Federal Staty. Co., Oklahoma City. 
Chuck Kendrick, Kendrick-Bellamy Staty. Co., Denver; Paul Burbank, 
general manager NSOEA. 

Bud Monnich, Ennis Tag & Salesbook Co.; Murray Cole, American Car- 
bon Paper Mfg. Co.; E. M. Sawyer, Binney & Smith Co.; Dick Gage, 
Art Metal Construction Co. 

Gilbert Weis, Weis Mfg. Co.; Elmer Pearce, Rocky Mountain Bank Note 
Co., Pueblo, Colo.; Jack Behr, Wilson Jones Co.; Ben Swanson, Jr., 
Kendrick-Bellamy Staty. Co., Denver; Arthur Carlson, Charles R. Barry 


°. 
Walter Pearce, Rocky Mountain Bank Note Co.; Mrs. Kendrick; Wil- 
liam Mason III, Out West Ptg. & Staty. Co.; C. R. Kendrick-Bellamy 
Staty. Co., Denver. 

Ed Robinson, Weber Costello Co.; Major George Warner, U. S. Air 
Force; Emery Davis, Strong's Book Store, Albuquerque; E. L. Michael, 
Joseph Dixon Crucible Co. 

Dick Gage, Art Metal Construction Co.; Harold Hoffman, Smead Mfg. 
Co.; Elgin Burke, McMillan Book Co.; Ward Silliman, mfrs. rep. 
Walter Miller, president NSOEA; Mrs. Miller; Mrs. Healy; E. B. Healy, 
Santa Fe Book & Staty. Co. 

Lloyd Gilbertson, Minnesota Mining & Mfg. Co.; Mrs. Gilbertson; Mrs. 
May; R. J. May, Minnesota Mining & Mfg. Co. 
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1. Bob Strawn (with plaque) and his mother and father. _ 
2. New officers of Dist. No. 11. Harper Jamison, McMinnville, Ore., treas.; 
James Wilhelmi, The Stationers, Inc., Tacoma, Wash., lievt. gov.; Clar- 


ence Larkin, D. C. Wax Office Equip. Co., Portland, Ore., gov.; Jack 
Overholt, Murphy Staty. Co., Ltd., lieut. gov. = 
3. Clarence Larkin, gov. elect., and Bob Strawn, retiring gov. 


District 1] Stationers Gather in 
Sun Valley for Work and Play 


Registration Tops All of Previous 
Figures — Clarence Larkin Elected 
Governor—1955 Convention Slated 
for Portland, Ore. 


® THE HARD WORK OF GOVERNOR Bob Strawn, 
Strawn’s Office Supply, Boise, Ida., and all members of 
committees for the 1954 convention of NSOEA Dist. No. 11, 
was proved eminently worthwhile when members of the 
district gathered at Sun Valley, Ida., May 27, 28 and 29. 
Despite failure of some who registered in advance to appear, 
John Tuttle, Lowman & Hanford Company, Seattle, Wash., 
chairman of registration, was able to report attendance of 
280, several more than attended last year’s record breaking 
convention at Seattle. 


The annual election of officers, held Saturday morning, 
resulted as follows: Clarence Larkin, D. C. Wax Office 
Equipment Company, Portland, Ore., governor; Jack Over 
holt, Murphy Stationery Company, Ltd., Vancouver, B. C., 
Canada, first lieutenant governor; James Wilhelmi, The 
Stationers, Inc., Tacoma, Wash., second lieutenant governor; 
Harper Jamison, McMinnville, Ore., treasurer. Portland was 
selected as the convention city for 1955, 


In accordance with custom in Dist. No. 11, the regis 
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tration desk was open until 8 o'clock Thursday evening, 
May 27. Then dealers and travelers met separately, the 
dealers in executive session and the travelers for the annual 
assembly of the Oregon Trail Travelers Club. 


President Clint Martin, R. L. Smith Company, called 
the Travelers’ meeting to order and conducted the business 
session. As special guests NSOEA President Walter Miller, 
Vice-chairman of Field Division Art Pfister and General 
Manager Paul Burbank brought greetings and thanked 
the travelers for their assistance in making the district 
meeting a success. The following men were then chosen to 
serve as officers for the coming year: Ken Dickensheet, 
National Blank Book Company, president; Charles Court- 
man, Minnesota Mining & Manufacturing Company, first 
vice-president; Bob Anderson, Eagle Pencil Company, second 
vice-president; Chet Williams, Yawman and Erbe Manufac- 
turing Company, secretary; George Simmons, Eberhard 
Faber Pencil Company, treasurer. 

After the meetings were adjourned, the Oregon Trail 
Travelers entertained at one of their traditional “Potlatches.” 
On two other occasions—before the smorgasbord on Friday 
evening and before the banquet on Saturday—all conven- 
tionites were pleasantly entertained at “Potlatches.” 

(Turn to page 159, please) 


On the Opposite Page... 


1. Panel Members at the Forum Saturday Morning: Horace Kilham, Kil- 
ham Staty. & Ptg. Co., Portland, Ore.; Ray Strawn, Strawn’s, Boise, 
Idaho; Al Osborn, Tacoma Office Supply Co., Tacoma, Wash.; NSOEA 
Gen. Mgr. Paul Burbank; Bob Young, Lowman & Hanford Co., Seattle, 
Wash.; Gene Aris, Spokane Office Supply Co., Spokane, Wash.; James 
Kalbus, Kalbus Office Supply Co., Nampa, Idaho. (Photo by Sun Val- 
ley News Bureau.) 

2. Woodrow Stone, J. K. Gill Co., Portland, Ore.; Ted Caswell, F. S§. 

Webster Co.; Jack Polster, Wilson-Jones Co.; NSOEA President Walter 

Miller. 

Frank Lawton, File-Ez Folder Co.; Sid Bradner, Art Metal Construction 

Co.; H. Ed. Cooper, S. E. & M. Vernon Co. 

Mr. & Mrs. Art Pfister, Smead Mfg. Co.; Ralph Terry, Burroughs Corp. 

Mrs. G. M. Cavalli, Mrs. W. H. Miller, Mrs. Bert Morris, Mrs. Wilson 

Turner, Mrs. Clint Martin, Mrs. John Tuttle. 

Ray Strawn, Boise. 

Mrs. W. A. Sutton; Mr. & Mrs. Henry Trowbridge, Trowbridge Desk Co., 

Seattle, Wash.; W. A. Sutton, Rosser & Sutton, Yakima, Wash.; Mrs. 

Harper Jamison; George Simmons, Eberhard Faber Pencil Co. 

Harper Jamison, McMinnville, Ore.; Lafe Christiansen, Hillsboro Office 

Supply, Hillsboro, Ore.; J. A. Thompson; Ray Erickson, ZCMI School 

& Office Supply, Salt Lake City, Utah; NSOEA Pres. Walter Miller; Lee 

Adams, C. R. Barry Co. 

9. Pres.-Elect Ken Dickensheet and Retiring Pres. Clint Martin, Oregon 
Trail Travelers Club. 

10. John Tuttle, Lowman & Hanford Co., Seattle, Wash., registration chair- 
man, handing list to Gov. Bob Strawn, Boise, Idaho. Looking on are 
Ray Strawn, Boise, and Jack Overholt, Murphy Staty. Co., Ltd., Van- 
couver, B. C., Canada. 

11. John Graef, Western Business Systems, Seattle, Wash.; H. G. Konners- 
man, Eagle Pencil Co.; C. Howard Armstrong and James Wilhelmi, both 
The Stationers, Inc., Tacoma, Wash.; Clint Martin, R. L. Smith Co, 
George Nelson, Weldon Roberts Rubber Co. 

12. John Hunt, Hunt’s Office Supply, Tacoma, Wash.; Bill Lashbrook, Ester- 
brook Pen Co.; Ralph Maneval, A. W. Faber-Castel!l Pencil Co.; Robert 
Hoyt and Harold Myers, both Kilham Staty. & Ptg. Co., Portland, Ore. 

13. Stanley Roselle, Richard Best Pencil Co.; Charles Gimblett and Herb 
Thomas, both Zellerbach Paper Co., Seattle, Wash. 

14. Wayne Hall, Idaho Tw. Ex., Pocatello, Idaho; Dick Newton, Business 
Equipment Bureau, Portland, Ore.; Mark Gill, J. K. Gill Co., Portland; 
Bob Sprott, The Globe-Wernicke Co.; Walter Sandmann, J. K. Gill Co. 
Portland. 

15. Chet (Salesmen’s Co-operative Society) Williams, Yawman and Erbe 
Mfg. Co., about to grab his charts and run, after learning that his 
heckler during the Oregon Trail Travelers skit (Ray Thompson, Sm 
Mfg. Co.) was an Internal Revenue officer. 

16. Oregon Trail Travelers Club officers, 1954-1955: Clint Martin, R. L 
Smith Co., retiring pres.; Ken Dickensheet, National Blank Book Co., 
pres.; George Simmons, Eberhard Faber Pencil Co., treas.; Chuck Court 
man, Minnesota Mining & Mfg. Co., first vice-pres.; Chet Williams, 
Yawman and Erbe Mfg. Co., secy.; Bob Anderson, Eagle Pencil Co., 
second vice-pres. 

17. Dick Zeisler, Boorum & Pease Co.; Lud Pollak, Idaho Tw. Ex., Poco 
tello, Idaho; Wilson Turner, Seattle, Wash; Alfred Best, Richard Best 
Pencil Co. 

18. Bob Needham, Needham’s, Salem, Ore.; Francis Fowlks, Northwest 
Wholesale Stationers, Portland, Ore.; Mark Gill and Woodrow Stone, 
both J. K. Gill Co., Portland, Ore. 

19. Gov. Bob Strawn, Boise, Idaho; Mrs. Brewster Towne. 

20. Bob Hoyt, Kilham Staty. & Ptg. Co., Portland, Ore.; Roy McDonnell, 
Gra-Mac Office Supply, Seattle, Wash.; Bob Gibb, Associated Sto 
tioners, Seattle; Gov. Elect Clarence Larkin, D. C. Wax Office Equip. 
Co., Portland, Ore.; John Carr, ZCMI School & Office Supply, 
Lake City, Utah. 

21. President Walter Miller at the microphone. 

22. Mr. & Mrs. John L. Bird who were observing their 50th wedding 
anniversary. 

23. Paul Burbank hands plaque to Bob Strawn. 

24. Ed Purves, chairman of the golf committee. 

25. George D. Nelson brings greetings from the Golden State Traveler 
and 49ers and “defends” Los Angeles from the defamations of 
Northwest group. 
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1. New officers of the Forty-Niners Travelers Club: Al Brandhofer, treasur- 
er; Dan Thompson, mfrs. rep., vice-president; E. L. Dickenson, Minnesota 
Mining & Mfg. Co., president. 

2. NSOEA General Manager Pau! Burbank and NSOEA President Walter 
Miller in serious conference. 


Twelfth Region Members Respond 


to Lures of Yosemite Park 


Annual Meeting Attracts Many 
Stationers and Travelers — 

Henry Sleeper Elected Governor — 
1955 Meeting in San Francisco 


® FOR THE THIRD SUCCESSIVE (and successful) 
time the annual meeting of NSOEA District No. 12 was 
held this year in Yosemite National Park. Registration 
began Thursday afternoon, May 20 and the entertainment 
program started Thursday evening with dancing in the 
Indian Room and the “Stationer Simp-Fony” ensemble in 
Cottage No. 34. 

Business sessions, under the able chairmanship of Governor 
Fred Goette, Schwabacher-Frey Company, San Francisco, 
Calif., were held Friday and Saturday mornings, May 21 
and 22. At the Friday meeting NSOEA Troupers provided 
the entire program of addresses, as follows: “Planning for 
Gold in Your Own Front Yard,” by President Walter Miller, 
Otto Uibrich Company, Buffalo, N. Y.; “The Golden Age 
of the Vertebrate,” by Brewster Towne, National Blank 
Book seg ae ae “Golden Opportunities in Three Dimension 
Selling,” by Earl F. Opie, Weber Costello Company, vice- 
president, manufacturers’ division; “Our Industry—Why It 
Is So Wonderful,” by Art Pfister, Smead Manufacturing 
Company, vice-chairman, field division. 

At 2:30 Friday afternoon the annual meeting of the 
Forty-Niners Travelers Club was held in the Indian Room 
under the leadership of President Herb Morgan, National 
Blank Book Company. Special guests who spoke briefly 





Left: The smorgasbord and right: the dessert 
table at the Friday Night Banquet. (Photos by Sun Valley News Bureau.) 


Gourmet’s Delight . . . 


60. 


3. E. L. Dickenson, Minnesota Mining & Mfg. Co., president-elect, Forty- 
Niners Travelers Club, and Herb Morgan, National Blank Book Co., 
retiring president. 


4. Gov. Elect Henry Sleeper and Retiring Gov. Fred Goette. 


were General Manager Paul Burbank and Field Division 
Vice-chairman Art Pfister. 

As chairman of the revised rules committee Bud Konners 
man, Eagle Pencil Company, read the suggested rules cover 
ing the name, purpose, operating methods, and so forth, of 
the club. The recommendations were unanimously approved 
in total. 

Ballots for the election of officers, previously sent to 
members and returned by _ were counted and the 
following results announced: E. L. Dickenson, Minnesota 
Mining & Manufacturing ma ‘president; Dan Thomp- 
son, manufacturers representative, vice-president; Danny 
Kerr, Bert M. Morris Company, secretary; Al Brandhofer, 
treasurer. Herb Morgan relinquished the chair to Presi- 
dent-elect Dickenson, who adjourned the meeting. 

Activities for the rest of the day were under the heading 

(Turn to page 160, Please) 
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1. Dan Thompson, mfrs. rep.; Don Hillhouse, Mrs. & Mr. Al Backhus, all 
Hillhouse, Inc., n Francisco, Calif. 

2. The Ahwahnee Hotel. 

3 = & Mrs. Willis Palmer, Boorum & Pease Co.; Joe McDonnell, Carter's 
Ink Co. 

4. Mr. & Mrs. Robert J. Cass, Weber Costello Co.; Mrs. & Mr. George 
Harper, Minnesota Mining & Mfg. Co. 

5. Backdrop of mountains. 

6. John Horne, Eberhard Faber Pencil Co.; Ted Caswell, F. S. Webster 
Co.; Jack Guerin, Eberhard Faber Pencil Co. 

7. R. W. Sprott, The Globe-Wernicke Co.; Richard S$. Wallace, C. R. 

Barry Co.; James Lombardi, Patrick & Co., San Francisco; Harry Henkel, 

mfrs. rep.; Edward Schweitzer, Hall & Smith Co., San Francisco. 

Yosemite Falls as seen from the Ahwahnee lawn. 

Mr. & Mrs. Herb Morgan, National Biank Book Co.; Lee Adams, C. R. 

Barry Co.; Bruce Stickler, Bakersfield, Calif.; Bruce Barclay, Morgan & 

Barclay, San Francisco, Calif.; Brewster Towne, National Blank Book Co. 

10. Seated: Edward Schweitzer, Hall & Smith, San Francisco; Bill Morris, 
president, Stationers Association of Northern California; Charles E. 
Ruffner, H. S. Crocker Co., San Francisco; Henry Sleeper, Sleeper Stamp 
& Staty. Co., Sacramento, Calif. Standing: Fred Goette, Schwabacher- 
Frey Co., San Francisco; Tom McWhorter, McWhorter & Young, San 
Jose, Calif.; Don Lindsay, Curtis Lindsay, Inc., San Jose; Charles R 
Chambers, Branch & Chambers, Hanford, Calif.; Paul E. Forgey, Bow- 
man-Forgey Staty. Co., Santa Cruz, Calif. 

11. “Ike and Mamie” at Yosemite. The resemblance was strong enough 
so that Ralph Rector, Dennison Mfg. Co., and Mrs. Ed Nightingale 
were persuaded to be pictured together. 

12. Left: Mr. & Mrs. Charles R. Chambers, Branch & Chambers, Hanford, 
Calif. Right: Mr. & Mrs. Howard C. Davis, Togni-Branch Stationers, 
Visalia, Calif. 

13. Al Brandhofer, secy., Stationers Association of Northern California; 
Roy Wilson, Joe D. Hale Co.; Harry Orman, Orman & Wyant, Sacra- 
mento, Calif.; ~- e Aigner, G. J. Aigner Co.; Don Maas, Joe Davis Co. 

14. Dick Jonas, ir, O = _ Filing Supply Co.; S$. M. Babson, Bates Mfg. Co. 

15. Bill Langan, F. Weber Co.; Chet Dunn, Dunn Staty. & Equip. Co., 
Salinas, Calif.; Ralph i. Sheehan, Eaton Paper Corp.; Dan Thompson, 
mfrs. rep. 

16. Frank Rising, mfrs. rep.; Dan Thompson, mfrs. rep.; H. L. Fellowes, 
Bankers Box Co. 

17. Low Schuster, Codo Mfg. iock, Clyde Stickler, Valley a Supply Ce., 
Bakersfield, Calif.; Jack Bro Joseph Dixon Crucible Co. 

18. Ladies at the convention who also served as woe hg a the fashion 
show: Mrs. Lee Johnson, Mrs. Marion Mercer, Mrs. Everett Dickenson, 
Mrs. Don Lindsay, Mrs. Dan Kerr. 

19. Low Schuster, Codo Mfg. Corp.; Ted Brown and Wayne Stickler, both 
Valley Office Supply Co., Bakersfield, Calif. 

20. More convention ladies who doubled as fashion models: Mrs. Robert 
Heath, Mrs. Willis Palmer, Mrs. Ed Nightingale, Mrs. Don Hillhouse. 

21. W. E. Morris, president, Stationers Association of Northern California; 
Fred J. Goette, Schwabacher-Frey Co., San Francisco, Dist. No. 12 
governor; Herb Morgan, National Blank Book Co., president, Forty- 
Niners Travelers Club. 

22. Roy Baughman, American Crayon Co., whose fine baritone voice added 
much to the convention program on several! occasions. 

23. & 24. Two versions of Liberace: Fred Tietjien and Jim Cahill. 

25. The “Simp-Fony” Ensemble at Work in Cottage 34: Huzza Buzza Hall 
and his broom bucket bass; Big Blow Burke and his blues bugle; Tickle 
Key Tietjen and his shrunken baby grand; Kiam Bang Konnersmon 
and his pots and pans. 
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Harry Fellowes, Bankers Box Co.; Walter Miller, president NSOEA; R. A. 
Thomas, Grimes-Stassforth Staty. Co.; Pav! Burbank, NSOEA’s general 
manager. 


14th District Meets in Phoenix 
With Attendance of Nearly 400 


Hear Governor of Arizona and 
Troupers — Redford Chosen New 
Governor Succeeding McNevin— 
Los Angeles Gets °55 Convention 


® STATIONERS AND TRAVELERS of the 14th District 
NSOEA gathered at Phoenix for their annual convention 
held May 17 and 18 at Westward Ho Hotel. The district 
includes Southern California, Arizona and part of Nevada. 
A registered attendance of 397 was a substantial increase over 
the year preceding. The interest and percentage of attendance 
at sessions were unusuallly good. 


Addresses were made by members of the association troupe 
and Howard Pyle, governor of Arizona, all carrying the 
theme of gold, commemorating the association’s 50th anni 
versary. Members of the troupe were Walter P. Miller, Otto 
Ulbrich Company, Buffalo, president NSOEA; Paul Bur 
bank, general manager; Earle F. Opie, Weber Costello Com 
pany, vice-president of the association; Brewster Towne, 
National Blank Book Company; Robert J. Sanders, Bur 

(Turn to page 162, Please 
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On the opposite page... 


Harold Hoffman and Art Pfister, Smead Mfg. Co.; Grant Howard, 
Howard & Stofft, Tucson; Walter McNevin, Stationers Corporation, 
jovernor 14th District. 

b Westover, Waterman Pen Co., Inc., president Golden State 
Travelers; George Frey, Everett Pulp & Paper Co., secretary; Wilson 
Turner, Jr., Craft Tint Mfg. Co., second vice-president; Harry Ford, 
mfrs. rep., first vice-president; Reg. Holliday, Scripto Mfg. Co., past 
president. 

The ladies were there. Mrs. Russell Hollenbeck, Mrs. Russell Davis, 

Mrs. Grant Howard, Mrs. Henry Brantley, Mrs. Phil Redford, Mrs. R. A. 

Thomas, Mrs. John Wikle, Mrs. R. C. Harris, Mrs. Hal Nelson. 

Carl Grimes, Grimes-Stassforth Staty. Co.; Mrs. Masterson; F. R. 

Stofft, Howard & Stofft, Tucson; M. K. McCoy, McCoy’s Office Supply Co., 

El Centro; Mrs. Grimes; Peter Masterson, Acco-Cel-U-Dex. 

Dick Iredale, Industrial Office Supply Co., Pasadena; Mrs. Lois Iredale; 

Ken Burkhart, Bellflower Stationers, Inc., Bellflower, Cal.; Mrs. Clair 

Burkhart; F. B. Mathews, Utility Business Forms, Inc. 

Henry Moorehead, Zellerbach Paper Co.; Phil Van Culin, Wilson Jones 

Ce.; Henry Brantley and Walter Ellersen, Zellerbach Paper Co.; Tom 

Norris, Columbian Art Works, Inc.; Louis McManus, Office Supply Co., 

El Centro, Cal.; Jack Polster, Wilson Jones Co.; Ivie Stein, Santa 

Ana, Cal. 

Vv. H. Vallet, Southern California Stationers; Dick Iredale, Industrial 

Office Supply Co., Pasadena; Irwin Polonsky and Robert C. Adler, 

Atlas Stationers, Los Angeles; Bill Moreau, The Corter’s Ink Co.; 

Clayton Markham, Sturgis Posture Chair Co.; Wally Thor, Anderson 

Desk Mfg. Co. 

Joe Yager, Ronald K. Duke Co., Los Angeles; Julius Eichhorn, Floyd 

Staty. Ce., San Pedro, Cal.; Russell Clark, Corry-Jamestown Mfg. Corp.; 

John Bonno, Esterbrook Pen Co.; Harry Blood, Eaton Paper Corp.; 

Nick Howard, Howard Office Supply Co., Phoenix; Ben Stinson, Stinson 

Stationers, Bakersfield. 

Arthur Carlson, Charles R. Barry Co.; Jack Norris, Marston Supply Co., 

Phoenix; Lovis McManus, Office Supply Co., El Centro; Rush Polgrean, 

mfrs. rep.; Bud Gordon, Gordon Office Supply Co., Tucson. 

George Frey, Everett Pulp & Paper Co.; Harry Ford and Harold Bass, 

mfrs. reps.; Bob Westover, Waterman Pen Co., Inc. 

Bill Lashbrook, Esterbrook Pen Mfg. Co.; Al Knox, mfrs, rep.; Greeley 

Togni, Togni-Branch Co., Visalia, Cal.; Wolt C. Stempel, Stempel Mfg. 

Co.; Sam F. Flatauv, mfrs. rep. 

Willis Palmer, Boorum & Pease Co.; R. A. Jonas, Jr., Oxford Filing 

Supply Co.; Wayne Journigan, mfrs. rep.; Al Andersen and Sig Sieger, 

Eagle Pencil Co. 

Wallace Button, Chipron Stamp & Staty. Co., Los Angeles; Frank 

Elisworth, Steelcraft Mfg. Co.; Jack Ellis, F. S$. Webster Co.; Ben 

Vorwick, Blaisdell Pencil Co.; Bill Tonkin, mfrs. rep. 

Bob Reid, American Pad & Paper Co.; Ed Cooper, S. E. & M. Vernon, 

inc.; Al Holmes, Seattle Office Supply Co.; Jack Guerin, Eberhard 

Faber Pencil Co.; George Stetson, Heinz, Bowen & Harrington, Phoenix; 

Gilbert Weis, Weis Mfg. Co.; John Bonno, Esterbrook Pen Co. 

The traveling troupe: Earl Opie, Weber Costello Co., vice-president 

NSOEA; Walter Miller, Otto Ulbrich Co., Buffalo, president; Brewster 

Towne, National Blank Book Co.; Paul Burbank, general manager; 

Bob Sanders, Burroughs Corporation. 

Phil Redford, Schwabacher-Frey Co.; Wilson Turner, Los Angeles Stamp 

& Staty Co.; Gilbert Weis, Weis Mfg. Co.; Russell Davis, Alhambra 

Office Supply Co.; R. A. Thomas, Grimes-Stassforth Staty. Co. 

Registration Aides: Clarence Conrad, secretary Stationers Association 

of Southern California; Shirley Hardesty, Phoenix; John Wikle, Millam 

& Wikle, Phoenix. 

P. W. Redford, Schwabacher-Frey Co., governor-elect, receiving con- 

gratulations of Governor Walter McNevin, Stationers Corporation, with 

Lieutenant Governor-elect Stan Hall, Parron-Hall Corporation, San 

Diego, enjoying the occasion. 

19. Harry Fuller, The Globe-Wernicke Co., wear- 
ing tie made for him by Mrs. Fuller with 
worked in emblem of Golden State Travelers. 
Mr. Fuller is orating on the beautiful result. 

20. Grant Howard of Howard & Stofft and John 
Wikle, Millam & Wikle, knee deep in conven- 
tion affairs. 

21. Leighton Cress, Clark Office Supply Co., 
Phoenix; Roman Schmit, Zellerbuch Paper 
Co.; Douglas Minister, Old Pueblo Office 
Supply Co., Tucson; Ralph Millam, Pasadena 
Staty. Co.; Ed Robinson, mfrs. rep.; Russell 
Hollenbeck, Bower Staty. & Office Equip. Co., 
Phoenix; Norman Horton, Zellerbach Paper 


Co. 

22. Walter Miller, president NSOEA; Howard 
Pyle, governor of Arizona; Grant Howard, 
past president NSOEA. 


Breakfast Events . . . TOP—The General 
Fireproofing breakfast. BOTTOM—The Sta- 
tioners Corp. delegation has the morning 
meal together at Phoenix. 
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They Had Leading Roles in Stationers’ Guild of Canada Convention . 


1. Dorothy Douglas, Port Arthur, Ont., retailer—first woman ever elected 
to the directorate of the Stationers’ Guild of Canada, Inc. 

2. Don Cameron, president, Cameron-Mcindoo, Ltd., Toronto, told delegates 
at the convention about modern trends in store layout design. 

3. J. S. Luckett, Jr., as president of Toronto Stationers’ Assn., headed 


Stationers’ Guild Holds 2|st 
Annual Meeting in Toronto 


Product Exhibition is Feature 
of King Edward Hotel Sessions 
—Elect Hugh L. Kennedy New 
President to Succeed L. W. Jones 


@ ATTRACTED BY a program of business sessions that 
proved to be stimulating and provocative, and an exhibition 
of products of more than 50 leading supply sources to the 
Canadian market, over 325 delegates from across Canada, 
and special guests from the U. S., gathered in Toronto for 
a four-day period in mid-May. The attraction was the 21st 
annual conference of the Stationers’ Guild of Canada, Inc., 
held at Toronto’s King Edward hotel. 

Beyond a doubt the largest and most successful gathering 
of its type in Canadian Guild history, more than 500 passed 
through the turnstiles at the final session—the association’s 
“annual dinner.” There, they heard that Montreal’s Hugh 
L. Kennedy, vice-president and a director of the L. E. 
Waterman Pen Co., Ltd., Montreal, had been elected pres- 
ident, succeeding Lordly W. Jones, Hamilton, Ont. In his 
acceptance speech, Mr. Kennedy promised delegates and 
his fellow directors that the Guild’s march of progress, so 





They Now Head Stationers’ Guild of Canada, Inc. .. . 


Robert Usher, Commercial Printers, itd., Regina, vice-president; Hugh 1L 
Kennedy, 1. E. Waterman Pen Co., Litd., Montreal, president; Robert C 
Denver, McFarlane Son & Hodgson, Ltd., Montreal, vice-president. 
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special welcoming committee at pre-convention reception. 
4. Arthur G. Lancaster, Toronto, was Guild director responsible for the 
success of the Guild’s mid-May convention program. 
. George H. Basil, Montreal, was Guild director responsible for the success 
of the convention product exhibition. 
evident during its “coming of age” period, would be given 
every opportunity of acceleration during his term of office, 
He predicted increased membership, broader service to the 
industry as a whole. He has the following trade personalities 
to assist him: 


Vice-presidents: Robert C. Denver, McFarlane Son & 
Hodgson, Ltd., Montreal, and Robert Usher, Commercial 
Printers, Ltd., Regina; directors, George Basil, Carter’s Ink 
Co. of Canada, Ltd., Montreal; E. B. Charters, Charters 
& Charters, Ltd., Montreal; Dorothy Douglas, Doug’s Book 
Shop, Port Arthur, Ont.—first woman ever elected to the 
board of directors of the Guild; Don Evans, Evans & Kert, 
Ltd., Ottawa; R. S. (Dick) Greenwood, Warwick Bros. & 
Rutter, Ltd., Toronto; Gordon Hogg, Willson Stationery 
Co., Ltd., Vancouver; Harold Hopkins, Barnes-Hopkins, 
Ltd., Saint John, N. B.; Lordly W. Jones, Lordly Jones & 
Co., Ltd., Hamilton; Arthur G. Lancaster, Dennison Mfg. 
Co. of Canada, Ltd., Toronto; Pat Lane, P. J. Evoy Co, 
Quebec City; Gordon Lowe, Oakville—representing the 
trade’s field division; J. S. Luckett, Jr., Luckett Loose Leaf, 
Ltd., Toronto; R. P. Montminy, Imprimerie Commerciale 
de Chicoutimi, Inc., Chicoutimi, Que.; Hugh W. Moore, 
T. J. Moore & Co., Ltd., Quebec City; W. J. (Bill) O'Reilly, 
United Stationery Co., Ltd., Toronto; S. Tackaberry, Wind- 
sor Office Supply Co., Ltd., Windsor; Armand Toupin, 
Thos. V. Bell, Ltd., Montreal; on the advisory board, three 
past-presidents, Gage H. Love, W. J. Gage & Co., Ltd, 
Toronto; J. S. Luckett, Sr., Luckett Loose Leaf, Ltd., To 
ronto; and, Lawrence F. Beattie, Beattie-Hill, Ltd., St. 
Catharines, Ont. 


Dealing with a variety of topics of vital concern to the 
Canadian industry, during the convention, were a number 
of outstanding speakers. These included L. R. Addington, 
vice-president, stock sales, Art Metal Construction Co, 
Jamestown, N. Y.; David V. Reddick, point of sale expert 
with the T. Eaton Co., Ltd., one of the world’s largest 
departmental chains and Canada’s biggest retailing outhit; 
Don Cameron, president, Cameron-McIndoo, Ltd., Toronto, 
a store layout expert; and, Horace J. Fuller, Faculty of 
Pharmacy, University of Toronto, who discussed the neces 
sity of “A Just Price” in business. 


First get-together for delegates to the convention was af 
informal reception arranged by members of the Commercial 
Stationers’ Association for the Sunday evening prior to the 
official opening of the conference. Heading the welcoming 
committee at the reception were association president, J. 5 
Luckett, Jr., and reception committee chairman, Al. Hop 

(Turn to page 169, Please 
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Personalities Caught by Camera at Stationers’ Guild of Canada Convention . . . 


1. Gage H. Love, Toronto, past-president Stationers’ Guild of Canada, Inc., 
with vice-president of Guild, Robert C. Denver, Montreal, during con- 
vention luncheon 
Herb. Young, Saskatoon, Sask., with Clyde Everett, general sales man- 
ager, W. A. Sheaffer Pen Co., Ltd., and Sheaffer sales representative 
John McCarthy, Goderich. 

L. R. Addington, Art Metal Construction Co., whose column ‘The Salt 
Lick’’ appears in Office Appliances, told delegates how to secure ‘‘More 
Plums for Your Pudding.” 

Charlie Lipman, vice-president, George B. Graff Co., with Charlie 
Applegate, export manager, Esterbrook Pen Co. 

Mr. & Mrs. Dave Brown, Windsor, Ont., with Lloyd Holden, Venus 
Pencil Co., Ltd., Toronto. 

Guest speaker Prof. Horace J. Fuller, University of Toronto, who out- 
lined “A Just Price,’ with Guild director, Harold Hopkins, Saint John, 
N. B 

Sam Jason, Montreal, with Ben Sperling, New York, Dave Brown and 
S. Tackaberry, Windsor, Ont. 

Lordly W. Jones, Hamilton, Ont., retiring Guild president, with Guild 


secretary-manager, Fred R. Smart. 

Head table scene at luncheon addressed by L. R. Addington (left), Art 
Metal Construction Co., with J. S$. Luckett, Jr., Toronto, president Tor- 
onto Commercial Stationers’ Assn., and Al Hopkinson, Toronto, chairman 
of reception committee. 

Bill Vogel and Arthur G. Schaefer, Sengbusch Self-Closing Inkstand 
Co., with Victor Knight, $ R. Saunders & Co., Ltd., Toronto, and 
Merrill D. Hasty, mfrs. rep., Waysata, Minn. 

Don Cameron, president, Cameron, Mcindoo, Litd., Toronto, discussing 
display merchandising technique. 

Mrs. J. S. Luckett, Sr., Toronto; R. L. Warner, Mr. & Mrs. Eugene 
Charters with Mrs. Warner, all Montreal; and J. $. Luckett, Sr. 

Mr. & Mrs. Hugh L. Kennedy of Montreal. He is now president of the 
Guild and is vice-president and director of L. E. Waterman Pen Co., 
Ltd., Montreal. 

Mrs. Fred R. Smart, wife of Guild secretary-manager; Mrs. Charlie 
Lipman, Manhassett, L. |., N. Y., and Mrs. Leon Black, Goderich, Ont. 
R. S. (Dick) Greenwood, Toronto, a Guild director, with Mr. & Mrs. 
F. E. Yould, Truro, N. S$. 


New Directorate of Stationers’ Guild of Canada, Inc., in Official Photo... 


FRONT ROW, SEATED—Harold Hopkins, Saint John, N. B.; Gage H. Love, 
Toronto; Lordly W. Jones, retiring president, Hamilton; vice-president, 
Robert C. Denver, Montreal; new Guild president, Hugh L. Kennedy, Mon- 
treal; new vice-president, Robert Usher, Regina; first woman ever elected 
to Guild directorate, Dorothy Douglas, Port Arthur, Ont.; J. S$. Luckett, Sr., 
Toronto; Eugene Charters, Montreal. REAR ROW, STANDING—Lawrence F. 
Beattie, St. Catharines, Ont.; George Basil, Montreal; R. $. (Dick) Green- 
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weed, Toronto; Armand Toupin, Moritreal; Hugh Moore, Quebec City; J. S$. 
Luckett, Jr., Toronto; Bill O'Reilly, Toronto; S$. Tackaberry, Windsor; Don 
Evans, Ottawa; Guild secretary-manager, Fred R. Smart, Toronto; Arthur G. 
Lancaster, Toronto. Also on board but absent when photo was taken: 
Gordon Hogg, Vancouver; Pat Lane, Quebec City; Gordon Lowe, Toronto; 
R. P. Montminy, Chicoutimi, Que. 
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the red-Viser 








by Irving Settel, authority on retail advertising 


REACH AND SELL “WASTE CIRCULATION” 


® WHEN AN OFFICE appliances retailer advertises in 
newspapers or on the radio, his promotional messages will 
reach many people who live within the trading area of his 
store. However, these media also reach a large portion of 
potential customers who cannot possibly come in to the 
store because they live too far away. While they get the town 
newspaper and listen to the radio, perhaps they are influ 
enced by your message. But when it comes to buying office 
appliances, they might find it more convenient to buy at a 
nearer store. 


Mail Reaches Untapped Area 


This “waste circulation” as it is called by publishers, 
cannot be eliminated nor helped except by selling this large 
untapped area with mail order techniques. 

Many office appliances retailers have, in the last few years, 
set up regular Mail Order Departments. They have dis 
covered that thousands of persons who see and hear their 
ads in newspaper and on radio, cannot possibly make the 
trip to the store to make the purchase no matter how favor 
able the offer may be. These retailers have been successfully 
reaching this group with mail orders. They have uncovered 
a huge market and in many cases have increased business 
substantially. 

In addition to newspapers and radio, advertising by Direct 
Mail for a mail order business can be very successfully 
performed by any retailer if carefully managed. This medium 
is especially good since it permits the including of order 
forms, reply cards and other enclosures for the convenience 
of the recipient. With direct mail, you can sell office appli 
ances by description, by illustration and then close the sale 
forcefully. 

Is it possible to create direct mail pieces which will 
produce more sales? It certainly is, and all it takes is the 


following of a few simple rules. 


Rules for Selling Maximum Amount 


Assuming that you have a good list, one which contains 
the names of potential buyers, here are a few rules which 
can sell the maximum amount of goods to these people. 

1. DESIGN A MAILING PIECE WHICH IS EASY 
TO READ. Whether a postcard, a leaflet, a folder or a 
catalog, your direct mail piece must be designed so that 
even a child can read it. Simple folds, large typography, 
short words are essentials. You must make absolutely sure 
that your message will be understood by all who read it. 

2. MAKE IT EASY TO ORDER. Wherever possible, 
include a reply card or envelope. Make it simple for the 
customer to place money in the envelope and mail it. Have 
your store name imprinted on the envelope. Coin cards 
(cards into which coins may’ be placed and mailed) and 
blank checks may increase your returns. In any case, try to 
facilitate ordering with simple order blanks that require a 
minimum of writing for the customer. 
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3. OFFER A FREE TRIAL OR MONEY BACK 
GUARANTEE. Remember that people are buying a “cat 
in a bag.” You must offer some inducement to get them to 
order through the mails. Free trials or money back guaran 
tees assure the customer that he will get what he wants at 
a reasonable price. 

4. ASK FOR ACTION IN THE CLOSING. Your 
purpose is to get action, to get orders by mail. Use every 
possible persuasive method to get people to act. It is abso- 
lutely necessary to suggest action on the part of the customer. 
Terms like, “Order today,” “Limited Supplies,” or “Good 
until such and such a date,” will promote immediate action. 

5. GUARANTEE THAT A REPRESENTATIVE 
WILL NOT CALL. Fear of a possible salesman calling 
has lost many orders in the past. Most people, especially in 
rural districts, have a fear of salesmen and will do anything 
to avoid having him call. Make a definite statement that no 
one will call, that the merchandise will be delivered and 
that is all. 

6. IF POSSIBLE, OFFER A PREMIUM FOR QUICK 
ORDERS. Most customers still like to get something for 
nothing. Special discounts, pencils, blotters, calendars, and 
similar items have been successfully offered to stimulate 
immediate sales. 

7. ENCLOSE MORE THAN ONE ORDER BLANK. 
It has been proven that two or three order blanks can in- 
crease orders substantially. Very often, a customer will 
misplace a blank and a second will serve the purpose of 
ordering. Or, there is a possibility that the person will give 
the second blank to a friend who may also order your 
merchandise. 

Yes, it is possible to reach your “waste circulation” with 


mail order . . . if the advertising is done efficiently. 








Step-up Special . . . Royal Metal Mfg. Co. of Chicago reports an 
encouraging response to their special step-up platform display of 
posture chairs in their Michigan Ave. showrooms. The unique dis- 
play permits minute inspection and testing by the customer and 
the colorful hues make an attractive pattern. 
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exclusive with Panama-Beaver'! 


PANAMA COPY-HOLDER BOX 


saves typing time + cuts office costs «+ folds neatly away 


It's a wonderful idea—Panama's alone! The new Panama COPY HOLDER 

Box serves a dual purpose: keeps your carbon paper handy, keeps your copy 
material upright and in full view. Helps prevent eye-fatigue .. . speeds work. 
No heavy, bulky contraptions . . . no unnecessary desk clutter: the 

Panama COPY HOLDER Box folds up neatly under the box lid 

after use. And if costs nothing extra! All this plus America’s 


sharpest-writing, cleanest-erasing, smudge-free carbon paper, too! 


Have the Panama-Beaver representative show you the 


exciting Panama Copy-Holder Box! No obligation, of course. 


62 47 
PANAMA-BEAVER 


Coast to Coast Distribution Name 


— Mail Coupon NOW! -~ === 


MANIFOLD SUPPLIES CO. 
19 Rector Street, New York 6, N. Y. 
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MAnIFOLpD Supp.ies Co. 


Company Address 











Zone State 
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/ Please have the Panama Beaver representative 
VOU CH | oe show me the new Copy Holder Box. 
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19 Rector St. New York 6, N. Y. 


City 
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Can't Keep A Good Man Down 


Gene Mitchell, A Veteran for 27 Years 





@® WHEN A STATIONERY 


salesman looks toward the door to see 


store 


a man in immaculate blue pin-stripe 
suit and Homburg hat entering, he 
calls out, “Gene Mitchell’s coming,” 
and the owner or manager steps forth 
with his special warm handshake for 
visiting royalty. 

Mr. Mitchell, who was born in 
Louisiana, Mo., is a vet of 27 years of 
making the circuits in several Mid 
Western states. He is still working 
his territory in spite of a serious illness 
3¥, years ago, and still doing a fine job. 
E. J. “Gene” Mitchell, sales representa 
tive for five national concerns for many 
years, has a lot of what it takes to gain 
the admiration and warm friendship 
of a host of people in the trade. 

After attending the public schools 
of Louisiana, Mo., and St. Louis, Gene 
began his business career back in 1908, 
46 years ago, on the city order desk 
with Geo. D. Barnard Stationery Com- 
pany, St. Louis. Later he had a bit of 
traveling experience, and then returned 
to St. Louis to sell locally for Shaw 
Walker Company. 


Travels in All Weather 


For the past 17 years his travels have 
taken him through Illinois, Missouri, 
Kansas, Nebraska, North and South 
Dakota, Minnesota and Wisconsin. In 
zero weather and _ shriveling heat, 
through flood basin and dust bowl, he 
averaged about 50,000 miles a year until 
three years ago. During the same 17 
years he ably represented Hoosier Desk 


Co., Jasper Seating Co., Photo Mate- 
rials Co., Sun Rubber Co.; until three 
years ago, Geo. B. Graff Co., and Trus- 
sell Mfg. Co.; and more recently, Con- 
voy, Inc. 
Recalls Early Experience 
He recalls that one of his most in- 
teresting experiences was during his 
early travels when, as a young squirt, 
he introduced Levison & Blythe Manu- 
facturing Company products to the 
public schools, large and small, and to 
school supply distributors. Among the 
many rich and interesting friendships 
he made, one who holds a soft place 
in his heart is M. W. Knoblauch, vice- 
president, Farnam Stationery & Supply 
Company, Minneapolis; and also the 
late John Brain, Sr., of Omaha, one- 
time president of Omaha School Sup- 
ply Company, and father of the current 
governor of the 8th Region, NSOEA. 


Likes Stationery Field 


If I had to start out all over again, 
Gene says, “I’d still enter the station 
ery field, because of the unusually high 
caliber of dealers and others with whom 
I’d do business.” He has met many 
happily successful men, some of whom 
originally entered the field with only 
experience and a little capital, and feels 
that their example has been a help to 
him. 

Gene’s business is his hobby also, 
and he is past president of Midwest 
Travelers Club and Northwest Travel- 
ers Club; a member of NSOEA, Sta- 
tioners Association of Greater St. Louis, 





E. J. “Gene” Mitchell 


Office Furniture Association of St. 
Louis, and Optimist International. He 
is also regional correspondent for Or- 
FICE AppLIANcES. His only other hobby 
is snaring a few big ones now and then, 
in some sparkling Ozark stream, or in 
the clear, blue Minnesota lakes. 

Gene and Mrs. Mitchell celebrated 
the 4st anniversary of their marriage, 
last October. They have one son and 
daughter: Barrett K. Mitchell of St. 
Louis, with Orna Metal Products Com- 
pany, who has two daughters, of five 
and six years; and Bette Lee, who be- 
came Mrs. Benjamin F. Bush last sum- 
mer. 


Shows Determined Spirit 


Gene Mitchell has been a very hard 
and steady worker through 46 years 
in the industry, until July, 1950. While 
making business calls in Peoria, Ill, 
he was hit by paralysis, a stroke of such 
severity that it would have defeated 
a lesser man. After five months of 
rest and recuperation, spurred on by 
an amazing spirit of determination, he 
prepared to hit the road again. To 
any suggestion that he would not be 
able to renew the rigorous life of a 
hustler, his reply was, “Show me why 
not!” 

With the devoted and untiring help 
of Mrs. Mitchell, who is now his chaut- 
feur, secretary, and business partner, 
he got back into the harness; and on 
a somewhat curtailed schedule is now 
riding the circuit, giving cheerful serv- 
ice to his dealer friends in the trade. 
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the new Smith-Corona 


KEYSET TABULATOR! 


\ BRAND NEW addition to the line of famous port- 

ables! An added luxury model in the Smith-Corona 

line. With the finest Keyset Tabulator to be found 

on any portable. Operation procedure is simple. 
. * 

Now more than ever Smith-Corona is the finest 
line of portable typewriters in America. It has long 
been a dealer favorite — because it costs less to sell, 
less to maintain. Now with the “Super” the line is 
bett r ft [ ever. 

* * 

Super” will soon be advertised nationally. 
See your Smith-Corona representative and get your 
share of this business by selling the complete line 
of Smith-Corona portable typewriters. 


FAST and FOOLPROOF — 


To set: (1) move carriage to first selected tabulat- 
ing location. (2) Press down SET key to set a 
tabulator stop at selected space. (3) Following 
steps 1 and 2, set as many stops as needed. (4) 
Now tabulate by pressing down the TAB key. 


To clear: (1) If you wish to clear only one tabu- 
lator stop, move carriage to that location and press 
down CL (Clear) key. (2) Continue to clear in- 
dividual stops in this way. (3) To clear entire 
tabulating set-up at once—move Carriage to extreme 
right, hold down CL key and depress the TAB key. 


Every bit of the tabulating process is done from 
the keyboard. No reaching or stretching. 


Smith-Corona Inc Syracuse 1 N Y Canadian factory and offices: Toronto, Ontario. 
Makers a f famous Smith-Corona Office Typewriters, Adding Machines and Cash Registers, Vivid Duplicators, Ribbons and Carbons. 
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Subdivision Guides! 


You, too, can increase your guide busi- 
ness 100% to 200%. Just ask your cus- 
tomers, (1) how many cards or folders 
they have; (2) how often these cards or 
folders are used, and (3) whether expan- 
sion is anticipated? You'll be surprised 
the number of times you will sell 40, 
80 or more subdivision sets. Try it! 


Available in self tabs, celluloid tabs, black 
metal tabs; Pressboard and bristol stock: 
All standard sizes. Quick service on spe- 
cials! 





FILING 





SUPPLIES 


E 
ce 
G 
hi 
It’s mid-year transfer time again. Good selling action O1 
now pays off now. Especially when you sell the [ 
GUSSCO Complete Line of Filing Supplies. 
ri 
In the GUSSCO Line you will find stock items for ea 
all your daily requirements. That means you can fill fil 
orders right from stock—no costly delays for you or 
e% 


your customers. 


Every item in the GUSSCO Line is made right. 
The stock is always sound and serviceable. Our mass 
production methods insure uniformity. Every item 
is priced to get the order. Our prompt, careful serv- 


ice will please you. 


Try GUSSCO Special Order Service. We have 
established an enviable reputation for prompt, speedy 
and careful handling of all specials. Send us your 
next Special. We'll prove it. 


GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, N. Y. 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Pat. Pending 
THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Every one of your customers wants to reduce the 
cost and increase the efficiency of filing and finding. 
Guide-O-Folders do just that. File clerks no longer 
have to wear themselves out hauling and tugging 
ordinary folders back and forth. Guide-O-Folders 
just glide along with finger tip ease. Faster and 
better filing and finding is the natural result. 


The adjustable tabs enable Guide-O-Folders to fit 
right in to present filing installations. The tabs are 
easily attached and changed at will. They make every 
filing system completely flexible. 


You will make new satisfied customers and new 
extra profits selling Guide-O-Folders. 


Use this kit! 


This handy demonstration kit 
will help your salesmen pre- 
sent the Guide-O-Folder 
Story in a practical manner. 
It is a sure-fire way to demon- 
strate and sell this modern 
way of filing and finding. If 
your salesmen aren’t using 
these kits, get in touch with 
us at once. 









DEMONSTRATION KIT 
ct 


GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, N. Y 
337 WINSTON ST., LOS ANGELES 13, CAL 


335 CANAL STREET 
WEST COAST REPS. — 


GUSSCO SALES INC., 
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Trademark 


Transfile 


STEEL FRONT FIBRE BOARD TRANSFER FILES 





Many of your customers will tie up their 
transferred records into bundles and toss 
them in a vault where they will be practi- 
cally inaccessible. They will—unless you 
show them the modern, low cost, TRANS- 
FILE way of keeping permanent and semi- 
permanent records right at their fingertips 
always. Made of heavy fibre board for 
economy, TRANSFILE FILES are so re- 
inforced that all the wieght of the drawer 
and contents is supported on steel. They 
can be interlocked and stacked as high and 
wide as desired. No tools, bolts or nuts are 
required. There is a size and style for 
every record requirement. 


3 STYLES « 1:3 SIZES 
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SYSTEMATIZER 

Art Steel Co., Inc., 

170 West 233rd St., New York 63, N. Y. 
rade at the NOFA 
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CASH REGISTER 


Victor Adding Machine Co., 
3900 N. Rockwell St., Chicago 18, Ill. 


The firm has developed a new " M 


Caskey Victor cash register 
needs of the small businessman. Known a 
X-61, the machine register r 
totals up to $9,999.99. It equipped 


exempt key for non-taxable sales and a 
ceived-on-account key. A r Jed are 
non-adding listing key r 

and paid out sums. It further provides four key 


which can be used for 
identification. 





MICRO-TWIN 


Burroughs Corp., 
Detroit 32, Mich. 





T a air simea 

3 5 and AST M 
pact c T ac ne 
d by Bell & H C ; d dq 
r 5 Anr " acnine 
de by the panies a recent 
NOMA ex t j A dua rpose 
Is k . Jocumer lItane- 
aq 6a pr ea the 
T M Twin a duces 
med d nts wit liring 
a T na ne J 13'/ 
23 n and 32 wide 

s0er screer - 


FURNITURE GLIDES 


The Bassick Co., 
Bridgeport, Conn. 


Released to the trade are thes« trated glide 
which, the company reports, enhar the appear 





ance of wrought iron furniture a - - <- 
protect floors and floor coverings. The bas: 

glides is flexible, permitting a n h wid 

bution of the weight of the art ented 


resulting saving on wear and tear t 
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METAL DESKS 


The General Fireproofing Co., 


Youngstown 1, Ohio 
A completely new lir 
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POSTURE CHAIR 
Royal Metal Mfg. Co., 
175 N. Michigan Ave., 
Chicago 1, Ill. 
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618—A leading design in the 
famous Taylor Institutional Line 






2805 — For the Traditional office of 
the Chairman of the Board 


4803— At home in any contemporary 
office or conference room 


an extra sales advantage 


CUSTOM PRODUCTION really increases the 
versatility of the Taylor line. This enables you 
to order stock chairs and specify custom refine- 
ments, yet receive shipment with production- 


line speed. 


48154%—The last word in 
executive posture chairs 


With this kind of service to depend on, Taylor 
dealers can offer a wide variety of special finishes 
and distinctive upholstery combinations to meet 
any taste or situation. It opens the way to 
profitable new chair sales formerly thought of 


as decorator business. 


Write today for a free illustrated catalog. 





4821 — Good design and 
rugged construction for 
seneral office use THE 
3901 — A high-styled luxury chair 
for a contemporary private office BEDFORD, OHIO 
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NEW PRODUCTS continued 


ELECTRONIC PUNCH 


Samas Division, Underwood Corp., 
1 Park Ave., New York City 16, N. Y. 


new hniar peed ele 


v AyuTOMATICcally kK TSE 
reducing speed eported by 
c Cc se :) at a Ta } 
)0 cards per >| te the complex 
5] a ation ac rd T Y 
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CHRISTMAS PACKAGE 


Dennison Mfg. Co., 
Framingham, Mass. 


ADDING MACHINE 


Regna Cash Registers, Inc., 
175 Fifth Ave., New York 10, N. Y. 


A new a rtment ot 150 pieces to reta 
at 25c has be Jed to the Valu Pak 


ad 
line. Called X9895, the package 





' , = a eee icine, | tine: ae ae 
The firm reports it has developed an add 
. iosure 5 ard ar T th 
machine that is compact treamlined ana Cc € 3 Aa tC d tray w 
i &@ transparent acetate a sFrOUNG wrapper. 
low enough ‘in price t 4 The 1 
; c he Venr " ne fs e ne rea 
small and medium size mpanie Regna t a d e regu 
}4 : | lar mt ) r+man?+ fo a. ' P 
states it practically ; - 
i heel d type re made and ta tra ; dow ¥ 
ing wheels an 7 1d 
pe v 


watchmakers and remaining part 
structed in Norway of shest quality Swed 


ish steel. 





PERMANENT CALENDAR 


Avog Sales Co., Dept. 609, 
34 Park Row, New York City. 





tirm recently announced its new The Gift of Pre 
jent permanent calendar whict 1 two piece patented 
which automatically changes the day ot the week a 
flip the numerical dater in the center. It comes ir 
ed yreen, blue and brown aqenuine Morocco leather and 
aor hed mahogany bakelite. The gadget measure 
9x2x3 inches with a package weight t 13 ounces. 





STENO NOTEBOOK 


Mohawk Tablet Co., 
1703 E. End Ave., Chicago Heights, Ill. 


PENCIL SHARPENER | 


vied analog annour } e ava at ‘ty t rs new Fred Baumgarten, ‘ 
ire Ou Ten rac r Ter K pecial tea 
adda Me mane. made eeneciolly fac fact teas 675 Cooledge Ave., 
scription. Th the first time Mohawk has used Atlanta, Ga. ‘ 
wire for a tablet f a 2 tall ‘ 
x pre n penc nar 
i fy thet speedily << 4 
p tat per m_ penc 
N.C.R. FORMS \ i pouch, it Sea 
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A new principle in multiple py t ne S. : with receptacle fo V 

is claimed by the firm for t+! new Arelarial Yar nag and rew cap ¢ 
Using 4 chemically-c sated paper developed by “teh =a ehaak | m Sed ple 2 A n as ort 
National Cash Register C the tine ot NCE Sharpening u 

—No Carbon Required for use with either ee f lightweight white metay — 
hand-written or machine re rd Tk sreatact | with replaceable raz r tee é 
asset, the company state the mplet blades. Available in display ss 
elimination of a separate ardt , 

tiple-copy form sets. It : 
the chemical coating proc: the tront and 


back of all the duplic 
Samples and detailed informat 
from the company, 
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NOW with Self- 
Adjusting Paper Feed 
—Keeps tape aligned 
at all times! 
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and here’s why: Sensational! That's the only word to describe the all- 
new REGNA Adding Machine! Streamlined as the 


newest cars . . . so low in cost it's a dream-come-true 
for small business owners. Lets many firms cut ex- 
penses and increase production by supplying a 
machine to every department, to every desk where 
adding is done. It took REGNA engineers years to 
; develop an adding machine of such supreme quality 
ne i ee at such a remarkably low price. It will take your 

, PY: customers only minutes to realize that the new 


sub-total and total printed REGNA is their ‘‘best adding machine buy'’! 
correction key clears entire keyboard 


lifetime handle construction 
scientifically designed moulded keys 
trouble-free performance... | 


wale minimum maintenance | Gentlemen: 
' : : Please send more information on the new Regna Adding Machine and outline 
] advantages of becoming a Regna Dealer. 


4 





® models with or without direct 
subtraction available 
ER ® revolutionary years-ahead styling 
® Swedish steel assembly... 
Swiss precision counters 
® fully automatic safety keyboard 


@ 
@ 6 


— ~~ = —--—— —— 


REGNA CASH REGISTERS, INC. 
175 Fifth Avenue 
New York 10, N. Y. 





@ 










play IN CANADA: Regna Cash Registe 
Utd., 704 Notre Dame St. W., Montreal, ¢ 








Business Equipment biepie gee ices es . ¥ wae a SS | 
é Toronto, Ont. 3 Address ee : eee ae. Po . M ll es 
-, OUTSIDE CONTINENTAL rge ) 
bw 07, Bergen, Norway, a a Zone_ State | 
hes ee tags 
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NEW PRODUCTS continued’ | 


NO. 51 CASH REGISTER 


The National Cash Register Co., 
Dayton 9, Ohio. 





T new No. 51 cash reg : and ba 
jned to operate instantly at a lignt any 
department key A atte Jep gd, th | 
] ada nto a tota f at departr aad nto The 1) 
€ prt Tora aad T a . Tota 
c r a recora Je the mach the 
"Y eipt add an + oa tnat ~ 
d t and identit bot erk and a nt on 
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3 . Atte pur a A nized, ¢ printed 
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made 3 purchase in each department rather than | w many i 
SAFETY LADDER lalla, wise MEE: Midlake Gguediicn’G: didesdd to av 
3 taster fr rding Other feature n 3 a reservoir 


The D. R. Card Co., dalled: indehaihen: Geiikebiie dite dots enneien acantiner 
829 Merchandise Bidg., easy date setting and individual lock contr 
Minneapolis 3, Minn. 


The Sturdi-Lite safety ladders 
in two widths and four res 
are once more in product 

with guaranteed 10 day de 
livery, the firm reports. The 
three and four step product 

an |8 inch width are equipped 
with either a shelf or basket 
at the top. The five and six 





PORTABLE CALCULATOR , 


The Hilner International Corp., 
2900 W. Eighth St., Los Angeles 5, Calif. 
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e Corexa portable 3 ator + mpar 
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step job in a 24 inch width atest importation tron witzerland N 
comes with a shelf only. Lad eleased to dealers tt jf t the U. S. Numbered 
ders have ball-bearing caster ng its many feat am mead 5 eltinlton ; 
on two rear leas and sprina recall to prev re t and nstantane Z 
loaded swivel caster on keyboard conversion 1 ar nt To quantity fF 
The forward legs are equipped ation. Hilner claims the new type of “motor bar 
with rubber feet which peration saves approximately 40 ps t 
securely on the floor when lad machine weig x pound 
der is mounted. 
EXTENSION LEGS ui 
PAINT CRAYON Midwest Folding Products, 
Joseph Dixon Crucible Co., Roselle, Il. 
Jersey City, N. J. epee agg eee re seals Tilia oe 
The firm announces the folding table lt reports the product make 
new paint crayon that eliminate t sim t nvert tiny tot tables to 30 inch dining table ana 
the mess and fuss of having to mark surface tables to 35 nch counter » matter of second 
with paint and brush. It table tor a 5 mpanying istrat ws the item betore and 
variety of tasks and markinas ars 31d to be attachment. The product was designed to appeal part 
permanent, fade and weather proof. The t hurche and institutior 
crayon is available in black r 
red, blue and qreen. 
INTER-OFFICE TYPEWRITER 
American Automatic Typewriter Co., 
614 N. Carpenter St., Chicago, Il. 
tT &@ new system by wi 
Typewriter are converted int ; etwork T TICE ana 
Gustria mmunication ha Dé mpletea 
erter atfacnments adapt the typewriter tor transmitting 
elV | muifaneous me Le Ww any per ry 
st , r n+ Ma hine r +h, Cable-Tvyr ; P + are 
nked together by an ordinary telephone cable and may be 
Tweer separate gepart ent wiTnir | DU Jing 
c " arate tructure Tl mpany . +a the attacr 
ment f Tices atfer the Ttelepr ‘ adie 810 Service can 
be nandied Dy any ele tr li ~onverted typewriter 4 
commodate any torm teeding attachment that can be fitted 
an electric typewriters. The Cable-Typist a may be 
witched off to return the typewrite t t tandard operation 
N pecial training is needed + perate the machines be 
cause a typist can work at her r ma peed n a standard 
Kkeyooara 
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It happened in Miami, but let Mrs. Madele 
Hutchins, high school teacher of that city, tell the 
story in her own words: 

“As I backed my automobile, which weighs 
4400 pounds, out of the driveway, I ran over my 
Royal Portable which I absent-mindedly left in 
the driveway. 

‘“This was one of your Quiet DeLuxe models with 
the Fiberglas-plastic Carrying Case. When I got 
out, | expected to find the case and the typewriter 
in little pieces, but much to my amazement, the 











Florida schoolteacher backs her car over 
Royal Portable; damage, *525 


case was just crushed in where I ran over it. I im- 
mediately opened it and pushed the case back in 
place. And, to my complete surprise, I found that 
there was only minor damage to my machine.” 

The damage, according to Mr. Semmelrath, 
Boulevard Typewriter Company, Miami, to whom 
Mrs. Hutchins took her Royal Portable for repairs, 
was only $5.25. 


Did we say “Rugged Royal’? Convinced now? 
Note: $5 for every true story about Royal Portables 
that we can use in Office Appliances. 


Rugged RUYAL portable—the typewriter 


of a lifetime for a lifetime 
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NEW PRODUCTS continued 


SPEEDMAIL 1001 
The Speedmail Co., 
1150 Griswold, Detroit 26, Mich. 
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NO. 130P CHAIR 


Grand Rapids Leather 
Furniture Co., Inc., 
201-207 Front Ave., N.W., 


SIDE CHAIR 


Blair Aluminum Furniture Co., 
Marietta, Ga. 








Grand Rapids 4, Mich. ated one of tt 
Mode! No. 403. It is, the t 

The firm's new Moderr $ 4 deally tad 
chair teatures adjustable dimer ecut wherein the p 
SIONS. Height varie fort p 
40 inches, depth trom 23 to 2é : 
inches, seat depth trom |9 t+ 
inches and the back 
adjustable from 20 to 23 
Width yf the chair is 27 inche 
and between arms it measur DUPLICATING UNIT 
+ erp 7: Kleenie Master Co., 

79 Madison Ave., New York City 16. 

Available t yeaier a new kind tT pre-assembDied 

T wr } ] 
. w ar | } T 
3 pany 5 ) c 
acking ee v rder —— 
k d that ponsit r smea 
T A >| Go | F 2 be an °| 





HAND CALCULATOR 
Facit, Inc., 


500 Fifth Ave., New York City 





de nea 3 
t nesse Ww } 
ntia whe 
TIME SWITCH a problen 
Paragon Electric Co., 4 — wes 
: ‘ - 6 
Two Rivers, Wis. ee 
New flexibility and hand 





ness are claimed by ft} 
pany for their 3700 

switch now being introd ed + 
dealers. The unit ha peen ads 
signed to provide automat 
control for all make 


ROCKER SMOKER 


dow air conditioner The de 
vice turns on the conditione Whirl-O-Matic Inc., 
TaMTaetoe Wc. The 22 W. 19th St., New York, N. Y. 


stays late to turn it 





seven day dial allows for d The firm has a inced the addit 
ferent settings for each day a rocker type t t ne of smoking stands. De 
well as Sunday and holiday cut will not tip over or fa ver when bumped into, t ke 
outs. The new 3700 seri ntains a spring mechanism near the base of the 
enclosed in a drawn steel ca auses the unit to rock rather than to fall. It then sprinas back 
finished in a neutral ! t t riginal upright f tior The new stand 
blend with modern de ame whirling d Jevice { the removal of butts and 
) J W M moker F 3 
t nz “ ree na mar T Tana 
3 
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America’s lowest-priced 


“quality” business chairs! [om 
oat 
Why sell your prospects “just any” chair? ¢ Ty { 
Today’s aggressive competitive selling em- Hj 
phasizes the importance of handling the <I 


line that offers more for the money. Com- 
parison will show that the WELLS “ARISTO- 


CRAT” Line offers just that! Here is a guest 
complete line of the most luxurious chairs 
ever presented. a 
Write TODAY for complete details. [ oni 
. . . and don’t forget, WELLS PAYS THE an 
FREIGHT! on shipments of 100 Ibs. or more. ) 
§ ad 
thick, comfortable 4 ! receptionist 





» 
i 
COMPTROLLER No. 224 
llustrated in elastic oS 


$579 





visitor 
Slightly higher in Zones 2 & 3 
— — 

Cc = 
o \ yi» C — 
\ ( ! — 
| an ZS 

4 Ye 

¢ : : G 7 
president director vice president junior executive comptroller debonair debonair 

















WELLS CHAIR CORPORATION 
Michigan City, Indiana 
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NEW PRODUCTS continued 







































SELFILE SYSTEM 


Aktieselskapet Nolbaek Eriksen, 
Tollbugt 6, Oslo, Norway. 


ng equipment was invented by eth, Nor 
na Taker tT world 
Jers that 
r x¢ re pened 
A letter in the 
rawn trom the 
; date 65 
Being mounted on 
e to another. TIME RECORDER 
: Re 4 aoe Th, IBM Corp., 
air 3D T ers. e a 
NE tay ag er 590 Madison Ave., 
ent matters. New York 22, N. Y. 
The sorter , 





M f atic at 

snce rder 
dv additiona 
states 
>| extra time 
aling f t, indicating 
k operat external key 
snd nm xible record 
attendar t These 
al gad are available 
Idition hand trig- 

Trig r 3 itomat 
positioning and ng of the 
qd and te-by-minute 
smmir ndard in all 

MA rde 


GEORAMA LINE 


»Bolta Products, 
POROUS PRICEMARKING SETS Lawrence, Mass. 


Ronald K. Duke Co., Solid rs in natural pastel shades @ 
5464 Alhambra Ave., now being teatured in a new Ge rama li 
Los Angeles 32, Calif. being introduced in Bolta-Wall vinyl w 


covering. Having a slight leather-like textu 


Two new por pricemarking sets fea the new material comes in 1 j00ds fo 

ture plastic handles, plastic trays and a in reet ral, bayou green, plateau 

ealed index cap tor easy identiticatior sierra blue and aquamarine ~ Colors 

and selection. Both sets are packaged said to be highly fade-resistant and will m 
mplete with porou Pricestix n inted chip r TiaKe The mate ; sn be clean 
a sturdy yntweight pilast 390, by wasning wit! ap ana water ana ne 

Handigrip pad nk onditioner and a no refir 

band pricemarker. Pricestix rest on an 

agitator pad when not in use. The smaller 

CARICASE [...... 


Marwol Products Co., tix, numbering from 8 to 50 as well a 
7048 N. Clark St., Chicago 26, Ill. a selection of combination prices such a 


2/25. Tapered heads and long handles 
Designed to provide the traveler with ar are said to permit pricemarking in hard 
extra suitcase when needed, CariCass to-reach spots. Heavy ink-absorbing p 
made of sturdy kraft board and dé s rubber mountinas are desianed + CARBON PAPER 
rated with a light tan linen finish. Mea jive a multitude of impressions with eact Mittag & Volger, 
uring 20x 14x 6!/>_ inche weig! KING ve ihinedlaeed res are Div. of Burroughs Corp., 
pounds. It comes folded flat and availa ve company Park Rid N. J 
easily set up by the er. Nation-wide trom Con Jated Stamp Mig. | wit ” ray ve a 
distribution is being planned Se ffices in Chicaa ies. Mak ty of A new pen or per srbon paper whi 
is being marketed to reta T OF pring Valley, N. ¥ produces trest py that cannot be smudgé 
has been announced by the company. Mf 
taq ain t represents the first bas 


A. B. Dick Co., Dick etek aan wrbon develonl 
5700 W. Touhy Ave., Chicago, Ill. without the use of a back ating Calle 







“roy u 
Available in lea nd tt e, and without film topping and red 
new, dark green ser tT mimeograpn stencil sheet The company 
states the mat fir f the eets reduces glare to a minimum and 
that visibility in typing and prootreading is heightened by the 

r 


contrast in c r between the ster and white cushion sheets. 


No other file at this low price has this really full suspension. 25% 
more filing capacity. The last folders in these files are as accessible 
as the first. Smooth gliding drawers, spring compressors and guide 
rods. Olive green or Cole gray baked enamel finish. 


< FOUR DRAWER Letter size $39% 
14%" wide, 524" high, 26%" deep, No. 204 
F.O.B. YORK, PA 
LEGAL SIZE 
17%" wide, 524" high, 26%" deep, No. 504 $49.95 


Plunger type lock that automatically locks all drawers, 
$9.00 additional. 








FIVE DRAWER LeTTER SIZE $5 9% + 
14%” wide, 60” high, 265%” deep, No. 205 


LEGAL SIZE FIVE DRAWER 
17%" wide, 60” high, 265%” deep, No. 505 $62.95 


Plunger type lock that automatically locks all drawers, 
$10.00 additional. 








TWO DRAWER LETTER SIZE > 
14%" wide, 3042” high, $ 95 
24” deep No. 202 


LEGAL SIZE 1734” wide, 301” high, 
24” deep No. 502 $37.95 


With lock that automatically locks 
both drawers, $4.25 additional. 











JOTOGRAPHS OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 


COLE street EQUIPMENT CO., INC. 


NEW YORK 285 MADISON AVENUE *© CANADA 










COLE’S NEW 
























With plun 


The “MERCHANT’S” File 


Just right for your office. A file cabinet, 
storage cabinet and a concealed secret vai 
all in one. Made of heavy gauge steel. Co 
tains: two ball-bearing letter files; a draw 
for cancelled checks, or 3x5 or 4x6 index cart 
(3200 capacity); two adjustable compartmer 
under lock and key; a steel safety vault doubl 
protected by Dial-lock plus an extra ouf 
door under lock and key (only YOU know # 


Me. 1370 49 vaults combination). 3212” high, 3012” wid 


With plunger-type lock that automatically locks 7 deep. Cole gray or olive green bake 
all drawers No. 1370PL $57.45 enamel finish. 





Cabinets listed on this and opposite page available in grained Mahogany, Walnut or Knotty Pine finish at $12.50 additiow®® “EXECU 
Bstead of | 


Mo. 1878 





CUTS OR PHOTOGR OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 


o>) 
i 


COLE street EQUIPMENT CO., INC. 


COLE STEEL INTERNATIONAL 


NEW YORK 285 MADISON AVENUE © CANADA 3550 ccrepin street, ONTARIC N 


















ACTUAL SIZE 
OF LOCK 


= 


= 


) ul 4/ ge 

' The “EXECUTIVE” File 

wi, Contains: Two ball-bearing letter files; two storage compart- 

log, «= ments under k and key; two drawers for 3x5 or 4x6 cards 

“Up 6400 capacity), a used for cancelled checks; plus a secret 
vault. 372" high, 30%’ wide, 17’ deep. Cole gray or olive 
oreen. $ 95 

= No. 1478 59 

With plunger lock that automatically locks all drawers, No. 1478PL $67.45 


et, 
va 
Co 
awe 
— 4f 4i e 
carr The “DIRECTOR” File 
nef These files will pay for themselves by preventing petty pilfer- 
sub age. Contains: three ball-bearing letter files; two adjustable 
storage compartments under lock and key; plus the secret vault. 
out 3742’ high, 3042” wide, 17° deep. Cole gray or olive green 
w ft finish. 
No. 1473 
ake 


With plunger lock that automatically locks all drawers, No. 1473PL $61.45 







The “DIRECTOR” File with legal size instead of letter size drawers, 


cage “EXECUTIVE” File wit! i 
Jitio = E” F th legal size NO. 1873 esssosseerrseen , — 


Mstead of letter size drawers, 


he. 1878 $69.95 No. 1878 and 1873 available with plunger locks at $7.50 additional 


SEND FOR OUR LATEST CATALOG 


COLE steex SQUIPMENT CO., INC. 


NEW YORK 285 MADISON AVENUE - CANADA 




























FREE 
A set of interlocking stackers anc 
furnished FREE with each Pronto # tr 
They interlock securely for stacking | ee 
as high as the ceiling. 
I 
PEE 
save with PRONTO sar 
Ruggedly built of 275 lb. fibre board, , 
reinforced with steel on the shell 
and the four corners of the drawers. y 
Beautifully finished olive green steel drawer fronts 
match your regular active files. Typ 
Single Carton 
Used for | Width Height Length | File No. Lots Lots Vv 
*Letter Size 12%” 10%” 24” | 1210L $4.45 ea. $4.35 
*Legal Size 115%" 10%" 24” | 1510L 50 ea. 5.! 
Check Size | 9%" 4M%4" 24” | 1941L ea. 2 YW 
8x5 Forms (2 rows) | 107%” ou” 86624" 108L 4.25 ea. 4 iy 
Freight Bills 9" ey 24” | 1971L ea. 3 FOLLOW BLOCKS 
" ba P 45 90c¢ ADDITIONAL 
5x8 Forms 8% 5% 24 1851L ea. LETTER SIZE $4 Piste sas ony size 
4x6 Cards (2 rows) 1278” 5 24” | 1245L ea. $560 
*Ledger Sheets (12%” 12%” 18” |1212M ea. LEGAL SIZE 
*Packed 6 to a carton — All others, 12 to a carfon CHECK SIZE $3 00 
WRITE FOR LATEST CATALOG SANITARY BASES — Available for every size Pronto .... $3” : 
i 66 
‘ ss < 
4 
J 
), ; OA — 
STORAGE FILES PRONTO FILE CORPORATION, 285 Madison Ave., N. 
CANAD COLE STEEL INTERNATIONAL, LTD. 
’ 329 DUFFERIN STREET, ONTARIO 

















= must be a reason 
why so many dealers who 
once try WRITEMASTER 

Typewriter Carbon Paper 


order it again and again. 


It may be the sharp, 
clear copies produced by 
WRITEMASTER’S all-rag, perfectly 


inked Typewriter Carbon. 


It may be the ease of handling 


and the cleanliness of WRITEMASTER’S 


rs 


: treated back 
‘ing 


It may be the friendly cooperation 
samples and other sales aids. 


It may be the complete line of weights and finishes that simplify the dealer’s carbon paper problems. 


Typewriter Carbon Paper. 
Write for samples today. 


Whatever it is, you will surely benefit by investigating the advantages of WRITEMASTER 
\ For the finest in typing—we suggest WRITEMASTER Ribbons. 


i PEERLESS-IMPERIAL CO., INC. 


28 Peerless Place, Newark 5, New Jersey 





60 


= 99 
é6 je 
healt ( 4 real JV, metu ce > zi Ribbons, carbons, spirit and gelatin duplicating 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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NEW PRODUCTS continued 





AZOGRAPH PROCESS 


A. B. Dick Co., ; 
5700 W. Touhy Ave., Chicago, Ill. 








Azograr s new rt Juplicating process de 
peeaq and re y and 
nd for the opera ake 

duct c 50 early pie 
and t t work Az 
. by ne epa 
W Cc r y ; nD | " the 
Transte neet. A aste ne ced 
an r sneer ted with a | t wn 
3 r me >| r 
' Key a r atina 
1er +t +o the back f the master sheet in a verse 
SP-575 CHAIR nag Tw Juplicat made by A. B. Dick for the new 
me : are +h; Mode 230 Azoagraph duc stor illus- 





Aluminum Seating Corp., trates? herd: ahich.ic abeiidielle emerated andthe Ma: 
17 S: Cherry me 220 hand perarea model. Feedina any ze automatically 
Akron 8, Ohio rom =f t ara T 9 x 14-inch paper the Mods 23 
A fixed back posture chair ir ind readies the master clamp for re-loadin 

aluminum, the new model has a 
foam rubber back and seat, + 
latter of which is I'/ in 
thick. Other features include 
brushed natural satin alumin 
finish on exposed structural part 
and ball bearing casters. 
following adjustments .can be 


DESK LIGHT 
M. G. Wheeler Co., 
Greenwich, Conn. 








made: raising and wering Sight-light J n 
the seat; raising and wering tudy task 3 a 
of the back; structural back sur fice use. 7 amp | 
port may be inclined to and Bs75 OF oven, work 
from the seat by the handwi — within 20 | 
and the angle of the back as been equipped we n 
may be inclined for back base and a 360 rae | 
by finger-tip adjustment. all standard 
all Fine-Rest chair the | 
is available in a wide assortment | 
ii andl tase "4 ECONOM-AIRE LINE | 
Western Manufacturing Co., 
532-544 N. Highland Ave., Aurora, Ill. 
No. 5000 Econom-Air now , svaila | 
n two sizes. One 3 double pedest Ind base | 
flat edge, fl r 
pedestal mod k 2 Con | 
ra n A re | pa | 
na on € =) ] 
$5.00 t on p | 
arrie three and as | 
me p ed mnaard 
Armstrong d ad- | | 
ak 9 to 30! | 
y glid he L 
andard c 5% a 
sdditional or pped | 
SU ready 











CUSHMAN & DENISON, 153 W. 23rd ST., NEW 
YORK II, N. ¥.—T! npany t 4 
f rn : far their F Mast 





ear, plastic tut t is 
handling e pens and 
nger of humidity sx nq the t. Tips 
will retail at 15 cents each, or 2 for 25 cents. 


. 
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No film 
needed with 
Soft-Green 
coating 





: | 
| | 
| | 
| | 
: 
| ne ee 
> | eer o / 
Pai ~ ee 
, —_—— | 
) / \ €_ 2 Radical Improvements 
\ Sinaia 
| \ \ > 
| | J \ \cee ww | 
\ ( ~~ ) 
| ‘. \ \ 
| as “nag ) | 
| on > I 
ms ! 
| The BDC stencil is not just another duce eye fatigue and decrease errors. 
| stencil. Two radical improvements Copy is black on the Soft-Green back- I 
result in a genuine advance in stencil ground for proofreading as effortless | 
| design. as reading a typed letter. | 
(1) The BDC stencil has the carbon Remember too, the new BDC coat- | 
| cushion sheet factory-attached. You ing never clogs the typewriter and | 
| need never save a used carbon or’ produces the sharpest impressions | 
| insert it in the stencil. The BDC sten- with all makes of mimeograph | 
| cil is ready to type as soon as it’s machines. | 
removed from the box. For samples and complete dealer | 
| (2) The exclusive new color, Soft- information write Bohn Duplicator | 
| Green, was laboratory proved to re- Corp.,444 Fourth Ave., New York 16. | 
| | 
———_ > qn cam Gun qmnamnamnamem git mime 


Each stencil 
comple te 








including 
carbon 
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DAVID KAHN, INC., NORTH BERG 


A pen and pencil ‘‘departme 
ff firm + catcl 
€ + Wear 

| ) ) at “ 
} Ne | 





BURROUGHS CORP., DE- 
TROIT, MICH.—The 


recently released t 


ompany 
its dealer 
organization a 5-color window 
display. The 
designed to help introduce 
the new Director ''200" adding 


machine line. The sleek d 


compact unit 


play offers an invitation + 





customers to try it it. 


AURORA EQUIPMENT CO., 
AURORA, ILL.—A new book 


hat deta how + ay 
1 | 
y r 
n ] ac 
npa 
L fact 
| Te 








COLUMBIA RIBBON 


INC., GLEN COVE, N. 
init beina fered d 
nd f C Dia 

na =| 

rv Jispla 

1ea 

} ra 3 

r | = 





WEBER COSTELLO CO., CHICAGO HEIGHTS, 
ILL.—The firm recently released a new product ir 
formation manual entitled How + P Chalkboard 
Chalk, Erasers and Bulletin B T 

designed primarily to aid dealer 
making their personnel rn 
better informed nthe 


booklet. A py w | be rv 


— SALES STIMULATORS continued 


SAINBERG & CO., INC., 37-43 WEST 26th 


ST.. NEW YORK 10, N. Y. y 
trated in black and whit 
Ind price The ? Ww ata 
N 54 K | | 
] 2a T 


EN, WN..J. 


THE MILWAUKEE 
CHAIR CO., 3022 W. 
CENTER ST., MILWAU- 
KEE 45, WIS.—A gold 


TAaliog Teature 
f Relaxator 
ha Billed 
World M 

Ot 
y Gescl 3} ana 
ated. Ad na 
4 » 
mais + 
eq F 
y. 


& CARBON MFG. CO., 
Y—A new point-of-sale 


peed 





SPEED-O-PRINT CORP., . 
VE.. CHICAGO 13, 


LARCHMONT A 


ILL.—Lav rd 
14-page Ta ‘ 
"te 
The 
tr c 
de j 
rmat 
ac 
catir 
Sex } 
per 
yroauct 
eproa A 
p ] 
The book 
7 


ART STEEL SALES CORP., 
233rd ST.. NEW YORK 63, N. Y.—Ar 


strecTive 





isol W 


new 


poTi the 





170 W. 


c 


yrket now 
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0 


een 


od 


}REINFORCED- 


for Longer Wear / 


fam Duo-lop...reinforced where the wear is greatest...at the top! 





ROUNDED CORNERS — 7 


ns 
ket 








Offer your customers the very finest file folders Write us: The Weis Manufacturing Company, 





available today — Weis Duo-Top File Folders. Monroe, Michigan 
The double thick top is certain to score a hit #8 point, 9¥4 point ond 11 point. In Single Top 
with them. And the rounded corners, they'll find also 14 point. 

they won't break or curl. You can offer them a 

complete selection of tab positions in three 

popular weights* of manila stock. Single Top 

File Folders? Yes, we have a complete line of 


Single Top File Folders and in four weights. 
Want more information on this Profit Laden Line? MONROE, MICHIGAN 
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W. A. SHEAFFER PEN CO., 
IOWA — I 


FT. MADISON, 





JOHN HANCOCK PEN CO., 
BROOKLYN 16, N. Y.—The att 


wiNdOW nlav nit ara 


niger Gener isly 


new Fineline pyramid counter APA os 


card, like the 
it displays, boasts 
pacity, the firm 


"500" ball ¢ 


states. | 


extra ca 


The 


card, in attractive yellow, black 


and red, 


sizes, one holding 36 pen 
the other 72. Cards 


able with ut 
order of Fineline 


BROWNE-MORSE, 
—Featured by 
showing an attractive 
sleek lookin 
turned 


MICH. 


four 
chure ji 
pastel pink. It 
nant features 
of office files. 





CONSOLIDATED STAMP MFG. CO. 
WASHINGTON BLVD., CHICAGO 6, 


catalog of marking 


company. The new cata 


ces mand 


modern 
many items are 


book features a fiv 
dealer's convenience. 


AC 


also are shown. 
a broch 


cessories 


ire on Ever 
and Catal! 


available from the 


is available 


are ava 
charge with 


a 


7 moderr 


“1 


+ the tirry 


aev 


marking dev 
amply 


-pade 


n Tw 


MUSKEGON, 


trate 


INC 
ILL. 


1123 W. 


j 


Type face 
7: 


—K 





HIGGINS INK CO., 271 NINTH ST., 
BROOKLYN 15, N. Y.—A npletely re 
vised pri teamed up wit trad 
aiscount ft 


to the trade 


INC., 


r $2.00 and ref 


The FRITZ- CROSS CO., =, PAUL |, 








Me. $99 « esl npr 
ompan Marking Devices 


SALES STIMULATORS continued 












120 MONROE ST., 
inter a ara 
nt t lors 
Wit ape 
5 Ww pen 
Y a TO 
mar ® ered K 
cartrid 50c. TRIANGLE SHAPiD f 
~ wneae ro nr 
na ) rows hmcee cay 
> @reaness ~ smoure 
wmstany stagtns 
em new 
mers ate = 





2a an d carry 


/ 
Orman pres oy 







WORLD'S FlnesT inx 





CONTOURED TO : 
















t. Mod mn 
jrapner 

1400 

cod 


FELT-POINT PEN DIV., 
MACHINE CO., BELLEVILLE, 
Marsh 77 Felt Point Pen di: 
blue and black 1 witl 
teatures the tree G kie C 


play 


and lettering as we Is C re 
Marsh 77 pens. On the reve f 
play is complete intormat 
prices, selling 

and reorder p 

ales 


person. The dist ay 
can be set up 


MOSLER SAFE CO., 


MARSH 


STENCIL 
ILL.—The 

in attractive 
back. It 


drawing 


new 


on the 
t the dis- 
products, 


procedure 


enience of the 
No. 54-7790C 


> window or 


320 FIFTH AVE., 


t can be hung up through a | vided for 
that purpose. It is part of a jozen No. | § 
Personal Set deal. When the pen i ld off the | 
card, it is placed in the set | h the can 
f ink and extra felt points. 
Arent ADHESIVE LABEL CORP., MONROVIA, CALIF. 
packa } F-line Kum-Kleen self-ad 
ight three lor display box designed for 
pack esses the convenience of t 
and ca istrated directions 
box. The firm points out the adaptab lity 
play All boxes come seaieda 











NEW YORK CITY I—Advice on the safest 
methods of ) und record handling for 
od store i n in a new § 
illustrated tt rk 1ed by the 
company. It outlines 25 handling 
ana describe irrency 
protection t tores. For 
pies, write t mpany 
' 
' 


PRECISION MFG. as, 





831 CHICAGO 


AVE., iq teabgae ILL. ed in the 
mpany T é e trade 
its ven tractive 

tubu Tumefs. 

Prec : iff proot 

atin r rim Jern desks 
and We | are 
ght and rk brow 

persimn ory a 

re 








IN’ 


0, 








Liew 





ne 


















































ICIL 
new 
ve 
IT ee 
dis 
j \ 
>| ire 
IOC a) 
14 
lo. | 
can 
2 
en) 
— 
v Built better to last 
- longer . . . that’s why 
AVE., 
cated more and more people who 
y for buy office equipment specify 
the Invincible metal filing cabinets. So, 
a cash in on this Business Engineered line. 
Fos Learn how you'll paint a brighter sales picture 
when you display and stock these popular 
products. Write today for details. 
-AGO 





ee 5 
Trade § 
3 tive 
| desks | 

are 


Office equipment for better business living 
INVINCIBLE METAL FURNITURE COMPANY ® Manitowoc, Wisconsin 


7/54 OA—7/54 





Drawer with front removed shows tre- 
mendously strong construction, with 
smoothly finished edges and interiors. 


Remember! 


Your profits are protected under 
Invincible’s dealer sales policy! 


@ Invincible relies on you to do 
the retailing job. We do not sell 
directly to the consumer. 


@ Outstanding design and con- 
struction features make more sales 
for you. 


@ Invincible products are backed 
by a national advertising program 
in leading consumer and trade 
publications . . . with all in- 
quiries directed to you. 


~ Only INVINCIBLE 


offers you these great sales-clinching features 


or bigger Sales | 


sell INVINCIBLE 


BUSINESS ENGIVERRED* 


i ae! 







a 





Invincible’s unique ball-bearing sus- 
pension housing, which insures 
‘feather-touch'’ drawer operation. 





With Invincible's design, it's easy to 
add inserts and insert drawers — to 
suit any filing requirement. 








The original Concealed Safe Unit — 
available in 2, 3 and 4-drawer filing 
units — provides maximum security 
for confidential material. 
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SALES STIMULATORS continued 





ORNA METAL PRODUCTS CO., 2412 S. SEVENTH ST., 
ST. LOUIS 4, MO.—Th. w N 5! stalog ve the 








| 
wn 
Wetieaer 
THE THE H-O-N CO. 
UNIFILE eee 
MUSCATINE, 
SPEED PRODUCTS eee bon 
CO., 32-01 QUEENS Sangre? 
BLVD., LONG ISLAND ~ BATES MFG. CO., ORANGE, N. J.—New 
corr 8. MY. counter and window displa nits | ng 
. r of the tirr + tinde are tindina 
; reaay sa 3 red 
. and two-t } 3 3 
a complete filing | sical Mike Ye gece rag, 
unit for you! mo Cavalier and : It 
n+ + r ) 12! x 18 
Only 1 be addré 
id 
A special package, doubling a t AULT & WIBORG CARBON & RIBBON 
display and shipping ntain ; DIVISION, 417 E. 7TH ST., CINCINNATI 
troduced by the firm for their A 1, OHO M Miagir the Wolf and Red 
No. 77 desk stapler. The | t fT LASALLE PRODUCTS CO., 2216 N. CLY- Writing H } the title s 12 paae 
package becomes a display back ! BOURN AVE., CHICAGO 14, ILL.—Carry booklet prod 1 by the pany to pr 
with an intriguing kangar 4 t stest in smok t and mote its specia han mal manitoldin 
pop out when the lid is folded int the tirn é } nhure amply ystem. Designed to ease and nplity the 
tion. The "77" line is shown in 4 trated and tully.d bed ir arbon py chore ta retary, the tale 
ing Jeweltone colors. The | k t nd white Ash tray na 2 nd Told in tat A WwW | 
display container holds f to please 1 td ninat division of Interchemical Corp. The firm 
Jescribing tt eat } tat re ] quest 


Surprise it respected but is an indispensable TelAutograph Appoints Keller 


factor in the successful and economical Roy J. Keller has been appointed 
(Continued from page 16 = PI 
; ntroduction and selling of everything executive vice president in charge of all 

“Within its many pages the whol ised in an office of a well regulated operations of TelAutograph Corpora- 
field of office management and modert business; that its circulation spreads tion, according to an announcement by | 
ity in office equipment is covered in a over the world; that its news, editorial L. R. Kurtin, chairman of the board 
manner that not only makes better ind advertising pages form an estab and chief executive officer. Mr. Keller 
business men and workers of its readers. ished ‘meeting place’ of manufacturer, has been with the company since 1924 
but proves that the men who managi lealer and consumer.” and has been in New York as vice- 
Orrice AppLiaNces are broadly versed Chen followed the answers that Mr. president in charge of sales since 1948, 
in all which pertains to the O Dare received from his inquiries. He also holds the position of secretary 
which it has become a_ recognized One of the approving letters was of TelAutograph and acts as security 
standard as a counselor and adviser rom Griff Glover, Dalton Adding officer. 

“The writer has had wide experiet Machine Company, whose classic arti During this 30-year period, Mr. Kel 
in the work of investigating advertising e, “Conducting a Sales Campaign ler has served as service representative, 
values of American trade papers, and in ill be reprinted this fall. In a St. Louis branch manager, Midwestern 
the whole of his experience he has ater letter direct to the publishers of division manager, Chicago branch man 
never met with such unanir el OA Mr. Glover said, “Do you know ager and then came to the New York 
dorsement as has been accorded thi that we have received 3,000 inquiries office as general sales manager. 
result-getting qualities of Or: \p from our pretty poor advertisements in Mr. Keller is a member of the New 
PLIANCES. your good paper and I believe it would York Athletic Club, Sales Executive 

“The letters were sent | urprise even you to know from what Club of New York, Larchmont, N. Y. ] 
known to the publishers and pr 1a out-of-the-way corners of the world Shore Club and is past chairman of 
comprehensive manner that not only is ome of them have come.” Larchmont District Boy Scouts. ' 
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month after month...cold months... hot months ...every month 


BORROUGHS products 


greet the eye and meet the purse 





Borroughs products know no season. Have you ever known why not cash in on this great line. Forget about any summer 
of any products in the office furniture line that came to the lulls. Write Joe Davis, Sales Manager, today. . let him tell 
front so fast and received quicker customer acceptance you more. Borroughs products have what it takes to make 
than Borroughs products? If you are not a Borroughs dealer, extra sales and extra profits for you. 


‘*DESK-HI”’ 
CABINETS 


3 models..without doors, with 
steel doors, or with glass doors. 
29” high—38” wide outside.. 
12” and 18” deep. They are sell- 
ing selling selling! How many 
shall we ship you? 












All units with shelv- 
ing feature sliding 
shelves adjustable 
without bolting. 





without doors 





WRAP RACKS LIBRARY SHELVING 


Available in three Three heights to choose from— 
standard sizes to hold 42”, 84”, 90”— shelves 914” 
6, 12 or 24 coats and deep (%" vertical adjustment) 
hats. —width of unit 36” outside. 








BOOKCASES AND © a 
STORAGE UNITS STORAGE CABINETS 





All units 38” wide outside. Avail- Choice of two heights (42” 

able in heights of 42”, 78”, 84’°— with glass or steel doors, and 

depths of 12” and 18”. Choice of 78” with steel doors only)— 

open or closed backs, single or two depths (12” and 18”)—all 
with glass sliding doors double face. units 38” wide outside. 


BORROUGHS MANUFACTURING COMPANY 


SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


3002 NORTH BURDICK ap KALAMAZOO, MICHIGAN 
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HERE'S WHY: 
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ih 
MADE DURING THE 
CK-TO-SCHOOL SEASON 






feature the remington 


QUIET-RITER 


and you'll get your share of this rich market! 


Six Exclusive features make the 

Remington Quiet-riter easier to sell! 
Only the Quiet-riter has Miracle Tab, that 
sets and clears tab stops from the key- 
board with ease no other portable can 
match, plus Simplified Ribbon Changer, 
Larger Size Cylinder, Full Standard 
Keyboard, High Speed Escapement with 
Accelerating Typebars and Super- 
Strength Frame Construction! 











' 


' 


You’ll be supported in this market by 
the biggest back-to-school advertising 
campaign in portable typewriter history... 
ads for the Remington Quiet-riter will 
reach almost every student and parent 





in your locality. Watch for details! 
Free Sales Aids . . . window displays, | 
envelope stuffers, ad mats... will help 
you tie-in with our ads... get your share | 
of back-to-school sales and profits! 





and don't forget to promote | 


VICTOR MAK-UR-OWN INDEX TABS 
during the back-to-school season 
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D There’s a bigger market—more sales and more 
profits— for you when you sell Mak-Ur-Own Cellu- 
loid Index Tabs and Tabbed Sheets. Available in 

> seven brilliant colors and three extensions. Can be 
cut to any length required for every indexing need. 
Free envelope enclosures, catalogs, and counter 

( cards to help you sell. Write for details. 





Remington. M€caracl. DEALER SALES DIVISION - 315 FOURTH AVENUE + NEW YORK 10, NEW YORK 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Blvd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bidg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, June 1 

The B. I. F. proved a good money spinner for those who 
exhibited in the office Some of the 
exhibits are described below: 

Hartley Electromotives Ltd., Shrewsbury. 
tape recording machine featuring a pencil-slim microphone 
with which the user can wander around the room as he 
dictates. The machine will record continuously for half an 
hour, can be re-loaded while still switched on, and can be 
controlled from the microphone. 

Amsel Ltd., Bristol. Rotary card files for the desk in single 
and twin form at prices from under £2. One of the smallest 


equipment section. 


A 28 pound 
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takes 350 cards, 3% by 2 inches, is 5% inches high and 
3% inches wide. 
Blick Time Recorders Ltd., London. Three improved 


recorders: the card operated Autoclip designed for offices 


and factories where it can be used for attendance and job 
costing; the Stafsine shown in a new black laminated plastic 
case for clerical staffs, enabling them to sign instead of 


clocking-in and out with a time card; and the Standard in 
a new modern-design casing, a mechanically-driven card 
recorder. Including initial outlay spread out over an average 
life, time cards, ink ribbons and regular maintenance, are 

Turn to page 177, Please) 
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B.1.F. Exhibits 

1. Vee-Three Coin Machine. 

2. Gestetner Cyclovane 

3. Remtimatic of Remington 
Rand Ltd. 

4. Imperial Typewriters Co 
Ltd., new typewriter de- 
signed especially for 


scientists. 

5. S. & B. Poultney, Ltd. 
new office furniture 

6. Howden, Ltd., Scotland, 
new desk 

7. New dyprints demon- 
strated by Remington 
Rand Ltd 


8. Abbess seating. 

9. Tape-Riter 

0. Rail-Ex, Ltd., filing 
1. The Cyclovane 
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No. 85 


Attractive, conver 


ient, two-co 
dated Desk Caler 
dar available now 


in both meta 
gray or wa 
plastic base 


No. 19—convenient size, 


book type calendar with 
dates in red. Available in 
both walnut finish plastic 
base and bronzé r gray 


metal base 


No. 13 Popular upright 
— 

style for general notes and 

datekeeping. Two-color pad 

with walnut-finished plastic 

base. Refill pads for all 


bases available 


No. 17—Deluxe book style 
Desk Calendar with sheet for 
Y2-hourly appointment spaces. 
Metal bases, bronze or gray 
finish. Also walnut plastic. 





Tear-Kleen Wall Calendar 


—— Large daily date easily seen 
at a glance from 15 to 50 feet. 
Four sizes. Backs handsomely 
embossed, green water-proof 
panel board. 







Desk Cihenders 


SELL THE 
LINE THAT 
SELLS FOR YOU! 


It's good business to sell Success Calendars. There are 
many styles—more quality ! More profit, too, because . 
people ask for Success by name—they turn faster, 

bring customers back in your store year after year. 
Don’t be satisfied with ordinary Calendars .. . 

Success gives you the successful selling line ! 








Success sets the pace for sales with 
attention-getting, sales-compelling 
messages in America’s Neen eng 
best-read magazines. Your customers 
have seen Success Calendars in their 
favorite magazines. 














New! Bright, colorful window 
streamers that pull customers into 
your store. New displays catch 
customers’ eyes ... bring you 

more sales—with Success ! 





IMPRINTED 
ENVELOPE EN SURES 
A yearly calendar with your imprint at 


the top. Keeps your name before your 
customers all year long. 


SEND FOR CATALOG SHOWING THE MANY SIZES AND STYLES AVAILABLE 


covumsian fy WORKS, INC. 





2300 W. CORNELL STREET, MILWAUKEE 9, WISCONSIN 
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Beauty 
in Wood 
by Mexicans 


By Mabel F. Knight 
Correspondent 


® “FOR 18 YEARS,” said Jorge 
Catala, “we have been in business in 
Mexico City, making the best wooden 
furniture for offices possible, and we 
feel that we have reached the top of the 
ladder.” 

The firm caters only to the upper 
stratum of business and political circles. 
Although they largely make only 
wooden furniture with leather trim 
mings, their products for offices are 
more costly than if made of steel, as 
they use only the best wood available. 
Banks are their specialties. 

It is almost impossible to miss their 
store at Palma 30 featured by an im- 
posing sign extending over the front of 
the office reading: 


REYES Y CATALA, S.A. 


Unparalleled Business, specializing 

in fine furniture for the office. 

Their factory at Lago Constanza 155 
keeps 125 employees busy supplying 
exclusive clubs such as the University 
Club. 

Of all the letters of recommendation 
received for their fine work one from 
the University Club on the Paseo de la 
Reforma, reads as follows— 

“Very worthy gentlemen: 
We wish to express to you our 
most gracious thanks for the very 
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Fit for a President . . . The Presidential Room in Los Pinos, Mexico’s White 
House, offers a striking example of the firm’s craftsmenship. 


excellent service you rendered us in 
supplying for our offices that splendid 
furniture which satisfied our Club. 
Attentively, 
W. Gullette.” 


There were more letters similar in 
vein expressing pleasure buyers experi- 
enced over purchases of their chairs, 
tables, bookcases, desks, telephone tables 
and kindred articles for offices. 

In choosing photos for this article 
they stated that the best ones available 
were of the Bank of Mexico in Mexico 
City. Their trade, however, is not re- 
stricted to the Capital alone as they 
also have orders from leading cities in 
Mexico. 

It is an all-Mexican concern. Jorge 
Catala, who did the honors by produc- 
ing photos, showing me the furniture 





Beauty and the Bank . . . Austere, but combining charm and servicibility 


is this office of the Banco Nacional de Comercio in Mexico City. 
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and relating business details, wished 
that his brother Mario, a member of the 
firm, would return before I left. His 
wish was gratified but Mario Catala 
merely emphasized what his brother 
had already narrated to me. 

They are proud of their products and 
the overseers in the factory see to it that 
not an inferior piece leaves the factory. 

Drop into the showrooms on Palma, 
which are not far from what might be 
called the center of the city, and there 
one will see the products of their crafts- 
manship. 

They are very proud of the rooms 
they furnished in Los Pinos, the Presi- 
dential offices, and what might be 
called the White House of Mexico. 
There was a large and beautiful desk, 
well stocked bookcases, chairs with 
leather trimmings, and behind the desk 
were resplendent flags, both of the pres- 
ent day and ones of historical interest. 

The furniture for the offices of the 
Banco Nacional de Comercio, S.A. was 
a bit austere but of compelling beauty. 
One could sense the business contracted 
there. Another office in this same bank 
lived up to its counterpart as seen in 
the first office. 

Reyes y Catalan have designers to 
consult with clients so that if there is 
any change desired in their usual stock, 
they can make it. Their imagination 1s 
given full sway. The furniture is fin- 
ished so thoroughly that each piece can 
be used as a mirror. 

It is getting to be quite a business 
making furniture for offices, and each 
firm takes pride in offering to their 
clients the best possible for their money. 
And Reyes and Catala are no exception. 
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| New Orleans firm turns “Big Steal” into Big Dea 
7 
esi 
be 
-—_ New Mosler Grocery Promotion plays important part in “Having this new Mosler grocery promotion material at 
esk, helping MAIN OFFICE Company turn $230,000 robbery the time of the robbery was a big help,”’ said Mr. Miceli. 
vith of Schwegmann’s Giant Supermarket into profitable sale “Needless to say, we're continuing to make the most of 
lesk of Mosler Money Safes! the promotion, and we’ve turned up plenty of additional 
res ; ve sales and leads because of it—and because of the experi- 
ot THE GEN rT EMAN you see above is Mr. S. A. Miceli ence we gained with Schwegmann’s.” 
of the MAIN OFFICE Company, outstanding Mosler 
the dealer in N Orleans, La. 
VW as 
“ii Mr. Miceli | ws how to sell money safes, how to put 
ma over a promotion, and how to take advantage of a hot 
tec . . 
. opportunity. And early in May he had a chance to do all 
aNK hy - 
1 in 
No sooner had the material for Mosler’s new grocery pro- 
motion a 1 on his desk when all New Orleans was 
s reading thi idline above, about one of the biggest super- 
eb market 1 ies in years. 
ock, cere ? : : 
+ Using his 1 Mosler promotional tools, Mr. Miceli con- seas ba wy es IT: Dealers re = a ay oe 
tacted S nann’s. With a valuable “‘assist’”’ from a : osler Grocery Inpnaaneen oS oie wires es —_ 
no small M Money Safe, which Schwegmann’s already like further details, write, or wire Zhe Mosler Safe Com- 
: ahdcaLS vail we iy Ns a : , . . . 
= owned ; heir loss from being $25,000 higher), Mr. pany,Dep’t OA-7,Hamilton, Ohio 
Mice n two of the biggest cash protection units 
iness Mosler build IF IT'S MOSLER . . . IT'S SAFE 
eacl 
tel * Mosler Safe “” 
Since 1848 
ney 
ol and bank vaults . . . Mosler built the U. S. Gold Storage Vaults at Fort Knox and the famous bank vaults that withstood the.Atomic Bomb at Hiroshima 
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Mark Opening of Imperial Typewriter Factory in Hull, Yorks, England... 


LEFT: E. S. Dumont, president of the Typewriter Trades Federation, 
London; W. E. Hutchins, O.B.E., J.P., secretary of Imperial; J. P. 
Hopps, director of Imperial; and C. Lowthrop, director of Low- 


Imperial Typewriter 
Opens New Factory in Hull 


The new factory of Imperial Typewriter Company, Ltd., 
was opened in Hull recently, and some interesting details 
were given of the early days of the company by Sir Holland 
Goddard, chairman, at the opening luncheon. 

“At the beginning of the century a man, by the name of 
Hidalgo Moya, came to Leicester. A Spanish-American by 
birth, he had had considerable typewriter experience in the 
United States and had designed a machine for himself which 
he believed could be manufactured and sold for five guineas. 
He found the financial backing from J. G. Chattaway, a well 
known Leicester businessman, and the Moya Typewriter 
Company was formed.” 


First Machines Prove Unsuccessful 


It was soon found that the machines produced were not 
very satisfactory and, moreover, could not be sold at the price 
suggested by Mr. Moya. 

A second design was put on the market in 1907. It cost a 
lot more to produce and required much more capital outlay 
than had been foreseen. Towards the end of 1907, Mr. 
Chattaway was unwilling to carry on the business unless 
fresh capital was brought in. A model working on a differ 
ent principle was already being designed and Mr. Chattaway 
managed to interest J. W. Goddard and W. A. Evans. To 
gether with a few other local people, they formed a Limited 
Company under the title of The Imperial Typewriter Com 
pany, Ltd., in 1908. W. A. Evans was appointed chairman 
of the company. 

The company worked under considerable difficulties and 
competition was severe. Steady progress, however, was made 
in the home market and in certain export markets, such as 
France, Russia and Scandinavia. By this time a new factory 
had been built in the Leicester area. 


Progress Interrupted by World War 


The first World War stopped progress and the world de 
pression afterwards caused a further check. In spite ol these 
difficulties and the enormous capital cost of making yet 
another fresh start, the directors, especially J. W. Goddard, 
showed their faith in the company’s ultimate success. 

A new four-story building was erected in 1921, but it was 
not until the introduction of the Model No. 50 in 1927 
that the company could really be gin to compete with the 

Turn to page 174, Please 
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throp & Co Ltd. RIGHT: Councillor B. Lowthrop, Lowthrop & Co. 
Ltd., and K. Wood, factory manager, inspect the Lamson tube 
system, an air suction shoot transporting paper to a central con- 
trol. The innovation is installed throughout the factory. 





At Imperial Typewriter Co. 


1. New factory is decorated with flags for the opening 

2. Sir Holland Goddard, chairman, addressing factory members 

3. Signing the visitors’ book is the Lord Mayor of Hull, Councillor A. 
Richardson, J. P. With him are, left to right: His Worshipful the Sheriff 
of Kingston-upon Hull, Councillor B. Svenson; A. Pateman, managing 
director of Imperial; and Sir Holland Goddard 


4. Interior of the new factory. 
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‘Corry is Closer Than You Think!”’ 











A Personal Message f° 


sieelAlge Dealers 


from 


Ralph E. Larson 


ales 
Vice President in Charge of S 


Corry-Jamestown Mfg. 
Corry, Pa- 


Corp, 


When I started at Corry-Jamestown 29 years ago, there 
was Only one pin on this Steel Age sales map. Today 
there are 12—each representing a strategically located 
Steel Age office or representative where dealers like 
you can get immediate, personal assistance on any 
problems you may have. These offices were created 
to bring Corry 
closer to you so that we could help you to do a better 
job of selling and servicing Steel Age. 


with only one thought in mind... 


OA~7/54 


Our branch offices have grown steadily during the 
last few years to meet your expanding requirements. 
New personnel have been added to give you better 
service. New display space has been added to some 
offices to enable you to show any part of the complete 
line of Steel Age furniture to your customers. 

These branch offices are managed by men who have 
devoted their lives to the office furniture business. Many 
of them began their careers with Steel Age. All of 
them have received extensive training at the home 
office in Corry. And they are all eager to help you in 
the spirit of friendly cooperation that has become a 
tradition with Steel Age down through the years. 


Ruth F Farrer 











In Sales Rally Spotlight .. . 


TOP—The committee: A. M. (Benny) Allen; Ray J 
Eichenlaub, Earl Hanson, Ken Henderson, chair- 
man, Gordon Kickels, Don Sharpe. Co-chairman 
Homer Smith appears in picture below. BOTTOM 
—The panel members: Evelyn Thielen, Bill Rocco, 
John McGinnis, W. L. Coburn, Homer Smith, Wal- 
ter Glassman, Harry Hofherr, Harold Jacobson, 
Harry Balch, A. C. Van Horne, Bill Boyd 


400 Attend GLTC Sales Rally 


A crowd of approximately 400 filled the St. Jude’s audi- 
torium in Chicago on the evening of May 26 for the third 
annual Sales Rally sponsored by the Great Lakes Travelers 
Club. 

After a brief welcome to the dealers and their salesmen, 
Robert Reynell, Oxford Filing Supply Company, first vice- 
president of GLTC, turned the program over to the chair- 
man of the sales rally committee, Ken Henderson, The 
Carters Ink Company. Ken and his co-chairman, Homer 
Smith, Ditto Inc., got the rally off to a fast start with the 
presentation of a movie entitled “Meeting Objections.” 


Movie Focuses on Objections 


The movie starring Borden and Busse, noted sales special- 
ists, brought into clear focus some of the most common 
objections that any buyer might raise and six principles for 
overcoming them. These principles, as acted out in the 
movie, are: (1) Lessen the objection by listening. (2) Con 
vert the objection into a question. (3) Cushion the bump 
of your answer to the objection. (4) Keep your temper on 
ice. (5) Recognize the objection that it is only a stall. (6) 
Use today’s objection as a tool in tomorrow’s sales talk. 

Complete scripts of the movie were provided in booklet 
form to everyone attending the rally. 

The fast-moving program switched next to a panel, 
dubbed The Voice of Experience, which attempted to find 
suitable answers to the questions of typical salesmen. The 
moderator of the panel was Homer Smith. Its members 
included W. L. Coburn, Oliver Corp.; Evelyn Thelen, Util- 
ity Supply; Bill Rocco, Marshall-Jackson Co.; John Mc 
Ginnis, Stevens-Maloney & Co.; Walter Glassman, Graver- 
Dearborn Corp.; Harold Jacobson, President, Horder’s, Inc.; 
Harry Hofherr, Kendrick Furniture Co.; Bill Boyd, Acco 
Products Art Steel Corp.; A. C. Van Horne, Eberhard Faber 
Pencil Co.; Harry Balch, Quality Park Envelope Co. 

The questions asked included the following: To what 
extent can I expect help from a manufacturer’s salesman? 
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What do manufacturers do to promote their products? What 
does the boss expect of me? Are sales meetings worth while? 
How can an outside salesman save travel and waiting time? 
How can an inside salesman increase his volume? How can 
the salesman get to the office manager without stepping on 
the toes of the purchasing agent? How can the inside sales- 
man develop a loyal following? 


Hear DeLoss Walker 


The concluding feature of the rally was the speech of 
DeLoss Walker, often referred to as “The American Am- 
bassador of Action.” His spirited comments stressed the point 
that democracy provides only the opportunity of success not 
the guarantee, and that the capitalistic system should be 
referred to as the risk system. A very colorful speaker, Mr. 
Walker kept the entire hall in rapt attention and was given 
a large ovation at the conclusion of his talk. 

Serving om the committee for this very successful affair in 
addition to Ken Henderson and Homer Smith were Benny 
Allen, American Pencil Company; Cort Horr, Associated 
Stationers Supply Co.; Russell Ragan, American Pad and 
Paper Co.; Donald Sharpe, Reyburn Mfg. Co.; Earl Hanson, 
manufacturer’s representative; Gordon Kickels, C. L. Barkley 
& Co., and Ray J. Eichenlaub, Service Steel Products Co. 


Baltimore Stationers Dine and Dance 


The Baltimore Stationers Association held its annual party 
May 7 at the Lord Baltimore Hotel in Baltimore with gayety 
and high jinks the predominant note. The affair, promoted 
by dealers and salesmen from Maryland, Pennsylvania and 
Virginia, drew a gay throng of 200. 

Honored guests were J. A. Smart Capitol Office Supply 
Company, Washington, D. C., president of the Washington 
Stationers Ass’n., T. M. Stout, E. W. Curry Company, 
Pittsburgh, Pa., governor Third District NSOEA, and Miss 
Rose Cushman, NSOEA. Ladies in attendance received 
attractive umbrellas as a lasting gift of a happy evening out. 
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on thé)daily grind 
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the chair with the 
ar Glass Base 


Feet can grind away by the day, by 











le? | the week, by the year on a Sturgis fiber 
glass base and nary a mar will show. 
het [t’s hard to believe but it’s true— 


a Sturgis fiber glass base just never gets 

















ker unsightly, never needs refinishing. 
of | There are 9 different stenographic and 
\m- | ‘ ; p 
rw executive chairs with fiber glass bases in 
‘a gray, green, walnut or black. 
Ls 
Mr. 
ven Engineered fe and Minimum Maintenance 
> in earing: takes a lifetime of swiveling. 
any ) pindle Bearing: perfect fit for long life. 
ms oversize ball bearings, extra wide rubber wheels. 
ana . ° 
vr vish On Metal Parts: 10 to 20 times as abrasion- 
r , resistant as other finishes. 
cley 
). 
pa aun aon ane ue eon enn a ae eo eo amend on 
| 
THE STURGIS POSTURE CHAIR COMPANY 
a General Sales Offices, 154 East Erie St., Chicage 11, Illinois 
yery 
ted | We'd like a copy of your illustrated folder on | 
and | chairs with fiber glass bases. | 
, Name : 
yply i « - 
a Firm Name 
‘ton § 
=| POSTURE CHAIRS - ! 
_ M f yan and Charleston, South Carolina City State | 
ved THE HAIR COMPANY, STURGIS, MICHIGAN J 
COU ER a ee 
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Model 46 


These durable aluminum card files are finished 
in grey or green enamel. Sturdy piano type 
hinge. Available in 3 by 5 and 4 by 6 sizes 
: M 
with or without index guides and cards. Packed uae OS 
12 to a carton. 






































MODEL 104 FILES 





FILE H-O-N’s line of non-suspen- 


icacuae le MODEL 36 SPECIAL UNIFILE == i, sion files represents a value 
EL 66 RAGE 
guide rod A compact unit that offers aati G unsurpassed elsewhere on 


block Has a both filing erate! storage 


SPEC 


today’s market. Ruggedly 
A medium-sized storage unit built these files have six 


for small of capacity Designed for 
with three adjust full length. vertical Z-bars 


where either office or home usé complete 
able shelves and fixed cen to give well-spaced support 


ter shelf. A space saving to drawer loads, and heavy 


TT 
nts are not One double card drawer 


price and and one letter filing drawer 
yn P Storage section equipped unit for business and pro gauge torque plates in the 


with locking door offices bases ‘for added rigidity 


fessional 
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Style in a Card File... 


has made H-O-N card files a great 


favorite with dealers and customers 


years ago that H-O-N designed and produced 
smooth-looking aluminum card index files. 
Acceptance by the trade was rapid and continuous 
until today these H-O-N card files are found almost everywhere. 


Made o \) aluminum, the top and the bottom sections 
ire each die pressed from a single piece of metal, 


have n ids, no seams, no sharp corners. 


Attractive ked enamel finish adds sparkling eye appeal. 


Here i mall example of the H-O-N policy of development 
ind improvement in office equipment items 
whereby this H-O-N utility class of merchandise 
has become recognized as the value in its price bracket. 
Other units in the H-O-N line are shown on these pages 


ivailable for prompt shipment to you. 


The H-O-N Company, Muscatine, Iowa 
Write for copy of the new, com- 


plete H-O-N Catalog and price list. 














MODEL 48B BOOKCASE 
MODEL 38F STOKAGE 


No ter de- 
w in even greater de CABINET 


mand since improvement of 
door action with a roller A convenient unit of mate 


track arrangement. A moder ing proportions to the Un 
of fice 


i} 


ate price unit to fill many file line for storina 
office requirements either supplies. Double doo: 
singly or in a grouping paracentric lock 
Also available without glas; able without d 


doors (MODEL 48A 38E 


MODEL 


Style d in the 


mode, Her 
tailored d 
eke lelohicl sli: 
ferviewer 
salesmen 
resistar 

i n 
terchangeat 


hand 





UNIFILES 


38A SERIES 


38D SERIES 


Now for taal ; 

these ila: basic Unifile 
models are available with 
H-O-N‘s distinctive UNI 
LOCK feature and also an 
inner security compartment 
with dial combination lock 
Four versions sf these thres 
nodels are nade ft uit 


y< ur needs 


Mods 38D 








New York NOFA Holds Golf Tournament 

More than 55 members and guests attended the 15th 
annual golf tournament of the New York Chapter of the 
National Office Furniture Association held on Thursday, 
May 20, at the Colonia Country Club, Colonia, N. J. 


Despite the rainy weather that prevailed all day, many 
of these ardent golfers arrived early so as to play a few 
holes before lunch. Those few who did not compete in 
the golf tournament enjoyed a day of relaxation playing 
cards in the club’s well appointed lounge. 


15th Annual Golf 
Tournament of 
New York NOFA 


1. Al Love and Larry Clark, Dancker & Sellew, Inc., New York City; Wm. 
Cadmus, Berry, Dickie & Stettler, New York City; Paul Dancker, Jr., 
Dancker & Sellew, New York City. 

2. Saul Schacter, Rialto Furniture Co.; Leo Kammerer, Desks, Inc., New 
York City; Arthur Wechsler, Office Furniture Service Co.; Harry Schacter, 
Rialto Furniture Co. 

3. H. Rachleff, guest; A. Lakow and G. Lakow, Samuel Lakow & Sons, 


Inc., New York City. 
J. F. Grubstein, American Leather Co.; Sam Itkin, Itkin Bros., Inc., New 


” York City; Larry Lane, guest. 
. W. Wood, W. B. Wood Co., Newark, N. J.; Joseph Donahue and John 
Donahue, P. W. Vallely, inc., New York City; George Rocker, Johnson 


Chair Co. 
6. John F. Emhardt, Columbia Stee! Equipment Co.; Dan Waldner, D. 


Waldner Co., Mineola, Ll. |., N. Y.; Harry Bright, Bright Chair Co.; 
Joseph Maser, Keystone Stee! Equipment Co. 

7. Edw. Comer, James Burns and Dr. B. E. Morrison, guests; John E 
Mossman, Desks, Inc., New York City. 


After dinner President Dan Waldner, D. Waldner Com- 
pany, Mineola, Long Island, N. Y., extended greetings and 
welcomed guests. He thanked co-chairman John E. Moss- 
man, Desks, Inc., New York City, and Bernard H. Nem- 
lich, Regan Furniture Corporation, for arranging a good 
day’s outing and also thanked Joseph Weiner, David Kramer 
Inc.. New York, N. Y., for helping with the ticket and 
financial arrangements. 

Chairman John E. Mossman, Desks, Inc., announced the 
summer program of two more golf outings to be held on 
July 13 at Old Oaks Country Club, Purchase, N. Y., and 
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on September 21 at Westchester Country Club, Rye, N. Y, 

John R. Gray, NOFA executive director, and Bernard 
H. Nemlich, NOFA president, Howard A. Newman, 
NOFA attorney, were guests. 


The winners of the golf tournament were then an- 
5 
nounced. They were: 
Low Gross—William Wood, W. B. Wood Company, 


Newark, N. J. 
Runner-up—Joseph Galen, Peerless Steel Equipment Com- 


pany. 





8. L. Gerhard, guests; Joseph Galen, Peerless Steel Equipment Co.; Charles 


Stettler, New York City. 
9. Max Block, Keystone Steel Equipment Co.; Joseph Wiener, David 
Kramer, Inc., New York City; Victor Scheinman, Cole Steel Equipment 


°. 

10. A. J. Andrasick, Metal Office Furniture Co.; Jack Schwander, Desks 
Inc., New York City; Don McCree and D. Good, Lackawanna Leather Co. 

11. R. Bruhn, Bruhn Bros., Jamaica, Lt. |., N. Y.; Jack Driscoll and Bob R. 
Andrasick, Metal Office Furniture Co.; Eddie Beck, Macey-Fowler, Inc., 
New York City. 

12. Bernard H. Nemlich, Regan Furniture Co., New York City; C. Grubstein, 
American Leather Co.; B. W. Cohen, guest. 

13. George B. Wray, mfrs. rep.; Jim Wray, guest; Fred C. Sorensen, Regan 
Furniture Co., New York City; John R. Gray, NOFA executive director; 
Hugh Ward, Geyer Publications. 

14. A. Gordon, Angus Gordon & Co., New York City; H. W. Crane, Peerless 
Steel Equipment Co.; Charles McCarthy, guest; A. J. Kuhn, Peerless Steel 
Equipment Co. 


Other winners were: Al. Love, Dangker & Sellew Inc, 
Geo. B. Wray, manufacturer’s representative; Bernard H. 
Nemlich, Regan Furniture Corporation; Saul Schachter, 
Rialto Furniture Company; A. J. Kuhn, Peerless Steel 
Equipment Company; Jim Wray; Dr. L. Gerhard; Edward 
Comer; H. Rachleff; Dr. B. E. Morrison; Bernard Cohen; 
Charles McCarthy; R. Bruhn, Bruhn Bros., Jamaica, Long 
Island; Leo Kammerer, Desks, Inc.; Fred C. Sorensen, 
Regan Furniture Corporation; Don Good, Lackawanna 
Leather Company; and H. W. Crane, Peerless Steel Equip 
ment Company. 
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SO YOU MAY KNOW 


HASKELL’S 
BUDGET TABLE LINE BETTER! 


Model G-160 
60" x 34” 
Complete Size Range 
from 36” to 72” 
Special sizes to order 
(With or without drawers) 





Model GT-130 
Typewriter Table 
30” x 18” 





36" x 24” 
ib ‘ith or without drawers) 








Model TT-18 
Telephone Table 
18” x 18” 
24" x 18” 








ADJUSTABLE HEIGHT 
29 1/4" x 3OYa" 





HASKELL 
PUTS THE 





' 
' 


rarles | Haskell Steel Tables reflect quality far 
David | beyond their budget prices! They have 








pment fi to be seen to be appreciated. Each 
Desks . design—handsomely executed—in- MAGNIFYING 
or Co , 
ob R cludes rounded corners, rounded legs, 
in, | Glidden baked enamel finish, Arm- GLASS ON ANOTHER LINE 
stein strong linoleum tops, aluminum band- 
— ing and other fine construction details 
erless 
Steel Because they have hundreds of 
uses and move fast, Haskell I ohidtdieemaemememmemennemnentemnmmemenemmmentamemneels 
ships them KD so dealers can 
Inc.;§ keep the line well-stocked. 
i HASKELL 
ter, Write Today ee 
Steel for Haskell‘s New Catalog featuring + > 5 ©, 6 “eu 
wail complete line of Budget Steel Desks ata . 4s 
hen and Tables. ; SE 
sen, 303 EAST CARSON STREET 


.nna Tesencu tee. PROVEN PIONEER BUDGET LINE 


UIP 


PLS. ESO OY 
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“My Income Tax 
Proof Kit’ 








No. 86-475 
$5.00 List 


Provides “A Place for Everything 
and Everything in its Place” 


Endorsed by J. K. LASSER 


When the income tax people want proof this 
compact, ring-binder-envelope kit provides it fast! 
It’s a handy means for keeping all records (can- 
celled checks, vouchers, receipts and memoranda) 
for tax purposes. Contains all proofs of income de- 
ductions, expenses, sources of income, copies of 
Federal and State Tax returns, other pertinent 
data. 

Also includes a Tax-Aid Pad for cash payments 
of tax deductible items when receipts are unob- 
tainable. At end of year, file entire kit or merely 
file the envelopes and use the binder over and 
over. Tell your customers about this National 
time-saver and tax record saver. Excellent gift 


item. Order NOW! Write for folder giving full de- 
tails of special promotion material to help you sell 
this popular item. Display, newspaper mats and 
circular are available. 


a Oe 












x. 


‘ 


NATIONAL BLANK BOOK 
COMPANY 


Holyoke, Mass. - New York - Chicago - San Francisco 
Atianta - Dallas - Boston - Los Angeles 
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BURROUGHS 








| Liivecor 


200 — 
ADDING MACHINE 





ALL-OUT NATIONAL 
| AD PROGRAM 
LAUNCHES PACE-SETTER 


Sellit sier when you can offer an outstanding 
product backed by an extensive, comprehensive 
ind promotion program. 
Just k—right now the Burroughs Director 
‘201 lling on your prospects through The 
i Sa Evening Post, Life, Newsweek, Business 
We Dun’s Review and many other 
pul What’s more, such valuable sales- 
buildit ls as newspaper mats, direct mail 


nd special displays are at your service. 


s customers in. Then let the Director 


over—its flowing lines are stvled to 


> 5 


ple he most discriminating buyer . . . its ease 


sets a new high in efficiency. 


All- the Director ‘200° has a special 
feature permitting hand operation at any time. 
Ch rtest, newest full-keyboard adding 
mac! vailable in four models ... 8- and 
10- ipacities, with or without minus total. 
Bu Corporation, Detroit 32, Michigan. 
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WHEREVER THERE'S BUSINES: 


: 


THERE'S 
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A ? INES AACA. tf 


MEW 250,06 
BIG *3500': 


Open To All Stationetg, 
































for the 
YOU SI 
own WO 
new Cat 


A Few of the New Features thal) 
make it easy to use the 1954 2 
WJ Catalog to Win Big Cash Prim 


Su 





"High Ticket” Items .. . the biggest opportuniigitite ab 








cataloged up front. — 

; bout ea 

New, Easier-to-Read Numerical Index and Prittiny je: 

List. ter the 
, hee , often y 

Better Tab Indexing . . . similar-purpose-item iq’ 

Here's big news for you and the thousands of other dealers who in same colors. oo 

have always depended upon Wilson Jones Catalogs as their one Related ltems cross-indexed for “tie-in” sales 

More Full Color Illustrations. bROUP 





indispensable source of essential product and price information 





Fastest Turn-Over Numbers in principal |i 


It’s the biggest in history . . . the all new 1954 WJ Catalog. starred for easy selection. o-} 





‘ P : : : p2. Mach 
Plus big cash prizes for stationers and all their employees who More Product Information . - - specificat#® ti" 
) 3 about materials and product uses expanded. mathe 
Start to use it at once. Full ‘Sell and Tell’’ Contest details inside — . ; : : 
° Shipping Weights Added ... big help in prepa jumm 
front cover of every Catalog ing orders for lowest possible transportation roq__ Stapl 





. 4, Column: 

Its 450 pages are packed with more sales data it answers ee eee Seen --. ie eo 
cp , staplers and other metal products. core 

more questions than any reference catalog or directory you've All Divisions Included in Single Catalog. — 
. . xpandir 

ever had. You will use it oftener .. . for helpful, profit-making ored tabs identify ys 
‘ ; ' ‘ Cooke & Cobb’s expanding envelopes @ Diaries ; 
information dozens of times a day. Whether you're selling across other filing time-savers, ponks 





the counter or in your customers’ offices . . . it gives you all the Defiance Calendar’s calendar pads and bog TIAL! 


CONT! 

Standard Diary’s diaries and appointmentba us — 

ST LE 

MONT! 

IRRESPE 
GROUP 


MITHLY CC 






ammunition and facts you need to make the sale. 










& of tie, 








ITALOG wit « 
"Coll-and-Tell” COMMEST 


| ) mf 
% 4) 
& a 
k FOR 3 BEST “SELL 


IN 279 CAS + 
me = : AND TELL” LETTERS 
HOW TO WIN IN ENTIRE CONTEST! 













IN GRAND PRIZES 
























for the next three months you can win EXTRA CASH WHILE 
YOU SELL. Just send us a brief letter giving the facts... in your 
pwn ow 1s about any oo caotney the help of WJ's Open to all Retail Stationers .. . Main Floor 
new ataiog our letter ! y te 10OW 1 1eipedc you: . . . *,* 
hart make a sale that would not otherwise have been made or Upstairs, in big cities and small. 
| 1. on And to all their employees... in all depart- 
 palndaad thee ments, both inside and outside the store. 
sell related ite: idition to merchandise originally asked 


, : Everyone has an equal chance. 
itt for Dy your ¢ 


switch a sale fr me ther brand to a WJ product. , / ) / 
rtunigmtite about any product or line of products in the Catalog. 23 cash x, /. CS wl YH é 





prizes will be paid every 1 nth for the best “Sell and Tell’’ letters 
bout each of the WJ P: ct Groups in the table below. Send as 
id Prifmsn letters as you want about each group. The more letters you MAKE A SALE 


eter the better your chances of winning top prizes! And the more 


aden WITH THE HELP OF THE NEW WJ CATALOG 


PRIZES WILL BE PAID EVERY 31 DAYS—FOR BEST LETTERS IN The more you depend on it for selling information, 
CH OF 4 PRODUCT GROUPS. From July 15 to October 15, 1954 the more chances you get to win prizes, 


wi 


















































Group Total 
; 
Ist 2nd 3rd Next 20 | for Each & gz 
fooup PRODUCTS Prize Prize Prize Prizes Monthly WRIT A LETTE 
| Period < ™ 
tin ime ta Not more than 100 words in accordance with the 
| and indexe: | | 5 Official “Sell and Tell” Rules... telling us how the 
ficaig Maine ting Equipment new WJ Catalog helped you make a sale. 
ded. | Visible Record Equipment $100 | $50 | $25 | $l0each | $ 375 Official Rules and Entry Blank enclosed with every 
prep Summary Boards Catalog. If you don’t have one...or need more 
on rom Stapler 2s oe Pe ...mail this coupon today. 
sea, Columnar Pad 
PUNDE” Bound Book a a a 
Manit id Book $100 $ 50 $ 25 | $10 each $ 375 
Semercistfomme | Wilson Jones Company { 
og. F— . a ao Se ‘ 209 S. Jefferson St. 
> Expanding Files, Wallets Chicago 6, Illinois 
a Desh alendars ee $100 $50 $25 | $l0each | $ 375 i Please send me________ copies of Official Rules and Entry Blanks for the : 
es eanacrman WJ "Sell and Tell” Contest. 
- ———E ' NAME 
d bes TOTAL PRIZES THAT WILL BE PAID IN EACH OF 3 MONTHLY s1see 
CONTEST PERIODS 
stil lcibibaled wely OMPANY NAME i 
BEST LETTERS INENTIRE | Ist 2nd 31d IN ADDITION TO 
~ INTH ( INTEST MONTHLY PRIZES s STREET. 3 
ete rive OF PROL | $500 $300 $200 LISTED ABOVE , - ATE i 
NIHLY CONTEST PERIODS. Ist—July 15 to August 15, 
2nd—August 16 to September 15, GET IN ON FIRST MONTH'S PRIZES © ENTER AT ONCE 
safle ne So Ns ee ee ee 


Gof tie, duplicate prizes will be awarded, 























ASH REGIS TE 

















Cash Register Dealers Exhibit Products at Governor Clinton Hotel, New York City . . . 


Pictured are some of the men in the booths at the recent Independent Cash 
Register Dealers Assn. convention and exhibit held at the Governor Clinton 
Hotel, New York City. Eighty cash register dealers from the United States 
attended along with Andy Morrison of Toronto, Canada, and Mr. Diaz of 
Bogota, Columbia. Seventeen exhibited at the exhibition held May 1 fol- 
lowing the dealers’ session the day before. The climax of the two-day 
meeting was a banquet. 


1. 
2. 


H. O. Whistler, Bill Carrington and George Westad, Allen Business 
Machines, Inc. 

Mr. Riegel, Victor Adding Machine Co.; R. Brendal, General Business 
Machine Co.; E. Giedleman, Easton, Pa.; Stanley Hayman, Washington, 
D. C.; Guy Edmunds, International Cash Register Parts Co.; Ed Silber- 
zahn, Baltimore Cash Register; Mr. Jones, International Cash Register 
Parts Co.; Gene Walker, Hempstead Cash Register Co 

Jack Berger, McKenna & Phelps, New York City; Bill Kerzner, Pearl 
Engraving Co.; Al Elson, Hugin Cash Register; Gosta Sandemark, 
Products of Sweden; Art Rodman, Elson Register Corp.; Andy Morrison, 
Universal Cash Registers, Ltd.; Gerald Spencer, National Service Supply 
Co., Detroit. 
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4. N. Karlin, Kay Instrument Sales Co., New York City; George Kass and 


Fred Kass, Henry Kass, Inc., Albany, N. Y. Fred Kass is president 
of the ICRDA. 

Art Henrahan, Mr. Barrett, Mr. Collins, Clary Multiplier Corp 

Stanley Hayman, Secy.-Treas., ICRADA; Bill Kerzner, Pearl Engraving 
Corp., chairman ICRDA exhibits and arrangements; Irving Pressman, 
General Counsel, ICRDA; M. Davis, Toledo, Ohio; Kyle Leeds, Federol 
Cash Register, Kansas City, Mo. 

M. C. Leeds, Federal Cash Register Co 

Guardsman, Valentine, Inc., booth. 

D. Pomerance, N. Karlin, E. W. Karlin and J. Zollman, Kay Instrument 


Sales Co., Inc. 


Eddy Holmes, Sam Weiner, Bob Kaplan, T. & T. Japaning Corp 

Bill Kerzner, Pearl Engraving Corp.; Fred Kass, Henry Kass, Inc., Ab 
bany, N. Y. 

Carne Hansen, Otto Walle, Regna Cash Register Co. 

B. Swerdloff and Bill Remington, Victor Adding Machine Co., McCaskey 
Register Div. 

Gerald Spencer, Safeway Industrial Equipment Corp 

A. C. Whitmer, Whitco Sales Co. 
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Write for selected territory availa- 
bilities and facts on how Futuronic 
offers you an overpowering com- 
bination of competitive prices, 


quality, durability and 


















tMustrated — M-707 Desk with 
M-788 Modular Bookcase Units 
and M-632G Adjustable Chair 








Write for Full-Color Folder 
Showing Complete Line 
with Matching Chairs 
DEALERS! Get the facts on Morval’s 


SELECTED DEALER PLAN 





a 
@ UNUSUAL COOPERATIVE ADVERTISING PROGRAM 
@ COMPLETE POINT-OF-SALE PROMOTION 

@ DELIVERED-PRICE BASIS 








aving 
sman 
derol 


yment 


Al- 





askey 
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Futuronic Office Furniture fits most anywhere — whether 
you're furnishing a skyscraper or a reception room. The 
complete line is in MODULAR design—secretarial, clerical 
and business machine desks, tables and bookcases. Book- 
case combinations have several different top sizes. All units 
are compact. All have flat edges that fit perfectly together. 
Resulting ‘‘fit-ability’’ opens the way to layouts that meet 
the size and work needs of most offices — providing de- 
monstrable savings in space, steps, work. AND because of 
its modern design, beautiful duo-tone colors and matching 
chairs, Futuronic does not clash with other furniture — per- 
mitting buyers to add one unit or several and still have 


harmony. 


MORVAL CORPORATION 


Herkimer, New York 


Backed by 67 years of Quality Office Furniture manufacture 
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Travelers, Stationers Enjoy Barbecue 


Reported by Howard K. Hendricks, 
Allen Marking Products; Inc., Kansas City, Mo. 


Fun was brewing on the beautiful terrace of the B-bar-K 
Stables of Ray Kline when more than 100 stationers and 
travelers gathered on the afternoon of May 22. Ray, who 
heads the Security Stationery Company, proved the genial 
host at this memorable barbecue. 

The view from the patio and terrace seemed to please 
the ladies as they watched the three-ring entertainment 
below. The men really went to town on their soft-ball game 
with the stationers finally claiming the victory. Horseshoe 
pitching interested many, while others played badminton. 








Just before the wonderful buffet dinner, Ray Baldwin, 
the new district governor, was honored. Ray, favorite son of 
the Kansas City club had just successfully completed the 
general chairmanship of the 8th District convention. All 
expressed pride on his election. 

Lee Gamel, who soon leaves the Kansas scene to accept 
the Canadian territory for the Bates Manufacturing Com- 
pany, was presented a bronze plaque by the Kansas City 
Stationers Association recognizing his “unstinted and un- 
selfish co-operation in our industry as a good fellow, a good 
neighbor and a good traveler.” He was also given a purse 
by the Midwest Travelers. 

As midnight drew near, a point of order was raised— 
Can this become an annual event? 





Dave Neuhaus and Camera Visit K.C. Stationers-Midwest Travelers Barbecue . . 


el, Bates Mfg. Co.; Howard K. Hendricks, president Kansas City 
Stationers Assn. Mr. Gamel was presented with a plaque in recogni- 
tion of his outstanding co-operation and sales work with stationers in 
the Midwest area. 

. Mrs. J. D. Landes; Cort Horr, Associated Stationers Supply Co.; Mrs. 
A, F. Sengbusch. 

. Jack Behr, Jr., Wilson Jones Co.; Mrs. Gene Gore; John H. Chowning, 
Federal Stationery Co., Kansas City, Mo.; Newman Donnell, Wilson 
Jones Co.; Earl Scott, Bauman Office Equipment Co., Wichita, Kans. 

. Hen Bullard, Gilbert Grueninger, Newman Donnell, Howard K. 
Hendricks, Lorraine Hendricks, Hobart Clarke, Helen Clarke, Helen 
Bullard (partially hidden), Rosalee Grueninger. All from Allen Marking 
Products, Inc., Kansas City, Mo., except Newman Donnell, who is 
with Wilson Jones Co. 

. Mr. & Mrs. Paul Baird, Geo. E. Baird & Son, Inc., Kansas City, Mo.; 
Mrs. & Mr. Dan A. MacDougall, Stationers Loose Leaf Co. 

Earl Scott, Bauman Office Equipment Co., Wichita, Kans.; John H. 
Chowning, Federal Stationery Co., Kansas City, Mo. 

. G. Max Keating, mfg. rep.; Mrs. Ray Kline, Security Stationery Co., 
Kansas City, Mo.; Mrs. Maybelle Bishop, Fiddler's, Inc., Kansas City, 
Kans.; Ray A. Baldwin, governor 8th district, Gallup Map & Stationery 
Co., Kansas City, Mo. 


Ga 





1. = Blanchard, vice-president Kansas City Stationers Assn.; W. Lee 
ti 
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8. Standing: Bob English, Warren Krebs, Ronnie Bradhurst, John Chowning 
and Dallas Traxler. Seated: Mrs. Bob English, Genice Bradhurst and 
Mrs. Dallas Traxler. All with Federal Stationery Co., Kansas City, Mo., 
except Mrs. Dallas Traxler, who is with Gallup Map & Stationery Co., 
Kansas City, Mo. 

Mr. & Mrs. Marc Kitch, Harry O. Boling Office Supply Co., Kansas City, 
Mo.; Clint Cooper, Esterbrook Pen Co.; Gene Gore, Security Stationery 
Co., Kansas City, Mo. 
C. B. Horr, Associated Stationers Supply Co.; W. Lee Gamel, Bates 
Mfg. Co.; Bill Shockley, Samuel Dodsworth Stationery Co., Kansas City, 
Mo.; Ray Kline, Security Stationery Co.; John P. Low, Minnesota Mining 
& Mfg. Co. 
Clint Cooper, secretary-treasurer Midwest Travelers, Esterbrook Pen 
Co.; Mrs. Tom Seward; Mrs. Clint Cooper; Tom J. ‘‘Speedpoint’’ Seward, 
Speed Products Co., Inc. 
Tom Wright, Geo. E. Baird & Son, Inc., Kansas City, Mo.; Mrs. & Mr. 
W. F. Cromwell, Eaton Paper Corp.; Ruth Wright; Mrs. Glen Williams; 
George Harding, Security Stationery Co., Kansas City, Mo.; Glen Wil- 
liams, mfg. rep., Kansas City, Mo. 
Mrs. Earl Scott, Thelma Cooper, Mrs. Marc Kitch, Mrs. Cleo Gamel, 
Mrs, Jean Traxler, Mrs. Mary Baldwin. 
General scene at barbecue. 

(Dave Nevhavus Photos) 
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2 | yy ARE... THE ASE LINE OF OFFICE FURNITURE 


“ls IS PROFITABLE TO SELL! 


m wv 
City ae * . . . . 
This complete, modern line of steel office furniture provides a host of 
un 
ood = advantages that will make sense to your customers. Distinctively yet 
urse ~ practically designed, it is quality-built by All-Steel, a respected leader 


-d ) in the industry for 40 years. Ask us about the many exclusive features. 
| Let us prove to you that you'll step up profits with this top quality line. 
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write department OA about 


— thehice oppecteuinias ALL-STEEL EQUIPMENT INC. Avrora, Illinois 
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AMERICA’S GREATEST TELEPHONE DIRECTORY—CATALOG 
AND READY REFERENCE SYSTEMATIZER... 


, Bastrop 

- t 
dent, con 
=e Uecloue 


5; M.A 


sr THE MOST REVOLUTIONARY IDEA IN OFFICE EQUIPMENT IN 25 YEARS 


ply, Baton 


n Landry 
Wiseman 


pelousas . 
: art steel co., inc. 


Ye STelmasiocd — © “70. w. 2330d street 





(2704) 


Whee Sreelmasilers 


SMASH 
HIT! 
-- ¢ MORE 


Your best buy in 
filing uprights 


Tae 


The BEST non-suspension file in 


the world that makes your filing 
dollar purchase go further—gives 
you more—serves you better—and 
costs you less. 





art steel co., inc. 
170 w. 233rd street 
new york 63, n. y. 





THE ACE SCOUT.. 
For Top Quality 
at Low Cost! 





SCOUT as we build into the highest priced ACE 

® e 
STAPLES PINS TACKS Machines. Its many uses.. (it Staples, Pins and 
Tacks) . . gives the SCOUT added sales appeal. 
When a customer insists on a low priced stapling 
machine recommend the ACE SCOUT. Dollar for 
ing performance which have made ACE Staplers fa- dollar it gives bigger value, longer service and its 


mous for more than twenty years. The same watch- performance never fails! 
like precision and fine materials go into the ACE SOLD THROUGH LEADING STATIONERS 


Here is by far the biggest value the stapler dollar 
ever bought! The ACE SCOUT at a popular Jou 
price, gives all the sturdy dependability and unfail- 


SOME OF THE STAPLING EQUIPMENT MANUFACTURED BY ACE 


CT we 


ACE STAPLE 


ACE PILOT ACE STANDARD ACE CLIPPER ACE LINER ACE STAPLES 
REMOVER 


ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE «© CHICAGO 


IN CANADA: ACE FASTENER (CANADA) LTD., 6705 UPPER LACHINE ROAD, MONTREAL 28 * 770 DU PONT STREET, TORONTO 4 
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P. Holliday, Franklin Press, Baton Rouge, addressed the 
convention on “Getting the State out of the Printing Busi 
ness” and he asked those present to press the legislature to 
pass House Bill 148. 

Activities for the delegates 
barbecue at the 40 and 8 Clubhouse at Cross Lake on Friday 
night, and a tour and luncheon for the ladies at Barksdale 
Air Force Base on Saturday 


ncluded a cocktail party and 


James E. Renton, retiring vice-president, announced that 
120 members had registered for the meeting. 

Directors elected for three years were: Paul Jordan, Jordan 
Stationers, Alexandria: Bob Rollosson, Geo W. Rollosson x 
Son, Crowley; Irvin Kilpatrick, Standard Office Supply, 
Monroe; L. W. Tabb, Lake Charles Office Supply, Lake 
Charles; Norman Landry, Standard Printing Co., Alexan 
dria; Barrow Castle, Castle Printing Co., Shreveport; and 
Francis P. Holliday, Franklin Press, Baton Rouge. 

Principal speaker at the closing annual association banquet 
was Jeff Williams, Chickasha, Okla. 


4,322 Buyers Register for 
New York Stationery Show 

Record attendance and buying activity topping all former 
shows marked the eighth annual New York Stationery Show 
held Sunday, May 16, through Friday, May 21, at the New 
Yorker Hotel, New York City, under the direction of 
George F. Little management. 

More than 4,322 buyers inspected some 384 lines of prod 
ucts of outstanding firms in the industry, displayed in 325 
exhibit rooms. Six floors in all, from the fourth to the 
ninth at the Hotel New Yorker, were used to accommodate 
the displays. 

Among the products to be seen wer« 
pens and pencils, greeting cards, gift wrappings and ties, 
office and school supplies, 


social stationery, 


desk accessories, leather goods, 
typewriters, adding machines, playing 


party and household paper goods, candles and many other 


cards and adult games, 


items too numerous to mention 


The show opened on Sunday at 1:00 Pp. M. to accom 
modate the registration of some 1,435, an unusual number 


id stationery buyers also 


of early arrivals of department a 


a , ts 
Tf foe Sian 


A barbecue was held in N. H. Von Soosten’s garden in conjunc- 
tion with the final plans for NOMDA‘s June convention in St. 


120 





variety store, gift shop, art stores, book stores buyers. 

At the end of the second day, officials put the registration 
figures at some 2,431 and when the final count was made, 
the total registration for the six days ot the show was found 
to be 4,322, a substantial increase over last year. 

On Wednesday during show week the show’s advisory 
board met to discuss plans for next year’s show which will 
be held May 15-20 and will repeat the Sunday opening. 

Some 542 guests attended the 5th annual dinner dance 
held on Thursday evening May 20 at the Starlight Roof of 
the Waldorf-Astoria Hotel. The dinner was preceded by a 
pleasant and friendly cocktail hour in the spacious foyer 
attended by manufacturers in the stationery industry and 
their buyer friends. Good music and entertainment was 
provided by Jack Baker and his Society Ensemble. 


Grubstein Speaks at Philadelphia NOFA 


Joe Grubstein, Leather Tanners Council Upholstery 
Group, was the guest speaker at the monthly meeting of 
the Philadelphia Chapter of the National Ofhce Furniture 
Association. A total of 22 were present at the May 3 meet- 
ing, held at Bookbinders Restaurant, Philadelphia. 

Mr. Grubstein discussed the impartial comparative tests 
that had been made by an outside testing company on 
leather and plastic fabrics. He spoke of several ways in 
which office furniture dealers could merchandise leather 
furniture. A lively discussion and answer period followed. 

Other business of the meeting included a brief description 
of the Lancaster Area conference by Larry Caldwell. A floor 
discussion was held by Dave Einstein, Leonard Lafair, Larry 
Caldwell, Herman Dubin, Sam Galespie, Jack Emhardt and 
Ozzie Krug on the subject of “Free Lance Salesmen,” 
“Curbstone Brokers” and “Small Stationers 
around among various office furniture dealers for equipment 


who shop 


at a price in response to small inquiries. Several dealers in- 
dicated that they only offer a commission to these people 
when the order is not one on which their own salesmen are 
working. 

The club’s golf outing is to be arranged by Jack Emhardt 
at the Marufacturers’ Country Club for the best available 


date in July or August. 


St. Lovis Garden Party Marks Final Stage of Planning for NOMDA Convention 


Louis. Guests looked forward to the biggest and best convention 
yet of the National Office Machine Dealers. 
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010 Town 


Duplicoting Machines 
Electric and Hand-operated Machines for 
systems work, school use, rapid communication 
. 
Spirit and Hectograph 
Carbons and Master Units 
Super-Kleen * Jet-Rite * Hi-Test 
t 
Duplicating Supplies 
For speed, efficiency, economy — Old Town 
Fivid, Copy Paper, Dupliforms, Cleansing Cream. 
# 
Carbon Papers 
All-purpose, long-lasting, non-curl 
Dawn, Stratosphere, Sable Eighty, Notack. 
a 


Inked Ribbons 
For all typewriters and business machines 
Dawn * Pure Silk * Nylon + AF 
Hermetic * Old Town * Typal 





It’s ALL Yours — with a 6 Way Profit Deal 
when you’re a member of OLD TOWN’s 


Exclusive Family of Dealers 


Right here, in your territory, find out now why an OLD TOWN Dealer- 
ship is a better deal for you — 6 ways better. 


You handle a line that is complete —-exactly right for every job. 


You handle a line that is more profitable and at no increase of price to 
the consumer. 


You handle a line that gives you control of your territory on fully 
protected basis. 


You handle a line with a repeat business formula that works like a life- 
time annuity. 


You handle a line where factory-trained Sales Engineers and hard-hitting 
advertising helps mean more big accounts for you. 


You handle a line that, once sold, stays sold, because continuous re- 
search and improvements have made OLD TOWN products the stand- 
ard of quality the world over. 


OLD TOWN CORPORATION, DEPT. OA-7 
345 MADISON AVE., NEW YORK 17, N.Y. 


Gentlemen: 
Dealership Plan. |! am interested in 


[) DUPLICATING SUPPLIES 


Company N 


Pe ae oe ee 0 ee eee 


Send me full particulars on the new OLD TOWN 


[] DUPLICATING MACHINES [) CARBON PAPERS 
[) INKED RIBBONS 




















City Zone___ State 








eee eee eS 
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New and Retiring Officers W. J. 
Croxton and J. E. Spitzer; T. A. Peck and 
Paul Pattyn; R. E. Busher and Waverly W. 
Dickson exchange congratulations. In each 
case, the retiring officer is at the left 


Friden’s Conquistadores Meet 

The fourth annual Friden Calculating Machine Co., Inc. 
sales convention, Fiesta de los Conquistadores, is now his 
tory and the company’s salesmen throughout the United 
States and some 115 foreign countries and colonies are point 
ing toward the 1955 sessions. 

Meetings were held at the Belleview-Biltmore Hotel in 
Belleair, Fla. In 1955, the convention will be held May 2-7 
at Del Monte Lodge, Pebble Beach, Calif. 

Some 200 Fridenmen, including representatives from Italy, 
France, England, Switzerland, Tokyo, Mexico City and 
Toronto, were presented an outstanding program of sales 
education at the Florida meeting. Principal speaker was 
H. F. van Gorder, director of the methods planning divi 
sion of United States Steel Corporation. He discussed 
“Common Language Data Processing,’ a field in which 
Friden is a leader. 

Also on the program were outstanding representatives of 
the trucking, laundry and super-market fields who told 
of the importance they place on Friden help in their business. 

Considerable time also was spent in discussing the new 
Friden adding machine, the Add-Punch and Computyper. 

In the annual convention election Fridenmen 
officers to serve their Conquistadores Club for 1954-55. 
Waverly W. Dickson, co-district manager for Washington, 
was made president; Paul H. Pattyn, Detroit salesman, vice 
president; and J. E. Spitzer, Cincinnati district manager, 
secretary. Retiring were R. E. 
president; T. A. Peck, Washington salesman, vice-president; 
and W. J. Croxton, Chicago salesman, secretary. 

Friden Vice-President Larry B. Taylor was in charge of 
business arrangements for the meetings, assisted by C. L. 
Haig, executive sales assistant. Norman S. Jones, publicity 
manager, is general chairman. 


elected 


Busher, Cleveland manager, 


Stationers Plan UJA Campaign for 1954 

A group of top leaders of the stationery industry met 
recently at the Hotel New Yorker to make plans for the 
division’s 1954 campaign for the United Jewish Appeal of 
Greater New York. Arnold Neustadter, Zephyr American 
Corporation, 1954 
meeting. 

The stationery men 
pliers, jobbers, and dealers 


pate ty 


division 


representing manutacturers, sup 


unanimously agreed to pay 





chairman, presided at the 








Lazarus, who was 


tribute to the memory of Mortimer C., 
founder—and for six years chairman—of the stationery 
division. 
“In Memoriam” dinner on June 9, at the Hotel Astor. 
Mr. Neustadter, in speaking of the late Mr. Lazarus, said, 
“It is both fitting and proper that our industry, at its annual 
dinner for the United Jewish Appeal, should pay tribute to 
the man who first organized our trade as an integral part 
of UJA and who led our activities until his death late last 
year. As a printer and stationer, head of the firm of M. C. 


In his honor, the stationers agreed to hold an 


Lazarus, Inc., he was considered the ‘dean of the industry.’ 

Irving McKinley Levy, of Art Steel Sales Corporation, will 
serve as special gifts chairman. He also held this position in 
1953, 

The major financial objective of the United Jewish Ap 
peal of Greater New York’s 1954 campaign is to raise the 
metropolitan area’s share of the goal of $119,921,150 set by 
the nationwide United Jewish Appeal to meet the needs of 
its constituent \ppeal, Joint 
Distribution Committee (including ORT), United Service 
for New Americans and New York Association for New 
Americans. In addition, New York UJA aims to provide the 
local proportion of $2,232,155 required this year by the Na 
tional Jewish Welfare Board, and $1,530,141 by the Ameri 


can Jewish Congress. 


agencies—the United Israel 


Milwaukee Hosts Office Machine Dealers 

The Milwaukee Office Machine 
typical Milwaukee style as they welcomed their Chicago 
’ to a joint meeting of their clan May 2 


Dealers were hosts in 


25. The 
enjoyable afternoon and evening program stressed one point 
good fellowship and it hit the target. 

The party of 33 left Chicago in a chartered Greyhound 
bus. Arrival in Milwaukee signaled a round of visits to 
pleasure spots, including two jaunts to the Pabst brewery 
and dinner at the well known Forest Keller. No casualties 
were suffered or members lost on the dual trips to the spot 
which helped make Milwaukee famous. 

The Chicago delegation shoved off at 10:30 p.m. bubbling 

Turn to page 182, Please 


“cousins 


Attend Organizational Meeting of UJA 
of Greater New York . . . Seated: Irving 
McKinley Levy, Art Steel Sales Corp., spe- 
cial gifts chairman; Martin M. Moldow, 
Martin M. Moldow Assoc.; Arnold Nev- 
stadter, Zephyr American Corp., campaign 
chairman; Isidor Lerman, Lerman Bros.; 
Henry Hirsch, Silver Staty. Co.; and Mrs. 
Fannie Altman Goldschlag, Bell Staty. Co. 
Standing: Joseph Rosenberg, Pelzer Sta- 
tionery Co.; Frank May, J. L. May Co.; 
Milton Stone, Milton Stone Assoc.; Charles 
1. Karasik, Jaclin Staty. Co.; Nathan Klein, 
Jaclin Staty. Corp.; J. Lazarus, of M. C. 
Lazarus; Joseph Wexelbaum, Cooke & 
Cobb Co.; William Lampel, Art Steel Sales 
Corp.; Henry Levy, Silver Staty. Co.; and 
Max A. Dreyer, American Colortype Co. 
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sonsational HQW SHORT CUT IN MAILING ROUTINE 


wags ——i introducing 
the new 


“Speed Mail” 


=1001 


FOLDS and INSERTS 
mail at one time... 
IN ONE OPERATION! 


e takes up to 12 sheets 
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e takes inclosures no matter what thickness 
(such as checks, folders, reply-envelopes, 


samples) 


e takes all common sizes of paper and en- 


velopes 





| e places address proper into window-envelope 
ts in Here is something really new: 


icago A Dual Purpose Machine e releases personnel for more important work 


The 
point 


Letter-Folding-and-Inserting for the first time in history! e prevents the pile-ups and bottle-necks of 


handwork 


] 
ound For use in small and large offices, solves mailing problems : wi 
ts to 3 ‘ uP ; @ adjustments can be made within seconds for 


wery meets the needs of regular correspondence, statements, 
alties bills, invoices, promotional mail, bulletins, reports, price-lists. 
spot 


95% of all paper and envelope sizes 


Wherever there is a duplicator, wherever there are e requires little space and service 

bling typewriters—there is a demand for a “SPEEDMAIL 1001” @ saves up to 70% time and work or more 
lease 

e pays for itself in no time 


Designed right—priced right for the average office. 


PRICED 
us There is nothing like it. WITHIN REACH S$ 00 
spon OF EVERY 
, spe- Cash in on new money-making opportunity BUSINESS 


Idow, 














a Exclusive Dealer Franchises Available 

Bros.; Splendid Opportunity for Sales Representations. Write to: 
| Mrs. 
y. Co. 

4 SPEEDMAIL 

Co; ¥ 
harles . 
tw James H. Galloway and Associates 
— 1150 Griswold, Detroit 26, Michigan 

_— Phone: WOodward 1-5734 

; an 


e Ce A COMPLETE LINE OF SPEEDMAIL MACHINES— AUTOMATIC & SEMI-AUTOMATIC MODELS 
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R. Herman Hammer Elected President 
By The Globe-Wernicke Directors 


At a special meeting May 4 of the 
board of directors of The Globe-Wer 
nicke Co., in Cincinnati, R. Herman 


Hammer was elected president and 
general manager. Mr. Hammer, a na 
tive Cincinnatian, has been associated 





for 30 vears with The Globe-Wernicke 
Company. 

He started in the production de 
partment ind later was transferred to 
the accounting division. For the past 

twenty years, he has directed the company’s financial affairs. 
Prior to his appointment to the presidency, he was vice 
president, secretary, and treasurer, as we is a member of 
the board of directors. 

Globe-Wernicke directors at the same meeting also ap 
pointed Walter G. Albrinck as secretary and Oliver L. 


Bardes as treasurer. 


Underwood Promotes Heim and Lunney 


R. J. Heim, Eastern district manager Ol [ nderwood Cor 
poration, will direct the company’s New York district in 
addition to the Eastern district, it was announced recently 
by J. D. Donovan, general sales manager 

“Mr. Heim’s headquarters have been shifted from Boston 
to 1 Park Ave.. New York City, to provide the most central 
point from which offices in the two districts can be reached, 
Mr. Donovan said. In his new assignment, Mr. Heim will 
be responsible for all sales and service activities in a terri 


tory extending from Virginia to the Canadian border and 


west to Ohio. 





R. J. Heim J. J, Lunney 


Also moved to New York for the same reason was J. J 
Lunney, Eastern district service manager, who will super 
vise service operations in the New York district as well as 
the Eastern district. 

Mr. Lunney, a resident of 
in 1916 as a serviceman. An accounting 
he was a service department foreman before advancing to 
district service manager. 


Boston, joined the company 


chine specialist, 


3-M Names Newcomb Vice-President 

Election of Edward R. Newcomb as vice president ot ex 
port sales of the International division was announced re 
cently by Minnesota Mining Manufacturing Company. 
His new responsibilities inc] xport sales to Japan, the 
Phillipines, South Africa and Latin American countries. Mr. 
Newcomb joined 3M in 1950 and was named export sales 
manager in 1953. 
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R. C. Allen Elects New Officers 

Ralph C. Allen, chairman of the board of R. C. Allen 
Business Machines, Inc., has announced new officers elected 
at a recent meeting of the board of directors. 

K. P. Phelps, formerly executive vice-president, has been 
elected president of the firm. Mr. Phelps, who made his 
headquarters in New York, returns to Grand Rapids to 
direct operations from the home office. Mr. Allen will de- 
vote his entire attention to the duties of chairman of the 


board of directors. 





a” 


K. P. Phelps 





H. A. Greene 


R. C. Allen 


\t the same meeting, Henry A. Greene was elected execu 
tive vice-president. In the Sales Administration of the new 
organization, J. Lawrence Walker has been elected vice- 
president in charge of the Western Division and W. H. 
Duetting, vice-president in charge of the Eastern Division. 

John T. Carlson, who has been general manager of plant 
operations in Grand Rapids, will take charge of typewriter 
manufacturing and sales in Woodstock, Ill. Lloyd E. Smith 
succeeds Mr. Carlson as general manager of factory opera- 
tions in Grand Rapids. 


EXCUSE us 
PLEASE 


a 











ag 


In the rush of preparing our 50th anniversary issue, sev 
eral errors managed to creep into the text. We sincerely 
regret that: 

Charles A. Stott appeared as Scott in the listing of NSOEA 
presidents on page 67. 

Richard A. Jonas, Sr., of Oxford Filing Supply Company, 
was referred to as Jr. in the caption on page 82 

Dancker & Sellew, Inc., was designated on page 134 as 
having opened at 1 Broadway, New York City. When the 
hrm was founded that location was known as 111 Fulton St. 

In our pictures of the District 4 St. Petersburg regional, 
we regret the errors that appeared in the caption on page 
98 of the June issue. R. G. Blauvelt was incorrectly identified 
as R. G. Blanvelt in picture 17. The caption for picture 20 
should have read: G. P. Campbell, Commercial Staty. & 
Sply. Co., Chattanooga, Tenn.; Harry Fellowes, Bankers 
Box Co.; and Adrian Pembroke, Pembroke Co., Salt Lake 


City, Utah. 
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Why Cosco Office Chair Dealers 


SELL MORE BIG INSTALLATIONS 


rom Viil-lalao MIM Ko) Ma Gelaelelaclilelal 

























Big Corporations Today 
Buy Office Chairs with an Eye on Value 
and a Return On Their Investment 


Cosco Delivers More of Both and Cosco deal- 
ers everywhere sell more big installations 
because—in today’s highly competitive situa- 
tion—America’s top corporations demand 
value. Cosco chairs deliver more value— more 
luxury features—than other leading brands 
costing up to twice as much! And Cosco chairs 
do reduce fatigue and increase efficiency! 


Such major companies as... 
* American Airlines 
* American Optical 
* Loew's Theatres 
%* United States Plywood 
* Trans-World Airlines 


..now use Cosco chairs, and attest to their 
greater value and work performance. 


Want to sell more big installations? You 
will when you feature Cosco...the chair that 
holds the value lead! 










MODEL 15-F 
Secretarial Chair 
$29.95* 











FEATURE 
NATIONALLY 
ADVERTISED 


COSCON. 


IT PAYS 
TO GIVE THE CUSTOMER 
WHAT HE WANTS 





MODEL 18-TA MODEL 20-LA 
Executive Chair Conference Choir 
$47.50* $27.50* *Zone | retail prices 


HAMILTON MANUFACTURING CORPORATION 
Columbus, Indiana 





OA —7/54 125 








Royal Opens New Office: 
Personnel Changes Announced 


Royal Typewriter Company, Inc., 
recently announced the June | opening 
of a new branch office at 3709 W. 63rd 
St., Chicago, and several managerial 
changes in the sales organization. 

J. S. Kenny, formerly district man 
ager at Minneapolis, Minn., has been 
named manager of the newly-created 
branch. Mr. Kenny has been with the 
company since 1934 when he became 
a typewriter salesman at Cleveland. In 
1939 he was elevated to the position of a district manager. 

R. O. Shelby has been named manager to succeed Mr. 
Kenny at Minneapolis. 

Mr. Shelby returns to thi 
absence. Previously, he had been district manager at 
Wichita, Kan., and originally joined Royal as a salesman 
at Tulsa in 1945. 





J. S. Kenny 


company after a temporary 





John Schultz R. O. Shelby 


John Schultz, formerly New York group manager, has 
been appointed head of the Flint, Mich., branch. He be 
came associated with Royal as a salesman in 1946, and 
transferred to the sales department in 194 In 1952 he 
was promoted to New York group manager, the post he 
held until his current appointment. 





Joseph Foley 


Wm. Goldstein 


Two members of the New York sales staff have been 
appointed group managers, William Goldstein and Joseph 
Foley. 

Mr. Goldstein has been associated with Royal at New 
York as a salesman since 1947 and Joseph Foley began his 
career in the New York sales department in 1945. 


3M Announces New Appointments 

Appointment of George J. Wachholz as controller and the 
election of two officers for its International division was an 
nounced recently by the Minnesota Mining & Manufacturing 
Company. Wachholz will be responsible for the preparation 
of budgets and supervision of operating controls for all 
3M divisions and domestic subsidiaries 

New officials promoted are E. Harlan Church and Eugene 


F. Kindler. Mr. Church, assistant treasurer of the parent 


company, was elected treasurer of the division. His new 
responsibilities are in addition to his present duties. Mr. 
Kindler was named assistant treasurer of the International 
division. _He previously had been chief cost accountant. 
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Ralph Schneider Now Secretary, 
General Manager Indiana Chair 


Ralph F. Schneider has climaxed his steady advancement 
in the Indiana Chair Company with his recent appointment 
as secretary and general manager. 

In the June issue of Orrice AppLiANnces in Gene Mitchell’s 
District No. 8 NSOEA notes. Mr. Schneider, sales manager, 
was reported as having died en route to the operating room 
of the hospital. Instead, it was Al Schaaf, factory superin- 
tendent, who passed away at that time. 

Both Mr. Mitchell and Orrice Appviances regret that this 
error was made and it is a pleasure to report Mr. Schneider’s 
recent promotion. 


Felt & Tarrant Buys 
Dupli-Voice Company 


R. J. Koch, president of Felt & Tarrant Manufacturing 
Company, announced to shareholders at their annual meet- 
ing that a contract has been signed to purchase the Valley 
Industries, Inc., and the Dupli-Voice Company, Algonquin, 
[ll., makers of Dupli-Voice dictating machines. 

Mr. Koch stated: “For the past three years, your officers 
and directors have looked into many different products in 
the office equipment and other fields. We believe that in 
Dupli-Voice we have picked a winner in a rapidly expand- 
ing field.” 

The move represents Felt & Tarrant’s first departure from 
the adding-calculating machine field since the firm made its 
first comptometer in 1886. Mr. Koch stated that Valley 
Industries was formed in 1951 by a group of Algonquin 
businessmen to manufacture the Dupli-Voice dictating ma- 
chine, placed on the market about a year ago. 

Dupli-Voice utilizes a fully-magnetic high-fidelity belt 
which can be used over and over again indefinitely. Dupli- 
Voice also has a self-erasing feature which permits the dic- 
tator to make his own corrections. The belt can be sent 
through the mail in a standard size envelope. 

Dupli-Voice manufacturing operations will continue from 
the new, modern one-story plant at Algonquin, being pur- 
chased by Felt & Tarrant. The present manufacturing and 
sales organization is expected to continue under the new 
ownership. It will be operated as a separate division. 

President Koch stated that the Felt & Tarrant organiza- 
tion also is considering the addition of other office equip- 
ment products in line with the firm’s new policy of diver- 
sification. 

At the annual meeting, all officers and directors were 


re-elected 


Golden Coins to Publicize Show 


The “Shower of Gold” theme, which forms the _ back- 
ground for the Golden Jubilee National Business Show, will 
be carried out in the promotion of this year’s double-barreled 
show at New York’s 69th and 7Ist Regiment Armories 
Sept. 27 through Oct. 1. 

lo enhance the theme, the show is striking a thousand 
golden coins bearing the legend, “National Business Show, 
Golden Jubilee, 1904-1954,” with “69th Regiment Armory” 
on one side and “71st Regiment Armory” on the other. 

The attractive coins, slightly smaller than silver dollars, 
will be distributed to top executives, civic officials and others 
to heighten enthusiasm and build an interested attendance 
for this year’s show. The coins will be publicized to point 
out the reward awaiting those who make the fullest use ot 


the latest ofhce equipment and methods. 
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TEXCEL 


CELLOPHANE TAPE 


PERMACEL TAPE CORPORATION....NEW BRUNSWICK, NEW JERSEY 
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1. Contest opens August 13. Closes October 
25, 1954. 


2. Open to all retailers of Esterbrook Fountain 
Pens, Esterbrook Push-Pencils and Esterbrook 
Desk Pen Sets in Continental United States. 


3. Contestants will be classified as follows: 
Group I Department Stores; Group II Station- 
ery Stores and Pen Stores; Group III Book 
Stores, Drug Stores, Jewelry Stores, Gift 
Shops and any others. First, Second, and Third 
prizes will be awarded in each group. In addi- 
tion, 50 Honorable Mentions will be awarded 
regardless of group. 


4. To enter, retailer must promote Esterbrook 
products in a store window display for a mini- 
mum of 2 weeks during the period of the con- 
test; and submit photograph of same as evi- 
dence. On the back of the photo, retailer must 
write his own name, the name and address of 
the store; his classification (see Rule 3 above) 
and the length of time display was in window. 


5. Display may include Esterbrook standard 
display material or be entirely original. 


Gsterbrook 


FOUNTAIN PEN 


THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 


128 


00 


Q: CASH PRIZES 





ow DISPLAY 
ONTEST 


now to enter. 


6. On request, Esterbrook will pay for photo- 

graphing display. The amount of photogra- 
pher’s fee not to exceed $5 and copy of this 
bill must be forwarded with the photograph. 


7. Entries will be judged solely on originality, 
attractiveness, appropriateness and promi- 
nence given Esterbrook products. Judging will 
be done by a competent group not associated 
with The Esterbrook Pen Company, and their 
decision will be final. All photographs sub- 
mitted become the property of The Esterbrook 
Pen Company and will NOT be returned. 


8. Entries must be sent to Window Display 
Contest, care of The Esterbrook Pen Company, 
Camden 1, New Jersey, and postmarked not 
later than midnight, October 25, 1954. 


9. In case of ties, duplicate prizes will be 
awarded. Winners will be notified by mail. On 
request, a complete list of all winners will be 
available to any contestant on or after Decem- 
ber 1, 1954. 


10. This contest is subject to all rules and reg- 
ulations of The United States. 


EVEN THE “LOSERS” WIN— Whether you win one of 
the cash awards in this contest or not—you still win 
increased business and profits from your display. 


So, since you CAN’T LOSE, read the simple rules and plan 





Entry consists of a display of Esterbrook Products which 
you set up in a show window and photograph. Judgment is 
made from the photo which you send to us. 


Start planning your Esterbrook window NOW. Write to 
The Esterbrook Pen Company, Camden, N. J. for your 
contest entry blank. If you want to use some of the 
Esterbrook lithographed display material, order it through 
your Esterbrook salesmen. Or write to Adv. Dept., The 
Esterbrook Pen Co. for it. Be ready to set up your window 
the moment the contest opens. 


Kules: ESTERBROOK WINDOW CISPLAY CONTEST 




















WRITE FOR 
CONTEST 
ENTRY 
BLANK 


“Choose the 
right point 
for the way 
you write 
—by number” 
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Creators of Fine Products for Every Copying Requirement 





ys 
CURTIS-YOUNG 


coORPORATION 













NEW, IMPROVED COPY-RIGHT 4 
COPYHOLDER 





.-. for 30 years the “Most 
Wanted” typist aid in the 
world 
















... finest on the market, C-Y 
“SEALFAST” process guar- 
antees absolute cleanliness 





JETLEAF AND OTHER FINE C-Y 
NON-CURLING CARBON PAPERS 









... the “Finest” made, permanent, STAND-BY 
smudgeproof-—with exclusive C-Y COPYHOLDER 
blue-black ink formula, and the ..“the best val- 
“slip-proof” plastic backing ve in 

now in 3 andes 


...lanolin formula soothes 
hands, while quickly 
and safely remov- 
ing ink stains 


eo” 


C-Y TYPEWRITER 
RIBBONS 

...@ complete line of DUPLICATOR PAPER 

... formula meets all U.S. govt. fine quality, popular- ... finest #1 water-marked 
panes , sulphite copy paper 


C-Y DUPLICATING FLUID 


and other specifications 


pot ere > 


CURTIS-YOUNG CORPORATION Manufacturers { 


| Copyholders — Duplicating Supplies — Carbons — Ribbons y 


. a Ve : Y 1 
‘110 WEST 18th STREET NEW YORK II, N. Y ° Cable: CURTYOUNG = 
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ZCMI’s New Look . . . TOP: The new re- 
tail school and office supply store features 
office supplies, business forms and filing 
equipment. CENTER: On the second floor 
are desks and office equipment. Better dis- 
plays are possible in the new quarters. 
BOTTOM: On the main floor is a section 
for engineering equipment and supplies. 


Salt Lake City Firm Takes 
Larger Quarters 


ZCMI School & Office Supply retail 
store is now located in its new place of 
business at 29 E. First South, Salt Lake 
City, Utah. The newly 
store contains modern up-to-the-minute 
facilities. 


remodelled 














According to John E. Carr who will 
manage both retail and wholesale divi- 
sions, merchandise is completely de- 
partmentalized on the main floor, A 
3,750 square foot area is being used for 
desk accessories, business forms, office 
supplies, filing equipment, and engin. 
eering supplies and equipment. A spe- 
cial section is provided for school sup- 
plies and furniture. 


The mezzanine floor includes stock 
rooms and general offices, while the 
second floor is used completely for dis- 
playing latest office furniture styles. 

One of the outstanding features of 
the new store is the modern blue print- 
ing department which offers service 
“direct to the customer.” This is lo 
cated on the basement floor. 

This recently-opened retail office ap- 
pliance and stationery store is now 
more accessible to business firms in the 
downtown area. Equipped for self. 
service, it also provides ample parking, 
Former location was 57 S. State. 


Eagle Pencil Elects Two Directors 


The election of David E. Price and 
Kenneth R. Berol to the board of di 
rectors of Eagle Pencil Company, Inc., 


fa 
K. R. Berol 


was announced recently by Alfred C. 


Berol, company president. Mr. Price 
has held many executive positions with 
Eagle and at present is general sales 


manager, 


Kenneth Berol is an executive admin 
istrator of the firm and has served in 
numerous managerial posts since 1950 


Sail from New York .. . Mr. and Mrs. 
Andy Maish pause for a picture aboord 
the S. S. Constitution. The trip to 
Europe is a fulfillment of one of Mr. 
Maish’s retirement plans as reported in 
an earlier issue of OFFICE APPLIANCES. 
He was formerly connected with Denni- 
son Mfg. Co. where his son Ralph is 
now following in his footsteps. 
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“Built Like a 
kyscraper” 








GHAW-WALKER 


Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 





Factories and Home Office, Muskegon, Michigan 


SoM ery 


ae” 


“% 
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THE EXCLUSIVE SHAW-WALKER 
dealer offers his customers 4,000 items matched in ap- 
pearance and matched for results. All bear the symbol 
of quality—"Built Like a Skyscraper”—the best-known 
trademark in the office equipment industry. 

Shaw-Walker’s 4,000 items are easier for dealer 
salesmen to sell because they are “time-engineered” to 


help any user get more done, more easily, more quickly. 


The 300-page Golden Anniversary Shaw-Walker 
OFFICE GUIDE simplifies selling and is the biggest 


single source of dealer orders in this business. 


Perhaps you qualify for this desirable franchise. 
Right now there are a few cities in which we are willing 
to establish new dealers or make a change. Yours may 


be one of the cities. 


ling Plan 


Merchandise 


Brio, 





In Houston, Tex. . . . TOP: Night view 
of Clarke & Courts showing the furniture 
display windows. CENTER: Two pictures of 
modern office displays emphasizing design 
co-ordination and functional arrangement. 
BOTTOM: A model office in the traditional 
manner. 


Clarke & Courts Opens 
New Showroom 


Clarke & Courts, Houston, Tex., on 
March 15 opened a modern down 
town showroom at 1517 Milam St. The 
one-story building, with display win 
dows on both Milam and Leeland 
Blvd., is devoted entirely to the display 
of fine office furniture. A row of 
individual display rooms at the rear 
is given over to showings of different 
office suites. 

Rather than taking the place of the 
present display rooms at the company’s 
headquarters, the new quarters instead 
serve as a supplement, providing much 
needed extra space. The firm has a 
complete office designing service which 
includes carpets, draperies, paints, wall- 
papers, art and accessories. 

Lines carried by the firm include 
the Leopold Co., Myrtle Desk Co., 
Shaw-Walker Co. and Stow & Davis 
Furniture Co. In addition to the 
main store and new display room in 
Houston, Clarke & Courts maintains 
branches in Beaumont, Dallas, Gal- 
veston and Harlingen, Tex., as well 
as LaFayette, La.—JHR 


Fishin’s Good . . . Scott Parnham (left) 
of Myrtle and Alma desks and High 
Point Chairs and Joe Crane of Crane’s 
Office & School Supply Co., Minne- 
apolis, display the results of a fishing 
trip which they enjoyed following the 
NOFA convention in Chicago. These 
fish were caught at Broadwater Lodge 
on Woman Lake near Hackensack, 
Minn. Broadwater Lodge is owned by 
Lyman Newlin, formerly manager of 
the Minnesota Bookstore, the Minne- 
sota Co-op and Macalester College 
Bookstore. 
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INTRODUCING Yanes 









LIGHTS AT ANGLE — 


FAS T-SELLER REDUCES EYE FATIGUE 
FOR ‘BACK TO SCHOOL” 





HOLDS 10 VOLUMES 
WITHIN EASY REACH 


eet 





ADJUSTABLE BOOK REST 
FOR EYE COMFORT 





@ Only 10” deep, 182" wide, and 20” high SUGGESTED RETAIL PRICE : 

i llaaaainiasias cs 95 REMOVABLE SHELF GIVES 

@ Perfect for study and taking notes ‘ od EXTRA ROOM FOR WRITING 
——— a 


SLIGHTLY HIGHER IN WEST 














You’ve never seen anything like the entirely new 








Faries “STUDEE-LITE”! Designed to save eye- ER 

sight, space, time and motion, the Faries “STUDEE- oO RP. 4 

LITE” is the result of detailed research into student N oO a fA ot 
study habits at several large universities. — HANDS FREE 


Beautifully finished in Faries new and smart two- 
tone Desert Bronze with Pastel Gray book rest, the 
“STUDEE-LITE” is approved by Underwriters Lab- 
oratories. Takes two regular incandescent bulbs. 


Faries Lamp Division, Elwood, Indiana 
Please ship at REGULAR DEALER DISCOUNT 


Faries “Studee-Lite” #60200 
Quantity (Shipped 6 to a Special Introductory Standard Package) 


Send Advertising Newspaper Mat: 2 col 3 col (Check One) 





Packed individually, 6 to a special introductory 
standard package. Weight 12 Ibs. 














DEALER’S NAME 




















See 


¢ 
( ; LAMP 
BY. 
Ht aes DIVISION 
STREET 
General Lamps Mfg. Corp. . . . Elwood, Indiana CITY. STATE 
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Old Timer Celebrates 
His 80th Birthday 


An old timer whose office equip- 
ment contacts run back to 1912 is 
C. G. Tollefsen of 822 Armstrong, 
Bartlesville, Okla... who was honored 
on his 80th birthday May 14. He 
entered the industry in 1912 when 
he joined the Sengbusch Self-Closing 
Inkstand Company in Milwaukee 
where he remained 18 years. 





. C. G. Toffefsen relaxes 
“for a moment” after celebrating his 
80th birthday. He’s a real old pro in 
the office equipment industry. 


At Ease 


In 1930 Mr. Tollefsen founded his 
own stationery business as a manu- 
facturers’ representative in New York 
City. He retired in 1945 and moved 
with his wife to Albuquerque, \. M. 
They moved to Bartlesville in Sep- 
tember, 1949, where the call of the 
business world lured the old gladia- 
tor back to the arena. He now is 
associated with the Bartlesville Sta- 
tionery Company headed by his son, 

His son and daughter-in-law held 
open house on his 80th natal day 
and a host of friends called to ex- 
tend their best wishes and reminisce 
on the old days in the office equip- 
ment industry. 


Horder’s Installs Six Directors 





Open School Warehouse 

County Stationers Inc., Ven 
tura, Calif., celebrated the open 
ing of its new school division 
warehouse with an open house 
on May 4. School furniture, school 
seating, folding chairs and office 
furniture were displayed at the 
opening. Eventually a perman 
ent showing of these items will 





be incorporated in the operation 
of the warehouse. 





Opening day visitors expressed 
appreciation of the fact that all 
necessary school items can now 
be obtained within a few hours. 
Orders can be phoned in, pre 
pared for delivery, picked up by 
the customer at the front or rear 
entrance or delivered by County 
Stationers’ own truck which tra\ 
els throughout the county. All 
schools in the county are visited 
regularly throughout the year. 


The firm hopes to make the new warehouse a complete one-stop school suppl 


service unit. Ample parking space is available. 


Edwin M. Stark, chairman of the board of Horder’s, Inc.. 








announced that at the annual meeting of shareholders held 
May 19, the management slate of directors was elected for 
the ensuing year. The present directors, Edwin M. Stark, 
Jackson F. Moore and Nathaniel Sommerfield were re 
elected: 

In addition, Fred P. Seymour, Jr., industrial consultant 
and grandson of E. Y. Horder, founder of the company, 
Harold W. Jacobsen, president, and Harlowe E. Bowes, 
attorney, were elected to form the six-member board. 


New England Firm Names Representative 

William B. Francis, 604 E. 
been appointed factory representative by the New England 
Paper Punch Company of Natick, Mass. Bill, who has 
traveled the southwest territory for years, will cover Texas, 
Oklahoma, Louisiana and Arkansas. 


12th St., Bonham, Tex., has 
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Peerless Announces Official Slate 


Conrad Bergmann, chairman of the board of directors, 0 
the Peerless Steel Equipment Company, Philadelphia, Pa. 
has announced the following roster of administrative ané 
executive personnel who will serve the company for the 


ensuing year. 


Anton J. Kuhn, president and director; Conrad Bergmann 
vice-president and director; Francis E. Timlin, secretary 
treasurer and director; A. F. Rosenberger, vice-president 
production and director; H. Wray Crane, vice-president-sale 
and director; A. H. Kappenberger, assistant secretary; | 


seph J. Galen, director. 


The recent death of George Bergmann, who had beef 
president since its founding 25 years ago made the change #f 
management structure imperative. All of the officials hay 


been with the company for 20 or more years. 
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Chairs courtesy DoMore Chair Company Inc., Elkhart, Indiana 





work, relaxed—in 
(ruly handsome chairs 





There’s nothing corrective looking about these 
chairs, yet they give you the most ideal posture 
support for hours of efficiency—thanks to the 
U.S. Koylon Foam. 


This most modern of all cushioning materials 
actually “‘floats”’ your weight for effortless 
freedom from muscle strain. And this luxurious 
comfort adds distinction to fine design. Notice 
the streamlined styling that always keeps 

its crisply tailored look. 


In fact, U. S. Koylon Foam holds its 


ss shape throughout the life of the chair. »y ¢, 
ees Beauty of appearance and efficiency U. ». 
ry; | make furniture cushioned with U. S. ® 


Koylon Foam one of the most 





id beetl distinguished appointments in today’s 
ange executive oflices. 
ils ha 





UNITED STATES RUBBER COMPANY ° Rockefeller Center » New York 
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Olivetti‘s New Showroom Introduces N 





LEFT: Mural of sand by Contantino Nivola, symbolizes hospitality. 
It occupies an entire wall. RIGHT: A dominating feature of the 


Olivetti Opens New York Showroom 


Fifth Avenue’s Fabulous Forties have a new center of 
interest—the large duplex store opened May 26 by the 
Olivetti Corporation of America at its New York head 
quarters, 580 Fifth Avenue. 

The store is both a showcase for the Olivetti business 
machines and a visual salesman for the basic Olivetti phi- 
losophy that dominates not only the parent company in 
Italy but also its other stores and displays around the world: 
that good design, whether in a typewriter, a shop or a 
factory, is good business and good human relations. 

In design, materials and use of fine art and colors, the 
showroom is also a notable example of contemporary Italian 
taste and flair which are so influential in other fields, as 
fashion and car styling. 

The new store was designed by the international archi- 
tects Belgiojoso, Peressutti and Rogers of Milan, Italy. 
These architects are well known in the United States as 
visiting lecturers at M. I. T., Harvard and Princeton, and 
were commissioned by the Museum of Modern Art here 


to build the U. S. pavillion at the Milan Triennale in 1951. 
In their objective of showing the Olivetti products to best 
advantage, they have drawn upon typical Italian woods, 
marbles, glass and coloring, and combined them to give 
the store a highly personal identity. 

The recessed store front is almost entirely glass, per 
mitting full vision into the spacious interior. 








ewest Ideas in Italian Design... 








new showroom is this large rotating, wheel-like display for the 
showing of the company’s products. 


For Olivetti, Nivola has created a semi-abstract design, 
in bas-relief, which is simple, almost primitive in feeling, 
yet with a buoyancy and, as Nivola himself says, a sense 
of hospitality in its subtle symbolism. 

The rear wall is a yellow with some burnt Sienna, the 
ceiling a light blue, chosen like the other colors to suggest 
Italy’s own colors. 

Under the store is an equally large stockroom, repair and 
shipping departments. 

The store and offices have been designed and completed 
under the supervision of Dino Olivetti, president of the 
Olivetti Corporation of America. An American citizen and 
graduated from Massachusetts Institute of Technology, he 
is the brother of the head of the Italian firm, Adriano. 

The Italian company, founded in 1908 at Ivrea, is the 
largest manufacturer of typewriters, calculators and other 
office machines and equipment in Europe, with five fac- 
tories in Italy, one in Scotland, one in Spain, and a new 
one being built in Argentina. It also has assembly plants 
in South Africa and Brazil. Teleprinters and machine 
tools are also manufactured. 

The American company was organized in 1950 to intro- 
duce the distinctive Olivetti products into the United States. 

The organization now has 12 distributors in this country 
and more than 450 franchised dealers. Retail stores were 
opened recently in San Francisco and Chicago, operated by 
the Olivetti Sales Corporation. 


Effective Tie-in . . . A desk from Leopold 
Co.'s executive suites is prominently dis- 
played in the lobby of Loew’s State Theater 
—where the movie “Executive Suite’ was 
playing. J. Hillsberg Safe Co., Syracuse, 


ad. On the left, under a picture from the 
movie, was a list of the cast and the name 
of the theater where the picture was show- 
ing. On the right, was the mention of 
Leopold executive suites. 
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N. Y., dealer, also used the tie-in for an. 
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OPPORTUNITIES! 


For dealers who are looking for a profitable office furniture 


line in traditional and contemporary designs. 


Available in a wide range of styles and sizes, and priced to 


solve difficult budget problems. 


Backed by over 75 years experience iu the manufacture of 


fine wood office furniture. 


SEND COUPON FOR LITERATURE AND INFORMATION > 


The Jasper Desk Co., Jasper, 


Address___ 


a 


Ind. 
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3M Names Shea Vice-president 

Election of Kenneth J. Shea to vice-president of sales 
for the International division was announced recently by 
the board of directors of Minnesota Mining and Manufac 
turing Company. His new responsibilities include general 
sales administration of all foreign subsidiaries, European 


export sales and supervision of all international product 
sales managers. 
Shea joined 3M in 1923. Last February he was made 


general sales manager of the International division. 


Gunlocke Ties-in With Movie . . . With 
the movie “Executive Suite’ being shown 
at first run theaters all over the country, 
the W. H. Gunlocke Chair Co. suggested 
tie-ins by local dealers. Dealers were urged 
to arrange a showing of a group of execu- 
tive furniture with their local theaters as 
well as to slant their window displays to 
capitalize on the movie. TOP: Smith Bros., 
Portland, Ore., displayed Gunlocke chairs 
and a desk by Standard Furniture Co. 
during the showing of the film. The items 
are an “exact duplicate of President 
Eisenhower's office desk and chair.’ BOT- 
TOM: Summervilles’ Ohio Office Equipment 
Co., Akron, exhibited an executive suite in 
a theater in Akron. Sai 


ORCHIDS FROM 
NATIONAL SECRETARY DAY 





Royal Salutes Secretaries . . . Acres 
of orchids were distributed through 
New York City on May 26—National 
Secretaries’ Day—with the compliments 
of the Royal Typewriter Co., Inc. Secre- 
taries in the Empire State Bldg. were 
gifted by Mary McPhillips, left, Royal 
secretary. With her are Marion Palm 
and Isabella Foley. An annual event 
sponsored by the NSA, the day is set 
aside for each boss to honor his girl 
Friday. Royal flew in 20,000 orchids 
from Hawaii and distributed them at 
20 central locations throughout the city. 


Aggressive Promotion . . . Featured in 
the window at Horder’s, Inc., as well as on 
the sales floor, was this Stratolounger by 
the Stratford Furniture Corp. The window 
display was an animated showing of the 
reclining action. Impressive newspaper ad- 
vertising in the “Chicago Tribune’ backed 
up the display. The promotion resulted in 
many sales and much interest, indicating 
its potential to the Horder’s management. 
Added sales effort is planned for Father's 
Day and Christmas. Horder’s reports that 
the store personnel manifested extraordi 
nary interest in the Stratolounger—which 
usually bodes well for a product 
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Dallas Firm in New Quarters 


Service Printing and Office Supply recently occupied its 
spacious new quarters at 424 W. Jefferson, Dallas, Tex. The 
hrm was founded by Arthur Brannon and his son Ben in 


1939. The entire third floor of the new building is devoted 
exclusively to displays of complete office furniture exactly as 
it would appear in an actual office. 

In addition to office supplies and furniture, the firm offers 
complete printing and lithography services. The senior 
Brannon is aided by sons Ben, Bill and Wayne. 
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Revolution in office furnishing- 


GE's ‘Sierra’ package 


This beautifully furnished private office can be 
yours complete, for less than the cost of a lower priced car 


Put yourself in this handsome office . . . 
the GF “Sierra”. It’s ready for you to- 


day. It’s just as you see it here... a har- 


monious ensemble of 13 pieces of modern, 

colorful GF metal office furniture. 
Never before has an executive or pro- 

fessional man been offered a complete 


private office reflecting such a satisfy- 
ing combination of beauty, good taste, 


efficiency and reasonable cost. 


Desk and console are the famous GF 
Mode-Maker in Manila Tan. Their 
Textolite tops last a lifetime, never chip- 
ping, scratching or staining. The desk 
swivel chair is a Goodform Comfort 


Master Deluxe. It adjusts to your indi- 
vidual need for maximum working com- 
fort. All chairs, including the sectional 
lounge, and table and desk trim are of 
color-anodized aluminum. Its rich 
bronze-gold finish is not just painted 
metal .. . GF’s anodized color actually 
goes deep into the light, sturdy alumi- 
num. Chairs are cushioned with luxur- 
ious foam rubber, richly upholstered in 
beautiful, long-wearing fabrics. 


This GF “Sierra” not only costs less 
than a new automobile; it will last for 
a business lifetime. Its classic lines will 
keep it a showpiece through the years. 


Good metal business furniture is @ good investment 
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See the “Sierra” package office for 
yourself! For more information, includ- 
ing specifications and the address of our 
showroom nearest you, where you can 
see this office completely set up, write 
today to The General Fireproofing Co., 
Dept. X-32, Youngstown 1, Ohio. 








GENERAL 


FIREPROOFIN 


remost in Metal B ne Furniture 





MODE-MAKER DESKS « GOODFORM 
ALUMINUM CHAIRS « SUPER-FILER 
MECHANIZED FILING EQUIPMENT « 
GF ADJUSTABLE STEEL SHELVING 
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Simple test demonstrates file-hardness of Bassick caster 


Pre-test caster wear 
to help you sell 


Now you don’t have to explain how well Bassick 
casters will stand up in your customer's office. 

Get yourself a file and prove it. Bassick ball and 
raceway surfaces are case-hardened in special fur- 
naces to 15N90 Rockwell hardness. They are so 
hard that the file won’t cut them. 

That’s why Bassick’s will last longer, perform 
better, on office chairs and furniture. Just another 
good reason why nationally 
advertised Bassick casters 
are going on more and 
more office equipment 
every day. 


Smoother rolling, easier swiv- 
elling Bassick ““Diamond- 
Arrow” line includes casters 
for wood and metal chairs, 
typewriter stands, etc. With 
““Baco”’ rubber tread or 
“Atlasite” hard composition 
wheels, 





THE BAssicK COMPANY, Bridgeport, 
2, Conn. In Canada: Belleville, Ont. 


Bassick 


A DIVISION OF 





MAKING MORE KINDS OF CASTERS 


75 YEARS OF CASTER LEADERSHIP 


MAKING CASTERS DO MORE 
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New Appointments 





= Adjl-Steel Appoints Manager 


R. C. Shipway recently was appointed district 
manager for upstate New York by the All-Steel 
Equipment Company of Aurora, Ill. He has a 
wide acquaintance with dealers in that area 
from a previous association as district manager 
for Lyon Metal Products. Mr. Shipway has had 
15 years experience in office equipment circles 
and will be located at 307 Basin St., Syracuse. 


Frank Gale Made General Manager .. . vA 


Frank M. Gale has been appointed general 
manager of Copease Co., it was announced 
recently at the firm’s New York office by 
Charles E. Hallenborg, president. Mr. Gale ne ¥ 
formerly was vice-president of Dictaphone 
Corp., which firm he served for 25 years in 
various managerial positions. He is a graduate 
of Columbia University School of Business 
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O'Malley Joins Jackson... 


Robert J. O'Malley, formerly general sales 
manager of the Murphy Chair Company, has 
accepted a similar position with the Jackson 
Chair Company Mr. O'Malley has been 
identified with the chair industry since 1915 
when he joined Murphy. In his new position 
he will assist in styling and designing in 
addition to the management and direction 
of all sales activities. For the present he 
will make his headquarters at the factory 
in Danville, Ky 





J. H. Silverman to Direct Sales... . 


The appointment of Jack H. Silverman as vice 
president in charge of sales for Supreme Steel 
Products, Maspeth, Long Island, N. Y., was 
announced recently by Martin Pollack, com 
pany president. Formerly president of Ad- 
vance Metal Products Corp., Chicago, Mr. 
Silverman has disposed of his interest to as 
sume his new post. His first operation at Su 
preme will be the launching of a new line of 
economy priced cabinets. 





York Safe Names Sales Manager... 


York Safe & Lock Co. recently appointed 
D. L. Barnard to the post of sales manager. 
He resigned as assistant dealer sales manager 
with Diebold, Inc., to accept the position. 
Mr. Barnard has had a wide experience in 
office equipment fields both in selling and 
executive lines He also owned and oper- 
ated at one time a small manufacturing plant. 
In his new role, Mr. Barnard will supervise 
the sales activities of the York dealer organ- 





ization throughout the nation. 


Two Convoy Representatives Appointed .. . 


ee 





Two new field repre- 
sentatives have joined 
the staff of Convoy, 
Inc. Charles M. Jaffer 
has been appointed 
in the Philadelphia 
area and O. A. 
Gregory of the Carl 
W. Draper organiza- , 
tion in the Denver 

district. Mr. Jaffer O. A. Gregory 
of 261 Ridgewood Road, Springfield, Pa., formerly was associated 
with Eberhard Faber Pencil Co., in the Middle Atlantic states and 
served for three years as a supply officer in the navy 





C. M. Jaffer 
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Wh 
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am 
47 DIFFERENT DESKS IN ONE—engineered to give 
custom-fitted service to every kind of executive 
or staff office function. 


VARYING requirements of administrative, finan- 
cial, sales, personnel, or production executives 
are as readily accommodated as the complete 
range of specialized staff operations, from secre- 
tarial to clerical duties. 


STREAMLINER 
DESK 


7. Choice of standard colors and new 
decorative tones; two-tone effects if 
desired. 


1. Pedestals provide the facilities 
needed by the individual worker. 


2. Pedestals are interchangeable. 
8. Legs or island bases; height adjust- 


3. Drawers may be fitted with a wide able. 


range of functional aids—letter or 


legal files, card files, document cases, 9. Sound-insulated. 


4. Convenience tray, center drawer, 10. Typewriter models have new 
G/W Arc-Swing mechanism—for ease, 


speed, efficiency. 


preserves order among small supplies 
and accessories. 


5. Automatic positive locking mech- 
anism. 


DEMONSTRATE these features to your- 
self; find your dependable G/W dealer 
in your classified ‘phone book, listed 
under “Office Equipment.” Business 
request brings prompt information— 
Dept. 7-OA. 


6. Drawers ride smoothly, quietly, 
on Nylon glides; deep file drawer has 
progressive roller suspension. 


———— oc a| 
— — 4 


. 











a 
Engineering Specialists in 
Office Equipment, Systems 
and Visible Records Cincinnati 12, Ohio 


OA —7/54 












“STRICTLY PERSONAL!!” 


Yes, it’s true. A modern office desk 
is made of steel. The steel is shaped, 
and fastened together in various 
ways. Some other materials are used. 
A fine, enduring kind of finish is 
applied to the surfaces. 


And THAT group of words has 
no more todo with selling Globe- 
Wernicke NEW Streamliner 
Desks than describing a watch 
as some intricate metal parts 
with an activating spring. 


An office worker’s desk, executive or 
routine, is the MOST PERSONAL 
WORKING AID of any. 


It should be sold as just that. 


Only G/W Streamliner can be fitted, 
adjusted, made to conform to the 
individual worker’s individual needs. 
It is engineered for this flexibility. 


This advertisement to your best 
prospects and customers ex- 
plainshow thisnewconstruction 
and new features are contrived 
to give your customer—NOT 
just a fine desk—but a desk 
that is custom-tailored to par- 
ticular work and specific needs. 


Sell this masterpiece of office equip- 
ment on the “Strictly Personal!” 
basis. That is the way to take it out 
of the “steel and parts” competition. 


You and your sales people will 
make more sales, make more 
profit, and deliver more satis- 
faction to your customers with 
this sales approach. 


Try it; you'll agree. 


Sincerely, 






Eimer G. Rahe 
Vice-President- 
Sales 
Globe-Wernicke 
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An invitation to COMFORT’ 


Here’s a chair that'll win the admiration of every guest. It’s the kind of a chair that'll 


make him feel completely at ease... and comfortably relaxed. 
It's the JOHNSON 1529 . . . a semi-lounge type of design . . . as inviting as the warm 
smile of an old friend. The luxurious top grain leather. . . the beautiful genuine walnut 
. and the unequalled comfort of deep spring filled cushions will make a hit with any 
customer. A design that’s always in good taste . . . a chair you'll be pleased to sell. 
U YOU let f 1529 JOHNSON 
1AIR along with the other fast selling numbers of this big line 
Wy 4 f y 











JOHNSON CHAIR COMPANY 
4401 West North Ave. Chicago 39, Ill. 
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General Fireproofing Names 2 Managers... 


The appointment f 

two new district 

agers has been 

nounced by The 

eral Fireproofing 

Youngstown Ohio 
Thomas H. Rymer 


has been named man 





ager for Arizona 


California, Nevada T. H. Rymer G. N. Cavalli 
New Mexic and 
Utah. He joined GF after his release from the army in 1947. He 


spent three years the sales department of the home office, and in 


1950 transferred to the Cleveland branch where he was a terri- 
torial salesman. Mr. and Mrs. Rymer and their daughter, Marybeth, 
will make their home in La Mesa, Calif 

G. Nino Cavalli has been named district manager for Idaho, 


Montana, Oreg and Washington. He became associated with the 
James D. Headley Co., GF’s Seattle dealer, after his release from 


service in World War Il. He was recalled to active service during the 
Korean War, and returned to Headley after his discharge in 1952. 

Mr. and M Cavalli and their two daughters will make their 
home in Seattle Wash 


Cathey Appoints Two New Salesmen .. . 


Cathey Office Furni- 
ture & Supplies, Inc., 
308 N. Akard St., 
Dallas, Tex., recently 
announced the ap- 
pointment of two 
newcomers to their 
selling organization 
4 They are Hugh Moore 
and Allen Wighaman. 





Hugh Moore Allen Wighaman ah tan Sica ted 
wide experience in the office supply and equipment field. 

Mr. Moore spent five years as purchasing agent for the U. S. 
government. The last seven years have been devoted to selling office 


supplies in Dallas 
Mr. Wighaman’s experience dates back to 1938. He joined the 
colors in 1942 where he served until 1946 when he again entered the 


office supply business in Dallas. 


Diebold Names Baltimore Manager .. . 


H. B. Berean recently was appointed branch 
manager in Baltimore by Diebold, Inc. Prior 
to his appointment he was assistant manager 
in the Detroit office. Mr. Berean became asso- 
ciated with Diebold in 1950 and compiled an 


enviable sales record. A graduate of Cornell 
University, he will be in charge of business 
systems sales in the Baltimore territory. 





Burroughs Promotes Macdonald .. . 


Ray W. Macdonald, general manager of 
international operations, recently was named 
vice-president of Burroughs Corp., by its board 
of directors at a meeting in Detroit. Mr. Mac- 
donald is in charge of sales and service opera- 
tions outside the United States and Canada, 
including 18 subsidiary companies and a world 
wide dealer organization. He joined Bur- 
roughs immediately upon graduation from the 
University of Chicago School of Business Ad- 
ministration in 1935. He served first as a 
salesman in the Chicago branch. He was ap 
pointed export manager in 1948. 





Smith, Inc., Picks West Coast Agent... 


Jack Autry, 420 Market St., San Francisco, will 
represent Charles C. Smith, Inc., Exeter, Nebr., 


in California, Oregon, Washington and Ne- 


vada. The announcement came from William 
H. Cravens, company president. Mr. Autry has 
been associated with the stationery business 
for years and i member of the Forty Niner 
Travelers club. He is a past president of the 


Southern Travelers € t 
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Write for full information con- 
cerning the new Victor desk stapler 
—today’s best valve in stapling 
machines. 


IMMEDIATE SERVICE 
AT ATTRACTIVE PRICES 


\' a; oe eS 
MANUFACTURING 


COMPANY 


Chicago 


th otree 
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INKED RIBBONS 


If your business is profits, make it 
your business to find out how 
Codo’s High Quality Carbons, Rib- 
bons, and Hec ‘tograph Supplies win 
new customers and hold old ones! 


AS A CODO DEALER 
ees you are served by an efficient 
organization 





---you benefit from a 32-page, 
highly informative GUIDE BOOK 
«+. you can offer your customers 
Carbon “Gripper” 


6. 


Codo’s exclusive 
and 

«++ you have many “Dealer Helps” 
to assist you in building volume 
sales. Write NOW for information. 


fail “—"" MANUFACTURING CORP. 


Factory: Coraopolis, Pa. 
401 Wood St. 564 W. Monroe St. 
bd v0 ves seh 22, Pa. Bese 6, ill. 





40 E. 40th St. 
— York 16, aw. Y. 


“” Por 


a fa , Dually Qqabits (ea 
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Friden’s Chief Engineer Retires 


Don Ray Rowe, chief production en 
Calculating Ma 
2350 W ashing rton 


gineer for the Friden 
chine Company, Inc., 
Ave., San Leandro, Calif., 
1. He had been associated with the 


retired May 


Friden concern for 19 years, starting 
shortly after the late Carl M. Friden 
founded the company. 

Rowe began his career as a mechan} 
cal engineer after graduation in 1906 
from Ohio State University. During his career he worked 
with Wilbur and Orville Wright at the Wright Airplane 


also was his privilege to he as 





Company, Dayton, Ohio. It 


sociated with C. W. Kettering, famed automotive equip 
ment engineer. 

Rowe has been a member of the 
Mechanical Engineers since 1911. He plans to devote his 


retirement years to limited travel and to his hobby of 


American Society of 


photography. 


Curtis-Young Buys Specialty Manufacturing 


On May 15, Curtis-Young Corporation purchased the long 
established Specialty Manufacturing Division of Queen Rib 
bon & Carbon Co., Inc., Garden City, N. Y. 

Curtis-Young will continue to manufacture and distribute 
the typewriter carbon papers, pencil carbons, inked ribbons, 
hektograph and spirit carbons, master units, printed forms 
and other specialties heretofore made by Queen. 

Queen Ribbon & Carbon will continue to manufacture 
one-time carbon paper and carbonized news and_ book 
papers. For almost half a century, it has been a major pro 
ducer in this field. 

To Queen dealers throughout the United States and in 
22 foreign countries, Curtis-Young extends a warm welcome 
and the assurance of efficient, courteous service on all in- 
quiries and orders. Correspondence should be addressed to 


the general offices at 110 W. 18th St., New York 11, N. Y. 





Time Marches On... 
and with it man’s in 
genuity. Illustrated 
are the new sleek Oli 
ver portable and the 
old Oliver standard. 
Oliver recently am 
nounced it was re-enter 
ing American markets, 
but that the machine 
would continue to be 
manufactured in Eng 
land. 
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FILES FOR EVERY NEED 


Letter and cap files in all heights 
in the Director and Commercial 
grades... also card record and 
general files in all heights and 
sizes including widesections and 
halfsections, and everything for 
the business or institutional 
counter in Art Metal equipment 
(photo, lower left). 


Here’s filing that’s 
<2 BETTER BOTH 


from YOUR angle... - 





ty oO = 
e his | SAVINGS IN OFFICE EXPENSE 
ee 
Look at filing for what it really is—an essential in the 
| smooth and efficient conduct of your business —and you'll 
) have the reason why Art Metal designs and builds filing 
long | equipment for superior /sfetime performance. Every detail 
1 Rib of the cabinets, drawers and suspension is planned to 
ball provide a better return on your investment. And the Art 
Pans | Metal S/ File system adds further to economy in two 
forms| Ways...wit greater usable capacity per drawer, and 
| a daily labor saving of 33% in faster filing and finding. 
icture 
b= » from HER angle (yours aso) 
FASTER FINDING...EASIER FINDING 
nd i : 
lcome Smooth, quiet operation at a finger touch... full extension 
ull in beyond t ibinet front...automatic lay-back for ready 
sed t reference and easy access are Art Metal features that result 
N. Y pears 
in faster service, fewer errors and less employee fatigue. 
Why not test the better valve of Art Metal filing in your 
own ofnce right now? We'll gladly install a Speed-File 
for you on trial...let your own clerks experience the 
outstanding functional and quality features of Art Metal 
the ultimate in fling at no extra cost. 
ART METAL SPEED-FILE 





The rigid front mechanized file. Gives 15% 





greater capacity per drawer than standard 
compressor files. Saves filing time and payroll 


costs by reducing by one-third the motions 
required in filing and finding. 











On .. Send for these publications 

1n’s in the most modern answers to all your 

trated filing needs — from your nearest Art Metal 

ek Oli representative (see classified Telephone 

id. the Directory under “Art Metal”) or write 

~ 4 Art Metal Construction Co., 

* “a Jamestown 34, New York For 65 years the 

e-enter Art Metal Speed-File halimark of the 

orkal Art Metal Counter-Height Files finest in office 

achine Art Metal Filing Equipment equipment and 
to be ’ PD systems 

in Eng = 





FROM ART METAL NATIONAL ADVERTISING TO BUYERS 
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The Model 
1500 





f 
r v Tiedheity. in your 


business, you encounter the business 
and industrial executive who wants, 
in a chair, all that fatigue-fighting, 
modern seating engineers can give 
him ... PLUS every possible luxury 
feature. The new Rest-All 1500 is 
just such a chair. It offers every 
advantage of full five-point adjust- 
ability for individual posture fitting. 
The soft, cushiony comfort of its 
oversize, thickset back, seat and arm- 
rests cannot be surpassed by any 
ruse known to seating science. It is 
designed and built to be the finest 
... and it looks it! The Model 1500 
is another example of how Rest-All 
Dealers are enviably equipped to fill 
every chair need of office or 
institution. 
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28 W. MADISON AVE., YOUNGSTOWN, OHIO 


| 


WRITE FOR LITERATURE AND DETAILS 
ON THE COMPLETE REST-ALL CHAIR LINE 








Boston Agency Observes Open House 

The dates of June 1, 2, 3 and 4 were set aside by the 
Standard Duplicating Machines Agency in Newton High 
lands, Mass., for an open house marking two reasons for 








celebration. Observed at this time were the grand opening 
of new quarters at 26 Elliott St. at Worcester Turnpike and 
the beginning of the agency’s 20th year of service. 
Honored guests on June 1 were Lt. Governor Sumner G, 
Whittier, Mayor Howard Whittemore, Jr., of Newton, and 
from the parent corporation, A. W. Vanderhoof, president 
and chairman of the board, and A. E. Bruce, vice-president 

















in charge of sales. 

The new quarters provide modern facilities for a sales 
ofhce which was established in April 1935 with desk space 
on the 6th floor at 93 Federal St., Boston. After several 
moves, ground was broken last November for the present 
March 5. 









home and the move was made last 








Eureka Specialty Appoints Davis 


James H. Dunham, president of the Eureka Specialty 






Printing Company, Scranton, Pa., announces the appoint 
ment of Reginald J. (Bud) Davis as director of field sales 







and research. 

Mr. Davis comes to Eureka after many years of experience 
in the stationery field. He was recently sales and merchan- 
dise manager of the Whiting Paper Company, and pre- 
viously Eastern sales manager of Montag Bros., Inc. At one 
time, Mr. Davis was a division manager of the Eaton Paper 
Company. 

As field sales supervisor, Mr. Davis will help develop and 













organize a larger sales force in the United States, Canada 
and Mexico. He will be working nationwide out of Eureka’s 
Scranton office. 











New Store Opens in Ft. Worth 

The Burton Used Office Equipment Company opened for 
business recently at 1111 Commerce, Ft. Worth, Tex. Jack 
Burton, owner and operator of the store, reports he will 



















stock new and used office equipment. 


First of Its Kind . . . Officials of The Globe-Wernicke Co., insped Al 
the first metal desk in the new Streamline series to come off the 
production line. Left to right are Robert W. Sprott, general sales 
manager, R. Herman Hammer, president, and Elmer G. Rahe, 
vice-president, sales. 
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ALMA 1600 ROOM SERIES 


d Io! 


Jack 


_| Modern Offices require Modern Desks 


Alma Desk with fORMICA tops are burnproof, scratchproof 


You can sell more office furniture by showing modern Alma Desks in 
group settings on your floor. Let your customers visualize how the 1600 
series of Alma Desks could make their offices more attractive — 

better places to work! 





And, when you show the advantages of Formica tops—burnproof, 
scratchproof, impervious to fruit juices, drinks, coffee or other fluids. . . 
plus the many features of Alma wood desks, especially the densified 
posts, you can refurnish many offices. Write today for latest literature 


and prices. 


me ALMA DESK COMPANY, HIGH POINT, N. C. 
al sales 

~~ Better Desks are Made of Wood i 
7/5444 aa 

See ) itt Pas | 
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MAKE MONEY 


selling low-priced comfort 





for the executive 


MODEL NO. 83 


for his guest 


MODEL NO. 51 


You'll keep your customers happy for years— 
and make more money too—when you sell 
Gregson office chairs. Gregson chairs are built 
for comfort to sell at a price anyone can afford. 


Display Gregson chairs and your customers can 
see the difference in materials, construction 
and styling. They can easily see there’s no 
better office chair value at any price. 


Shown above are the Gregson Arm 
Swivel Chair (No. 53) and Companion 
Arm Chair (No. 51). Available in 
solid oak in light, softone or lime fin- 
ishes; and walnut or mahogany finish 
on pecan. Upholstered in Tolex Plastic 
Leathercloth, top grain leather or 
buff leather. 


DEALER INQUIRIES INVITED 

















GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
See Gregson Chairs—Conrad Hilton Hotel, Chicago—National 


Stationery and Office Equipment Convention—September 18- 
22, 1954. 


Serves Royal Typewriter 45 Years 


Bonno Ries, manager of the order 
and distribution department for the 
Royal Typewriter Company, Inc., re 
cently completed his 45th year of con 
tinuous service with the company. 

Mr. Ries joined Royal as an office 
boy, May 17, 1909, and made rapid 
strides. His service was interrupted in 
1917 for military duty, and he returned } 
in 1919, 

His ability won him several promotions until today he is 
considered one of the company’s most valuable men. 





California Firm Marks 25th Anniversary 

San Diego Office Supply & Equipment Company, San 
Diego, Calif., marked its 25th anniversary in the latter part 
of April with a three-day open house. The firm was founded 
in April, 1929, by R. L. Sturgeon and W. W. Holmstrom, 

A feature of the opening was the new furniture display 
room with a scale down ofhce planning unit. 

The firm, which was started with just two employees and 
now numbers more than 50, entertained the staff at a dinner 
in the Manor Hotel. 

The company began expanding in 1941 when a branch 
was opened on University Ave. This was followed with the 
opening of new branches in La Mesa, Calif., in 1947, and 
Excondido, Calif., in 1953. With these three branches and 
the main store, the company now has 17,000 square feet. 


Addo Opens Branch on Coast 

Increased business and a desire to serve its clientele better 
have dictated the opening of a new branch office in Los 
Angeles by the Addo Machine Company. Housed in the 
company’s own building at 2921 Beverly Blvd., the branch 
will handle 14 western states, Hawaii and Alaska. 





New Home in West . . . Addo Machine Co. recently opened the 
attractive branch office pictured above in Los Angeles. 


Ernie Thornton, former owner of the California Type- 
writer Exchange in Los Angeles, has been appointed 
manager. 

George Agrell, company president, also announced the 
transfer of Ulf Wiberg from the Rio de Janeiro office to 
serve as a traveling instructor in sales in the western territory. 


Michigan Firm Acquires New Offices 

The office machines division of the Franklin-DeKleineé 
Company has taken over their new quarters at 310 N 
Grand Ave., Lansing, Mich., it was announced recently 
The new base, completely revamped and _ redecorated, 1s 
across the street from the firm’s main offices. 
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Ads like this appear in Business Week and 
leading trade publications every month 





hawei | 4 
Ask Your 
LYON Dealer 


e Hunting for the best source of 
steel equipment is time-consuming 
and not at all necessary. 

Your Lyon Dealer offers the 
world’s most diversified line of qual- 
ity steel equipment. (A few of Lyon’s 
1500 standard items are shown be- 
low.) Equally important, he can 
show you how to get the most out 
of steel equipment in terms of saved 
time, space and money. Call him 
and he’ll come a-runnin’ with a 76- 
page catalog brim-full of equipment 
and ideas. 


LYON METAL PrRopuwCcrtTs, INC. / 
Gen. Offices: 728 Monroe Ave., Aurora, Ill. / 


Factories in Aurora, Ill. and York, Pa. 











Lyon also has complete facilities for manufacturing special items to your specifications 





~__._ for BUSINESS- INDUSTRY - INSTITUTIONS 
il}, LV] [) STEEL KITCHENS for THE HOME 


















































A PARTIAL LIST OF LYON STANDARD PRODUCTS 


Kitchen Cabinets ° Too! Toters © Economy Locker Racks ® Display Equipment ng tbinets © Service C 

Cabinet Benches ° Bor Racks ® New Freedom Kitchens © Fiat Drawer File Folding Chair e Sorting Files 
Storage Cabinets © Tool Boxes * Toolroom Equipment ® Revolving Bins Work Benches © Drower ' 
Drawing Tables © Parts Cases © Wood Working Benches © Hanging Cabinets Ber rowers © Hopper Bins 
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ANNIVERSARY 
High F Bending ¢ ter C 


BOu; 





No. 6710 


Clue .. your EXTRA salesman 


With BOLING CHAIRS on your sales floor, every salesman, whether new 
or experienced, has the assistance of the best salesman of all... the 
outstanding value of BOLING CHAIRS that is immediately apparent in their 
construction, design, and economy. 









= ~ 


This extra salesman never stops selling; long after the initial purchase is made, he 
constantly reminds the purchaser of BOLING quality and economy, 
and of the services of his BOLING dealer. 


Over fifty years of experience in the manufacture of every type of busi- 
ness chair enables the High Point Bending and Chair Company to pro 

vide you with the services of this extra salesman . . . the 
™ value that makes BOLING America’s fastest-selling chairs! 


HIGH POINT BENDING & CHAIR CO. 
| SILER CITY, NORTH CAROLINA 
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Hano Names Branch Representative 


Philip H Company, Inc., has announced that David 
Hinkley | named to travel the area covered by their 
new brancl t at Mt. Olive, Ill. His duties will be to 
ontact esta | stationers and explain the facilities offered 
\ tt e in [ 

Mr. His y's territory includes Illinois, Indiana, Ken 

cky, Tow Missouri. Hano feels that his eight years of 

perience of the delivery inquiry section of the 
ler de particularly fits him for his new post. 

The fir hat an appreciable savings in time and 

oney W when the Mt. Olive branch goes into 

erat 
Morgan & Barclay Purchase Stationery Firm 

Morgan & Barclay Company 531 Mission St., San Fran 
sco, ha ised the frm of H. D. Dye Company, 315 
Sutter St. at consolidate the firm with their own. The 
H. D. Dye C is founded in 1920 by Mr. Dye and sold 
o R. L. Ni 1933. Morgan & Barclay Company is 
waged ng office supplies, furniture, specialties and 





Hold Filing Clinic 


On May 11, 12, Wilson's Book & Stety. 


Store held a filing clinic attended by 61 employees from 26 dif- 
ferent firms. Ses last about three hours each. TOP: Henry 
Percival, General Fireproofing Co., and Richard Fuller, Smead 


Mfg. Co. Inc., are shown just before the second half of the ses- 
CENTER: A few of the people who attended. Don Wilson, 
the center background. The first part of each 


lled by Mr. Percival who started off with a GF 


sion 
owner, is pictured 


program was har 


film on filing that lasted about 25 minutes. He then discussed GF 
filing equipment. After a short break for refreshments, Mr. Fuller 
discussed Smead's filing supplies and systems. BOTTOM: Window 


ead products for the occasion. Mr. Wilson re- 
hopes to have another clinic next year. He 

f the sessions to the fact that they reached 
the actual filing, not just the purchasing agents 


display features § 
ports that the firm 
ottributes the suc 
the people who dc 
or office managers 
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Class ““A’’ 
Certified 





















FOUR-HOUR 
SINGLE AND 
DOUBLE-DOOR 
SAFES 

No better safes ore 


made for the protection 
of valuables in case of 
severe risks. Built for 
great strength and life- 
time service, they meet 
maximum requirements 
of Safe Manufacturer's 
National Association, 
Underwriters’ Labora- 
tories, and United States 
Federal Specifications 
AA-S-81-a. 


none remy 








Class “BY 
| Certified 
TWO-HOUR 
SINGLE AND 
DOUBLE-DOOR 


SAFES 


Better protection ...a 
| fact proven in scores of 
| catastrophes since our 

founding in 1899! Meilink 

“B" Label Safes carry 

the Underwriters’ Labo- 

ratory and S.M.N.A, “B" 

labels, also conform with 

the Federal Specifica- 
tions AA-S-81-a. 
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@ Colson’s attractive new counter display 
peps up your caster sales, brings you extra 


business — extra profits by displaying re- 
placement casters for all types of office fur- 


niture and equipment. 


Requiring a minimum of counter space, the 
Colson display shows hard and soft wheel 
casters for wood or metal office equipment 
—also two sizes of glides. Millions of these 
products are sold and the Colson “Silent 
Salesman” merchandising plan can help 
you get your share of this sales volume. 
Mail Coupon Today 


— —— ee ll 


THE COLSON CORPORATION 

ELYRIA, OHIO 

Please send data on Colson Casters for office furniture 
—also information on Colson’s new “Silent-Salesman” 
merchandising plan. 


Company____ 
Address___ — 


a Zone Stete..._... 


| 
| 
| 
| 
a 
| 
| 






ELYRIA, OHIO 
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Royal Typewriter Co., Inc., New York 16, N. Y 


Security Steel Equipment Corp., Avenel, N. J 
ff f Jina desk F 

Shaw-Walker Co., New York City 
Ww feat W. F. Chatf 

Sikes Co., Inc., Buffalo, N. Y pike 

aes gf 4 ‘ Rok t A. Cra 

R + A . snager, w 
Simplex Time Recorder Co., Gardner, Mass 


The SoundScriber Corp., New Haven 4, Conn 


The Standard Register Co., Dayton |, Ohio 
onarethee 


Re tt 


Statistical Tabulating Co., St. Louis |, Mo 


Stow & Davis Furniture Co., Grand Rapids, Mich 


f t A if jar a ew M t tor esk 
‘ +} A St. l iis } | 
TelAutograph Corp., New York City—fF v Autograph 
Tiffany Stand Co., St. Louis 5, Mo.—TI j f Tiff tands was 
v T T t t T wit many new } | } } INGE 
Times Facsimile Corp., New York City—! yt f t hibit was 
Karl 
The Todd Co., Inc., Rochester 3, N. Y play w new T 
Protectoarat | er together with 4 f ' ' ce ae 
M yster Ilatir 1 Ww ‘ » | . 4 - ~ 
S. Taylor 
was in charge, a t by | b. % ’, ger 
ale nanag Robert W. © zt 
Underwood Corp., New York City—Feat re was ft firr W 
trand { schine the standard , write , Sioned 
Mil4 x adding hine and the Sama nnsstite : n A 

R. Brigg j } 

Varigraph Co., Inc., Madison, Wis.—C were lett 3 pens, Vari 

sraph templet t including a ‘ Templet Stacia 

t and T-Lock, pen tank and sttachment. V. R 


b yrae. 


Victor Adding Machine Co., Chicago, Ill 


M were tt 
t bra ger, was harg 
Watson Mfg. Co. Inc., Jamestown, N. Y é 
' . Rol-Dex Trans-Dex to | A 3 
e file to } 3 j Als 
Weber Addressing Machine Co., Mount Prospect, Ill ted wer 
j Ww } paper work r rae 
M. G. Wheeler Co., Inc., Greenwich, Conn yh 
r MA A 


Former Owner Repurchases Business 

B. B. Lacey, district manager of Marchant Calculators for 
the past three years in Corpus Christi, Tex., is back in 
business again. Mr. Lacey recently repurchased the adding 
machine and typewriter business he sold to the Mayo Type- 
writer Company three years ago and which now is located 
at 815 Convent, Laredo, Tex. 

Gonzalo Factor, who previously worked for Mr. Lacey, 
again will take charge of service repairs. 
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RECORD STORAGE BOXES 
Repeat Business Boosts Profits! 


Make your cash registers ring by stocking 
all 25 sizes. It’s a real customer service to provide 
a uniform storage system for all office records 
and a money-maker for you! 

LIBERTY STORAGE BOXES are made of moisture- 
resistant high test corrugated fibre-board. 

Only LIBERTY combines economy with all of 
these features: (1) patented closures for spill- 
proof, dust-proof protection, (2) factory 

applied labels and indexing system for fast finding 
of records, (3) uniform high quality materials, 

4) national advertising and free 

promotional material to help 

dealers create more sales! 


profit more by selling 
both for the best in 
RECORD STORAGE! 


TRANSFER FILES 

Build Their Own Steel Framework! 

STAX ON STEEL combines the sturdiness of steel 

with the economy of fibre-board to produce 

a trouble-free drawer-type transfer file. 

No shelving needed. Horizontal steel stackers 

fit into steel side-plates as units are stacked. 

Makes sturdy steel framework that bears 

entire weight load in rear as well as front. 

Units interlock through keyhole slots in metal 

side-plates. Masonite panels used in front and & 
rear of drawers are covered with high grade ~~) 
corrugated fibre-board which is used throughout. — 
Banker's gray fade-proof finish, metal drawer-pull 

and other lustre-steel parts create neat front 

office appearance. Stack high to save space. 

Drawers can’t stick or bulge. Shipped flat. 

Sold on a money-back guarantee. 


Le Ewilel, PVaa: 
ADVERTISED 

IN LEADING 

BUSINESS PUBLICATIONS 


Tie in with free newspaper 
mats, circulars, counter 
and window 

displays! 
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NEW 
CATALOG 
NOW READY! 


“Economical 
RECORD STORAGE 
for Every Business” 


Catalog No. 1125 


SEND TODAY 
FOR YOUR FREE 
COPY including 
Price List and 
other details. 
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Duk Hardwome 
National Lock 


will help your products sell better 


If you manufacture office appliances, 
NATIONAL LOCK has a message of interest 


to you. From this one dependable supplier 


you can get virtually everything you need in 





Yosh Lochs For more than 40 years 


NATIONAL LOCK COMPANY has made a broad line 
of locks for most every purpose. Included are plate, 
lever and pin tumbler types engineered especially for use 
on wood or metal office furniture. Ease of installation and 


positive locking security are two of their proven assets. 


Distinctive Hardware... 
ALL FROM 7 SOURCE 


PULLS, LOCKS, LABEL HOLDERS, 
CASTERS, LOCKER HOOKS, 
HINGES, LIFT HANDLES... 

EVERYTHING FOR OFFICE APPLIANCES 


fine quality office appliance hardware. Call 
on us to work closely with you in solving 
your hardware problems... with an eye to 


more profitable sales of your merchandise. 


If you are an original equipment manu- 
facturer or jobber, write us. If you are a 


dealer, see your jobber. 


Desh Pl Here are only 


a few of a wide selection of attractive 
NATIONAL LOCK desk pulls. Pulls 
are stamped, die cast or molded plastic. 
Smartly designed, they will lend them- 
selves graciously to your products, 
Choice of several handsome finishes. 










NATIONAL LOCK 
COMPANY 


ee See * ILLINOTS 
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Continued from page 50 


billion saving this country? Are we going out after it? 
“By selling we don’t mean just taking orders or cutting 
prices. By selling we must demonstrate, we must create a 


need and create a desire.” 

\t the afternoon session the speakers were President 
Walter H. Miller of NSOEA on “Planning for Gold in Your 
Own Front Yard,” Walter Lennartson, president of the 
Great Lakes Travelers Club, representing the field members 
of the industry, and W. Brewster Towne, National Blank 
Book Company, “The Golden Age of the Vertebrate.” 

More troupers were heard at the forenoon session on Fri 
day. Earle F. Opie, vice-president of the manufacturers’ 
division, presented “Golden Opportunities in Three Dimen 
sional Selling,” Robert J. Sanders, manager of the dealer 


sales department of Burroughs Corporation, “The Case of 
the Plot of Gold” and General Manager Paul E. Burbank, 
“Opportunities are Golden in an Association.” 


Election of officers followed and adjournment was taken 
to the Great Lakes Travelers Club Luncheon open to deal 


ers, travelers and manufacturers. 

In the afternoon the IBSA held a closed session at which 
the decision to disband was reached. 

Che evening anquet proved an enjoyable affair, present 


ing a skilful speaker in the person of Charles E. Irvin, as 
sistant professor of Speech and Communication Skills at 
Michigan State College. “A Management is as Good as its 
Words” was the topic of the educator who stressed the need 
of accuracy, brevity and clarity in management written com- 


munications. Orally, he asserted, communication should be 


instructive, interesting and inspirational. A rich fund of 
stories added to the interest in his address. 

President Walter Miller addressed the banquet audience 
briefly, thanking those who had contributed to the regional’s 
success and complimenting those who are doing a selling 
job in the stationery and office equipment industry. 

General Manager Burbank, who was attending his 101st 
regional meeting since becoming NSOEA’s executive, pre 
sented a plaque to retiring governor Hallin. The GLTC 
House of Friendship was continued after the banquet and 
dancing was enjoyed by the banquet attendants. 


District 7 Meeting 
Continued from Page 52 


worked intimately with Generals MacArthur, Ridgeway and 
Van Fleet. 

Mr. Tofte held his audience in rapt attention as he pro- 
ceeded with his own observations of communists and their 


methods of accomplishing the tasks which they have set up 
for themselves. He pleaded for calm thinking in all quarters 
and sanity in our actions. He stressed the value of each 


individual becoming thoroughly acquainted with Russian 
history and the history of communism. Only then, he sug- 
gested, can we properly interpret current developments and 
the communist’s activities in their true light. 

[he afternoon session featured an open panel discussion 
with Cliff Halverson, Midwest-Beach Company, Sioux Falls, 
S. D. as moderator. Other members of the panel were Bob 
Brown, Koch Bros., Des Moines, lowa; Del Deming, 
Farnham Stationery & School Supply Company, Minne- 
apolis; Bill Carroll, Eberhard-Faber Company, and Governor 
Bill Whiting. The dealers were given an opportunity to 
present problems which they thought might be solved by 


combined effort 


At the same time, the Northwest Travelers Club held 
their annual meeting. Following are the newly-elected 
officers: 

President—Earl Collins, Rockwell Barnes Company. 
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it means so MUCH 


Dealers all over the country are sampling the 
Worden SECRA TYPE typewriter desk because of 


the many inquiries for it—the fastest selling wood 


typewriter desk on the market— 











252 ST 
52” x 32” 


WORDEN DESKS for all purposes, sizes 

finishes to match office interiors of 

fine quality and workmanship that 

enables dealers to point to the line 
as worthy of representation. 


Ask for this catalog 
and become better 


acquainted with us. 





The 


TRADE MARK 





Worden Company 


P.O. Box 805 ¢ Holland, Michigan 
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the world’s most wanted office chair 


EXECUTIVE POSTURE CHAIR 


Proudest office possession of top management 
throughout American business the 
MILWAUKEE Executive Posture Chair 

a triumph in custom-quality, healthful 
posture seating, unsurpassed for luxury and 
distinction ...a gilt-edge investment 

in lifetime, fatigue-proof, individualized 


comfort and well-being 





THE MILWAUKEE CHAIR COMPANY, Milwaukee, Wisconsin 
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First Vice-President—Harry Bergquist, Boorum & Pease 
Company. 

Second Vice-President—Larry Goodhand, manufacturers’ 
representative. 

Auditor—Bob Vater, Joseph Dixon Crucible Company. 

Corresponding Secretary—Merrill Hasty, manufacturers’ 
representative. 

Corresponding Secretary — Arnold Berglund, Joseph 
Dixon Crucible Company. 

Secretary-Treasurer—Berk Ertl, American Pencil Company. 

Chaplain—Rev. Jack Berry. 

With Bob Jerue, McClain & Hedman Company, St. Paul, 
Minnesota as toastmaster the annual banquet got under 
way at 7:00 p.m. Friday evening. After an introduction of 
the head table, General Manager Paul Burbank gave his 
interesting talk, “Opportunities are Golden in an Asso- 
ciation.” Mel Sowell presented Mrs. William Whiting with 
a gift on behalf of the Northwest Travelers Club. This was 
followed by presentation of the NSOEA plaque to Bill 
Whiting for his services as governor. 

Special thanks were given to Bill Anderson, Des Moines 
Stationery Company, general chairman, and his many assist- 
ants for their work in planning such a successful convention, 
A special note was made of the contributions of Harrington 
Buck, Matt Parrott & Sons Company and Jay Parrott, Water- 
loo Ofhice Supply Company. 


District 10 Meeting 
Continued from Page 56 


the speeches already mentioned were presented prior to the 
last item on the morning’s program, a two-act satire titled, 
“Don’t Make a Mountain Out of a Molehill,” offered with 
some misgivings by the Rocky Mountain Travéler stars of 
the theatre. Written by Bill Gove, Minnesota Mining & 
Manufacturing 
informative revelation of industry situations as indicated 


Company, the satire Was an amusing and 


by the visits of a dealer and a manufacturer to the office 
of a psychiatrist. 

Following the luncheon, at which Major Warner spoke, 
the afternoon session started with the talk by Clell Short. 
At three o’clock the Travelers withdrew to attend their an- 
nual meeting in the ball room and the dealers continued 
for the balance of the afternoon with an open forum on 
industry problems. Serving on the panel with Governor 
Pearce were Chuck Kendrick, Kendrick-Bellamy Company, 
Denver, and Don Stanfield, Wyoming Typewriter & Equip- 
ment Company, Cheyenne, Wyo. 

Among the subjects brought up for discussion were the 
following: Methods of Handling Minimum Shipments, 
Furniture Rental Agreements, Night Openings, Sales Train- 
ing Meetings, Competition of Co-operative Buying Asso- 
ciations, Car Allowances for Salesmen, Freight Costs, Feas- 
ibility of an Art Supplies Department, Trend to Suburban 
Store Locations, Excise Taxes and Chain Store Competition, 

At the Rocky Mountain Travelers Club meeting the fol- 
lowing officers were elected: Lloyd Gilbertson, Minnesota 
Mining & Manufacturing Company, president; Ed L. Robin- 
son, Weber Costello Company, first vice-president; George 
Feeley, Dennison Manufacturing Company, second vice- 
president; Byron McGarvin, retired, secretary; Glen Barclay, 
W. H. Kistler Stationery Company, Denver, treasurer; 
Gardner Griffith, Parker Pen Company, sergeant at arms. 

The entertainment Monday evening, sponsored by the 
Rocky Mountain Travelers Club, was presented by talented 
students of Colorado College. The “Varieties” included a 
versatile pianist named Randy Lee, several singers, an ac 
cordian player and a monologist, all of whom showed evr 
dence of genuine skill in their chosen helds. 

Tuesday morning was devoted to Troupers’ addresses 
and a business session at which new officers were elected. 
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OLUMBIA 


DISTINCTIVE OFFICE FURNITURE 


THE HIGHEST GRADE EQUIPMENT AVAILABLE 
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quip = 
A FILING CABINET FOR EVERY NEED 
the 


nents, 


BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


| 
[rain 
\sso- | 
Feas 
urban | 


COLUMBIA 


tition, , SOLD ; WRITE 
1e fol- o el => EXCLUSIVELY | FOR LATEST 


nesota | FOR BETTER ‘ THROUGH LITERATURE 


sCOrPe F 





Vice ' 
are lay, 


a COLUMBIA STEEL EQUIPMENT COMPANY 


yy the 
ilented 4500 NORTH THIRD STREET, PHILADELPHIA 40, PENNA. 
ided ¢ Phone: Michigan 4-3983 


an ac Plant No. 1 — Third, Orianna, Annsbury & Wingohocking Sts. 
ed evi Plant No. 2 — American, Bodine & Wingohocking Sts. 
Plant No. 3 — American & Philip Streets 
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business always feels at home with METROPOLITAN 


. . and this Metropolitan Conference Desk and the new Metro- 


politan Credenza in an executive office of the Sun Oil Company, 


Regular advertising in these leading 
business publications pre-sells your 


prospects . . 


to youl 


Have 
you 
Joined 
COPS? 


S 
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. brings them HOME 





Evansville, Indiana is no exception. The installation was made by 


Smith & Butterfield of Evansville. 


It is just one more proof that the warmth, beauty, durability 
and economy of fine quality Metropolitan wood office furniture 
are appreciated and purchased “at home” as elsewhere. No mat- 
ter where you are located you'll make wider profits on bigger 
volume business . . . simply by stocking, displaying and selling 
Imperial’s line of luxurious merchandise. It takes with top execu- 


tives who want their customers to “feel at home.” Write today 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 


desk company 


EVANSVILLE 7, INDIANA 


for full particulars. 
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No activities heduled for Tuesday afternoon. The 
annual ban¢ the evening brought the convention to 
1 close. 

Governor P functioned as master of ceremonies. He 


boys from the Colorado School for the 
who provided instrumental 


introduced 1 trio ol 
Blind, excellent 
Head table fo vere presented and then golf prizes were 
awarded. The low gross trophy went to Bill Lashbrook, 
Esterbrook Pen ¢ 75 at the Travelers’ 
tournament uesday 
Mi spoke briefly, Governor-elect Duker was 


ibsentia, 


some music. 


ompany, who shot a 
afternoon, 

President 
presented “in and Lieutenant Governor Stanfield 
was asked to The new officers of the Rocky 
Mountain Travelers Club were also introduced. 

General Manager Burbank presented an appropriate gift 
rnor Pearce and then challenged all present 
to accept the responsibilities of good citizenship so that the 
Way of life can be continued despite the difh 


culties imposed « 


a bow es 


to Retiring Go 


American 
the world by other ideologies. 


District 11 Meeting 
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The Friday morning 


W he 


session was opened by Governor Bob 
Strawn, Lieutenant Governor 
Larkin as the presiding officer for the day. The entire pro 
ided by the “President’s Prospector” as “Plan 
ning for Gold Your Front Yard,” by President 
Walter Miller; “The Golden Age of the Vertebrate,” by 
Jrewster Towne, National Blank Book Company; “Golden 
lhee-Dimension Selling,” by Earl F. Opie, 


troduced Clarence 


gram was pro 
Own 


Opportunitic S 
Weber Costello 
division, NSOEA 
At the luncheon Friday General Manager Paul Burbank 
gave his address titled, “NSOEA’s Challenge to Dealers to 
Do a More Proht 


As scheduled, Friday 


( ompany, vice president, manutacturers 


ible Business.” 
afternoon was “open” for conven 


themselves. Golfers participated in the 


tionites to enjoy 
innual tournar \fter the sumptuous smorgasbord the 
evening was reserved for “no-host” entertainment. Quite 


1 number sought to regain their youth by ice skating. 
Among the star performers were Mr. and Mrs. Walter Miller, 
Mr. and Mrs. Art Pfister, Chet Williams, Ted Caswell, Bill 
Gove, Jack Overholt and several others. 


Conduct Open Forum 
On Saturday morning an open forum conducted by Paul 
Burbank was eded by addresses given by two troupers: 
“The Case of the Plot of Gold,” by Ralph Terry, Burroughs 
Our Industry—Why It Is So Wonder 


Lorporation, a 


I.” by Art Pt Smead Manufacturing Company, vice 
hairman, held ion of NSOEA. 

Members ot orum panel were Horace Kilham, 
Kilham Stati Printing Company, Portland, Ore.; 


Ray Strawn, St Othce Supplies, Boise, Ida.; Al Osborn, 


facoma Ofhice Supply Company, Tacoma, Wash.; Bob 
Young, Low Hantord Company, Seattle, Wash.; 
Gene Aris, S Ofhce Supply Company, Spokane, 
| Wash.; Jam Kalbus Ofhce Supply Company, 
Nar ipa, Ida 
Subjects are Varied 
Among tl discussed were: 1. Cost of doing 
isiness in nsactions. 2. Fair trade goods. 3, Com 
petition with stores. 4. Self-service. 5. Trend to 
iburban  locat 6. Sources ol personnel to train tor 
lesmen. Li cussions continuel until 11:30 when 
ommittee reports were heard and new officers elected. 





Che Saturday heon was memorable for two reasons 


the annual skit he Oregon Trail Travelers and an in 
pirational addre Bill Gove, Minnesota Mining & Manu 


icturing (omy Che skit consisted of a pitch by “Frank 
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makes the posture chair in 


metal 








The new METAL-LUX 
JUNIOR EXECUTIVE POSTURE CHAIR 


There’s a touch of magic in the way MILWAUKEE 
combines the perfect posture principle in metal 
with unprecedented beauty. There are two unique 
accomplishments in this Junior Executive Posture 
Chair . . . first, the ultimate in individualized 
comfort provided by a completely 
self-adjusting posture design . . . 
second, a new concept of beauty 
never before attained in a metal 
posture chair. Appearance sells 
this chair on sight; the experience 
of sitting in it clinches the sale. 
The MILWAUKEE METAL-LUX Junior 
Executive Posture Chair belongs 
on your sales floor. Available in 

a wide range of covering materials. 


Write us for full descriptive details 
covering tnis chair as well as the 
complete MEfAL-LUX line. 





Side Meme 


MILWAUKEE METAL FURNITURE COMPANY 


161 N. Campbell Avenue, Chicago 12, Illinois 


* 


8 
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4, 
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wine SCOTME 


The Automatic SCOTTIE LETTER OPENER 
opens 200 to 300 letters per minute. The Scottie is 
designed for small and medium sized businesses 
opening 200 to 2,000 letters per day. Opening let- 
ters 30 times faster than by hand gets the whole 
office into high gear fast. It takes a clean slice 
off all sizes of envelopes without clipping corners 
or damaging mail. Light and portable, the Scottie 
can be moved from desk to desk or easily stored. 


The market for Scottie Letter Openers is huge. It 
is needed by banks, stores, wholesale houses, in- 
surance offices, mail order businesses, factories and 
dozens of other medium sized firms. Scotties offer 
a 12 times greater market than for larger, more 
expensive machines. If you are experienced in 
specialty equipment sales, look into the Scottie 
for steady, future profits. 


Mfd. by ARNOLD MACKENZIE, Inc. 


3133 Overlook Drive 
Minneapolis 20, Minn. 


ng 5105" F.0.B. FACTORY 


plus excise tax. Stacker optional at 
nominal price, (Prices subject to 
change without notice.) 











ARNOLD MACKENZIE, INC. 
3133 OVERLOOK DRIVE, MINNEAPOLIS, 20, MINN. 


1 am experienced in sales of specialty office equipment. 
Send full information on Scottie Letter Opener. My 


territory is: 
Name 
Street Address 


ae State 
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Fox,” alias Chet Williams, urging all travelers to join a 


salesmen’s co-operative for the purposes of saving money, 
especially through reduction in taxes. Several other mem 
bers of the travelers club contributed to the hilarity of the 
( Ray 


occasion by asking questions. One fellow 


CThompson) announced himself as a representative of the 
| I 


That caused “Frank Fox” 


persistent 


Department of Internal Revenu 
to grab his charts and run. 
Once again Bill Gove proved his skill as a speaker, con 
vincing everyone present that “When everything else is 
the same, YOU make the difference.” On _ the 
“Togetherness” Bill proceeded to show how the customer 


theme of 


and the dealer can work together to do a jOD, no longer 


thinking of a sale as a conflict but as a service. He sug 
gested that each dealer ask himself how he looks to himself 
to his employees, to his community. It is Bill’s conviction 
that the salesman’s primary responsibility is to create a 
favorable buying and selling climate. 

The thrill of 
on Saturdy afternoon while others 


a ski lift ride was shared by more than 100 
indulged in golf, swim 
ming, ice skating, horse back riding, and so forth. A sudden 
(and short) storm added to the excitement of the ski lift 
trip. 


With Governor Bob Strawn as toastmaster, the annual 


banquet program started in a lovely way by announcement 
that Mr. and Mrs. John L. Bird, John L. Bird Company, 
Seattle, Wash., had celebrated their golden wedding annt 
versary on May 18. The couple danced gracetully among 
the tables, making a circle tour of the great hall. 

Nelson, Weldon Robe rts 


greetings from the Golden State Travelers Club, 


George Rubber Company, 


brought 
golf prizes were awarded, and head table folk introduced. 
Walter Miller spoke briefly, concluding with a 
recitation of the poem, “The Girl Behind the Counter.” 
General Manager Paul Burbank presented the NSOEA 


plaque of appreciation to Governor Strawn and then chal 


President 


lenged all to live up to the obligations of good citizenship 

in the United States in order to assure continuation of a 

free world. 

As a final gesture, each of the President's Prospectors 

was presented with a custom-made ash tray of Idaho clay 
Governor-elect Clarence Larkin uccepted official leader 


ship of Dist. No. 1] and adjourned the convention, 


District 12 Meeting 
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The events included a fashion show, a 
from the cliff facing 


of entertainment. 
tea, a cocktail hour, the “Fire Fall” 
the back of the Ahwahnee Hotel, dancing in the Indian 
Room, some unusual horse racing, and the terrific “Simp 
Fony” ensemble performing in Cottage No. 34. The in 
defatigable members of the ensemble—Tickle Key Tietjen 
and his “Shrunken Baby Grand,” Big Blow Burke and his 


“Blues Bugle,” Huzza Buzza Hall and his “Broom Bucket 


Bass,” Klam Bang Konnersman and his “Pots and Pans Per- 


cussion Group”—were always available. They were even 


prevailed upon to get up early Saturday morning to play 


in the Indian Room before the business session started. 


Ralph Terry's Talk, “The Case of the Plot of Gold, 
was first on the program Saturday morning. It was followe 


by two excellent discourses on the subject of open display 


ind self-selection selling. 

John F. Mayer, co-owner of the Miller Drug Company 
Burlingame, Calif., gave some interesting and helpful facts 
out ol experience on open display selling in drug stores. 


In his practical discussion he pointed to many areas ol 


operation of a drug store that are sufficiently similar & 


have application to a commercial stationery and office 

supply store. 
John ¥ Bolton, vice-president and sales manager, Daley 
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We said it eee 
Now everyone's 





saying it! 





THE FINEST DICTATING 
MACHINE MADE TODAY! 






= 






g | : Nome - - - RICHARD E. PAIGE, president 
"oe .pract ically Company --- Richard E. Paige Incorporated 
pany. | : $ . use Address - + - 114 East 32nd Street, New York, N.- Vv. 
( ms lifetime of meme, USS Mr. Paige shown above using the REX RECORDER. 
; _—  ».. _—_— ceieo © eae He says: °° gmooth-running, trouble-free 
Guce ss 3 REX RECORDER 

vith a] 2 eee C machines are really like valued 


members of ovr staff.’ 


inter.” | engineering--- 


Gonstruction.-= 


RICHARD € pAIGE INCORPORATED 


n dictate or 
eadet transcribe ‘opal 
the same oni t:saee 


eting is : 
_, magic 
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emse\ ves 


Time after time, our dealers have 
sent us letters like the one reproduced 
Bucket here... Yes, We said it 

_now everyone's saying it. 
0 1 REX RECORDER 1S THE FINEST 
irted DICTATING MACHINE MADE TODAY! 


Write for the name of your 
nearest dealer . - - for a 


pal free demonstration at your offices. 


. of E 

AMERICAN DICTATING MACHINE. 
Ds AN DICTATING MACHINE co 
7/54 ESTABLISHED 1923 , New York 
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LOOK FOR 
ALL FOUR 


on every safe you buy 








FIRE CLASSIFICATION B 
T-20 TAMPER 
RESISTANT DOOR 


euriters Vaborator) 
Unde’ INSPECTED 


SAFE 


€8. In, 












-ypriters’ faborator; 
pnder INSPECTED ®S. inc 


RELOCKING DEVICE 
GROUP } 

















Jim FI-D | 
A ANUFACTURERS | NATIONAL ASSo¢) 
Sif nre FIRE -INS ‘ATION 
! ULATED SAFE 


cD 


SMWNA CLASS 





GUARANTEED BY 


HERRING-HALL-MARVIN SAFE CO. 


HAMILTON, OHIO 
TO COMPLY WITH U.S. GOV'T SPEC.AA-S-81a 





OTHER manufacturers furnish some of these labels 
on all safes, all of them on some safes, but we furnish 
all four labels on every A, B and C label safe in the 
Herring -Hall-Marvin line—even the smallest sizes.* 


Your customers are thereby assured not only of the 
utmost security that can be provided with a fire- 
resistive safe but also of the maximum discount on in- 
surance premiums (20% on Mercantile Safe Burglary 
on account of the T-20 label and an additional 10% 


on account of the relocking device label.) 


NEW, ADDED SECURITY FEATURE 


“Private View’’ Combination Lock 
now available, at no extra charge, 
on any Herring-Hall- Marvin safe, 
chest, vault door or insulated file.** 


*on all shipments from the factory since May 1, 
1954. 


*¢when Combination Lock is initially ordered 


Exclusive franchises open in a number of im- 
portant centers. Inquiries will receive prompt and 





careful consideration. 


Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 


BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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Store Fixtures Division of Duro-Consolidated, Redwood 
City, Calit., discussed “Modern Open Display Fixtures,” 
With the aid of sketches he presented a comprehensive 
outline of the types of fixtures available, describing their 
functions and showing their applications to selling problems 
related to merchandise appropriate for self-selection dis. 
tribution, 

The nominating committee was called upon and recom- 
mended the election of Henry Sleeper, Sleeper Stamp 
Stationery Company, Sacramento, Calif., as governor of 
NSOEA Dist. No. 12 for 1954-1955. 
was approved unanimously. 

In the afternoon, while the ladies and many of the trav. 
elers were indulging in recreational a group of 
dealers gathered in the Indian Room for a panel discussion 


The recommendation 





activities, 










on open display. 
Questions are Answered 


Under the chairmanship of Henry Sleeper the dealers 
spent a couple of hours getting answers to the following 
1. Does self-service speed up waiting on cus- 


questions: 
3. Can 


2. Is pilferage a problem of open display? 


tomers? 
an effective selling job be done on open ee 4. Can 


personnel be cut down on the sales floor? 5. How many 
days inventory should be carried on an open dingy fixture? 
6. Can sales be increased with open display? 7. Does most 
of the personnel approve open display selling? 8. Where 
should cash registers and check-out counters be ‘placed within 
the store? 9. Can we use some kind of shopping basket? 

The pros and cons added up to impressive evidence that 
there is an important place in the commercial stationery 
store for open display and self-service. There are many 
lines, such as systems and heavy goods that require the 
number of the myriad 
appropriate for 


sales service of a clerk, but a large 
items handled by stationers are definitely 
self-service selling. 

With Governor-elect Henry Sleeper as master of cere- 
annual banquet was beautifully launched by 
Roy Baughman, American Crayon Company, singing “The 
Lord’s Prayer.” After the dinner President Walter Miller 
spoke briefly and .presented the NSOEA plaque of recog- 
nition for service to Retiring Governor Fred Goette. Golf 
prizes were awarded, Roy Baughman sang several solos, Jim 
Cahill, American Pencil Company, in the garb of Liberace, 
played a harmonica solo, and the Forty-Niners Quartette 
led in some community singing. San Francisco was at 
nounced as the convention city in 1955. The last feature 
on the program before dancing, was the address, “Oppor- 
tunities Are Golden in An Association,” by General Manager 
Paul Burbank. 


monies, the 


District 14 Meeting 
Continued from page 62 


roughs Corporation; and George Hatten, Eaton Paper Cor 
poration, who spoke for the field division. 

The governor's address started with a story of a visit made 
a day or two betore to the United States Mint at Denver, he 
having flown trom Denver to Phoenix to deliver his observa- 
tions on the security of America. He was impressed by the 
fabulous security accorded the huge mass of gold in the mint, 
the greatest in the world except Fort Knox. 

After explaining in detail protective measures employed 
he said that in a sense we are not as secure at home as we 
should be. The strength of America was from the grass 
roots up rather than from Washington down. The most im- 
portant thing is Operation America. Let’s get away, he said, 
from the feeling that if one heart beat is missed in Washing: 
ton all is wrong. Speaking of the governor's conterence in 
which continental defense was the principal topic, he saié 
such things were important but not as much so as those in 
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When you sell R. C. Allen Cash Registers your 
customer’s profits are protected with a complete 
business system in one machine. Every sale, 
every transaction, is recorded. Autographic 
detail tape allows write-in of charge items, 
received on account and paid outs. Even 
the smallest R. C. Allen Cash Register totals 
up to $10,000.00. 


Furthermore, every R. C. Allen Cash Register 
is a rapid, high capacity adding machine for 
both acdition and multiplication work. Invoices, 


MACHINES 
for the price of one / 


bank statements, deposits can all be figured 
with adding machine convenience. 


The complete line of R. C. Allen Cash Registers 
includes machines for every retail business. 
Keyboards are adapted to drug stores, grocery 
stores, hardware stores, gasoline stations, beauty 
shops, dry cleaners, etc. R. C. Allen supermarket 
machines itemize sales, count items, eount cus- 
tomers, issue receipts and keep four separate 
department totals. 


The wise buyer, buys R. C. Allen. 


R.C.Allen Business Machines, Inc. 


680 Front Ave., N.W., Grand Rapids, Mich. 








WA 


ESTABLISHED 1887 


Thee GENERAL’ 


zkkk* 
6000 LINE 


An Inexpensive 























case that has 


Top Quality 





features! 


oO 
Compare these features: 
1. “Watco” All Ball Bearing Progressive 


Suspension. 








2. Positive “Tri-Lock’’ Easy Operating Com 

pressor. { 
3. Hand Hole for Easy Drawer Removal 
4. Watson's All Welded Construction 


5. Provision for Field Installation of Auto 
matic Lock. 


6. Spring Operated Lock Hook 

7. Heavy Gauge Reinforcements. 

8. Smooth Bottoms with Provision for Sani 
tary Legs. 

9. Rounded Top Edge at Front. 

10. Handsome Modern Hardware. 


Available in Grey or Olive Green. 
Walnut or Mahogany at slight additional cost. 











PH—for hanging folders FS—for file supports 


*Style—6401—4 Dr. Letter 28 deep 
Style—6402—4 Dr. Letter with Lock 
Style—6403—4 Dr. Legal 28! deep 
Style—6404—4 Dr. Legal with Lock 


*Specify Style Numbers With—FS—for File Supports 
or—PH—for Hanging Folder Frames 


Hopper-type Inserts Available for Document Files 





Send to Dept. A-13 for Folder W-6 showing 
the Watson “General” 6000 Line 





WATSON MANUFACTURING COMPANY, Inc., 
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A few dealer territories open 


Jamestown, New York 
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citizen of this country. -A_ healthy 


\merica rt is where the real pot ol gold 1S. 

D ( McNevin, of Stationers Corporation, 
Li \ng¢ 1 the convention to order at a luncheon 
seSSI( \ v preliminaries he introduced his general 
ol ti n, John Wikle of Millam & Wikle. Mr. 
Wikl t his partner, Clyde Millam, who pro 
no d tl tion. Next in order was Frank Murphy, 


vho delivered a witty address of welcome. 


with his “Planning for Gold in Yous 





Parron-Hall Corp., San Diego, lieutenant governor, 14th 
District, with Philip M. Redford (right), Schwabacher-Frey Co., Los Angeles 
governor 14th District 


Stanley H. Hall 


Chairmat afternoon was Leighton Cress, Clark 


Or Sup] pany, Phoenix. George Hatten led off 
thav | talk on “Gold in Your Travelers Club,” 
the Golden State Travelers, relations 

th di I t listrict, and usefulness of travelers clubs 
rally. On yeakers were Mr. Opie and Mr. Sanders. 


tarted with breakfast meetings for the 

( State Travelers and the ladies, who were 

ed in tl pposite the swimming pool. The dealers’ 
ikfast 1 nto an open forum to which all 
d. R V. Davis of Alhambra Office Supply Com 
sel rman. Panel members were Philip Red 


were 


Schw her-Frey Company, Los Angeles; Leighton 
Supply Company, Phoenix; Grant How 
Tucson, past president NSOEA; and 
Hender County Stationers, Ventura Calif. Dealer 
sed about an hour, questions being sup 


BSW Supply Company was chairman of a 
f i ( ving the breakfasts. The speakers were 
Brewster 7] d Mr. Burbank. Comments on their 
1s We ther NSOEA troupers appeared in the 
eeting. The morning program closed 
officers. Philip Redford was chosen 
nor t Mr. McNevin. Stal Hall of Parron 
Hall Corporat San Diego, was elected lieutenant-gover 
The A lor Hotel in Los Angeles was the choice 
9§ \ heon with Governor Pyle as speaker com 
veaking schedule. 
\n interest jture of entertainment was the party at 
cated about seven miles from the con 
hot ; a large and interesting assortment of 
ind other farm and personal utilities. 
Lhe pros was a barbecue dinner and dancing. Un 


ul ted entertainment at the banquet was 
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IT BELONGS 
in your Customer’s Office 





Yes, this Gunlocke Lounge Chair belongs 
in your customer’s office. He'll think so, too. 
Note the luxurious styling—the vertical 
pattern in the back, repeated on the seat 
platform and below the arms. Top grain 
leather, beautiful tailoring and seating com- 
fort are typical of Gunlocke’s standards of 
excellence. It has that 
friendly appeal every 


executive wants in his 





office or reception room. 


Chairs for Your Working Comfort 


—tt. 
a 
va 


Cub W. HH. GUNLOCKE CHAIR COMPANY 


x WAYLAND NEW YORK 








LOUNGE CHAIR 





165 











CURATELY- PROMPTLY! 


DICTATE REPORTS NG 






Ke your car, 


boat or plane 
a “rolling 
office”’ 


with 

























INVERTER 


for changing your storage bat- 
tery current to A. C. Moascheld 
ELECTRICITY 


A me-** 


‘ in your own car!! 


ised 


casi batigitat. 








ATR INVERTERS... 
designed for operating stan- 
dard 110 volt A. C.... 


@ TAPE RECORDERS 


- especially 


maunted 

out of sight 
Witet-tamrel-1 15) 
or in trunk 





@ WIRE RECORDERS 
@ DICTATING MACHINES 


compartment! 


® ELECTRIC RAZORS 

» for 

ad @ EXECUTIVES 

@ SALESMEN 

®@ PUBLIC 
OFFICIALS 

® POLICEMEN 





@ FIREMEN 
@ OUTDOOR MEN 


REPORTERS 


FIELD INSPECTORS 


DOCTORS 


LAWYERS, ETC. 


See your jobber on write factory 


NEW MODELS V NEW DESIGNS \ NEW LITERATURE 
“A” Battery Eliminators, DC-AC Inverters, Auto Radio Vibrators 


AMERICAN TELEVISION & Rapio Co. 


Quality Products Since 1937 
SAINT PAUL 1, MINNESOTA—U. S.A. 
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provided by a group of Indian boys from St. John Mission 
who put on a dozen or so Indian dances, in each dressed 
appropriately tor the occasion the dance represented. A 
group of songs was given by Roy Baughman of American 
Crayon Company who was the surprise star at last year’s 
meeting held in Pasadena. His charm and popularity have 
not diminished. 

A golf tournament Was staged lor early arrivals, with 
travelers shading dealers by a one-stroke average. Low gross 
ror travelers Was won by Bill L_ashbrook, Esterbrook Pen 
Company, with a 79; for dealers by Bob Hoven, Stationers 
Corporation, with an 81. Other winners included Harold 
Hughes, Jess Utter, Minnesota Mining; John Robbin; Phil 
Calihan, Heinze, Bowen & Harrington; Paul Schmits, Los 
Angeles News Company; Reg. Holliday, Scripto Manutac 
turing Company; Wayne Journigan, manufacturers’ repre- 
Irving Satrang, Schwabacher- Frey Company; 
Joseph Dixon Crucible Company; Bud 
Dennis 


sentative; 
Byron Thayer, 
Purdy, American Pencil Company; Mr. Kohl, 
Printers, Santa Ana, and George Cullop. 

Walter McNevin had good cause to be proud of the 
Phoenix meeting. He had a mayor and a governor on his 
program, a substantial increase in attendance, an enthusias 
tic audience for each speaker, a general feeling of satistac 
tion all around, and for him personally the governor's 
plaque. 


Convention Sidelights 











Dick Kirkpatrick of the Golden Stat ntributed 
mber 1 sht reaardina +t f ar A . »ntion. 

r oser 7 
ervations wer Al Anderson sgle Pencil 
ripping ater 4 t y TOT T asurer 
Money B Harold Bass sellir tickets by the dozen at the 
Jim Cahill (American Art belly flopping off 
Jiving board ... Art Carlson Barry C L 3 back 
trid . Willis "Badges Clark kee; identified 
Ed Cooper n) and | . Ernie Daniels behind 
par and lat Jancing by Y 1 a el tor a banio 
Guy Denison e D. Hale ked read k Wed- 
Jay r at breaktast Jack Ellis (Webst GC was 
ery nd be t | Augie 
Erickson ynford Ink ir g ‘1 ked a jh he 
J er j Arizona Charles Evans (Sanford 
was back tride at the 1 shfnct wit is "NOW" 
Charlie Foote Ma Hawa rt 
Walter Waldvogel (Nationa! Bla | 
the f talk given by Y nanager 
Brewster Towne Geo. Morgan xford 1 be enough but 
f i by the presence of Mr & Mrs. R. A. Jonas, Jr., 

rd Fi S 

i: : out fs 
tu wile yf 
4 n 
in uy. SAVE 40 te 60% 
nm cebusll... . 





. A permanent display of rebuilt office 
machines is offered the public by The Addressing & Equipment 
Company at their offices at 326 Broadway, New York City. Feo 
tured around a spinning globe is a comprehensive array of mod- 


Office Machine Mart. . 


ern equipment 


OA —7/54 








‘| brand new and packed with sales dynamite! 


NA 


CASH REGISTER 


with 
VISIBLE ITEM 
INDICATION *#* 


*DOUBLE-VIEW 
WINDOW how 
clerk and custome 
individual item 


ehiel 


office 
ment 

Fea- 
mod 
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The fabulous REGNA DELUXE Cash Register 
Tulse) lela slate MislcMe|a-loli-ttmelehZelila-Miimeerin 
register design in a decade! Sleek, stream 
lined, low in cost— it's the perfect answer to 
il-Wl-)-1e ohm iusto] | Molaro Munt-tolltl i MiP4-Me-iell (a3 
Li Te ©) VND) SOD Giver 7-5 we cele) | olgeloh malice) 
Over cash-credit~. . protects funds .. . sim 
plifies store accounting. For the REGNA DE 
LUXE is not only a precision-built cash register 
i) oi) celelellale MMasleleallil-Melale MMe lol-CMMailolahy 
important bookkeeping chores too! 


{-telile) Ge) aN ¢clelkaictamela-MenZell(olo)(-Miamiilelilelel 
or Electrically Operated Models with regular 
or oversize cash drawers. 

IN CANADA: Regno Cash Reg 


Dame St. W., Montreal, Qu: ind Bu 
489-R King St. W., Toront nt 


OUTSIDE CONTINENTAL U.S.: 
Norway 

















REGNA CASH REGISTERS, INC. ° 


REGNA FEATURES SELL THEMSELVES: 
@ new visible ite Tete bile) 

\ an ole 4-1o Pram (ohio Melile ME 10) oft ie} ie] (- 
\ deo leleleli- 
cd 


¢-ce-1] oh ereal hi -MeIhA-S Mee ties -lamieliell-te 


‘glelete ois @)aiabilele meant = 


receipt 
oly elol alan -talmelm@mal(-1a @mel-tilelalelileliy 


credit, R A pr 


symbols for paid-out, Tahicte 
olammfelel- 
olUh folsslohilemeelaa-lelilelame 4-3" 
Trelabsallate mm lerdal olUhiteliMte)el-lcelile) 

severe) lUlaalaMmietiol li 

new wider 

6 to 7 
TREGNA CASH REGISTERS, INC. = | 
[175 Fifth Avenue, New York 10, N. Y. 
ee Please send more information about the REGNA DELUEE 

ash Register and about becoming a REGNA dealer. | 


Zone_____ State 


eae PALS 


175 Fifth Avenue, New York 10, N. Y. 


eolsslelelebacmmaelale up 


Name 


ay cee cpu Y To SER aaa 
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IN 
PURPLE, 
RED, GREEN, 


BLUE OR BLACK 


and reproduce any combination of 


colors (or all of them) at once. 





LIQUID DUPLICATORS 


DD UP all the Copy-rite features—its simplicity, rugged- 
A ness, better work and lack of service problems—and you 
come up with this answer: COPY-RITE IS EASY TO SELL 
—STAYS SOLD—HELPS YOUR BUSINESS GROW THRU 
SATISFIED, REPEAT CUSTOMERS. 


On this, or any other logical basis, Copy-rite is the profitable 


line for you to handle. WRITE FOR FACTS! 


fo) & i f DUPLICATOR & SUPPLY CO., 1203 Cortland st Chicago 14 
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Stationers’ Guild 
Continued from Page 64 


ison: tl ociates and members’ wives. 
First b session got underway early Monday morn 
ing (May 17), with an official “breakfast.” Chairman was 


gram director, Arthur G. Lancaster, Toronto. 
heard retiring president Lordly W. Jones, 
his report on the year’s Guild activities. 


conventi 
Dele gates the 
Hamiltor 
Said Mr fr 
“The Stat rs’ Guild of Canada, Inc., has attained the 
age of manhood. . . . It is an association old for its age; old, 
with the bined experiences of men and kindred asso 
ciations who have nurtured it; old, because it is founded 
on principles that are as old as man. It was conceived under 
ic conditions of the depressed years of the 
is given life and purpose by those wise and 
irents who unselfishly guided and promoted 
its progress so as to improve the conditions 
within our industry, that the times and misunderstanding 
chaotic. The principles and code of ethics 
able but require sincere effort and honest 
practice of the holy law of life and living: 
s you would they should do unto you... . 
years of achieving . . . with improved by-laws, 
a field division, and at this meeting an 
products of our industry so essential to 


difhicult ecor 
early °30s: 
willing tost 


its aftairs and 


had made 
ire alw i) wi 
desire if 


Do unt oth 


insurance pial 
exhibition tn 
the business life of our nation.” 


the progress « 


Acknowledges Help 

Mr Jon i knowledged the excellent services prov ided 
the association by its secretary-manager, Fred R. Smart, and 
his assistant, Mrs. Lillian McGrath, Toronto, and expressed 
the Guild’s thanks to the National Stationery & Office 
Equipment Association in the U. S. for “their continued 
interest ai nexcelled co-operation, so unselfishly given.” 
He told delegates that their Guild directors had “endeavored 
faithfully and well, frequently at much incon- 
venience and detriment to their own business and always 
uneration. It is recognized that all the brains 
industry are not confined to the Guild’s 
but where they are short in brilliance 


to serve yol 


without re! 
of the Canadian 
board ol d re 
sincerity.” 

Following the breakfast session, divisional meetings fol 
her, Regina, headed the retailers group; Gage 
H. Love, Toronto, the suppliers’ meeting; resolutions and 
suggestions resulting from these meetings were presented at 


they aré long 
lowed Bob | 


the final ss session of the convention, Wednesday 
morning 


Monday OO! 
Metal Constr 


uncheon guest was . Addington, Art 
tion Co., Jamestown, N. Y., who was intro 
duced by another distinguished American from the industry, 
Charlie Applegate, export manager, Esterbrook Pen Co., 
Camden, N. J]. Luncheon chairman was J. S. Luckett, Jr., 
president, Toronto Commercial Stationers’ Association. 


“More Plums for Pudding” 


Mr. A te subject was “More Plums for Your 
Pudding, t before getting into his main topic, he in 
pired deleg yy chatting with them “as a neighbor who 
idmires Canada and its people very much.” 

Said Mr. Addington: “You, in Canada, and we in the 
United States possess together great spiritual and material 
riches which another portion of the world would take from 


us without earning them. The one thing which we neigh- 
rom which our greatest blessings flow is a 

g existing nowhere else under the sun. 
discuss our unguarded borders as an ac 
our respective governments. Perhaps the 
ause we people feel no need of guarded 
fear of each other does not exist. We covet 


bors have il 
creed of livit 
“Many pe 
complishm« 
Situation ex 


trontiers be 
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SELL this amazing pen with 


ART-MAGIC! 
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Drawn with 
MARSH 77 Pen 


by j 
jor ®& ” 


‘ . ; ' * : 
.' 
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4 


MARSH 77 \ 
ett Font PEN md 


NEW ART EFFECTS! 


Here’s a quick turnover item that’s a real 
profit-maker for you! Dealers everywhere ac- 
claim the Marsh 77 as the Felt-Point pen that 
sells on sight. Powerful National Advertising in 
SATURDAY EVENING POST, LIFE, and 
AMERICAN ARTIST pre-sells prospects for 
you...all consumer inquiries and orders are 
referred directly to local dealers. See for your- 
self the sales appeal features of the Marsh 77 
Felt-Point pen... the PEN with the FIRM 
Felt-Point that marks or writes smooth, fine 
lines on any surface with instant-dry ink. 


DEALERS: Mail coupon today! 


—— a oo oe ee ee ee ee ee ee ee ee ee ee ee oe =o oe a ae 
MARSH STENCIL MACHINE Co. FP-12 ] 
83 Marsh Building ' 
Belleville, Lil. \ 
Gentlemen: Attached is our business letterhead. We want to sell the i 
MARSH 77 Pen. Send us prices and complete information. 1 
NAME ;' een ° i 
COMPANY 4 
ADDRESS - 
CITY : ZONE STATE , 
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WHEN YOU’RE ASKED FOR THE BEST 


SELL VOI-C 
The National Luallty Waste Basket 


This suggestion isn’t made without 
sound reason. The VUL-COT line has 
so much more to offer. VUL-COT 
construction is all-hard vulcanized 
fibre providing a handsome finish. 

It’s extremely durable, light in weight, 
easy to clean and handle. 



















Talk these features—and you'll sell VUL-COTS 


Color is part of the fibre—it can't chip-off, 
wear-off, or stain. 


Double rolled top won't break, loosen, or fray. 
Remains smooth and round for the life of the basket. 


Exclusive bonded seam construction adds 
strength and provides a permanent leak-proof seal. 


Available in 5 basic models—in a variety 
of sizes. 


VUL-COTS are guaranteed not to crack—splinter 
—dent—rust—or corrode. 


If you want profitable sales 

. and more of them... 
and if your policy includes 
keeping your customers 
sold through quality mer- 
chandise—stock VUL-COT 
and sell VUL-COT .. . the 
top line in its field. 






The 


Rectangular 


Round Taper 
The Square Top 





Write, "phone or wire 
for catalog price sheet — 
Dept. P-7. 


® NATIONAL 


. WUELCANIZED FIBRE Co. 


WILMINGTON 99, DELAWARE 
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neither the land, the institutions or the very valuable worldly 
goods which lie across an invisible line guarded only by 
mutual respect, tolerance, and understanding.” 

His remarks continued, quoted part: 

“Every office equipment or office supply store is inter- 
ested in more profit plums coming out of his business. 
Legitimate profit is the seed crop for the next season. What 
needs to be considered from a standpoint of sales, and which 
is only part of the picture, has to do with people. 

1. We must select people. 

We must train people. 
We must motivate people. 

“In selecting people should we not certify that there are 
no jobs with our companies, only careers. Every applicant 
should know the story of your business and what you have 
and are trying to accomplish. 

“A person to be a continuing success in sales must have 
four basic qualifications. Namely: 

1. Good health. 

2. Eagerness. 

3. Work habit. 

4. Honesty. 

‘Training is the repetitive teaching on the part of man- 
agement so that people get the appreciation of the signifi- 
cance of coming to work clean and well groomed, of gaining 
new product knowledge each day, of having sales meetings 
regularly, of having good inventories, of having good dis- 
plays and clean stores, clean catalogs and price lists, good 
mailing lists and adequate territories. Training is not dif- 
ficult. It should be as much a management task as counting 
your cash each day.” 


Fred Smart Reports 

At Tuesday morning’s business Tom Stiles, 
London, Ont., was chairman. Delegates first heard the an- 
nual report of the Guild’s secretary-manager, Fred R. Smart, 
Toronto. He reported the Guild had shown quite a notice- 
able advance in numbers; that the membership had taken on 
a program of dignified expansion. Twelve new memberships 
had been accepted since the last annual meeting and more 
termed the Guild’s 


session, 


were in the process of acceptance. He 
financial position as “very satisfactory.” 

He reported and recorded, “our sense of personal loss 
due to the death of the following members of the stationery 
trade in Canada; we pay tribute to friends who have gone 
recognizing that time has no relationship to eternity,” and 
mentioned Harry Tehan, Brooklyn, N. Y.; C. E. Beaudry, 
Montreal; James P. Cook, Toronto; Alf. Whitley, Windsor; 
E. Bruce Munroe, Toronto; Jim Sutherland and George L. 
Dodds, Montreal. 

Outlining business prospects, he predicted that the balance 
of the year and on into 1955 would require more concen- 
trated selling than during past few years. 


Hear Reddick Cameron 

Two special speakers followed. First, David V. Reddick, 
city advertising department, T. Eaton Co. Ltd. Discussing 
“Point of Sale Considerations,” he was difficult to 
find glaring examples of improper or inadequate packaging 
in ae" stores today and suggested that seeing what the 
other fellow did was the best guide to the improvement of 
product ——— He said that in packaging, as in pr 
promotional effort, the bright idea rules the roost. The i 
gredients of attention-getting packages he listed as interesting 
de sign, unique format, informative copy, set forth in a clear, 
readable manner, with up-to-date packaging materials. 

Second speaker was Don Cameron, president, Cameron- 
McIndoo Ltd., Toronto. His topic: “Store Layout.” He 
said that during the war, retailers attempted to design 
methods of completing sales transactions with less depend- 
Said Mr. Cameron: 


said 


ence upon sales people. 
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EXTRA-HEAVY CONTENTS 


“TORTURE TEST” CABINETS 


From the plans board to the 
assembly line, heavy duty 
construction is the rigid specification 
for Peerless Cabinets. As a result, 
heavy gauge cold rolled furniture 
steel is sturdily reinforced with 
full-welded inner supports— 
construction details that are the 
result of years of research and testing. 


Various colors of cabinets 
(including white) have soft satin one PEERLESS CAB | N ETS 
finish hardware—new, graceful hee 


lines that compliment the = © OPERATE WITH COMPLETE EFFICIENCY 


smartness of the cabinet design. 


Filing qe ee a oe e FOR AN UNEXPECTED LONG-LIFE 


x 1544” H. x 27” deep. 





TORQUE PLATE 
gives added rigidity 








Net One—but TWO 
SUSPENSION SLIDES 


NTN 


~~ iy 
E ‘ 


‘so | \ Je eas 
) STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 
New York « Chicago « Dallas Los Angel 


OA—7/54 








IDEAL FOR ANY 
MAN AT A DESK— 


No. 4042 
PENDAFLEX 
desk drawer outfit 


and ideal for starting the 
PENDAFLEX PURCHASING HABIT! 


This Oxford Desk Drawer Outfit often is the enter- 
ing wedge to big profit-protected Pendaflex sales. 


The man or woman with Pendaflex in the deep 
desk drawer shows it off. What more natural than 
to extend its speed and convenience to the gen- 
eral filing operation where Pendaflex can save its 
cost many times. 


Try this technique. Follow up each sale of a Desk 
Drawer Outfit, and you will follow through with a 
surprising number of full scale file installations 
of Oxford Pendaflex. 


Ask us to help with window stickers, newspaper 
mats, and circulars—and send along your stock 
order, too. 


Oxford 


mak Or 


FILING SUPPLY COMPANY, INC. 
Garden City, N. Y. “3 St. Louis 6, Mo. 


FILING FOLDERS - FILING GUIDES - FIBERBOARD FILES - INDEX CARDS 



































AFTER PENDAFLEX® 





RED FIBER ENVELOPES - PENDAFLEX 
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[he extent to which selling has been shifted from clerks 

ustomer lers widely. One reason for this is that 
there is not ent accumulated experience in Simplified 
Selling to pr the answers to all the problems involved. 
How tar « | go towards self-service in some depart 
nents Is st gely a matter of conjecture. Time and ex 
periments v some of the answers which will not be 
because customer shopping habits are 
due to their continued acceptance of 


Tuesday uncheon heard Prof. Horace J. Fuller, 
Faculty of PI icy, University of Toronto, discuss the 
ecessity of “A Just Price.” He said that “reasonable bar 
galized by Fair Trade laws in the U. S., 
ection of that type of co-operation among 
Y hich is essential in today’s industrial 


gaining poy 
sa ste] I 
numan 
onomy 
Many Participate 
Suppliers | pating in the exhibit area were as follows: 
Acco Canad Ltd., Acme Carbon & Ribbon Co., Ltd., 
Thomas Al Apsco Products (Canada), Ltd., Frank 
ncies, Bates Mfg. Co., Brown Brothers, 
1., Cana Pad & Paper Co., Ltd., Canadian Staples, 
b Co., William F, Coutts Co., Ltd., A. R. 
Dennison Mfg. Co. of Canada, Ltd., Eagle 


encil Cr ( la, Ltd., Esterbrook Pen Co. of Canada, 
Ltd.. Ebert Faber Pencil Co. of Canada, Ltd., W. J. 
Gage & ¢ Herring-Hall-Marvin Safe Co. of Canada, 
Ltd., Index Co., Ltd., Luckett. Loose Leaf, Ltd., 
Donald Mcl Ltd., Parker Pen Co., Ltd., J. E. Poole 
( Ltd., E. S \. Robinson (Canada), Ltd., Rust Craft, 


Ltd.. Ben S ers Co., Sears, Ltd., Spicers (Export), Ltd., 
Venus Pt Lid., Viceroy Mfg. Co., Ltd., Warwick 
Bros R 1., Wilson Jones Co. (Canada), Ltd., all 

loront Art W oodwork Ltd.. Carter’s Ink Co. ol 
Ca la, Lt McFarlane Son & Hodgson, (Ltd.), Montreal 


maire Freres, Ltd., and L. E. Waterman 
Montreal; Cushman & Denison Mfg. 
k: Dixon Pencil Co., Ltd., Newmarket, 


Ont.: Di Blank Book Co., Ltd., St. Johns, Que.; 
Higgins Ink ¢ Inc., Brooklyn, N. Y.; C. Howard Hunt 
Pen Co., Ca , N. J.; Hutchings & Patrick, Ltd., Ot 
tawa; Minnesota Mining & Mfg. of Canada, Ltd., London, 
Ont.; Office S ty Mfg. Co., Ltd., Newmarket, Ont.; 
Preston-Noelting, Ltd., Stratford, Ont.; Royal Metal Mfg. 


Co., Ltd., G t.; Sengbusch Self-Closing Inkstand Co., 


Sterling Stamp & Stencil Co., London, 


Attend From U. S. 


Delegates U. S. centers, registered at the conven 
ncluc and Mrs. C. W. Applegate, Esterbrook 
Pen Co., Ca N. J.; William E. Boyer, Wilson Jones 


Bert Cholet, Higgins Ink Co., New 
York: Ben Ir.. C. Howard Hunt Pen Co., Camden, 
, Crooks’ Inc., Camden, N. J.; Folger 
Box Co., Chicago; Mr. and Mrs. Robert 


Gooley, ( I Denison, New York; Merrill D. Hasty, 
inufacty resentative, Wayzata, Minn.; Mr. and 
Mrs. H. C. H s, Moore Push-Pin Co., Philadelphia; Mr. 
Mrs. Char Lipman and grandson Sandy, George B. 
Graff Co., Manhasset, Long Island; David L. Parke, Cush 
in D Mfg. Co., New York; Al. Rosenquist, 
Wilson J Chicago; Phillip E. Scott, Esterbrook Pen 
Co., Can Ben Sperling, Prior Stationery Corp., 
New York: | wel and Arthur G. Schaefer, Sengbusch 


Self-Closing |] tand Co., Milwaukee, Wis.; Joe Wexel 


’ Co Cobb Co., New York; E. G. Krause, Marsh 
St Ma Belleville, Ill.; Henri W. P. Heystek, 
Dal . Si Union, N. J, and others. 
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RAPPROCHMENT” 


means more 
ENVELOPE SALES! 








*(ra-prosh-mon)—A coming or bringing together 
or into accord; an establishment of harmonious 


relations. 


A harmonious relationship between you and your 
customers begins with the first sale of JUSTRITE 
ENVELOPES! You can depend on JUSTRITE’S fast 
service, high quality and variety of choice—to 
keep the orders coming in! Close deadline orders 
are never a problem for the two strategically 
located Justrite factories — and each factory stocks 
over 85 standard envelope types — at all times — 


for immediate delivery! ; 


WRITE FOR PRICE LIST F-7 


The envelope line voted most popular 
by dealers and printers everywhere! 


JUSTRITE ENVELOPE MFG. CO. 


60 G A 


NORTHERN STATES 


300 Ft 


Pe M 


ENVELOPE CO. 
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Imperial Opens Typewriter Factory 
Continued from Page 100 


various American typewriter companies which hitherto had 
the majority of the business in the British home market. 

Mr. Pateman, managing director of the company, who 
had had many years service with Moya and the Imperial 
Typewriter Companies, was largely responsible for the de- 
sign of the new model 50 machine. Since that time a series 
of new standard and portable typewriters has been produced 
under his guidance. 

W. A. Evans was chairman of the company for 25 years. 
Sir Holland Goddard succeeded him in 1933. 

From 1934 onwards, considerable additional buildings 
were taken over and erected in Leicester, the last, a large 
four-story building being finished in 1948. 

Since that time, the difficulty of obtaining a sufficiency of 
labor in Leicester to meet the company’s needs, was one fac- 
tor in looking round for a site in a different district al- 
together. 

The present production of typewriters of the company is 
in excess of 1,000 machines per week. Of these, 42°% are 
exported and the balance sold in the U. K. 

The new factory is planned to avoid unnecessary move- 
ment of material and parts during the course of manufac- 
ture. Raw materia! shops are placed adjacent to the machine 
shops where the first operation takes place and subsequent 
operations can be carried out with the minimum of trans- 
port.. Tool stores and maintenance departments are conveni- 
ently placed. The assembly shop is‘so arranged that work 
passes from bench to bench without need of conveyors. 
Expansion of this department will take place laterally so that 
this system can be continued. 

The office building which fronts on the main road is 
planned to accommodate all plant administration. The en- 
trance hall in the center of the building is lined with Roman 
stone and pay ed with Hopton Wood marble. Floors through- 
out the rest of the building are covered with compressed 
cork tiles. All the offices have large windows fitted with 
Venetian blinds. Lighting is fluorescent. 

There is an extensive drawing office and a large confer- 
ence room. Offices are decorated in light sea-green and 
cream. Modern canteen facilities accommodate 1,000 people 
at any one time for meals. 








AUSTRALIAN NEWS 


W. BEECHAM, Correspondent 
Box E256, G.P.O., Perth, W.A. 


m AN OFFICE APPLIANCE exhibition was held the Perth 
Town Hall for three days May !7-19 with outstanding success 
everal thousand business executive jing. S e sale 
ere reported, together with heavy 

The exhibit was organized by Industrial Exhibitions, and was 
he first of its kind to be held in western Australia. At its con- 
ision, several exhibitors made arrar nts for spe t a similar 
xnibirion &@ year hence. 

Exhibitors included: 

Bouche Industries Pty. Ltd., of Mt. or 

Boans Ltd., of Perth, who displayed ffice su actually in 
e for over two years. It’ was loaned for the exhibition by West 
Australian Petr um Pty. Ltd., and we understand that similar 

tes have been ordered by organizations in New York and in 
Sweden, a fact which really speaks 

Burridge & Warren Pty. Ltd., Perth; Docket Book C Australia) 
North Perth—Docket Co.; Edwards Typewriter Service Co., Perth 
Gliddon & Co. Pty. Ltd., Perth; Lamson Paragon Ltd., Perth; Perth 
Typewriter Co. Pty. Ltd., Perth; Philips Electrical Industries of 
Australia Pty. Ltd., Perth; Spicers (Australia) Ltd., Perth; Steelbilt 
W.A.) Pty. Ltd., Victoria Park; Taubmans (W.A.) Pty. Ltd., Perth: 
Sands & McDougall Pty. Ltd., Perth, and E. S. Wigg & Son Ltd., 
rertn, 

One leading exhibitor said of the exhibition: "This has been 
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Photograph Courtesy of Wood Office Furniture Institute 


You can sell greater value 


at 5 times more profit with 
GENUINE UPHOLSTERY 


Leather 


@ Actual dollar comparisons between leather- 
upholstered office furniture and identical pieces 
covered with substitutes, prove that genuine 
upholstery leather pays you the greatest profit 
every time... with the same selling effort. 
Genuine upholstery leather more than pays 
for its slightly higher initial cost—in longer 
wear, matchless appearance, easy cleaning. 
Leather for executive suites and for every office 


SEND FOR THIS FREE BOOKLET 


A Genuine Upholstery Leather” 
fact-filled booklet onleather 

asking. It offers convinc- 

hy leather is the best buy for 

y rs and the most profitable 
buy for y Write for it today. There's 





Only Genuine Upholstery Leather 
Wears as Well as It Looks 


AMERICAN LEATHER MFG. CO., Nework, N. J. 

THE ASHTABULA HIDE & LEATHER CO., Ashtabula, Ohio 
BLANCHARD BRO. & LANE, Newark, N. J. 
EAGLE-OTTAWA LEATHER CO., Grand Haven, Mich. 
GARDEN STATE TANNING, INC., Pine Grove, Pa. 
GOOD BROS. LEATHER CO., Newark, N. J. 

THE LACKAWANNA LEATHER CO., Hackettstown, N. J. 
RADEL LEATHER MFG. CO., Newark, N. J, 

RASER TANNING CO., Ashtabula, Ohio 

Suppliers of finished leather. 
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is easy to sell because it actually improves with 
age ... becomes softer and more comfortable 
each year . . . retains its beauty indefinitely with 
a minimum of care. Leather resists tearing and 
hard knocks, keeps its color without fading or 
loss of brilliance, develops a rich patina that 
no substitute could duplicate. Why sell less, 
when genuine upholstery leather offers you . . . 
and your customers . . . so much more? 


rns asia 52 loa ee roe eT ce 


THE UPHOLSTERY 
LEATHER GROUP, INC. 
141 East 44th Street, New York 17, N. Y. 


Please send your new booklet “‘All About Genuine 
Upholstery Leather.’ No obligation of course 


Company____ 


Address____ 


Oe __Zone— State 
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_ SPEED-O-PRINT 


Worlds Fiuest Duplicators 


AT THE 


Worlds Lowest Prices 


Liberator 300 
Electric 


STENCIL DUPLICATOR 


$349°° 


(PLUS EXCISE TAX) 


Truly the finest in Duplicating equipment. A 
machine for hairline registration—with heavy- 
duty standards. Inspect its operation and you'll 
find it is truly the World's Finest Duplicator. Avail- 
able in futuramic grey or black wrinkle finish 
with open cylinder automatic dual brush inking. 






NEW 1954 MODEL 
Liberator 200 
WManual 


AUTOMATIC FEED 
817950 


(PLUS EXCISE TAX) 


New and greater engineering developments 
te on already famous model. The quietness 
end ease of operation gives this hairline 
duplicator a newer high in stand- 

fo be found only in the Liberator 200. 


NEW 1954 MODEL 
liberator 100 
| Wanual 


AUTOMATIC FEED 


#13950 


(PLUS EXCISE TAX) 











SPEED-O-PRINT 
Corporation 
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BEAUTY 
DEPENDABILITY 
PERFORMANCE 













SAVES TIME— SAVES MONEY 


Reproduces forms, letters, bulletins, 
memos, post cards, manuals. In fact, 
anything that may be typed, drawn, 
traced or photographed on a stencil. 
A duplicator that has been time 
tested to produce millions of copies 
free of service. 
POST CARD TO LEGAL SIZE 


= 













1801 W. LARCHMONT AVENUE—CHICAGO 13 
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Typewriters Ltd., West Bromwich. 
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British News Notes 
Continued from page 96 


).6 pence per worker, per week, where 


yed, 


td., Glasgow. Showed a portable type 
s than nine pounds, and measuring only 


Adjustable touch control, 43 
two-color ribbon 
half spacing with three position line 


] 


ral setting for interlining. Also standard 


A_ portable 
no higher than a match box with a four 
ill parts bonderised, to make it suitable 
limates, automatic rib bon reverse, and 
ine of 94 inches. It is in a steel carrying 
that slides back flush with the cover 
weighs just over eight pounds. Weather 
or hide brief 


ious tartans are available. 


ersonal papers. 


Imperial Type writer Co., Ltd., Leicester. A new dual 
keyboard type tor atom scientists, nuclear physicists 
und aeronaut gineers prints fractions and symbols. 

Chubb and Sons Lock and Safe Co., Ltd., Wolver- 
hampton. A ton 1300 weight anti-blowpipe banker’s 
safe strengt} th special drill resisting alloy featured 
1 special aut re-locking device which immediately 
comes into ope! il the lock is dislodged by explosives. 
Also to be sé on the stand was a fire-resistant record 


protection ie 
5-inch cards, « 


Remington Rand 


post Ing nat I 


Burroughs Adding Machine Ltd., 
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ash Re 
nction system containing a super-sensitive 


Ltd., 


rd container capable of housing 18,500 
100 8-inch cards. 

Ltd., Glasgow. On display was a new 
employing the pressure printing prin 


fine presses, a new portable with the sim 


acing the ribbon, and a de-luxe office 
seen for the first time was a new hand 


of Strathleven. Being 
time was an electrically operated desk 
which both computes and prints credit 
olumn of character keys for describing 
print folio or reference numbers up to 
gister Co., Ltd., Dundee. Demonstrated 
a whisper is recorded at the other end 
esigned for big stores, it can save time 
y Ltd., of Watford. Demonstrated here 
principle of seating. This system is 
itish Council of Industrial Design and 
igidity of seating. Every movement of 
ted in the seat so that rigidity is lost, 
d and there is a feeling of comfort and 
tion of fatigue. 
it of a column which is not rigidly 
s held in place by two sets of tensioned 


xerted on the seat-column, the springs 
ow movement up and down, in a circle 
rection, 
London. 
the Cyclovane 


On exhibit was an entirely 
Control on an all 





It's Ne 


It's Brighter! It's Gayer Flo ma: 


with 


By Popular Demand—a new 


Flo-master’ 
PEN-INK-and-CLEANSER SET 


Your customers have asked for it — you have requested 
it — a Flo-master set containing a can of Cleanser. 


Flo-master Cleanser is handy to have — for accidental 
spilling on clothing or hands, to keep felt tips in con- 
dition and as a thinner for the ink. Which means that 
the new package S-22 or S-22A set (see CADO catalog 
— write for latest supplement) should prove one of 
your biggest sellers. Note (see illustration above) that 
both ink and cleanser cans are in tilted position to pre- 
vent spilling after the spouts have been opened. 


Remember—everybody writes on something—and 
Flo-master writes on everything! 


That’s why this “miracle” pen is a real volume profit 
maker. Teachers, housewives, storekeepers, industrial 
and professional men, stock clerks, shipping clerks, gift 


seekers, artists — all can use a Flo-master. 


Cado Quality in the Flo-masters you sell means satisfied 
customers who will be coming back again and again 
for Flo-master Inks, Felt Tips, Cleanser — and more 
Flo-masters. 
For full information, write Cushman 
& Denison Mfg. Co., Dept. H-28, 153 


West 23rd St., New York 11, N.Y. 
*a CADO product 


Flo-master 


FELT-TIP PEN 
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CONSOLIDATED 


A Complete Line of 


CARBON PAPERS 


and 


INKED RIBBONS 


for all Office Machines 
and Purposes 


CARBON PAPER 
e GENERAL 
HECTO-SPIRIT 


RIBBONS 

e HECTOGRAPH 

e TYPEWRITER 

e MISCELLANEOUS « PENCIL 
MACHINES e PEN 


‘Everbest” and “Challenge” 
Brands are popular wherever 
Carbon Papers are used. 


CARBONIZED ROLLS 
FOR ALL MACHINES 





Specialists in... 
DEALER “Personalized” 
IMPRINTED CARBON PAPER 











Write for Details & Prices 


CONSOLIDATED 
RIBBON 
& CARBON CO. 


Manufacturers 
ESTABLISHED 1893 
DEP’T D, 2900 W. MEDILL AVENUE 
CHICAGO 47, ILL. 
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electric duplicator which enables the lightest-weight paper 
to be used with the machine operating at high speed (over 
120 copies per minute). The device prevents any form of 
sticking by the paper to the stencil and as the camera shows 
the printed sheets emerge into the receiving tray to form a 
neat symmetrical stack without any assistance from the 
operator. 

The Rail-ex Company of Southport. The new system of 
hling was shown. 

International Coin Counting Machine of London exhibited 
its new Vee-Three coin counting machine which separates 
coins into various denominations and will count coins of 
any country. 

Remington Rand Ltd., of London, display was the Rem- 
timatic system. 

Howden and Co., Ltd., of Glasgow, exhibited a new 
office desk. 

Abbess and Co., Ltd., of London. Shown here was occupa- 
tional seating. 

n * * * * 

Some interesting comments have been made by Imperial 
Typewriters Ltd., of Leicester, regarding the typing of small 
cards and labels. Where large numbers of identical items 
have to be typed (e. g. stiff envelopes, or library index cards) 
the use of a card platen is strongly recommended. Its cost is 
very soon covered by the saving of time in inserting, adjust- 
ing and extracting individual cards. 

Another label which is being used increasingly these days 
is the “Laundry Label.” Special marking ink ribbon will 
impress the user’s name indelibly on a linen tape. The labels 
are then cut off and stitched on to the garment in exactly 
the same way as a woven tape. It has been proved by tests 
that the impressions are indelible; they will stand repeated 
washings with soap and water or any of the modern deter- 
gents. 

The tape is supplied in rolls of either 1% inches or 1% 
inches in width, according to the number of letters required. 
The method is simple; the necessary length is cut off, fed 
through the typewriter in the ordinary way, and typed 
with a fairly heavy touch. 

The best style of type is Pica Gothic— 
available, ordinary Pica is quite suitable. There should be 
sufficient space between the names to allow for the cut edges 
being doubled, to avoid subsequent fraying. The short edges, 
being already hemmed, of course, do not fray. 

The system of an attachment for the carrying of contin- 
uous rolls of almost any description is one to be advocated, 
and one which allows this system to be developed. 


but if this is not 


* * * * * 


The new Remington Rand factory at Weybridge 1s 
modern in design, with large and unobstructed production 
areas, power points at all benches, big windows supple: 
mented by individual lighting and many other special 
features. 

The factory is of the two-story type, accommodating the 
safe and systems production departments on the ground 
floor, and the accounting machine production department on 
the first floor. Each production department is flanked by its 
administrative departments and offices. 

There are two main staircases and in addition an electric 
freight lift of two tons-capacity facilitates rapid handling of 
goods from the first floor direct to the dispatch bank door 
way. 
* * * * # 

Many producers of office equipment in Britain have been 
considering the question of producing equipment suited t 
the needs of spastics. In Britain at the present time, the 
National Spastics Society is pushing ahead rapidly with the 
provision of clinics, treatment centres and schools for spasti€ 
children (i.e. children suffering from cerebral palsy) and tt 
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[1 56.80 PROFIT PER POUND 


€ highest dealer profit per pound of any typewriter! 
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Fastest, smoothest action, and most 
beautiful precision made portable 
typewriter in its class! 
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Made in West Germany by Old World craftsmen. We invite all 
typewriter mechanics to inspect this machine and compare it 
in design and workmanship with any typewriter made. You will 
find the TIPPA equal or superior to the finest. Not only does 
the TIPPA have the finest construction but it LOOKS IT! The 
customers recognize its quality immediately! 


the profit story 


* Sold only in typewriter shops 

° Full discount 

¢ Parts warehoused in this country 

+ Extensive consumer advertising in magazines and TV 
¢ Number of dealerships limited to each area. 
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what the customer sees: 


Lightest portable in world, weighing just a little more than a 
telephone. Only 2% inches high. UNIQUE OFFICE IN TYPE- 
WRITER CASE. TIPPA BOY comes in durable simulated leather, 
hard typewriter case with special compartment to carry station- 
ary and all necessary typing supplies. GOSSEN TIPPA equipped 
with luxurious all leather brief case specially designed to hold 

typewriter in one compartment, and is completely fitted for 
o office supplies to be carried in separate zippered compartment. 


round SOCEEEE LE Choice of colors at no extra cost. Choice of type at no extra 
-nt on | Mila — cost. Finest precision construction in the world. 90 day guaran- 


by its tee by both manufacturer and United States Distributor. 
Smooth—fast action. Competitively priced. 
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SSCSSSSSSSSSSSSSSeeeeeeseeeeeeeeeseseeeeeeeeeeeeeeeeseeeeeeeeeeseeseseeeees 


lectric 

aie Be the first dealer in your area to offer this distinctive and 
"a SUCCESS STORY unique typewriter. Write, wire or phone today. 

‘ Tippa Typewriter introduced on television 

. 5 3 in Los Angeles created in first week cr memmmmmmmmmmn == RRR 
> beet over 1100 inquiries. Response was so 
ted to} & tremendous television station KNBH is T I P PA P R 0 D U C T S C 0., LTD. 
e, , é using this success story in its own ad- 9348 SANTA MONICA BLVD. * BEVERIY HILLS, CALIF. 
_ ¥ aia Exclusive Agents and Distributor, U.S.A. 
spastit * Refers to Gross Profit. 
and it | ape ts Gas a ell @eeeceeoeeeeeoeeeeeeeeeeeeeeeeeeeee 
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Your office is People 


You profit or lose by 
their work attitudes 


Let’s face it . . . your office staff 
is a sensitive group. Their 
reaction to their surroundings and 
equipment shows in their work. 

And, when overcrowded offices 
or outdated furniture hamper their 
efficiency—you pay the bill! 

Costly errors in correspondence, 
in filing, in careless handling of 
orders have been eliminated in 
many businesses by standardizing 
on Steelcase. They find this 
complete family of desks, chairs, 
files and service units increases 
work output up to 35%, provides 
up to 25% more usable floor space. 
The result is always the same... 
happier, more productive, 
more efficient office teams. 

Ask your Steelcase dealer to tell 
you the details. He’s listed 
under “Office Equipment” in the 
Yellow Pages of your phone book. 


METAL OFFICE FURNITURE CO. 
Grand Rapids * Michigan 


free Office Guide 

The colorful FREE booklet ‘Tooling Up Your Office” 
is crammed with new modern office planning ideas. 
For your copy, simply attach your letterhead, mail 
to Dept. D. 


STEELCASE 


es US NES S e@vu i a N 





By 
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MEMO 


TO DEALERS 


Advertising 

such as this - 
appearing nationally 
in BUSINESS WEEK, 
NATION'S BUSINESS, 
OFFICE MANAGEMENT 
and MANAGEMENT 
METHODS —is build- 
ing prestige and 
sales for 


STEELCASE DEALERS! 
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is reit that 


trained to b 


useful recruits to office requirements and 
taught how 
it is felt by that some slight adjustment of operation 
may be necessary and it is this which is interesting manu 
facturers. 
Obviously be impossible to lay down any hard and 
fast rule but in general certain principles may be followed 
tics, for instance, who are finding it difficult 
to use, say, the left hand, whereas the right is quite normal, 
or vice versa; and then again, those spastics who are subject 
nt with both hands from time to time. 
factors which are being taken into account. 
esults may develop. 


in respect to 


to a jerky 
These are i| 


Some interesting 





Celebrates 30 Years With Firm 
Henry W. Jagow, general manager 
tly celebrated his 30th 
vear with Ofhc: 
House, 236 W. Lake St.. Chicago. 
Mr. Jagow started with the firm in 
April, 1924, as a truck driver and a few 
years later was made shipping clerk, 
and then floor salesman. Upon the 
death of G. H. Otto, founder of the 
hrm, in August, 1935, Mr. Jagow was 


appointed to hi 


and buyer, rece 
Furniture Clearing 


Henry Jagow 


esent position. 





Stebco Opens New York Showroom 
Leo Stein, president of Stein Bros. Manufacturing Com 
ed the opening of a new showroom and 
office at 1123 Broadway, New York City. A small amount of 
stock is being carried at the new offices. Dan Nigro, Ed 
Kuester and Hal Segall are in attendance. 
reneral sales meeting in March it was deter- 


pany, has anno 


At the firm’s g 
mined that $100,000 would be spent on the advertising of 
Stebco Tufide, Lifetime Edge and Lifetime Handle patented 
merchandise. The company also has plans to help dealers 
with co-operative advertising, mailing stuffers and circulars, 

display racks, floor displays and an 
window piece to be loaned to Stebco 


identincation 


elaborate itin¢ 


lealers 





Burroughs Appoints S. Rollins, Jr. 

Sherwood Rollins, Jr., has been appointed eastern public 
ive for Burroughs Corporation, it has 
William A. Durbin, director of public 


relations representat 
been announced 
relations. 

Mr. Rollins, who will make his headquarters at Bur- 
roughs’ New York City branch, has been a public relations 
assistant in the home office, Detroit, since 1952. 

Mr. Rollins will co-ordinate public in 
s for the company’s operations on the east 

iaison between these activities and the 


In his new post 


formation activit 


coast and serve as 


hom« ofhice pul relations division. 





The Typewriter —Its Tale is Re-told 
press is a book titled “The Typewriter 
Made it.” The author is Richard N. 
history at the University of Illinois. 
account of the history of the typewriter 
Christopher Latham Sholes, who was 
the general public. The book, published 
University of Illinois Print Shop, is generously 
sprinkled with illustrations from the dim pages of type- 
Vriting printed in a type that is easy to read. 
By coincidence, Orrice Appuiances carried an illustrated 
irticle in its June Golden Anniversary number covering the 

densed form. 


Same subject 1 


Recently off tne 
ind the ive n Wi 


Current, protessor 


He gives a factu 
and its inventor, 
] 
umost a stranger to 


by the 


history and 
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perate business systems. At the same time 














THEY'RE a atbisive 
For labeling file folders, catalog sheets and charts 
—used. for identification, visual index markers, 
map stickers—for air mail and special delivery 
stickers—address and address changes and hun- 


dreds of other uses. There’s no limit to the con- 
venience and utility of Avery Labels. 





And every office labeling job can be faster, cleaner 
and neater with Avery Kum-Kleen. There’s no 
messy gluing or licking, because Avery Labels 
are self-adhesive. They stick instantly at the touch 
of a finger—and stay stuck—yet they're easily 
removed when necessary! 


dealers: Be sure your stocks of Avery Labels 
are complete for all office needs. Free sales aids— 

isplays, mats and literature are available. See 
your Avery salesman or write for samples today! 


type, stamp or write on them 
«you'll save time and money! 


™ 


Self-adhesive Avery Labels come in your | 
choice of 25 popular shapes and sizes. 
V-6281 (Red and Blue) me a 


V-812 Special Delivery = V-5052 : 
4 







| V-1216 V-6282 (Yellow and Green) (Yellow) © 

| vss 

V-1224 V-808 — ilustrations are (Green) 
V-508 one-fourth actual size 


AVERY ADHESIVE LABEL CORP., Resale Div. 153 


117 Liberty Street, New York 6 ¢ 608 South Dearborn Street, Chicago 5 
1616 So. California Ave., Monrovia, Cal. ¢ Offices in Other Principal Cities 








PROFITS CO UP 


WHEN YOU SELL ENNIS PRODUCTS 


PRINTED-TO-ORDER 


e Manifold Books 





SALESBOOK CO. 


Factories at Ennis, Texas e Chatham, Va. 
Manufacturers for Dealers Only 
Branch Offices and Warehouses at Hovus- 


ton, Dallas, Birmingham, New Orleans, 
Les Angeles, Denver, Sr. Lovis. 
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Salesbooks 
Guest Checks 
Deposit Books 
Tags 

Add to your 


volume ... add 
to your profits 


with — 


STOCK ITEMS 


Salesbooks 
Guest Checks 


Teller Cash 
Tickets 


Blank Tags 


28 Styles Stock 
Printed Tags 


ALSO 
MANUFACTURE 


Index Cards 
File Folders 
File Guides 
Ring Book 
Sheets 

Figure Pads 
Steno-Books 
Quick Out Sets 
Adding Machine 
Paper 

Lega! Ruled 
Pads 








Write teday 
for Catalog 
and Samples— 
turn to 

ENNIS for 
Quicker 
Turnovers! 


Milwaukee Hosts OMDA 
Continued from page 122 


with enthusiasm for the gay hospitality extended them, 
Arrangements for the trip were ably handled by Steve 
Kantor of Shipman-Ward Manufacturing Company. Wil- 
liam Dick, president of the Milwaukee association, and Ed 
Rudolph, ex-president and chairman of arrangements, repre- 
sented Milwaukee. 

Jack Taylor, Harvey Miner and Hans Wagner were nomi- 
nated for the post of delegates to the NOMDA convention 
June 20-23 in St. Louis. 


Victory Dinner Climaxes Guild Contest 

Steak dinners were served to the winners and beans to 
the losers of the recent Guild sales contest held ‘at Cotterel 
Company, Harrisburg, and its afhliated companies, Ream’s, 
Inc., Lancaster, and Fryling’s Stationery Company, Sunbury, 


all in Pennsylvania. 





Highest Individual Store Sales . . . Mrs. Marion Schaefer re- 
ceives her Guild Award of Merit from J. W. McCormick, Jr. 





John C. Carey, outside salesman 
winner, receives his award from J. W. McCormick, Jr. 


Highest Dollar Volume .. . 


The Guild contest is an annual event at Cotterel’s, spon- 
sored through the co-operation of the Stationers’ Guild of 
America. Special Guild Bucks were earned as extra credits 
each day by all participants. At the end of the contest, these 
Guild bucks were turned in to purchase valuable prizes of 
brand-name, clocks, radios, and other items. 

John C,. Carey of Cotterel, won first prize for the highest 
dollar volume by an outside salesman. Mrs. Marion Schae 
fer of Ream’s won a prize for the highest individual] store 
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’ CAN IT JUST BE COINCIDENCE— 
id OR IS THERE IMPORTANT 
| SIGNIFICANCE IN THESE FACTS? 


7 three successive years, one of the firms receiving Certificate of Distinction 
ry, citations in the annual Brand Names Day ceremony of the Brand Names Foundation 


has been a Herring-Hall-Marvin dealer. 


In 1952, the Herring-Hall-Marvin dealer so honored in the Office Equipment & 
Stationery Stores group was Ivan Allen-Marshall Co., Atlanta. In 1953, it was 
Globe Office Equipment & Supply Co., Inc., Cincinnati. In 1954, it was General 


Office Equipment Corporation, Pittsburgh. 


Also this year (the ceremony was held in the Waldorf-Astoria on April 28), the 
highest honor bestowed by Brand Names Foundation — the naming of one firm in 
each line of business as “‘Retailer-of-the-Year’’— went, in the Office Equipment & 
Stationery Stores group, to another Herring-Hall-Marvin dealer — Maverick-Clarke, 


San Antonio, Texas. 


These citations and awards are made by Brand Names Foundation, based upon 
examination of samples of advertising and other promotional materials submitted 
by the stores as evidence of their year-’round presentation of manufacturers’ 


brand names. 


We take pride in the fact that Herring-Hall-Marvin dealers have been so greatly 
honored. We think it is not just coincidence, but evidence of the fact that leading 
firms which sell our products know the value of promoting the well-known and 
highly-regarded Herring-Hall-Marvin name. We feel that this year-after-year 


recognition gives added meaning to the phrase in our trade mark— 


All over the world — it’s a safe name”. 
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Quality that sells itself 


E000// 
Office Furniture 


That “Very Important Person,’ your customer, 
knows that office furnishings should reflect the 


integrity and friendliness of his firm 


Show Him Leopold 
Let your customer see how smartness of line, 
handsome wood and tasteful styling blend to 
give a dignified, yet friendly, atmosphere to a 


business interior. Leopold functional office units 
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Top Photograph: Peabody Cooperative Bank, Peabody, Mas- 


sachusetts. Loopere Installation by L. E. Muran Company, 


Boston, Massachusetts 


have an air of enduring beauty that se//s to the 


VIP. 


New Leopold Merchandising, 
Advertising, Sales Promotion “Tools” 
Leopold offers you new and dynamic sales helps 
and practical suggestions for using them most 
effectively. Ask the Leopold Company represen 
tative who calls on you, or write directly to us 


for complete information. 


Member: Wood Office Furniture Ins 
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BURLINGTON, IOWA 


Mute 
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al }. V icCormick, Jr., general manager of the Sta 


tioners ( of America, presented each winner with a 
specially fr Guild Award of Merit as a recognition of 

s ach Sev Laskowski, president of the Cotterel 
organizat mended the winners. He expressed ap 
preciation to Sales Manager Jim Keller, the entire sales force, 
nd the ( tor their enthusiastic cooperation in making 
this another essful event. 


Chicago Stationers Complete Bowling Season 
With the t itional high proportion of fine fellowship 
| keer etition, the Stationers Bowling League of 
riod to its 14th season at the annual ban 
cardo’s Restaurant on Tuesday evening, 


Officers and Winners 


TOP—Roy Hansen, The Globe-Wernicke Co., president; Dave Rucker, B. H 
Hallin & Associates, Chicago, vice-president; Wallie Fieldhouse, Commercial 
Staty. Co., Chicago, secretary; Ed Deacon, Chicago Desk Pad Co., treasurer. 
BOTTOM—Members of the winning team: Tom Gillice, Rockwell-Barnes Co.; 
Wallie Fieldhouse, Commercial Staty. Co., Chicago; Carl Jacobsen, Wilson- 
Jones Co.; Bill Slechta (captain), Utility Supply Co., Chicago. Jim Gordon, 
Graver-Dearborn Corp., Chicago, was absent when picture was taken. 


\s usua nd liquid refreshment were abundant. 
Practically a gular members of the league were present, 
nlus severa titute bowlers and guests. Preceding food 
ibsorption, th al meeting of the organization was held 
nder the chair nship of President Stuart MacDonald, 
Commercial Stationery Company, Chicago. New officers 

lected es awarded and announcement made that 
seasol owling would be at the Fireside Bowling 
\lleys, 2648 W. Fullerton Ave., Chicago. The move from 
he Chicago Arena allevs after so many years was made 
iecessary because the Arena building was purchased for 
upancy by the large radio and television broad 


he Tigers took the team trophy, having won 63 games 
losing only 42. The Indians came in second, with 60 
wins. The White Sox and the Cubs were tied for third 
place, each recording 58% victories. Captained by Bill 
Slechta, Utility Supply Company, the Tigers team was com 
posed of Jim Gordon, Graver-Dearborn Corporation; Carl 
Jacobson, Wilson-Jones Company; Wallie Fieldhouse, Com 
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BUSINESS FORMS 


...» with the 
sensational, 
new N.C.R. — 
no carbons 
required — 





paper 
developed by 
National 
Cash Register 
Co. and 
available in 
Hano Business 
Forms 

printed by 
the Philip 
Hano Co., Inc. 
Write up to 

4 part sets, 
type 7 part 
sets. 

Hano N.C.R. 
Business 
Forms are 
only one of 
the many 
types of 
continuous 
and 
Snap-a-Part 
systems 
available to 
Hano 
Dealers. 


‘Some Dealerships open for established Stationers 
in the South, Southwest and Midwest. 





GENERAL AND SALES OFFICES, HOLYOKE, MASS. 
BRANCH PLANT, MT. OLIVE, ILLINOIS 
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ADS LIKE THIS... 


KIL-KLATIER 


THE SCtimtifnee tTrPcweitte Pad 
ee? 
. 








ooo MEAN 
MORE SALES AND 
MORE PROFITS 





“+o. T0 HIGHER 


OFFICE EFFICIENCY F, Y; 
wamwne | TOF TOU 


under every typewriter in your 


office. 


Orders will come running 
when you gear your 


Kil-Klatter pads absorb the sala ea Cidtaiaine 
shock and deaden the noise siti aitiiltiien 
of typing—-keeping the desk 
from becoming a sounding 
board of disturbance. . .and 


o Kil-Klatter pad mokes 


campaign. Ads like this 
one actually sell for you. 
. +. Open the door to 


more sales, bigger profits! 


typing so much easier. 








e Made from genuine 


long-life OZITE felt 

e Dent-proof and us 
Skid-proof 

@ Fits all typewriters ‘ 
and other office these sales aids 
machines, too. 

$425 ¢ CATALOG CurTS 


AT YOUR STATIONER © NEWSPAPER MATS 
OR OFFICE SUPPLY DEALER 


KIL-RLATTER 





° TWO-COLOR 
ENVELOPE ENCLOSURES 


© COUNTER CARDS 


C rrPiweitia Pao 





“The Answer to a quieter office 
may be under your typewriters” 








Take advantage of Kil-Klatter’s well balanced 
advertising campaign . . . To add sales, to add 
profits .. . add the Kil-Klatter line. 


Order your supply of KIL-KLATTER 
typewriter pads and free sales aids today. 

















































AMERICAN HAIR and FELT CO. 


MERCHANDISE MART, CHICAGO 54, ILLINOIS 

















mercial Stationery Company, and Tom Gillice, Rockwell 
Barnes Company. 

Perennial individual champion John Stuercke, Rogers 
Loose Leaf Company, repeated as top bowler with an 
average of 184.95. 

The pocket plaque indicative of being the most improved 
bowler of the season went to Tom Gillice, Rockwell-Barnes 
Company. Tom upped his average 104 pins over last sea- 
son. 

The high team series award went to the Cubs and the 
high team game prize to the Phillies. Wallie Fieldhouse, 
Commercial Stationery Company, made the high individual 
series record with 718, and Harold Penn, Office Stationery 
& Equipment Company, took high individual game honors 
with 282. 

Officers elected were as follows: Roy Hansen, The Globe- 
Wernicke Company, president; Dave Rucker, B. H. Hallin 
& Associates, vice-president; Ed Deacon, Chicago Desk Pad 
Company, treasurer, and Wallie Fieldhouse, Commercial 
Stationery Company, secretary. 





OEA Elects Officers 

Alfred T. Ruf and Alwyn W. Ogden were elected presi- 
dent and executive vice-president of the Office Executives 
Association of New York, Inc., at the annual business meet- 
ing and dinner, May 5, in the Moderne Room of the Bel- 
mont-Plaza Hotel, New York City. A complete slate of 
officers for 1954-1955 was also elected, and reports were 
presented by the eight workshop groups within the OEA 
Research and Study Division which have been investigating 
various problems in the field of office management during 
the past year. Mr. Ruf received the Merit Award of the 
National Office Management Association, consisting of the 
Lefingwell Key and Scroll. 





A. T. Ruf A. W. Ogden 


Office Manager of Ebasco Services, Inc., Mr. Ruf has been 
active in association affairs as executive vice-president and 
director. He is a member of numerous study groups con- 
cerned with office management problems and has served as 
the association’s public relation’s director, editor of OEA 
news, chairman of the attendance committee for the 1951 
NOMA International Conference in New York, and as a 
member of the managing committee of the National Busi- 
ness Show. 

Mr. Ogden, is office manager of Universal Atlas Cement 
Company, a subsidiary of United States Steel Corporation, 
and has been a vice-president of the association as well as 
a member of the board of directors. He was formerly 
Treasurer, Chairman of the Salary Survey Committee, and 
had charge of the Conference Registration Committee, of 
the 1951 NOMA Conference in New York. 

Other OEA officers elected for 1954-1955 are Rudy Lang, 
National Business Show, secretary; E. F. Jacobus, National 
Board of Y.M.C.A.’s, treasurer. 

Members of the board of directors (2-Year Term): Claire 
R. Burgoyne, Position Securing Bureau, Inc.; W. A. Cook, 
Jr., Equitable Life Assurance Society; R. W. Cockrell, M. W. 
Kellogg Company; J. A. Grundy, Remington Rand, Inc.; 


5d 
G. J. Hart, Shell Oil Company; G. W. Oliver, Jr., Thomas 
Collators, Inc.; (1-Year Term): W. Hobson, Dan River 
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os oo Med Baa ee... budget priced 





packed with quality features 


All these chairs have genuine coil spring seats... sturdily 
constructed for long life and deeply padded for permanent 
comfort. ““Waterfall”’ front edge of seat avoids pressure of welt 
under knees. Steel framed backrest is curved to fit. Gracefully 
tapered armrests of molded rubber can never scuff off or need 


re-upholstery. 
And, of course, there’s Harter’s famous steel construction, 
durably finished with two coats of baked-on enamel. Quiet, 


heavy-duty chair iron, ball-bearing casters and Harter’s one- 
piece steel base all help make Harter 1800B chairs the quality 
line you can sell with pride and confidence. For information 
write Harter Corporation, 725 Prairie St., Sturgis, Michigan. 


OA —7/54 


TL 
HARTER 


STEEL CHAIRS 


187 








here's the ‘inside’ story 


on HIILILSIIDE STERLING 


desks... CHECK and COMPARE’ 





One piece quality rolled 
edge linoleum covered 
top; with four heavy 
channel reinforcements. 


Reinforced heavy gauge 
channel to eliminate all 
sway or vibration. 


Solid one piece 
“‘wrap-around"’ steel 
sheet. 


Finger touch auto- 
matic heavy slide 





Spring action stop and 
crossbar reinforcement 
for finger touch auto. 
matic control. 


— 


Reinforcing gussets at 
corners of pedestals. 


Sound proof undercoat- 
ing on all desk walls and 
under automatic refer- 
ence shelves. 


Ball bearing rollers 





reference shelf. 


Reinforced heavy 
gauge drawer slides. 


Rubber bumpers at 
all contact points. 


Radius rounded con- 
tours at all corners. 


No sharp edges. ——————__ 


Island type pontoon 
adjustable bases. 


—— 


STERLING EXECUTIVE No. A-1 


HITILILSSIIDIE: 





on all box and center 
drawers. 


Heavy vertical rein- 
forcements for end 
panels. 


Plated progressive 
ball bearing suspen- 
sion in file drawer. 





a RIEU cg 


Concealed heavy cross- 
wise channels reinforce 
each pedestal. 


Central control lock- 
ing mechanism; locks 
all desk drawers. 


Recessed 
back panel. 





— 


v 
STERLING SECRETARIAL No. A-15S STERLING SINGLE PEDESTAL No. A-1P 


*Send for ‘‘CHECK and COMPARE”’ catalog 


TE IS 


262 PASSAIC ST. 
NEWARK 4, N. J. 
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Mills, | «kwood, McGraw-Hill Publishing Co.; 
R. W. Mc General Motors Overseas Operations; G. 
Tisdale, ¢ ial Union Assurance Co., Ltd.; R. Studen 
. 3 Schuster, Inc.; E. G. Bunce, General Dye 
Ze 


Rem-Rand Opens New Sales Schools 


The de livision of Remington Rand Inc. recently 

held two hools designed to help the dealer formulate 

and t erchandising techniques. The schools are 

ut of a ries to teach dealers to make better sales 
enta 





Hold Sales Schools . TOP: Dealer sales div. meeting in Wash- 
ington, D.C. BOTTOM: Atlanta, Ga., dealers sales school. 


Lecture and products films developed by the 
dealer sal ire features of the program. Also being 
ised are si ; covering the many phases of general 
Se ng 

H. W. Bar rector of sales education, was in charge of 
the meetings. In Washington, he was assisted by E. E. 
Gausmann Rk. L. Watkins, branch supervisors of sales. 
F. H. All nch supervisor, assisted Mr. Barnes in 
\tlanta 


Victor Opens President’s Month 


Knock « ry door!” This sales theme keynotes the 
otion for the Victor Adding Machine Company’s eighth 
il celebr ot President’s Month. 

At kick-off tings on June 1, sales and service personnel 

Victor's ranch offices were presented with door 
ker tie ide by Hickok. During the contest 
1 the ‘ked not to wear them as tie clasps but 


r as attent getters. “By placing them on their coat 
or c I ys F. G. Hulburd, Victor's director of 
tising al promotion, “we anticipate their getting 
of what-in-the-world-is-that queries. And this is all 
ene! n need to mention this national contest 

press rt ale is 
Teaser bullet lie-cut to show the prospect’s door and 
tl one\ have already been sent to the contest 
in Dr similar knock-on-every-door bulletins 
sale leas were mailed to the men. Adapta 
tions of thi vill also go to the wives to encourage 
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THE LINE OF 


“MARKING DEVICES" 
y 


AROUND 
—_ THE 








— PLUS — 
A NEW ITEM that is in great demand 


oy GROCERS-CHAIN STORES-SUPER MARKETS .. . 


THE NEW “CROWN HERCULES” 


PRICE MARKING KIT and PRICE MARKERS 


Available in two sizes of type and Four 
different band arrangements. 
cs 
FOR FURTHER INFORMATION 
WRITE DEPT. PM 











R. A. STEWART: CO. INC. 


80 DUANE STREET NEW YORK 7, N. Y. 
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Photo Courtesy eee = Government Travel 
ureau, Ottawa, Canada 


Ak, any, Canadian... 


Weldon Roberts Erasers Correct Mistakes In Any Language! 
Any Canadian will tell you that for half a century they’ve con- 
tinued to be the Dominion’s finest and biggest eraser buy. 


Today, in Canada’s rapidly-expanding economy, Weldon Rob- 
erts Eraser sales are greater than ever. Your sales will hit a 
new high, too, when you feature the fine range of styles and 
sizes for neatest, fastest correcting of mistakes in business ma- 
chine writing and handwriting. Write for catalog and price list. 


121 ELLIPTIC. Soft gray 
eraser in handy elliptical 
shape for pencil or ink 
erasures on all types of 
work. Feature it for volume 
sales to office workers, typ- 
ists, draftsmen, artists. Ex- 
cellent for erasing ball point 
ink! 







Ecurptic 121 


Weldon RoGelS Granait 


MADE IN NEWARK, USA 


930 ENSEMBLE (Pink & Gray Rub- 
ber). A combination eraser that 
does most everything. Handy, bias 
beveled shape. Soft, pink pencil 
rubber joined to soft, gray ink eras- 
er. For ink, pencil and crayon eras- 
ing. 


, i j Waldon Roteits € GAaaaA 

eraser in attractive green cotor or penci 

erasures and cleaning work. Features the Gre eh Glow 

“stubby" shape with beveled ends. For of 440 Age os 
newaek.u.sa | 


440 GREEN GLOW Soft, smooth, pliable ry 


fice, drafting, art, school and general use 
(Large size, No. 441.) 


JET ERASER Convenient cylindrical stick eraser in attractive, trans- 
parent plastic holder. Tip unscrews so eraser can be moved out 
ward. Red rubber for pencil erasing, gray rubber for typists. Re 
fills. Tops for typing, accounting, drafting, professional and student 
use. 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue, Newark 7, N. J. 
W orld’s Foremost Eraser Specialists 


Walden Rofeils 
Euanou> 


Correct Mistakes in Any Language 


















190 


their support of the men during the contest. 

Door prize week (June 14 to 19) again placed emphasis 
on going through the prospect’s door to the sale. The men 
received coupons (for machines placed on trial in _pros- 
pects’ offices) with a prize drawing at week’s end. 

For his birthday on June 20, the sales division gave Presi 
dent A. C. Buehler a 
plaque and suitably inscribed. 

President's Month was established build 
esprit de corps among the branches and the home office. 


brass door knocker mounted on a 


originally to 
Strong emphasis has always been placed too on the prestige 
of achievement. This year the outstanding salesman in each 
branch will receive as a memento of his achievement a game 
set in a genuine leather case with an appropriate gold 
scription on the inner lid. 

To the branch achieving the highest percentage of 
goes the large President’s Cup for a year. Permanent pos- 
session of the cup calls for winning it three times—a feat 
as yet unaccomplished. Presentation of the cup is made by 
Vice-President F. Bakewell at a banquet in the winning 
branch city. 

A President's Plaque and banquet also honor the branch 
with the highest percentage of service volume for the month. 
Participating servicemen in the winning branch also receive 
$25.00 checks. 

Also participating in this annual contest are Victor store 
owners, district and regional managers as well as national 
account representatives. 


quota 


Stationers’ Guild Reports Big Year 


The stockholders 
of the Stationers’ 
Guild of America 
met recently at 
their headquarters 
in Philadelphia, 
elected directors, 
heard annual 
reports and consid- 
ered policy mat- 
ters for the ensu- 
Ing year. 

General Man 
ager J. W. McCor 
mick, Jr., reported 
sales volume above 
the previous year and the second greatest in 
reflecting a high degree of dealer interest. 
promotional matter and trade journal advertising designed 
to aid members and further expand Guild activities within 





President Jesse Kaufman (right) welcomes 


new director William Diehl, Jr. 


Guild history, 
He displayed 


the industry. 

Richard D. Pomerantz, treasurer, reported a splendid year 
of operation, and stated that in addition to the extensive 
services to members, adequate reserves were available to 
insure a sound financial position. 

The following slate was elected: 

Jesse G. Kaufman, (Lucas Brothers, Baltimore) president; 

William P. Kelly, (Office Equip. Co., Louisville) vice- 

president; William H. Patterson, (Johnstown Office Sup- 

ply, Johnstown) vice-president; Dan Smith, Jr., (Smith 

Printing Co., Williamsport) vice-president; Albert W. 

Gill, (A. W. Gill & Co., Trenton) secretary; Richard D. 

Pomerantz, (A. Pomerantz & Co., Philadelphia) treasurer. 

Directors: 

Samuel S. Rosendorf, Jr. (Southern Stamp & Staty. Co., 

Richmond); Sev W. Laskowski (Cotterel Co., Harris- 

burg); William R. Diehl, Jr. (Diehl Office Equip. Co., 

Columbus.) 

A. W. Williams, retired former general manager, 
He retains an active interest in the progress of the 

President Jesse Kaufman welcomed William R. Diehl, Jr., 


attended. 
Guild. 
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SELL COMPLETE OFFICE EFFICIENCY 
with BERGER’S beautiful, new companion office equipment 


Sell the Berger Fan Fold Desk — For use with 


{ a continuous forms. Speeds production, keeps 
~* forms off floor, ends unsightly clutter. 

_ . 
Features all-weld steel construction, modern 






streamline design. Both single and double 
pedestal models available. 


Sell the Berger Desk-High File Cabinet — 
Has file drawer with compressor, box 
drawer with adjustable vertical divider, 
pull-out writing surface. Matches per- 
fectly the smart lines and rich colors of 
5000-series Steel Desk. 





Sell the Berger Telephone Stand —‘‘Out-of- 
sight” storage for telephone and directory. 
Additional filing space readily accessible. 
Use as complete home office, too. All items 
pictured here come with durable, stunning, 
baked enamel finishes, ‘“‘Eye-Comfort” tops. 





Sell the Berger Calculating Machine Desk — 
Machine platform can be located left or right 
— pedestal opposite. Has general locking 
system for full-opening drawers. Concealed 
center drawer can be locked individually 





Write for complete information on 
these extra profit items. 


REPUBLIC STEEL CORPORATION 


Berger Manufacturing Division 
1058 Belden Avenue, Canton 5, Ohio 
GENERAL OFFICES e CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 





he. 
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MUTUAL Products are Known for QUALITY and PERFORMANCE 


CENTAMATIC PUNCHES 
The Only Punches that Center Paper 








Each of these models 
(No. 400 or No. 300) 
effectively does the 
work of Eight Punches. 











S 


No. 400: DIAL-CONTROL CENTAMATIC. Completely 
automatic action ... Set dial to desired punching centers 

.. Adjust guides which center sheets automatically, then 
punch... Punches through 20 sheets of 16 Ib. stock... 
Heavy gauge steel; handsomely finished . . . Individually 
boxed. List Price $29.75 















No. 300: CENTAMATIC. 
Slightly smaller than 
#400; has all the advan- 
tages without Dial-Control 
feature...Punches through 
12 sheets of 16 Ib. stock. 
New improved model pro- 
vides finer punching per- 
formance at no increase 
in cost. List Price $13.75 


No. 200: CENTAMATIC. Only 2 Hole 
Punch equipped with Centamatic 
guides. Punches through 25 sheets 
: of 16 lb. bond paper. New im- 

proved construction; handsomely 
No. 200 finished. List Price $4.50 








“TOP” state REMOVER 


The Best on the 
Market 













Just Press 
Prongs and 

Staple Slides Out 
Automatically 


“TOP” FEATURES: 


¢ Works smoothly and easily 

¢ Avoids pulling and tearing 

® Precision-crafted throughout 

* Quality-made to endure 

© Effective even on onionskin 

* Colors: Gray, Green, Maroon 
PE DE Kicnincocéccpnenitenisvebenl 75¢ 


All Products on this page are 
Manufactured by Mutual 


Write for Price List and Further Information 


Fa... ota SUPPLY CORPORATION 


MANUFACTURERS AND WHOLESALE DISTRIBUTORS 
268 FOURTH AVENUE. NEW YORK 10. N. Y. 





West Coast, R. L. Smith & Co., San Francisco, Calif. Southeast, Harry Tehan, Jr., Atlanta, Ga. 
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nbus, Ohio, stationer, to the Board of Di 
thanked the directors for their co-operation 
satisfaction with the fine progress made in the 
| rogram. 


prominent ‘ 
rectors. He also 
and expre sed 


merchandisi 





“Y and E’ Awards Plaques to Agents 


Yawmal Erbe Manufacturing Company, Rochester, 
N. Y., has gned a handsome plaque which is awarded 
to the cor s agents who have distributed the “Y and E” 
line conti y for 10 years or more. The bronze plate, 
engraved the name of the agent and the number of 
years of is mounted on a walnut finish wood base. 


Prese ntati 


made by the district manager for the particu 
which the agent operates. 


ar territor’ 





Reward of Merit Plaque awarded to company’s agents. 


\t the 


com pris¢ 1 


nt time agents with long records of service 
oteworthy aggregation. One representative has 
with “Y and E” for 55 years, seven for 50 
trom 40 to 49 years, 34 from 30 to 39 years, 

to 29 years. 


been associat 
to 55 years 


ind 56 trot 





Metal Office Furniture Makes Appointments 
With the ay 


in widely se] 


pointment of three new sales representatives 
rated locations, Metal Office Furniture Com 
pany added another step to its continuing program to estab 
lish more direct personal contacts between the company and 


its dealers 

Fred Bell, now in charge of Steelcase distribution and 
activities in Canada, formerly was with the Manufacturers 
Lite Insurance Company. There he was in charge of plan- 
ning design and office equipment. 





F. J. Bell J. F. Driscoll J. Scott 
Jack Driscoll has been assigned to work with the New 
York office the firm’s wholesale distributors, Mofco Dis- 


tributors, [1 For many years Mr. Driscoll was associated 
with Remington Rand Inc., recently in charge of office fur 
hiture. 

Jim Scott for the last eight years has been a manufacturer's 
representative in the Southeastern states. He will represent 
Steelcase as well as Stow & Davis in Florida, Alabama, 
Georgia, South Carolina and a few cities in Tennessee. 


OA~—7/54 





HAS ONE TOO <A 
With their TWO-PLI-TOP FOLDER 


Saves space and money 


errr, 
*, we The top edge and tab of 
a ——— Smead’s TWO -PLI-TOP 
, folders are reinforced by 
a c turning over and glueing 
4 f i .  @n extra inch of stock. 
# \ \ This gives a smooth, 


rolled non-cutting edge 
of double strength at 
the points of great- 


est wear. Made of 
) rigid, close knit manila 
4 fiber. A medium-weight TWO- 


“> PLI-TOP FOLDER of 9'-point thick- 
os ness actually provides 23 points of thick- 

ness at the tab— more than twice that 

of a standard single top heavy- 


“~ weight 11-point folder. 
NOTE THIS CONSTRUCTION! he 


92 points of paper folded over and glued— 
with 4-point thickness of glue gives 23 points 
of strength at the place of greater wear. 








Smead's TWO-PLI-TOP folders, medium 
heavy-weight 9/2 -point 2/scul tabs(illustrated) 
cost approximately$.90 per thousand less 
then standard single top heavy-weight 11- 
point folders. 

Smead's TWO-PLI-TOP folder with its round- 
ed corners is a better folder than the standard 
single top because it is double at the point 
of greatest wear (the tab). Tabs will wear 
longer and the rolled edge eliminates cuts 
and scratches of file clerks’ fingers. 


One thousand 9'/-point TWO-PLI-TOP folders will take 
up 3 inches less space in a standard drawer file than will 


be taken up by one thousand 11-point standard single 
top folders because the TWO-PLI-TOP is above corre- 


spondence height. 
THE Smead 


HASTINGS, MINNESOTA 


Write us today for a free 
sample of Smead's TWO- 
PLI-TOP folder. Always use 
@ system folder—"'lt permits 
growth as needed.” 


MANUFACTURING CO. 
LOGAN, OHIO 


Send us a free sample of Smead's TWO-PLI-TOP | 
FOLDER. 





Name | 
Address ——— 
City Zone State ae { 
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FOR MAILING 


Quality Park Envelopes 
mean satisfied customers 
and repeat business for YOU! 





2 COMPARTMENT 
and FLAT MAILER 


Heavy durable stock with 
extra wide seams. 2-com- 
partment has cellophane 
windowed first class en- 
velope attached... avail- 
able in 4 sizes . . . Flat 
mailer available in 9 sizes. 





These are only TWO of the 400 styles, 
stocks, sizes, and weights of envelopes 
featured by Quality Park. 


SOLD THROUGH DEALERS ONLY 


Qality IP. 
Products 





CZ 


¥%& General Office and Factory, Quality Park, St. Paul 4, Minnesota 
%& Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. 
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Mr. and Mrs. C. G. Gregory of Gregory Fount-O-Ink 
Corporation stopped at Orrice AppLiances May 4 on a trip 
planned to include stops in commercial centers from Ogden, 
Utah, to New York City, Bermuda, Nassau, Florida, and 
back to Los Angeles about the first of June. The route 
indicates a combination of business and pleasure. The Greg- 
orys reported that their business was moving along satis- 
factorily and that volume was increasing. 


C. R. “Chuck” Saggau of American Latex Products Com- 
pany called upon Orrice AppLiances on May 4. He had 
come to Chicago to attend the NOFA convention and ar- 
rived several days in advance of that event. While here, 
he discussed certain changes in the line which he was con- 
vinced would have instant dealer acceptance. Mr. Saggau 
expected to return to home base, which is Los Angeles, when 
the convention was over. 


Rush H. Polgrean, manufacturers’ representative, arrived 
a bit early for the NOFA convention and took time to pay 
Orrice AppLiances a visit. He planned to return to Los 
Angeles as soon as the convention was over and then almost 
immediately after that to go to Phoenix for the regional 
convention in that city. Mr. Polgrean has called on western 
ofice furniture dealers for many years. 


Stephen A. Yuritta of Peacock Bros. Pty. Ltd., Melbouri., 
Australia, and A, P. Mackie from the Sidney office of the 
same company favored Orrick ApPLIANCEs with a visit on 
May 6. These two gentlemen flew across the Pacific, arriv- 
ing in Los Angeles. They went north through San Fran- 
cisco and up into Canada, thence to Chicago where they 
spent some time at the general offices of Felt & Tarrant 
Manufacturing Company. They planned to see other Chi- 
cago manufacturers and go on to New York, from where 
Mr. Mackie was to continue to England, Mr. Yuritta to 
cross the United States to San Francisco and then sail to 
Melbourne. The Peacock company has imported large 
quantities of American made goods. One of its early sources 
for loose leaf supplies was the Irving-Pitt Manufacturing 
Company, since merged with Wilson Jones. Business in 
Australia, they reported, is booming. 


Ernest Frisell, manutacturer of metal posture chairs and 
tables, was an Orrice AppLiaNces’ visitor on May 7. He 
was spending the week calling upon the trade in Chicago 
and planned to attend the NOFA convention which was 
to start the next day. In his car, parked near the office, 
he had a new stand made for many purposes ranging trom 
that of a typewriter stand with an adjustable height to an 
easel for artists and engineers. As might be guessed he was 
quite enthusiastic about the prospects for the new number. 


Charles F. Golden of Denver, Ind., was an Orrice ApPLt- 
sNcEs visitor on May 24. He is the inventor and manu- 
facturer of an ingenious set of drafting instruments each 
designed to perform the functions of several standard instru- 
ments. Mr. Golden reports excellent reception of this new 
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all 
ALUMINUM 
posture chair 


oe ’ 


"| 2 cnet con “ne 











the 

yn 
i check these FINE-REST features 
an e A fixed back posture chair in aluminum 
hey e Foam rubber in both seat and back. 1'2” 
ant thick—pure foam rubber in seat 

hi e Brushed, natural satin aluminum finish 
—_ on exposed structural parts 

to 

e Gracefully styled 

0 
ail e Ball bearing casters 
ces e Available in a wide assortment of colors and 
ing materials 

in e A smart, quality Fine-Rest aluminum chair 

built to compete with lower price chairs 
of other materials 

] 
ana 
He the SP-575 adjustments 
ago 1. Seat can be raised and lowered 
was 2. Back can be raised and lowered in relationship to seat 
hice, 3. Structural back support may be inclined to and from the 
rom seat by the handwheel adjustment 

an 4. Angle of back rest may be inclined with respect to back 
was support by finger-tip adjustment 
ber. | ‘ 
PLI oo” DISTRIBUTORS 

4 METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
Pye ™N SAFE CO., B-f w Oth St.. N. ¥ 
" ALUMINUM SEATING porttten AETNA EASTERN PA. DISTRIBUTOR 
ac h SAFE & EQUIPMENT WHOLESALERS, 260 S. Fifth St., Philadelphia 6, Pa 
17 Se SMERRY STREET ° ve RON 8,OHIO WEST COAST DISTRIBUTOR 

tru WHOLESALE OFFICE EQUIPMENT CO., 81 Minna St., San Francisco, Calif, 
ew WAREHOUSES: Los Angeles, San Francisco, Seattle 
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“THE RIGHT CHAIR 





AT THE RIGHT PRICE” 


Not just a slogan but a statement of long-standing policy. 
. Jasper Chair Company offers such a large selection 
of fine office chairs, you can always offer your customers 
: Planning the correct chair for their particular needs at a price that 
Service can’t be beat. No. 840 at right is a good example of 
Jasper Chair Company’s “Right Chair at the Right Price.” 





NO. 840 


—VJasper Chair’ 
Company 








SPER, INDIANA 


ot MP. 






















* 
s 
REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 
FRED & GEORGE C. DEUTSCH R. A. BROWNE, (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
(SOUTHWEST) 7207 NORTHAVEN RD. 2925 REVERE AVE (EASTERN) 385 MADISON AVE 
DALLAS, TEXAS OAKLAND, CALIF. NEW YORK, N. Y. a 
“4Spen.smoie™ JAMES S$. FOWLS, (SOUTHERN) JACK S$. DORAN (NORTHWEST) W. H. BROWN (CHICAGO-MIDWEST) parenere 
327 SUNSET DRIVE, NORTH 2925 REVERE AVE 666 LAKE SHORE DR 
X ST. PETERSBURG, FLORIDA OAKLAND, CALIF. CHICAGO, ILL. SPACE 844 





UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
All component parts are machined from steel bars. 
2. Each component part is properly heat treated. 
3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 
able where quiet operation is desired. 








Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
(Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
240 Fleet St. East, Toronto 2B, Ont. 





ASSOCIATED 
COMPANIES: 
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ol and is planning to broaden his market 

ofhce supply and equipment dealers 
Glenn W. Chambers, American Pad & Paper Company, 
\ppLIANCES May 28 


the regular weekly luncheon of the Great 


Later in the day he 


Club, ot which he is a member, although 
operations is Chapel Hill, N. C., his 
south Atlantic states. 

with a continuing gain in volume overt 


He finds business 


Pat Patt YI Cle 


lune 3. Well-known throughout the indus 


veland visited with Orrice APPLIANCES 


the Great Lakes area, he has been calling 
any years. Mr. Patterson now represents 
lipment Company in the fifth district and 


rea 


Francisco dropped in for a visit at Orrict 


ne 3. He is a representative for Luxo 
Pacit 


establishment of his own warehouse, he 


outhwestern, mountain and coast 


his activities by adding additional lines. 


Keith Clark Announces Sales Plans 
iS , plans to accelerate and strengthen sales 
help them sell both Schedule-A-Date and 
alendars, according to a recent announce 
given to a consumer adver 


| AS'S will be 

program to promote the advantages of 

referring of inquiries about Schedule-A 

Date 1 mat program to supply dealers with com 
1dvertising material; tree envelope stuffers 

atements and correspondence; and _ store 

mers for both will be supplied. According 

the program has been undertaken to work 
ind dealers who have sold Schedule-A 


a ee les manager, has announced that Schedule 
\-Dat indled by the firm’s regular representatives 
Work-A-Day line. However, the price sched 
r Schedule-A-Date Calendar Company will 


will not be included in the Work-A-Day 


tity prices. 


Keith | resentatives are now calling on the trade 
vith ft e-A-Date calendar added to the Work \ 
Day re prepared to answer all dealer questions. 
\] t rs and requests for information should be 


1 
{ 
at 130 West 42nd St., New York 36, 


New Firm Formed in Rochester, N. Y. 


Or of a new firm in Rochester, N. Y., the 
Natio1 ict Supply Corporation, was announced re 
Goldstein, general manager of the Rochester 

Stat iny. He stated the new firm plans to 


furnishing and decorating service tot 


institutions 
nery has the contract for furnishing and 
ters Treadway Inn, now under construc 


tior The idea for the new 
iking, which involves more than $200,000. 


company grew 


| t, the new organziation will operate from 
Roc] ery offices, 8 Jay St., but it will have its 


vyrooms 


are being remodeled to display 
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FORMULA 
PERFECTED 
exclusively for use 
on GESTETNER 
duplicating 
machines 















pirect FEED 


jell 


DUPLICATOR INK 







GIVES 
15% to 20% 












FOR USE ON MORE COPIES 
Gestetner Machines fon than any— 
<i previous inks. 

| 
















special — 
pens 1k INTO 











works BETTER goes abla 


ToMleiiieslib amis 


SELLS FASTER 


Check these popularity features: 














@ Tube makes perfect con- 
nection with ink pump 


® More copies per tube 


® Clean sharp work on mimeo 
bond 


®@ Fast-drying—minimum 
penetration 


@® No smear, no offset 


® No packing on distributor 
bar 


®@ No drip from silk screen, 
waver rolls, bakelite cylin- 
ders 


® Washes off hands with 


soap and water 


BLACK and COLORS in 12-OZ. TUBES 





CANODE ADVERTISING in 
“THE OFFICE" 


tells your customers all 
these advantages 





Write for details and prices 


INK SPECIALTIES CO., INC. 


Dept.O © 519 North Halsted St. © Chicago 22, Illinois 
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f as tf PLUS EXCISE TAX 
accurate 


Mechanical Features. . . 


Front Paper Stop assures accurate registration. 
Automatic Roller Release eliminates smudged sheets 
Automatic Counter counts only printed sheets. 
Open Drum—self-contained, internal brush inking. 
Automatic Feed — positive action. 

Selective inking by means of our ink dispenser. 


Paper Pusher is automatically lifted and carried back 
to feeding position. Eliminates lint on the stencil 








HNYGRAPH CO. 


rECHNY, ILLINOIS 











‘Passed Away 





Zac Smith, 

president of Zac Smith Sta- 
tionery Company, Birming 
ham, Ala., 1950-51 president 
of the National Stationery & 
Office Equipment Association, 
died in his home city on May 
24. A heart ailment with 
which he had been afflicted 
for some time finally proved 
fatal to this genial gentleman 
of the South, long a leading 
figure in the industry. 

A past president of NSOEA, 
he also served as governor 
District No. 4 twice, 1947-48, 
as vice-chairman of the dis 
tributors division in 1949 and as vice-president in 1950. 





Traveling the length and breadth of the nation as well 
as abroad, Zac Smith was welcomed as an entertaining 
speaker at industry affairs and as an association executive 
who could counsel other dealers because of his own success 
in the industry. 

As an engineer, a soldier and a stationer his life was 
a full one of variety and excitement. He graduated from 
\labama Polytechnic Institute, Auburn, Ala., and received 
the degree of Bachelor of Science in civil engineering in 
a post-graduate course at Columbia University. He was civil 
engineer for the Southern Railway, Tennessee Coal, Iron 
« R. R. Company, and served as a mining engineer of 
Ladura Mining Company, Mexico. He was captain of the 
105th Engineers, 30th Division, serving overseas one year 
in World War I. He once organized Zac Smith Tours and 
conducted them to nearly every country in Europe prior 
to the outbreak of the first world conflict. 

Since 1919, Mr. Smith had been president of the Zac 
Smith Stationery Company and also president of the Zac 
Smith Blue Print Company and Carlzac Holding Company. 
He was active in many civic and fraternal organizations 
of Birmingham. 

Of district help to the stationery and office equipment 
industry was Mr. Smith’s handbook, “Ideas for Manage- 
ment,” which he published in 1951. This was distributed 
at regional meetings and reprinted in Orrice APPLIANCES. 


en >) 
i i So ae 


Warren L. Hoagland, 


a director and former vice president ol 
Smith-Corona Inc., died on May 23 at 
sea while en route from Holland to 
Norway. 

Mr. Hoagland had been active in the 
office equipment field since 1905 when 
he joined the Universal Adding Ma 
chine Co. as secretary and assistant manager. He remained 





there until 1911 when he was named manager of the foreign 
department of Burroughs Corp. In 1942 he became Chiet 
of the Specialties Division of the U. S. Bureau of Foreign 
and Domestic Commerce in Washington, D. C. 

Appointed foreign sales manager of Smith-Corona in 
1925, Mr. Hoagland was elected vice-president in charge 
of foreign sales in 1931. He was named a director of the 
company in 1951. In 1953, he retired as vice-president. 

Mr. Hoagland, who had traveled extensively abroad 
during his active business career, was completing a three- 
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For the first time, Mohawk Tablet Co. 


announces a wirebound notebook. 





Modern in design 


Styled with eye-appeal 








Paper especially made for fast transcription 





Write for samples and details 


TABLET COMPANY , 
1703-19 EAST END AVENUE op 


CHICAGO HEIGHTS, ILLINOIS 
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Now FAULTLESS brings you 
LITHOGRAPHED Columnar Sheets! 


e LINES CAN’T SMUDGE 


e INK ERADICATOR WON'T 
REMOVE LINES! 


Now you can offer your customers something 
really new! FAULTLESS Lithographed Columnar 
Sheets! Here at last is the perfect Columnar 
Sheet . . . of fine quality ... highly legible... 
lithographed in brown and green on white stock 
to reduce glare and eliminate eye strain. Made 
by modern offset lithography, the new FAULT- 
LESS Columnar Sheets are a vast improvement 
over old style sheets. Lines are always uniform 
... register is perfect! 

What an opportunity to build sales! Tell your 
customers about FAULTLESS Lithographed 
Columnar Sheets . . . demonstrate their superi- 
ority .. . and watch your profits increase! 














STATIONERS LOOSE LEAF CO. 
MILWAUKEE 1, 524 NORTH BROADWAY 
NEW YORK 3, 114-116 EAST 13th STREET 


& 





More and more Banks, Savings and Loan Associa- 
tions, Business, Industrial, Utility and Government 


Offices are adopting Changepoint Products. Write for literature and prices. 


( _hangeproin], Gue e 544 SOUTH ROCKFORD ~~ 
TULSA, OKLAHOMA: 
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_..this time it’s Twins! 


NEW MORRIS 
double 


SAFE-T-SET 


won't spill— can’t leak 


’s Puddle-Proof! 





Here's the ultimate in writing convenience—the new 

Morris Sate- 1-Set with our exclusive Morris Safety Fea 

ture. Tip it . Liltit... Turn it upside down. Won't 

LEAK. Can't spit. It’s pUppLE-prooF! Ideal for the 

busy executive who desires two styles of pen points 

(for signatures AND detail work) and/or two colors of 

ink. Each well holds full two-ounce ink supply. The BERT M Morris co 
Morris Safe-T-Set has the pen with a point in your = M 
favor—a Morris hard-tip point. A point to suit your 8651 WEST THIRD STREET, LOS ANGELES 48, CALIF. 
individual writing style. Eye-pleasing design .. . in all In New York: 381 Fourth Avenue 

popular colors. The finest desk set at ANY price. WRIT- In Canada: McFarlane Son & Hodgson, Ltd. 

oon*e mare epreeen Montreal, Quebec 


PUDDLE-PROOF 
































CRAFTSMANSHIP 


EXEMPLIFIED BY 


BRIGHT’ 


Styled for perfect harmony. Fashioned for luxurious 
NO. 9800 SOFA wear. Customed for lasting comfort and pleasure. Priced 
for every buyers purse. These are the factors which make 
BRIGHT creations a joy and satisfaction to every one 


whe buys. In a large selection of genuine leather and 





Elastic Naugahyde and a wide range of styles you will 


NO. 90 EXECUTIVE 
find just what you want for every customer. POSTURE CHAIR 







WRITE FOR CATALOG! 
NO. 1000 


CLUB CHAIR 133 BLEECKER ST. NEW YORK 12, N. Y. 


MANUFACTURERS OF 
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No. 260 No. 60-S 
Smoking Stand Smoking Stand 











No. 17-C 
Costumer 


No. 56-S 
Sand Urn 


An outstanding group of modern 
accessories in satin-spun aluminum 
. combining beauty, smart styling, 
and durability. Enhances either modern 
or traditional interiors. The VALCO 
line is meeting with proven customer 
preference wherever shown. 


Write on wine for prices and details 


the WALCO company 


1311 Ann Ave e St. Louis 4 Mo. 











month tour of Europe with Mrs. Hoagland at the time of 


his death. 
- - - - -& 


Guy C. McKenzie, 

a veteran of more than 46 years in the 
printing and office supply business, died 
recently in Omaha, Nebr., after a short 
illness. He had been active in his store 
until shortly before death came. 

Mr. McKenzie was born in Omaha 
77 years ago and lived there all his life. 
He was president of the Corey-McKen- 
zie Company which firm he founded 
in 1908 with his partner, the late 
Clarence Corey, with a capital of $1,700. Mr. McKenzie 
was a member of numerous fraternal orders. He is survived 
by a daughter, Mrs. Ruth M. Crosby, two brothers, David 
and Colin, and a sister, Mrs. C. H. Lear, all of Omaha.—FN 


tet & + 





George Abelsett, 

part owner of the Tacoma Office Sup 
ply Company, Tacoma, Wash., died of 
a sudden heart attack Sunday, May 16. 
He was 46 and had begun his career 
in the industry in 1926. 

In 1939, Mr. Abelsett formed a part- 
nership with Al Osborn and the Ta- 
coma Office Supply Company was 
born. During 1944, George went into 
the army and Al into the navy. During 
their service careers, both wives stepped in and took over 
the business until the partners returned. 





Despite the drain of business cares, Mr. Abelsett found 
time to be active in civic, charitable and church circles. 


' fk - - + 
W. Ray Cummings, 


76, vice-president and director of the Monroe Calculating 
Machine Company until his retirement in 1949, died on 
May 31 at Orange Memorial Hospital, Orange, N. J., after 
an illness of several months. He has been associated with 
Monroe since its founding in 1912. 

As an advertising consultant with the N. W. Ayer agency, 
Mr. Cummings helped to establish the early sales and adver- 
tising policies of the Monroe company and he was the 
designer of the firm’s original trademark. In 1919 he joined 
the company as foreign sales manager. In that capacity he 
traveled around the globe to set up dealerships in countries 
throughout the world. He also established the Monroe 
Calculating Machine Company Ltd. in London and was its 
managing director until his retirement. 

He was appointed general sales manager of the company 
in 1921. The following year he was made vice-president 
in charge of sales, and was also elected a member of the 
board of directors. He became vice-president in charge of 
foreign sales in 1934, and retained that post until his retire- 
ment in all capacities in 1949. 

Mr. Cummings was a well-known figure in office equip- 
ment and export circles. He served two terms as president 
of the Office Equipment Manufacturers Institute. He was 
a past chairman of the American Society of Sales Executives 
and a past president of the Export Managers Club. He 
was a member of the New York Sales Managers’ Club, the 
Advertising Club of New York, the Circumnavigators Club 
of New York, the National Foreign Trade Council, and 
Free & Accepted Masons, Lodge 187 of Philadelphia. 

Born in Buffalo, N. Y., he was the son of Christiana Hay- 
stead and William Ward Cummings. He attended Mastern 
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Cramer \eads again! 


Look at these 1000 Series Stee! 


Put these chairs on your floor _ 
and watch them se//. Here is a 






a steel line with all the fa- y 4 ete @ 
mous Cramer quality packed 4/7 aie a 
into svelte lines of beauty. ‘ y 


Contoured welted cushions in 
waterfall design e+ the Style 
in Steel. 


“~ 


Model 1021-2 


i] XN Companion to 
bi y Model 1020 









Model / 
1023-2 y Send for 
~ also without arms, y 78 Soachyoung | 
» 4 Cramer 1000 pe 





Model 1020 >» Series Steel 
Also in smaller . Chairs, 
size, Model 1000 net +5 

Cramer POSTURE CHAIR CO., Inc. 
| 10 he Gl slelaletii- ty 6, M 






















QUALITY 
DEPENDABILITY — 
VALUE! 


THE SHELVING DESIGNED 
WITH THE USER IN MIND! 


For That 
MODERN DESK 
(ISLAND BASE) 
IDEAL OVER HEAVY 
CARPETS — ROUGH 
FLOORS — WORN 














































e Interchangeable Parts _— 
e Wide Selection of Sizes 
e Adjustable Spacing 
e Optional Parts 
e Precision Made 
e Easy Erection 
e Rust Proofed Made of 
e Quality Finish TEMPERED 
“The Parts Fit’ HARDBOARD 
COLORS: BROWN e GREEN e MAROON e BLACK e GREY 
ESTEY lay TQUALTY CIRCULAR PRICES 
ROARO UPON REQUEST 
PRODUCTS, INC. AR Eis 












1 Catherine Street 


HARDBOARD Agape TORS, NC. 


59 BRANCH ST o 


Red Bank, N. J. 
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- profitable. Every office 

- needs this sturdy, 
time-saving number- 
ing machine. Auto- 
matic action. Consecu- 
tive, duplicate and 
repeat movements. 
Write for latest price 
lists and catalog. 





Ala. FORCE | 


OMPAN Y RPORA 


TED 


Poe Bee ee ee ee eek © a. eon, ae & 
»ALES OFFICES: NEW YORK, CHICAGO, SAN FRANCISCO, CANADA 


@ A Glass Smooth Surface—Made of Tempered Presdwood, 


Ye", Smooth Two Sides 
@ Vise-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 


FURNISHED IN THE FOLLOWING SIZES 


Stock | Stock 
No. Size No Size 
200 62" x11" (Note) 206 9” x17 (Cap) 


203 6” x 9" (Memo) | 207 so” «623 (Way Bill) 


204 9’ %12Y2" (Letter) | 208 11%" x 134%" (Auditor) 
205 9” x 15Y2" (Legal) | Packed 12 to Carton 


Write for descriptive circular and latest price list 





WoovAL.L [NDUSTRIES [NC. 


3500 OAKTON ST. Chicago Telephone CO 7-2600 SKOKIE, 


204 





ILL. 


WIT -1404-20. 
DupticaTre RECORD 


INVOLVES AN ENVEI (PE 


. For Wages paid in Cash . . . for Repair Records 





. for Dozens of Applications feature .. . 


ULTI-( OP 
NVELOPE 













Qe 
ap Woah 
A al 


Yu 
— 
The Om Se eae 









On Pay Rolls the 
employee receives a record-imprinted 
envelope for tax purposes; the com- 
pany retains tipped-on duplicate 
copy. Multi-Copy Envelopes save time, eliminate mistakes and mis- 
understanding. They are ideal for many applications in many businesses. 
Many sizes, varieties of papers and colors available. 

Large Steady Volume for Stationers — Dealers 
Tremendous volume—steady repeat business—good profit margin. Don't 
delay while territory available. Write in time for samples — prices. 


THE WESTERN PAPER GOODS COMPANY 
399 Miles of Envelopes Daily Established Nearly 60 Years 
1224-48 W. 8th St. Cincinnati 3, Ohio 





<> OBelttelome mtu < 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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in Buffalo and Colgate University. 
his widow, Blanche Vail Cummings; a son, 
Providence, N. ]., who is assistant to the 
Monroe's Morris County, oe & plant; a 
Wiliam Hanle of Allentown, Pa.: a sister, 
H. Mosher of Utica, N. Y., and four grand 


tke } 


Edwin Monroe Bryan, 


roundel! 


i 


died Ma 


UsSINess 


E. M. Bryan Company, Washington, D. C., 
87. He started in the stationery and printing 
nton, Va., in 1903. During World War I, he 
hington and opened a stationery concern with 
C. In 1924, a younger son, Edwin C. Bryan 
tnership and the firm was incorporated under 
E. M. Bryan Company, which has been 
Chirteenth St., N.W., since 1926. Two grand 
joined the firm. 


tt tk bt F 


Andrew McNally, 


chairma 
died Ma 


the board of Rand, McNally and Company, 
Passavant Hospital, Chicago, after a brief 
Nally, 67, was born in Chicago and was a 
lrew McNally, founder of the famous map 
1856. 
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David G. Boyd, 


65, hea 


ol Mald 
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out of t 
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Boyd's, Inc., stationery and office supply firm 

for more than 35 years, died May 21 at 
ne General Hospital in Bangor, Me. With 
gone to Moosehead Lake in Maine, leaving 
before. Stricken with illness it was neces 
plane to fly him from the Moosehead region 


is born in Somerville, Mass., and educated 

that city. He established his own business 
hrm having grown from a small store into 
ding office supply houses north of Boston. 


was active in fraternal and civic organiza 
He was a veteran of World War I. 


Ethel M. (Bates) Boyd; a 
H. Watson, and three 


the widow, 


ra, wite of Robert 


tek & & 


s M. Bulger, 


alesman for the Geyer Publications working 
igo offices, died suddenly May 12 at his home, 
St., Glenview, Ill. He had entered his auto 
lriving to work when he apparently suffered 
Efforts of a pulmotor squad to revive him 


was a member of the Great Lakes Travelers 
known to the industry in Chicago, Wis 


wel 

ta and Michigan. 
his mother: the 

on, Thomas M. 


widow, Alice Maguire 
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Douglas Martin Hale, 


76, whe 
in McPher 
28 at th 
Mi 
land. \t 
his aunt 
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ted a typewriter and office supply business 
Kans., for more than 50 years, died on May 
tead hospital. 

is born on March 13, 1878, in London, Eng 
ge of 10, he came to the United States with 
Mary Polly Martin and her son, Rev. Father 














Just One of Many 


-B i G- 


Fast-Moving Favorites! 


There’s no limit to your market for Indiana Chairs! 











These fast movers are favorites—with everybody 
everywhere—for complete comfort and lasting serv- 
ice. Highest quality in materials and craftsmanship 
create constant demand. National advertising moves 


more of these handsome wood chairs alert 


dealers capitalize on the complete line. Write for 


(Z 
AY. iN 


details today! 


I, diana Gin 


— JASPER 
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Ww! The 
[7 @ ©9000” LINE 


ACCOPRESS PIN PRONG 
BINDERS 


A new—and already popular—item has been added to 
round out your line of Accopress Binders. The “9000” 
Line brings Acco quality and low cost to a wider field 
of loose leaf bookkeeping and punched form binding. 
The “9000” Line is made of genuine pressboard or heavy 
binder board covered either with canvas or black pebble 
grain cloth. Stock centers 6” and 814”. Other centers 
and many sizes available. See your Acco Catalog or write 
us now. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 





SIGNALS FOR BUSINESS 






METAL ! rz | 3 
PROJECTING W. # yg 
SIGNALS ee “Demi cay ae 


bet 






METAL 
SIGNALS 


for “‘visible’’ systems 


TRANSPARENT 
SIGNALS 


for “visible” systems 


Spark your “systems” sales with Graffco 
Signals. Show how they remind, com- 
mand action and point the way to 
facts. Notice how quickly they reveal 
to the customer greater efficiency and 


better control in any system. SIGNALS 
GEORGE B. GRAFF COMPANY and MAPTACKS 
54 Washburn Ave., Cambridge 40, Mass. Keep BUSINESS Under Control 
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Bernard Martin. Reared in McPherson by his aunt and 
cousin from 1890 to 1904, he was one of the first members of 
St. Joseph’s Catholic Church in McPherson. His boyhood 
was spent in central Kansas. For a time he also lived in 
Dodge City, Kans. 

Survivors include two sons, Aubrey C. Hale, McPherson, 
and Gilbert F. Hale, Salina, Kans.; and three daughters, 
Adela Hale Morche, Charlotte Hale and Erlene Hale, all of 
Hutchinson, Kans.; one brother, W. E. G. Hale, Sussex, 
England.—GMH 


tr bk + & 


Donald J. Duvall, 

manager of the Binghamton, N. Y., office of the Monroe 
Calculating Company, died April 29 in Lourdes Hospital, 
Binghampton. He had been undergoing medical treatment 
for several months. He was 49. 

Mr. Duvall joined the Syracuse office of the Socony- 
Vacuum Oil Company after graduation from Syracuse Uni- 
versity. He became associated with Monroe in 1927 and 
in 1930 was moved from Syracuse to Binghamton. His 
many civic duties included chairmanship of the Emergency 
Food Collection Committee in 1946 and he also was a past 
national director of the National Association of Cost 
Accountants. 

Surviving are his widow, three daughters, his mother, a 
brother and a sister—RCS 


tk fF & + 


Mrs. Minnie L. Garrett, 

33, late wife of Charles F. Garrett, shop foreman for Niel- 
son’s Office Supply, Port Arthur, Tex., died on April 25 
after a long illness. Services were held in the Nunnelly- 
Stanley Chapel of the Chimes with the Rev. W. L. Lynch, 
pastor of the Grace Nazarene church, officiating. Burial was 
in Greenlawn Memorial park. 


ttt & + 


Lyman D. Williamson, 

native of Beaumont, Tex., and service man tor Remington 
Rand, was fatally burned in Evansville, Ind., April 1, when 
a bottle of cleaning fluid he was using exploded. The body 
was returned to Beaumont for burial.—JHR 


tk - - + 
Nat E. Katz, 


sales representative for The J. L. May Company, died May 
23 at his home in Miami, Fla. He handled the Maco line in 
southern Florida. 


Fk k & + 
Henry W. Culp, 


office supplies broker, died May 25 in Toledo, Ohio, at the 
age of 82. He had resided in Toledo 50 years and operated 
the Specialty Sales and Service Company 20 years—GET 


tt F bk tf & 
Herman J. Hustedt, 


independent typewriter salesman and service man, died in a 
Houston, Tex., hospit i! May 1. He was 64. A native of New 
Orleans, La., he had lived in Houston for 31 years—JHR 


ttk bk € 


Arthur J. Westcott, 

76, founder of the Westcott Stationery Store in Massena, 
N. Y., died May 23. He retired from active business in 
1948, turning over management of the store to his son, 
Arthur J. Westcott, Jr.-—GET 
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Increase Your SALES iia 


SPONGE RUBBER 
STAMP PADS 





THE ONLY ALL-PURPOSE 
STAMP PAD LINE! 


There’s a SPEED-MO stamp pad and ink for every office or 
industrial stamping problem your customers may have. Speed-Mo 
is the only complete line of stamp pads on the market — and 
that means multiple sales for Speed-Mo dealers. You need carry 
only the common pads. Prompt shipment made on special pads 
(up to 20”’ x 36’’). 

All Speed-Mo stamp pads are of specially treated, odorless 
sponge rubber. Clear impressions guaranteed. Re-inking is neat 
and simple — you just brush the ink on Speed-Mo pads. 


LIBERAL DEALER DISCOUNTS 


Write for folder showing over 35 stock items 


RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., ORANGE, MASSACHUSETTS 


in Canada, for complete information write 
Bossence & Co., 429 Main St., West, Hamilton, Ontario 
(9 WATCH OEC FOR VALUES! 
TYPEWRITERS ¢ ADDING MACHINES 


BOOKKEEPING MACHINES * CALCULATORS 
ELECTRIC TYPEWRITERS * CHECKWRITERS 


We are one of America’s largest wholesalers. of 
used and rebuilt machines. Famous for high qual- 
ity, low prices! Prompt, dependable service 
anywhere in the world! 


Special offering 
of Reconditioned and 
Select Rough Machines 














Write, phone, wire, today 
for Dealers Wholesale 
Price List #400-H for 
details on these and hun- 
dreds of other unbeatable 
values! Easy-to-read list- 
ings; easy-to-order from: 














Low initial cost .. . 
economical operation 





Oice Equipment Corp. 


298 Broadway, New York, COrtlandt 7-9091 
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6500-D WEST LAKE STREET 


RASCAL 


PAT SPER ZLAITIO FEL 
a 3 Industrial & Seohuiiiaaial 
b 


SAMPLE CASES 


In Stock — or Made 
to Special Order to 
Fit Particular 
Needs 

























Here's Box-form style with 
zipper. Large capacity, 
solidly reinforced bottom a 
gussets, exterior straps, 
handle, lock & other spe- 
cial features. Top grain 
genuine leather. Choice of 
several colors. 


QUICK DELIVERY 


Write for Catalog of Complete Line 
» BRIEF CASES—PORTFOLIOS—BRIEF BAGS— 
RING BINDERS 


1670 ew ST. 


Talk about SALES APPEAL! 
Talk about Master Addresser! 





; 













The Popular 
MODEL 40 





. simplicity of sys- 

tem... speed. . . versatility and cleanliness— 
these are the features which give Master Ad- 
dresser real universal sales appeal. You have 
more to talk about, more sales ammunition when 
you sell Master Addresser—the original spirit proc- 
ess addresser. 

Three models available—write today for full infor- 
mation. 


(edie lid cette (b, 


MINNEAPOLIS 16, MINN. 
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ae 

RECORD STORAGE FILES 

made of chemically hardened 
orrugoted fibre board. 


















aera rma © me PES Sar maeamanmee 


LIGHT WEIGHT 
(PERMANENT ®!GIO 
INEXPENSIVE 



























MOISTURE 
RESISTANT 


F amin SF 

























Convoy Files are shipped assembled ready 
for use. They'll stack to ceiling without 
shelving, yet operate freely. Mate together 
vertically, have positive drawer stops. 
Steady profit makers. Some good areas are 
still available for franchised dealerships. 


)P. ©. STATION B 


CONVOY, INC.” corms 


CANTON, OHIO 








— new! 
and profitable! 


e The « 
‘CariCase” 


AN 
EXPENDABLE 
SUITCASE 


made of strong kraft 
board. Light tan finish 
Attractive enough to be 
carried anywhere 


RETAIL 
mee | B9c 





travel. Only 11 Ibs. 

@ STURDY enough to withstand 
rough handling and heavy 
contents. 

@ DESIGNED as an Extra Suit- 
case, yet INEXPENSIVE enough 
for use as a Shipping Con- 
tainer or Storage Box in Home 
or Office. 

@ PROPER SIZE to go through 
Parcel Post. 20° x 14” x61/2"’. 

@ IDEAL as an extra for College 
Students or Children going to 
Summer Camp. 





“CariCase” comes folded fiat. The vacationer can put 2 or 3 into 
his car trunk without taking up scarce space. Ideal for bringing 
back things bought on trips for friends or relatives. 


Easily set up by user, forming a suitcase with its own handles 
A Fast Selling Item for Every Stationer 


Write for Illustrated Literature and Dealer Discounts 


MARWOL Products Co. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
I 
| 
| 
| 
| 
| 
| 
| 
| @ LIGHTWEIGHT enough for air 
| 
I 
| 
| 
| 
| 
I 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
; 7048 No. Clark Street e Chicago, Illinois 


PIN POINT YOUR SALES 
WITH PARKER STEEL 


SLIDING DOOR CABINETS 


CONVENIENT 
SIZES 


a: Rae ee ae 
42” x 36” x 18” 
HEAVY GAUGE STEEL 
ORDER YOUR SUPPLY OF 
STEEL SLIDING 
DOOR CABINETS, NOW! 


. we'll ship immediately 





A NEW STEEL SLIDING 
DOOR CABINET—It’s a must 
for business concerns. Saves 
valuable space—only one of 
its kind. Sell its many fine 
points—you'll profit! Sliding 
doors glide on ball bearings 
Electrically welded. Four 
shelves adjustable every two 
inches Available with lock 
optional to assure privacy. 
Available in baked enamel 
finish: Green, Gray, Grained 
Walnut and Mahogany. 


WRITE FOR DEALER INFORMATION 


PARKER STEEL PRODUCTS, INC. 


60 COLUMBIA ST. . BROOKLYN 1, N. Y. 
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Arnot Jamestown Doubles Facilities 


In its first jor expansion move, the Arnot Jamestown W it f N 
Division \etna Steel Products Corp., > than rite for ew 


has more 


doubled nufacturing space with the construction of 72 aqe 

new plant ties on property adjoining its existing factory Dp g 

n Jamest N. Y. Production has increased 100 M ki D ; 
within tl t year, according to Nathaniel D. Arnot, ar Ing evice 





Phe plant area is equipped with the most Catalog 


ducts fabricating and finishing machinery. 


The new ition is expected to break manufacturing Hundreds of Profit Maok- 
. , ing marking devices for 
ottien crease production materially. every need. FREE illus- 


ani : trated catalog sent on 








: 

. request. 

| Marchant Announces Personnel Changes 

: Edgar B. J p, president of Marchant Calculators, Inc., 

recently 1 | the following changes in personnel: Daters & Numberers, Rub- 

l John S. Bradbury as agency manager of the Knoxville, ber Type Sets, Porous Pric- 

| Tenn., d t ofhce. It is located in new quarters at 3707 ing Kits, Grocer Pricing Largest Selection of 
| N. Broad Stamps, Stamp Pads & morking devices ond 
7 Carl V lecker to agency manager at Stockton, Calif., Inks, Special Band Stamps, products in America 

510 E. Ct St Metal Stencils, Metal assures customer sat- 

Wesley J. Schroeder as agency chief at Memphis, Tenn.., Checks & Tags, Brass & isfaction. tell US 
vith ofh Madison Ave. Steel Stamps, Numbering about your morking 
; acs Machines, Self-Inking needs. 

l Magazine Features Toledo Chairs on Cover Pricers, Sign Marker Sets, 

The a tomotive number of Production magazine Rubber Pencil Caps. 

| eatures « er a typical assembly line installation of 

7 hairs by foledo Metal Furniture Company. CONSOLIDATED STAMP MFG. CO., 

l Thorley ‘ lills, president, has used a reproduction ol 44 WARREN ST 123 W. WASHINGTON 

the cover, tog r with a letter, to poin » the sales poten maby a CPHCAGO 7, It 

| ‘ vith a er, point uf € I} SPRING VALLEY, N. Y 

| tial in tl rial seating field. He also emphasized that RONALD K. DUKE CO. PACIFIC COAST FACTORY 

| the pictur seating adapted to the ‘use requirements’ 5464 ALHAMBRA AVE LOS ANGELE ’ 

| nd rkers—from among many variables avail Greatest V/L Tae Marking D Weamced 
- DIE nN ( ‘ ymplete line.” 


FAST-Cutting Features 
Assure FAST Turnover! 


INGENTO 


QUALITY TRIMMERS 


e Single-Control 
PAPER GUIDE 


speeds up trimming 


a large number of 
sheets to one ze 
Easy to set Nothing 
to get out of 











e Tempered 
Tool Steel 






e Strong 


““SAFE-TEE”’ 


Tension Spring 


* Both Blades holds blades together =e) L D | N G « Ha A | R S 
or tast, clean tt j 


ng only at point of cutting. 
and lasting sharpness No ragged edges. This lonia Mode! 40 is a low-cost, all 





When you demonstrate the Ingento Trimmer, your c steel, indestructible folding chair with 
é . 3 cus- a new safety design. 

tomers see instantly what a time-saver this modern cutter 
can be. They will like its smart appearance too. The Again Available! 
handle and spring assembly are beautifully gold lac- Our Model 45—luxury chrome 
quered. Sizes for every need: 6, 8, 10, 12, 15, 18, 24 and - : Sane. Zogenne a poy 

. ' ’ 4 ; . . ‘ . seat an ck. 
dy eas. Order from your jobber or write for details. ty ay ae +B executive use. 











¢. | IDEAL SCHOOL SUPPLY Co. eo 


8318 Birkhoff Ave. Chicago 20, Ill. ‘gp IONIA MFG. CO. + IONIA, MICH. 
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Washington Welcomes No. 1 Ambassador 


° 
Quality, All-weather David Sigler, sales manager, Hermes Typewriter & Office 
BAR-S Machine Division, Paillard Products, Inc., announces that 
the Hermes Ambassador No. 1 Typewriter (electric return 


METER READING BINDERS carriage) has been accorded a government contract number 


and is being placed on government schedule, effective July 1, 


Perfectly balanced for Easier Writing 1954. 
Used by Gas, Electric, Phone & Power Since the marketing of this model machine is done 
Companies & other big public utilities through Hermes franchised dealers, a new and expanded 


source of business is now open to them. j 











Ruggedly built for maximum service and sheet protection under 
all weather conditions. Stainless steel metal parts. Unwarpable, 
moisture-immune, easily-cleaned special composition covers. 

@ Simple, Positive-locking Spring Mechanism. 

@ Variable Binder Capacity from 1/2 to 5 in 

@ Aligning bar assures easy splitting for sheet removals. 
Posts maintain perfect sheet alignment. Leaf body held 





under spring compression 
@ Exclusive PROUDFIT Principle makes perfectly flat open T 
ing certain. d 
Immediate Delivery on sheet size 41/4" x 9”. 

Prompt Delivery of Any Size from Stock Metals. d 
SAMPLE BINDERS FURNISHED ON REQUEST Jee k 
Write for Illustrated Literature & Prices sl 
GRAND RAPIDS LOOSE LEAF BINDER CO. They’ve Got Time on Their Hands . . . . 
For 50 Years Designers and Manufacturers of Complete Loose Leaf Four employees who have served the Mosler Safe Co. for more than 200 he 

Systems for All Business Purposes. years are presented with inscribed watches by Mrs. Edwin H. Mosler, Sr., 

Specialists on County Records Binders. at a recent dinner in Hamilton, Ohio. Holding beribboned boxes are (left 

‘ to right) Wesley Riley, 51 years; Matthew J. Bregger, 64 years; Edward H. 

10-16 LOGAN STREET, S.W. Mayer, 53 years and Joseph Wilson, 52 years. In background are (left to 

GRAND RAPIDS 3, MICH. right) John Mosler, executive vice-president; Edwin H. Mosler, Jr., president, 
and Harry H. Lynn, chairman of the board. oe 

















Whe 17 
Loz IT'S A POTENT 


PROFIT MAKER! 


TO THAT BIG BUYER! 
A Machines 


Bb Equipment 
NS 


wll _ Stationery 
s— 


& Furniture 
| a2 


<\XSE>, TYPERITE Index Tabbing 


WITH PICA SPACED INSERTS ,_ | 


; ——1 Heo | 

—_z 1 0 | ANY DESIRED.) ENGR H) 
ee re cut v - - *. | 
st\" Pi | 


saves 56% een scares 


This 
STORAGE 
CABINET 


WITH RADIUS CORNERS 







is a real 
“BUY” 


Our No. 3678 Cabinet 
will answer your stor- 
age problems in every 
way. It is finished in 
baked-on olive green 
or office gray enamels, 








‘ | f \\ Q) 
and has adjustable TYPING TIME! UW) 
shelves. Spot welded When You Can Tell Mr. Big Buyer of .. . 
assembly with lock in handle and insulated doors. Set strip tabbing, you can show him in 3 minutes or less how he can’ save 
up only. Shipped one per carton. Size 36” wide by 18” 56% typing time by using AICO'S new TYPERITE TABBING, you'll. get 

. © in. It’s the pica spacing that does it. Typists type 1, 2 or ine titles 
"hi . , 5 ithout using the soft roller, just the - space lever. Ads are run- 
deep by 78 high; weight 175 pounds. ion > Basie ieamdans ond free sales aids with samples are 
List p ° 850.00 } — f —_ you, Use this miracle-working door opener to pave 
4 $ TICE ed. e€achy the way for other sales. 


LESS DEALER'S DISCOUNT Onder Your Supply Today! 


Peowu B. OF. LOC Ss Bes 
AIGNER 97 Reade St., New York 13, N. Y. 


MIDWEST METAL MANUFACTURING CO. INDEXES 426 S. Clinton St., Chicago 7, Il. 





1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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> . 
HIGGINS 


AMERICAN INDY’ 


WHEN THEY SAY ‘‘DRAWING INK’’ 


THEY MEAN Balled hs 


To most of your customers, HIGGINS means drawing ink and 
drawing ink means HIGGINS! Whether they use pen, brush or 
drafting instruments, Higgins American India Ink is the ink they 
responds to the 
. . . lends itself to all 
techniques. Stay on the safe side and keep your customers 
happy. When they ask for drawing ink, give them Higgins! 


know and want. It always flows freely... 
slightest touch and every passing whim 


The Basic Art Medium Since 1880 


HIGGINS Ink CO. INC. 271 ninth St., Brooklyn 15, N.Y. 





RULERS @ TRIANGLES @ NAVIGATIONAL INSTRUMENTS 


SO Uwe; liniiiriy 
Seer’ Or OD , S.A 


c O WN N U 
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to Greater Sales 


Are your customers interested in something a bit different . 
something a bit distinctive? Of course they are! Who isn’t! 


And these very features have given one of our new carbon 
papers rapid acceptance . . . because it has all the qualities 
you would expect . . . plus a rich silver-backed finish! Quite eye- 
appealing! 

It’s really a dealer's delight . . . and there is no imprint so you 
can sell this item under your own brand. 


Just clip this ad to your letterhead and we will send free samples. 
No obligation, of course. 


U. $. CARBON & RIBBON MFG. CO. 


INCORPORATED 


621-623 CHERRY STREET PHILADELPHIA 6, PENNA. 
Established 1895 











attention 
dealers... how to turn casual 


prospect interest into sales’ 










all types of 

adding machines 
calculators 
typewriters 

bookkeeping machines 


SELECT ROUGH and 
REBUILT MACHINES 






INTERNATIONAI 
APPLIANCI 


Gentlemen: Attached is our business letter 
head. Please send me your dealer price 


st | | list. 


NAME.... 


ADDRESS 


: CITY... seeeree DONE a STAT Boscaeen- 
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COMPLETE LINE 
OF METAL 
SPECIALTIES 





STORAGE 
CABINET (pousie DOOR) 


office use. 










Only one of many models des 
Heavy gauge steel, 












ror SUPE 


FORMANCE 
BUYS... 


Always buy 





L///f 
Cabinets Chairs Y 
Lockers Bench Legs W yj // 
\vi Part Bi 
ore viffear hy \ i 


Work Tables Drawer Cabinets 


aA A 
i | 
: 






lene d for 
protec ts 








against dust, fire, moisture; 4 heavy - , 

gauge adjustable shelves included. Ex Finished * Adding Machine Rolls 

tras available. Lock and 2 keys furnished. Gr o yf ‘all * Pakneat Sealing Tape 
Baked-on Enamel * Pin Tickets 


MARE 


The Quality Line of Filing Supplies 


& Gummed Specialties 


* Vertical File Guides 

* Guides 

* Folders 

* Index Cards 

* Index Tabs 

* Transparent Index Tabs 

* Blank Index Strips 

* Rolled Labels 

* Protex Loose Leaf Patches 








Write for Catalog & Price List 
341 West 38th St. 


<> New York 18, N. Y. 
BRyant 9-8771-2 


Manufacturers of Steel Equipment 


At Leading Stationery Stores 
Throughout the Country 


THE WARSHAW 
MANUFACTURING CO., INC. 


1 MAIN ST., BROOKLYN 1,N.Y. 



















LE ST 


itu 





Inholstered 


Suuleud to the Movds of the 


OFFICE EQUIPMENT DEALER 


STEES 2 <7R ONG 
COIN HANDLING SUPPLIES 





= exclusively through Stationers and 
Office Supply Dealers f 40 

Buitding upholstered lounge chairs and davenports for PPly oF over Sv years 
We know 














COIN HANDLING ACCESSORIES 


Seal Presses ¢ Lead Seals * Downey Change Trays 
Teller’s Moisteners * Currency Racks 
Manual Coin Counters ¢ Packaging Trays 
Linen Shipping Tags 


business use requires specialized knowledge. 
what these special wants are and we have designed a 
line that fills the bill for office equipment dealers. There's 
a Stationer’s unit for any commercial application you run 
boost your furniture sales the easy way COIN WRAPPERS 


Old Style ¢ Rainbow « Automatic ¢ Duzitall 
Kwartet ¢ Tubular ¢ Gunshell 


into. So... 
by dealing with the “Upholsterers to American Business”. 


Write for complete information on our line. 


STATIONERS 


MANUFACTURING CO. 
212 


BILL STRAPS 
Federal * Colored * Banding 





“ Upholsterers fo 
wmerican Business”’ 


1414-20 W. TUCKER STREET 
FORT WORTH, TEXAS 






Write for information! 


<< 
THE C. L. DOWNEY CO. 





HANNIBAL, MO. 
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Bankers Box Appoints Advertising Agency 


Folger Fellowes, vice-president and sales manager of 


Bankers Box Company, Chicago, announced recently the 
appointn Frank C. Jacobi Advertising to handle the 
firm’s account. Bankers Box has been supplying business 


for 36 years as specialists in the manufacture of equipment 
hling. 

organization is currently preparing promo 
1 will schedule publication and other adver 


tising as June 1. 


tor record 


The Jac 


tional alas 


storage 





Krebs Joins Ace Loose Leaf 

Sam Kr who has been in the loose leaf business for 
over 2() years, recently joined the Ace Loose Leaf Company. 
a partner to Max Smiley and Henry 
Krebs will have charge of the firm’s sales 


In his Capa ty as 
Herzog, Mi 





Victor Opens Newton, Mass. Branch 

Official opening of the new branch offices of the Victor 
\dding Machine Company and the Standard Duplicating 

be held June 1-5 at Newton, Mass. Invitations 
t to some 4,000 customers to visit the new offices 
during the grand opening. 

Located at 24 Elliot St., at the Worcester Turnpike, the 
offices are ited convenient to 95°/ of the business firms 
within the Boston area. The enlarged quarters will carry 
a full line the companies’ products. 


Company “ 


were sent < 





Canadian Manager Appointed 

Fred Bell, 73 Gordon Rd., Willowdale, Ont., recently was 
appointed yager of Canadian dealer sales by the Metal 
Office | re Company of Grand Rapids, Mich. 


LaSalle 


Smokers—Ash Trays 
and Costumers 





Top Quality 
STEEL AND WOOD 

























No. 140-X—New 


<_< 
modern design. 
No. 155 Extra heavy 11” 
All steel cos- base. 8” liner. 
tumer. Sturdily 134” post. Ship- 


ping weight as- 
sembled ready to 
use about 19 Ibs. 
Now available in 
Statuary Bronze 
in addition to 
Golden bronze, 
bright and satin 
chrome. 


constructed. Un- 
breakable hooks, 
ball turned ends. 
21” spread. 68” 
height. Finishes: 
satin chrome, 
gray, olive green 
& golden bronze. 
In units of six, 
weight 60 Ibs. 


No. 260—All Metal. Wire sereen serves as cigarette 
rest. Oversize ash receptacle, 734” outside diameter, 
22" deep, can be emptied and replaced in a few 
seconds—merely lift receptacle and removable screen. 
9” weighted base. Overall height 23”. Finishes: 
Bright or Satin Chrome, Statuary Bronze Plated, 
Golden Bronze. Chrome plated sereen with all 
finishes. 
All Smokers individually boxed. 


WRITE FOR CATALOG OF oeeurre 
METAL AND WOOD LINE 


LA SALLE PRODUCTS co. 


2216 N. Clybourn Avenue Chicago 14, Ill. 
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+ 
THE PRIVATEER 


IDEAL FOR OFFICE & HOME 


@ Heavy Steel Construction 


@ 2 Full Inches Approved 
Insulation 


@ Tongue and Groove Fitted 
Door 


@ Finished in Smooth Bronze 
Color Enamel 


Carries 
Class “‘C” Label 
1 Hour — 1700° 


North American Safe Assoc. 


order now . 





. full dealer discount! 


LIST PRICE 
EASTERN CENTRAL WESTERN 
WITH PARACENTRIC KEY LOCK 
31.50 35.00 37.80 
WITH COMBINATION LOCK 
33.75 37.50 40.50 


SPECIFICATIONS 
Outside je 
moths Width Length pe wiatn “Length Weight 
03 13%e"’ 173%” 4 91 50 Lbs. 
ALL omen Fr. Oo. B. FACTORY . wei env 50 naa 
ADDITIONAL 3° DISCOUNT ON ORDERS OF SIX— 
S% ON ORDERS OF TWELVE 


GUARDSMAN-VALENTINE INC. 
La Porte, Ind. 


PRIVATEER 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
+ 
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READY 
SELLER 
AT 








TAX EXTRA 
INCLUDING 
TELESCOPIC 

EYEGUIDE 








Takes all copy up to 20 inches 


A money-moker that is easy to sell. 
Now the RITE-LINE Copy holder has 
the new Telescopic Eyeguide at no 
extra cost. Takes all widths of copy 
from a machine tape to 20 inches. 
aS Self-contained, all-metal, compact, at- 

tractive. Requires no installation or 

service. Illustration shows it with LINE 

MAGNIFIER attached. Magnifier is 
extra equipment you can sell. 





EYEGUIDE CONTRACTED 


ae 


EYEGUIDE E EXTENDED 


For full particulars, discounts, etc., write to— 
RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D.C. 
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REAL 


support 


Imprint Line gives you 


RUBBER 
BANDS 


With a Message! 


Every time you sell Faymus rubber bands, you place your own 
advertisement in front of your customer—because the beautiful 
Faymus box can be imprinted with your identification and sales 
message. If you prefer to sell without imprinting, Faymus 
rubber bands are still your best buy, in either small or large 










quantities. 


Faymus rubber bands, made only of finest 
quality rubber, are carefully inspected and 
tested during manufacture, then are well- 
wrapped to prevent drying out. They are 
= accurately packaged by weight to assure full 
count and full quality. They stretch ... and 
stretch ... and stretch! 
some today. 













Order 


Available in V4 Ib. and 1 Ib. boxes 
> and in 5 |b. bags. Also available 
in cellophane bags attached fo this 
eosy-to-display cord — 12 bags 


to the cord 













WRITE FOR NEW CATALOG NO. 153 


7 GOY/HtMA2 DIV., Bankers & Merchants, Inc. 


3229 North Sheffield Avenue Chicago 13, Illinois 


“OUR SEATING MUST 


LAST FOR VEARS |, 
... that’s why we chose /, 
Krueger over all es || 


Oa 





“LOOK AT THESE FEATURES! 


" \ @ Double-beaded channel 

¢ steel frame 

\@ Correct posture seat, 

, backrest 

® Positive acting seat guide 
®@ Rigid leg stretchers, 
@ Rolled seat edges 
“@ Extro strong seat brace 
®@ Steel gliders or white 
tubber feet 
| Joining and ganging 
features 










Krueger features include: 1—Positive acting seat 
insure against collapsing or frame spreading. 
sturdy rigid heavy gauge channel frames. 
2» V-brace folding pivot within channel for 


Write for 
descriptive catalog 
of complete fine. 





Goodfrend Opens New Plant 

Greatly increased 
production facilities 
are the feature of the 
new plant No. 2 
which Goodfrend 
Metal Products Com- 
pany recently opened 
at 14815 South 
Loomis St., Harvey, 
Ill. Covering an area 
of over 27,000 square feet, the plant was necessitated by an 
increased demand for Goodfrend products. 

Management, months ago, began planning for increased 
facilities. The result is an efficient plant, custom-tailored to 
the firm’s needs. New streamlined traffic and order filling 
departments have been installed to assure prompt shipment. 








Typewriter Store Takes New Location 

Joseph J. Ferary has announced the removal of the Type- 
writer Store Inc., from 444 S. Salina St., Syracuse, N. Y., to 
his own building at 220 E. Genesee St., Syracuse. Mr. 
Ferary, who has been in the typewriter business for the 
past 35 years, moved his business to the new location on 


May l. 


Watertown, Wis. Business Sold 

Ernest Gruner, owner of Gruner’s Office Supply and Book 
Store, 407 Main St., Watertown, Wis., recently sold the 
business to Arthur A. Minar of Oconto Falls, Wis. Mr. 
Gruner had conducted the business for 17 years. Mr. Minar 
is an experienced office supply dealer and formerly was su 


perintendent of schools in Oconto Falls. 





‘Proven Fire Protection For 
Your Customers’ Records 








Murr) 9, slated, 
File Cabinet 


with the Underwriters’ C Lobel 





qaboral 

_—e 
ert nsPet 

Nu . 

iINSUL 

Fire CLASS! 


RES 
ATED 
FicaTion C 





Passed all fire, explosion and im- 
pact test. 

Letter size, 2-3-4 drawer models. 

Legal size, 2-3-4 drawer models. 

Standard finish, green or grey 
baked enamel. 

Special finish on request. 

Other cabinets available with 
Underwriters’ “D’” label. 

Order now or write for illustrated 
brochure. 

Territories open for dealers and 

distributors. 


MurPHy MANUFACTURING COMPANY 


A SUBSIDIARY OF THE MURPHY ELEVATOR CO 


820 W. MAIN ST. © LOUISVILLE 2, 


| & 
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summer 
let a 


i ee a 


eo By 


mn , 
x’ this =<" = [| AGATE CARD INDEX TRAYS 





l AO0* 

, —p sell 

7 more fans 
for you! 





Neatly finished with traditional agate paper covering. Each 
has 1,000 card capacity. Wonderfully well made of heavy 
binders’ board, metal reinforced to last a long time. Has 
spring latch steel follower on metal rod. Label holder on 
front. Length 117%”. 








! Stock No. For Cards Carton pack 
C135 3” high x 5” wide 12 
C146 4” 6" 12 
; ; be C158 5” 8” 6 
KISCO CIRCULAR aids and improves the efficiency C169 6" 9” 6 
kK of Mechanical Air Conditioning by stepping up and Ci ae Bi . 
. creating Added Circulation. . Write for prices and dealer discounts 





TERI ees 


2400-40 DEKALB STREET © ST. LOUIS 4, MO. 


Remember .. . 
in Upholstered furniture 
what you DON’T SEE is more 
important than 
what you do see... 


. GUIDES AND FOLDERS 


























so BUY 
NIEMANN 
and deliver 
MANIFOLD BOOKS maximum 
AND PRINTED STOCK FORMS veto Sam 
inside 
For more than 25 years, we have been offeriny and out! 
our wares through the dealer exclusively. 
Write for our Illustrated Price 
Manufacturers No. 285 ae 
SUSPEND-O-FOLDERS * FILING SUPPLIES Wandeome site- The Niemann Label on furniture means iden 
mann chair O “ 
MA LD BOOKS PRI x ls cae Built quality from “the inside out.” The finest 
NIFO @ PRINTED ‘STOCK FORMS conagen jiter Gan. materials and the best workmanship in the 
niture. frame—interiors—construction and finish. 


ADVANCo 
ADVANCO PRODUCTS 


Division « a | idvan 


148 West 24th Street, New York 11. N. Y. 
Telephone CHelsea 3-1276 


Niemann 


Oo R » o we i. on f S 
- Sateag cared tealedtauw rec 


AT IA UND nin, 


LAKE SHORE DRIVE 
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Write for LATEST CATALOG 
PRICE LIST and DEALERS DISCOUNT. 


NEIMAN STEEL EQUIPMENT CO., INC. 


BALFOUR & VENANGO STS. PHILA. 34, PA. 








CUT COSTS — PRINT WITH 


RUBBER PLATES 


MAKE THEM IN THE 
EASY-TO-OPERATE 


EVA-PRESS 


MATERIALS 
COST LESS THAN 
$1.25 FOR 
10”x10” PLATE 





1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes. 


2. Release pressure, extract 
all from Eva-Press and have 
finished matrix. 

3. Place (1) sheet of rub- 
ber on (2) matrix and in- 
sert both into hot Eva- 
Press, apply pressure, let 
vulcanize for 10 minutes. 
4. Release pressure, extract 
e PLATENS 11x13” all from  Eva-Press and 


“ ” have finished Rubber Plate 
¢ INSIDE CHASE 10%x12 More detailed directions 


supplied with Eva-Press. 


FOR MORE INFORMATION WRITE TO 


AMERICAN EVATYPE CORPORATION 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS 
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The Original 
SINGLE - FLuip 
Ink Eradicator 


\ @ INK-OUT contains no free acid, 
aves no brown stains. 
4 @ INK-OUT makes permanent eradica- 
2% tions quickly with one application. 
; @ INK-OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION = § MONTCLAIR. NEW JERSEY 








Don’t Waste Time 
LOOK IT UP HERE® | 


This is your ANSWER BOOK 
- all your buying Needs 
PRODUCT INDEX—over 1,500 prod- 


ucts classified. 

2. DIRECTORY OF MANUFACTURERS 
—over 3,000 with names and ad- 
cresses. 

3. TRADE NAME—TRADE MARK INDEX 
—Over 6,000 with names of manu- 
facturers. 

4 MANUFACTURERS’ ADVERTISING— 
many use catalog-type advertising City, State and National— 
giving complete product informa- names and address of 
tion. officers and meetings detes. 


Keep you copy handy —use it often 


1h Potut MECHANICAL 
PENCIL LEAD POINTER 


FOR DRAFTSMEN, ENGINEERS, 
ARTISTS, ACCOUNTANTS 


Leads are pointed in a fraction of the time 
required by messy, old-fashioned methods; 
and, the TRU-POINT is fool proof — 
will not break leads even when an ex- 
tremely fine point is required! 

Puts perfect points on leads of mechanical 
pencils (draftsman type) and on wood 
pencils, after wood has been cut back 
with knife. Clean, easy to use. Guaran- 
teed mechanism. For literature and dealer 
prices, write today to 


=> ELWARD MANUFACTURING CO. 


Baker Street, Coloma, Michigan 





5. TRADE ASSOCIATIONS— 




















SAVES TIME AND WORK! 


MAKES 8 BASIC FOLDS ON 
SHEETS UPTO 8', x 14 


AT A PRICE 
EVERY OFFICE 
CAN AFFORD 


(Coe OF oni 


DESK MODEL FOLDING MACHINE 


Catalog of Duplicating Equipmen 


by PRINT-O-MATIC (CO., INC. 


FULLY 
GUARANTEED 
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] 4 i q q : 0 K INTERCHANGEABLE 
. PLASTIC NAMEPLATES 
54 STARK CALENDARS are in use Today! _ Beauliful, dignified. permanent. personalized. all Acme. plastic 


with new name inserts .. . make changes te suit your require- 
ments. Illustrated are the popular models. 


eae) Ph) 
o. ' wn, size ” 
by 6%". 
No. 602, tranepar- 
ent door style name § 50 
plate, size 2” wy 
10”, name on blac 
background, geld 
letters. 


Ne. 603, trans- 
parent sia 9300 


Did you get your sales share? 














It pays to keep your eyes on 
STARK CALENDARS all year ‘round 







type name plate 


for desk, size 
2” by 10”, 
black baek- 
ground, gold 
lettering. 
No. 604, desk 
style, vertical. § 00 
can be read from 
both sides, size 
- 2” by 10”, Black 
background, gold 
lettering. 


A quality line of stands 
and pods featuring all 


popular styles and sizes. Cal- No. 605, wall 
endar pads are lithographed— style name, 00 
on high-grade bond paper with the EY ante 
date in red and the monthly calendar 2 Sy 
in blue z write or phone black back. 

Fast, 2 thograph printing enables us to tor complete New name inserts can be noise ood 
give you the best in quality and prompt service. details ordered as required at rea- F 

sonable prices. Prompt delivery . . . order your requirements 


IN CALENDARS THE QUALITY MARK IS STARK” 





today. 


| | (SECURIT eee «=| ACME PRODUCTS CO. 


100-112 BISSELL ST. - PHONE 22654 « eae ILL. 406-408 North Van Buren St. ° Green Bay. Wis. 


3-0655 














Here’s Why It Pays to Sell 


SENTRY 


PERSONAL 


| SAFES 


FAST TURNOVER 


9 out of 10 people do not have fire- 
proof, at-home security for important 
papers ond valuables. SENTRY deal- 
ers are capturing this year-round vol- 
ume market, because SENTRY retails 
for 35% to 50% less than any other 
quolity-built personal safe. Isn't that 
the fast-turnover formula—big market, 
quality product, lowest price in the 


—— - LOOK AT THESE aaiet 
BIG-SAFE FEATURES: HIGH UNIT PROFIT 


: One SENTRY model fits the needs of 
Fireproof VERMICULITE * all: householders, farmers, and small 

Insulation businessmen. This lowers our cost— 
* Tamperproof we pass the savings to you so you 
con keep a big share of the sale price 


TYPEWRITERS 
ALL MAKES 


THE UTMOST IN QUALITY 


‘ Ga< 
, 4 LY2ay, \e 





Tr ree, = we 3 —_— 
Tarte TT YT JE 
Seu TF eel rc) 
— = sy, Ny 
trl a. 3 Se 
t 


—THE LOWEST IN PRICES 


* Handsome, Compact and still undersell the field. This also 


s 
REGALRITE BRAND * All-Welded Construction saves you from tying up your money 


* Built-in Combination Lock in several models. 


eons AND CARBONS inside Dim: 15” x 12" x 19% Baw pam. the shone 1 oe 
“— ees for U.S. Army field details NOW! 


PROVEN-BEST BY TEST-BEST FOR LESS ‘ 


DEALER |j INQUIRIES INVITED; WRITE DEPT. OA-7 


f é 
sEM*’ { BRUSH-PUNNETT CO. 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST. + NEW YORK 13, N. Y For Over 545 WEST AVE., ROCHESTER 11, N. Y 


yitie a 1-12) 
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Photos and prices to dealers on request 


GRAND RAPIDS LEATHER FURNITURE CO. Grong rapids 4, Michigan 











THE NEW ‘Modern Hollywood” 


Designed and created by 


All-Foam Furniture 


CHAIRS—COUCHES 
OTTOMANS 
DIVANS 

LOVE SEATS of 


All with or without Grand Rapids 
1 or 2 arms 











ey No. 101W Hollywood Divan. Seat dimensions 74 x 30’. / 

Bolsters (wedged 4x8x 12" high. Seating height 17”. | 
Turned tapered wood legs with brass ferules; available also 
with wrought iron legs, Black satin finish. Foam rubber seat 
and bolsters. Foam rubber arms are available. Upholstered i 
in fabric, rubber backed, choice of 5 colors—also available 

l| in plastic and genuine leather. 


201-207 Front Ave., N.W. 
























ENTIRELY NEW! 


MONROE MACHINES WITH 
NON-ENTRY CONTROL 


““MERCUMAC” 


patented 


Now you can have a rebuilt Mon 
roe Calculator with accumulative 
feature at as low as $150. 


Models MA7, Al, AA1l, Mac. 
WRITE AT ONCE TO 


MERCURY BUSINESS MACHINES CO., INC. 


900 Broadway, New York 3, N. Y. 
Phone GRamercy 7-0055, 6, 7, 8 


| A Specially Jlem 

| SELL MASTER SPEED KEYS 
| Fi eipsianeed 
| Typewriter Key 


for old and new typewriters, 
bookkeeping and billing machines. 
Don’t Delay 

ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 2%2,),,crauneey, Strett 




















Profits for you 
in ATLAS 


Complete Vertical 
Filing Systems for 


NEGATIVES 
OFFSET PLATES 
STENCILS 
X-RAYS 

ART WORK 

e SWATCHES 


Atlas Stencil Files Corp. 
16716 Westfield Avenue 
Cleveland 10, Ohio 








| _— NEGA-PLATE HANGER 
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AMAZING new €4/4 


A MULTI-CLEANER new concenraa 


NEW CONCENTRATE 

for Every Type Business Machine 
ENDORSED AND USED BY LEADING 
MANUFACTURERS OF OFFICE MACHINES 


SEND Js GET A GENEROUS SAMPLE 

OF CONCENTRATE — Sufficient to 

Oy $] 95 Plus testing sample (already mixed and 

" ready to use). SEE how it Removes 
ONA 


MAKE ONE GALLON of CLEANER 
Fingerprints, Dried Ink, Oil, Dirt, yet 
‘ays protects Decals, Plastic, Rubber, Felt. 
Van Wyck Products Co. Ince., | 
MONEY-BACK | 
GUARANTEE Pasadena I, Calif. | 

















Priced within the range of 
a fast selling item....$3.25 


A personal postal scale 


HANSON Jr. Model No. 158 


Capacity 8 oz. by '% oz. 
Size—4%" x 44%" x 149" 
Chart on platform computes post- 
age for first-class, air mail, and 

merchandise. 
Body of scale—Styron plastic. 
Color—satin grey. Weighing mechanism very accurate and readable. 


HANSON SCALE CO. (Sez 7577) | 


Northbrook, Illinois 





























Marking Devices and many 
others... 
« Easy to Use « No Mess 
NORTA DISTRIBUTING COMPANY + 
1165 Broadway + New York, N.Y. , 




















TICKET PUNCHES 


































FOR 
EVERY TALLY PUNCH 
PURPOSE } 
: Nos. 17, 33—Notches cards, sheets, etc. No. 
17 dies not over 4%” wide, &” deep; No. 33, 
not over 4” deep 
No, 2—For %-%” round holes; 114” reach 
No. 3, 1%” reach & No. 12, 2” reach, same 
¢ style as No. 2. All will take special dies. 
Talley Punch—Registers number of punchings to 
99,999. Punches %”, *%” or %” round holes—also 
special designs, — saeaees available in our Nos. 
NOTCHING S & BA. ba, Fs rite for circulars. 
—— PUNCH THE HOGGSON & PETTIS MFG. CO., 141T Brewery St., New Haven, Conn. 
| ROLLING STORE LADDERS FOR OFFICE EQUIPMENT & SCHOOL SUPPLY 
sag gage “ARROW” 
with steel track for mounting LETTER FILES 


on shelving, filing cabinets or 
ceiling. 

“A’’ and LIBRARY TYPES - 

require no track and are 
mounted on wheels with Auto- 
matic Safety Brakes 

Send for oar 42- OA and 


CARD INDEX FILES 
INDEXES 


7 
A QUALITY LINE 
AT LOW PRICES 


dealer discou 


a 2 








rest on the floor and prevent 
rolling. Mute in 2 Ld 8 step 
heigh's, and 3 wid 

Send for Circular 53. “OA and 
dealer discount. 


Manufactured by 


I. D. COTTERMAN “ “ssiezearast ** 


WELDED STEEL SAFETY . 

LADDERS—Made from 1” di 

ameter round furniture | tub- Ree | : ASK FOR 

ing, with expanded meta ay 

steps. Mounted on Swivel os | 5 OUR LATEST 

Brake Casters. Ladder can be ee ae LITERATURE & 

rolled freely when no one is — . PRICE LIST 

on it. When you step on the x oe 

ladder the rubber tipped lege pare “, a 
ee ee 


HAVE TERRITORY 
AVAILABLE FOR 
DISTRIBUTORS 


ARROW PAPER PRODUCTS co. 


502-504 W. 30th Street, Telephone Chickering 4-6782, New York 1, N.Y. 











| ~ 

















) THE LEADER KING cestune cuss 
= ANNOUNCE THE ALL NEW 
3 y <= IN PLATENS EXECUTIVE ROTARY 
SYNCRO-TILT 
AND OFFICE MACHINE ROLLS Medel ene 
. . ae 1 7“ 
8 Typewriter Tools—Parts—Supplies oe ete Ss aes 
. 17” x 17” foam rubber 
A 3 | C om an podded backrest. Fomme ovtaay 
ormrests w 
t- mes Upp y Pp y endl between arms. | Base is 
) ATLANTA DETROIT one piece mold 
, 156 Alexander, N.W. 6527 John C. Lodge Expwy. with 24" caster spread; . . 2" 
CHICAGO NEW YORK Koroseal or Claremont fabric 
564 W. Randolph St. 37 Murray St. . . in @ wide color range. 
le DALLAS SAN FRANCISCO Write for catalog on complete 
1913/2 Commerce St. 583 Market St. King line. 
K ENG posture cnair co. 
SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 658 6. Gurwen, Seana 
ne 

















BANK LITHOGRAPHING 


Checks . . . Deposit Slips . . . Statements 


EXTRA PROFITS customers 


FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 
WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 

FOLDING TABLES Bank forms lithographed to your customer's 
CHAIRS — 138 STYL specifications. Shipped under your labels and 
STEEL OR WOOD imprint. 
FOLDING Low prices and top quality work will enable 
you to sell our line. 


NON-FOLDING 
TABLET ARMCHAIRS 
AUDITORIUM UNITS Price list and samples available to well rated 
6 Ft. and & Ft. TABLES office appliance stores and dealers. 
SCHOOL DESKS 
SPECIFY REQUIREMENTS (Quantity, Steel or wood) 


. . FREDONIA LITHOGRAPHING CO. 
Adirondack Chair Co. 


FREDONIA, KANSAS 
Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 a Sa en ee tal 
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REG 


PRECISION DATERS 
Be sure to ask for the 


FORCE Catalog showing 
the complete line of REGENT 
AND MONARCH LINE DATERS 
AND NUMBERERS 






Send Orders and inquiries to 


FORCE WESTERN. 


Inc. 
216 W. Jackson Bivd., Chicago 6, II! 








A wide range of forms and 
binders to meet every require- 
ment. 

Post, Prong and Ring Binders, 
Automatic Transfer Binders, Vis- 
ible Record Keeping Equipment, 
Catalog and Advertising Covers, 
Binders for Marginal Punched 
Forms, Multi-Rite Accounting Sys- 
tems, Stock and Special Account- 
ing Forms 

Write for Prices 


CESCO 


for the 
BEST in 
RECORD 
KEEPING 
EQUIPMENT 


Established 1900 ff 





0st Leg> 


Cesco 


{Quipme> 


THE C.E 


. C ce 
44-07 TWENTY-FIRST STREET LONG ISLANO CITY 1, N.Y, 











White 


keeps in step 
with dealers’ needs 


W hen you need the kind 
of service that builds up 
your business, you'll find 
Write right behind you. We 


cooperate with dealers all 





the way down the line. 


TYPEWRITER RIBBONS 


CARBON PAPER 
TYP-ROL Type Cleaner and Roll Finisher 


write 


rene 420 Lexington Avenue, New York 17, N. Y. 
ae Factory: Bridgeport, Conn. 








MARKILO 
CELLULO/0 PRODUCTS 


Loose-leof envelopes, punched; cord-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill- fold envelopes; stomp containers, etc. Made of 
acetote (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us for details. 


Markilo Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U. S. A. 







iiiietcnaemeenelind 








soRT-()-FILE 


SAVES 20% TO 60% TIME 

30 Models. Systems Sorting Service 
THOUSANDS IN USE For fast hand-sorting of cards, 
checks, letters, invoices, orders, 
business forms or oe docu- 
ments. We make all types from 
tiny desk models to shuttle-carri- 
age machines. Write for illus- 


trated circulars. 
Representatives everywhere. 





The Sorter 
You've Always Wanted 


Associated Industrial Designers 
P.O. Box 12652, Los Angeles 39, California 








Plant: 1248 East Sixth Street 
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FREE _HAND BINDER! 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 
voices, loose papers, 
etc., one hand is always 
free. It locks positively 
and secures contents 
against loss and spoil- 
age. Thousands in use 
daily. 

Here's a profitable item 
for every dealer. Write 
for descriptive price list 
today. 


FREE HAND 
BINDER CO. 
43 Fulton Street, New York, N. Y. 


P ofitable repeal hisstinesal 
ARCO "OPEN RING’ 


(circular shaped) 


RUBBER BANDS 














Handier, more economical, competitively priced. 
ALLIANCE Conran 
L COMPANY 


Over 30 years specialized mfg. of rubber bands 
Alliance, Ohio Hot Springs, Ark. 











DON'T 
PASS UP THOSE 

EXTRA... 
COMMISSIONS 






You can earn good 
commissions selling our 
complete line of passbooks, 
pocket check covers, coin 
savers, and other forms to 
financial institutions, 


_PASSBOOK co. 


CLEVELAND 13, oui 
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BARKLEY 74 TAB 


“al INDEX 
/ E >. 
“ATEX CARDS 
\ Fe Wf, Ruled and Plain 
4 FOL « 


DURA! -. 
White and Colors 





C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 
1220 W. Van Buren St. Chicago 7, Illinois 




















\, 
nore hoes % 
. Em ‘%, pG> 
\3 pr etc: 
tt chee ' 






ere: 
ic ens?! 


& lll 


= O° 


DAYTON STENCIL 
WORKS CO. *cris™ 


~~ 


¢ 
Medwe” FOLDING TABLES 


BUILT IN QUALITY... CADDIES 


BUILT IN BEAUTY 


hy 
i) 


Pedestc r straight leg tables . . . 





Six types of Fold 


sturdy i well constructed for a ing Chair and To- 
lifetime of trouble-free use. Wide ble Caddies, includ- 
variety of sizes and top materials. ing uneene ae | 
Safe, positive , Du Honey 20” lock els. Durable all-steel 
featured on all tables. 


construction. 


MIDWEST FOLDING PRODUCTS  ¥°\ 's: casos Today 
DEPT. O-2, ROSELLE, ILLINOIS principal cities 


RIGHT THIS MINUTE... 


ANOTHER 7 aod 


LAUNORY 


MARKING FEN 


IS BEING SOLD! 





\\ Beautifully merchandised on self-selling $ | 
counter display with 12 pens. Pre-sold 


\\ with national ads—radio, TV, newspapers Tox incl. 


AX @ WON'T EVAPORATE @ ENOUGH BLACK REFILLS 
\ @ WON'T RUN INDELIBLE INK FOR 50¢ 
@ WON'T WASH OUT 3000 MARKINGS 
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JARRUWELL 


> ~ ¥, ee 
sey? ~ = + = Noy we. SS aR st "a> ~ > acy 2 
ree wha 


BETTER STAPLERS " py, 
FOR MORE PEOPLE... AT LOWER COST & 









ey 
Pe 
a ee nil . 


IN MANY LOCALITIES 2 OUT OF EVERY 3 
STAPLERS IN USE ARE MARKWELLS 


MARKWELL CO. 


200 Hudson St. New York 13, N. Y 














PLEASE WRITE 
FOR DEALER DISCOUNTS 
AND CATALOGUE 


SHEET HOLDERS 








Columbia 


LOOSE LEAF CORP. 
MANUFACTURERS 
All Styles Loose Leaf Binders 
Telephone & 


Sm | 
Screw Post Binders 
Ring Binders Magazine Binders 


cane aientie Mult-O-Ring Binders Catalog Proposal 
storace sinoers Sheet Holders Covers 
Sales & Advertising Scrap Books 


» Prong Binders Flexible Folders 
“For Quality, Price and Fast Service” 
SEND FOR OUR CATALOG 
285 LAFAYETTE ST., NEW YORK 12, N.Y. 


WOrth 6-2944 





RING BINDERS 
PRONG BINDERS 











SALESMEN 
1904 1954 
Different? - Yes! 


But exactly alike ir 
r depender € 


upor 
BEACH'S 
“COMMON SENSE" 
EXPENSE BOOKS 
to keep track of 
their traveling 
expenses. 


Beach Publishing Co. 
7338 Woodward Avenue 
Detroit 2, Michigan 














}\ At your Wholesaler or write direct for literature and prices 


SAMUEL TAUBMAN & CO.. 1 WEST 34th ST., DEPT. 0, NEW YORK 1, N.Y 


MR. DEALER .. . 
DON’T LOSE THOSE ORDERS 


NEEDLESSLY! 


IT COSTS YOU LESS TO DRAW 
FROM OUR LARGE STOCK OF 
WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 
IMMEDIATE SHIPMENTS 
LARGE QuANTITY OF USED FURNITURE avamasie 
AT LOW PRICES 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


WAREHOUSES 
ORK 4,N_.Y MIAMI, FLORIDA LOS ANGELE 
AD ST 15 W. FLAGLER ST 8 WILSHIRE BLY 
Green 9-823! 82-8484 TR—7 











NEW 





Y 
74 BROA 
] 
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EXECUTIVE OFFICE 









































LOUNGE 
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SERVICE DEPARTMENT 





STOOLS, CABINETS, SHELVING 





Ctandardization 
from top to bottom 


| 








Here is what standardization of 
business furniture means to you. 
it means that from Royal...a 
single source, you can get 

a complete ‘‘seating package," 
reducing your inventories and 
increasing operating efficiency. You 
can offer your customers uniform 
installations for their offices, 
reception rooms, cafeterias and 
plants, plus simplification of 
purchasing and easy replacement. 





Send for complete information on 
the complete Royal line of superior 
metal furniture. 


Koyal 
Royal Metal Manufacturing Co. 


175 N. Michigan Ave., Dept. 57, Chicago 1 


metal furniture since '97 


Factories. Los Angeles - Michigan City, Indiana 
Warren, Pa. - Walden, N.Y. + Galt, Ontario 
Showrooms: Chicago - Los Angeles - San Francisco 
New York City 
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dross up wa NEW SELLING PACKAGE 





IDEAL FOR SHORT RUN, LOW COST DUP 
In new SIO RAGE-PAK containers Heyer Ideal Duplicators pack a double punch. 


There's added CUSTOMER APPEAL now that these oak framed duplicators, together with 
their supplies can be stored conveniently, neatly and ready for re-use. There's 
DEALER ADVANTAGE in the STORAGE - PAKS which offer visible product 
identification, readable sales copy, better counter and shelf display 
and neat, damage-free stock. 
Ideal duplicators have been favored by schools, restaurants, 
in ie and offices for years. Multiple surfaces present clean, 
a ink-free copying units automatically .. . no old ink 
Always Makes to sponge away. Print up to 8 colors at one 
= ° 33 time. Complete with Hektograph Ink, Sponge 
a Good Impression and instructions. Five sizes in 2 or 4 surface 
models from $6.50 to $33.50. 





The HEYER Corporation 
1850 South Kostner Ave., 


| Oe Chicago 23, Ilinois 
—e- Famous in 


Duplicating 
for over 
50 years 








* | PAPER — 
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Underwood steals-the show 
at St. Louis! 


For immediate release. St. Louis, Mo.: Typewriter dealers from all 


Over the country had an eye-opening surprise when Underwood Corporation 


took the wraps off its two new portables at the NOMDA Convention here 


in St. Louis. 













effort. The new Underwood DeLuxe is 
styled in two-toned Ivy Green, and the 


Yd 


Universal model is in a handsome Brewster 












Underwood sales execut 
that the new colors 
sales appeal, and excepti 


restful to the eyes of th 


"The teen-agers ar 
dealers’ biggest prosps 
they added. "They prefe 
tinctive coloring 


they buy. The new Underwood 


portables give the youngsters the most 





up-to-date mechanical improvements ... plus that This news release, in Underwood 

. type, of course, is one actually 

- preporea tor major publications 
4 7 rm . o 

all-important factor of color. That's why it's yaa 

One Park Avenue, New York 








ed 





going to be a big selling season for the dealers who 


"Cash in on Color’ with Underwood!" 


CASH IN ON COLOR WITH UNDERWOOD! 








AA ENE 





